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Today’s Enterprises
Today’s Enterprises in Redvers
is a true, small-town success story.
Murray Aulie purchased the
business in 1996 from the previous
owners, who had started the business in 1993, and has found ways
to grow and diversify the business
ever since.
´7KH\ VWDUWHG LW LQ D OLWWOH RIÀFH
WKDWZDVDQ,QYHVWRUV*URXSRIÀFH
and then they bought the paper
and moved into there and that’s
when I bought it from them in ‘96,”
says Aulie.
“When I had the store in ‘96, I
was doing simple electronics like
the Radio Shack, and computers
and VCR repairs, and TV repairs.
We have grown, and now electronics are a small part of the business.”
Today the business offers a wide
range of services.
“We do electronics and furniture sales, we service cellular
phones and satellite dishes—both
Bell and Shaw—we do some electronic repair,” says Aulie. “I’ve got
a good selection of accessories for
electronics from radios to security
cameras, to household electronics. We’re also a Sears outlet, and a
mattress and furniture store. We’re
VHOOLQJÁRZHUVQRZ³DOLWWOHDGGHG
service for the town. Bouquets are
brought in and we have a cooler
set up there to display them until
someone wants them.
“Electronics wasn’t enough by
itself. We needed to do more to expand into other things to keep the
business growing.”
7KHEXVLQHVVKDVVHHQVLJQLÀFDQW
expansions twice over the years.
Just over a year ago, Aulie purchased and renovated an old grocery store, allowing the business to
grow even more.
“In ‘96 when I bought it we were
about 1,000 square feet, and in

2000 when we moved into the E &
J Furniture location, that was 3,000
square feet,” says Aulie.
“When I moved, we had extra
room to expand, so we got into a
little bit of furniture and we blossomed from there. Then I bought
the grocery store and we moved

we’ve only been here a year since
August 1. We’ve only got a year
under our belt right now and I’d
like to get settled and make the
EXVLQHVVPRUHHIÀFLHQWµ
It has always been a dream for
Aulie to own his own business.
“I always liked electronics,” he
explains. “I had worked for an
electric place before and I had a
little knowledge. I went to tech
school for electronic repair as well.
I guess it was a life-long dream to
have an electronics store.”
Aulie says that there are many
EHQHÀWVWRUXQQLQJ\RXURZQEXVL
ness.
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get locally instead of going to the
cities.”
Aulie says he enjoys doing business in a small community, and it
shows. Every customer that walks
in the door is treated like a friend,
and Aulie regularly offers the use
of his large parking lot outside for
community events.
´, JHW WKH EHQHÀW RI EHLQJ LQ
business in a small town. Everybody knows everybody so you
can’t tell one thing to someone and
think you can tell something else
to someone else, you have to stay
honest with everybody,” he says.
“And the small town community

Business owner Murray
Aulie at the counter of Today’s Enterprises in Redvers.
into it a year ago. It was a huge expansion.”
Aulie says his plans for the future are to make things more comfortable for both his customer as
well as his employees in the new
location.
“There’s always growth—right
now I just have to get settled in,

“Making my own decisions and
having great staff to work with is
WKHELJJHVWEHQHÀWRIKDYLQJDEXVL
ness . . . My staff are the backbone
of the business,” he says. “And being your own boss, helping people,
À[LQJ RWKHU SHRSOH·V SUREOHPV
supplying them, giving them the
option of products that they can

spirit is what I like.”
Aulie says he believes he is providing an important service to the
community.
“I can offer furniture and accessories and electronics at competitive prices compared to the cities
and I’m right here, they don’t have
to drive two hours to get to it.”

We are proud to have
served you for 20 years
We continue to grow and expand our
product line and services to serve you better!

Enterprises

Ltd.

Furniture & Electronics
27 Railway Ave. Redvers, SK

306.452.6309
Watch for our

Truckload

SALE!
coming up in early November!

Enterprises

Ltd.

• Electronics - Source dealer
• Cellular
• High Speed Internet
• Shaw and Bell satellite
• Ashley and Palliser furniture
• Matresses and bedding
• Home decor and accessories
• Fresh ﬂowers
• Gift cards and gift bags
• Sears outlet
Visit our 5,000 square foot showroom in Redvers, SK

STORE HOURS: Mon-Fri: 9 a.m.-5:30 p.m. • Saturday 9 a.m.-12 p.m. — 1 p.m.-5 p.m. • Sunday CLOSED

Like us on Facebook
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LH Bradley & Son Ltd
Moosomin’s LH Bradley and Son
will turn 70 years old in 2016, making the GM dealership one of the
oldest vehicle dealerships in the
province.
The dealership has been owned
and run by three generations of
the Bradley family. In 1946 Lloyd
Bradley purchased the dealership—then called Moosomin Machinery—along with two other
partners, before he took over the
dealership entirely in 1956.
In 1963, Lloyd’s son Don Bradley
became involved in the dealership,
passing the reins to his son Rob
Bradley in 1990. Today Rob runs
the dealership, while his father
Don still has a hand in the business
as a partner.
Both Rob and Don say the car
business is in their blood.
“I’ve always had gasoline in my
blood,” says Don. “I always wanted to be in the car business.”
“I’ve been around it my whole
life,” says Rob. “I started washing cars at a young age and I just
worked my way up to the parts
and the service, and here we are today. I don’t think I’d be happy doing anything else.
“I don’t think I’d change anything, the business has been good
to our family.”
“Moosomin has always been
my home,” says Don. “I like living
in Moosomin and I don’t want to
live anywhere else. I like the lifestyle here, dealing with the public
here. We’ve got to be thankful for
the many good customers over the
years. It’s a way of making a living
like anybody else. Gasoline was in
our blood and that’s what we did.
“It’s a good community—it’s
been good to the Bradley fam-

ily, and I think we’ve contributed
something back to the community
over the years. My dad was mayor
for over 30 years and I was mayor
for 25. I’m glad I did it. If I was
young, I’d do it again tomorrow.”
After obtaining a three-year
business degree, Rob says he was
eager to take over a business that
had been in the family for so many
years.
“The opportunity was there and
you don’t get a lot of opportunities
to come into a business that’s been
around for a lot of years,” he says.
“Once you get into it and you work
with the people and the staff that
have been here a long time—and
they’re more family than coworkers—it’s a daily routine with challenges.”
The Bradleys say their business
KDVEHQHÀWWHGIURP0RRVRPLQEH
ing a regional centre, with lots of
industry and services.
“Moosomin is the centre,” says
Don. “Moosomin is a good place
to do business—you’ve got potash,
you’ve got good farming, you’ve
got the hospitals, you’ve got doctors, you’ve got lawyers.”
“The town draws customers in to
do two or three things at a time,”
says Rob. “They go to the dentist,
they do shopping, get groceries.”
LH Bradley and Son is a full
service dealership, offering everything from sales, to parts and tires
and repairs. Rob says how they
operate has changed dramatically
over the years.
“The biggest change over the
years is the technology on the new
products,” he says. “The training
required to sell and repair these
new products is done on a daily
basis, especially for the technicians.

Rob and Don Bradley in front of their dealership.
Every time a product is updated or
changed they are required to take
the training.
“Everything is done differently
now. We used to do business with
a handshake but now with all the
processes and procedures to follow it is much more challenging
and a lot more involved.”
Rob says the dealership has tried
to keep up with those challenges.
“The consumer is well informed
right now. Obviously with the inWHUQHW HYHU\WKLQJ LV DW \RXU ÀQ
gertips, so we’ve had to transition
into the digital age like everybody
else. We offer services on our website and the specials are all on there
and the current programs are all
on there for the new vehicles. And
that’s because everyone is so well
informed that they can push a button to check the prices within two
minutes and base their decision on
that. That’s one of the biggest challenges—keeping it up to date and
keeping our staff up to date and
trained.”
Don says the business has been
lucky to have good staff.

“We’ve had people here that
we’ve had for a long time and we
value our employees,” he says.
“Some people here have worked
for us for 30 to 40 years. A small
business needs people, and we’ve
had good success with people.”
Over the years the business has
grown. The business underwent a
major renovation, inside and out,
nine years ago, and an exterior renovation was completed again this
summer, brining the dealership up
WRFXUUHQW*0VSHFLÀFDWLRQV
Rob says the dealership will
continue to meet the challenges of
keeping up with the time and the
demands of doing business today.
Both he and Don say they can’t
picture doing anything else, and
love what they do.
“I like dealing with the public,”
says Don. “I like to see the smile on
their face when they get a new car.”
“Every day is a new challenge,”
Rob says.
“There’s always something to
overcome every day in this business. And this is a good place to
raise a family and grow up in.”

Family owned and proud of it for 70 years!
In 2016, L.H. Bradley and Son will celebrate our 70th Anniversary!
We have been a family owned dealership since 1946.

Watch for
Anniversary events
in the coming year!
We Want To Satisfy You

1-800-209-4628
1102 PARK AVE. MOOSOMIN, SK • PHONE 306-435-3367
CHECK OUT OUR NEW & PRE-OWNED
INVENTORY: WWW.BRADLEYGM.CA

Sales • Service • Parts • Accessories • Tires
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Jeannot Electric
Like so many small-town contractors, electrician Kyle Jeannot started Jeannot Electric as a way to provide his services to local people. But
things have changed in the last few years, and Jeannot Electric has gone
from a one-person business to a business with numerous employees.
Jeannot started the business, based in Moosomin, on June 9, 2014.
“It’s expanded quite a bit,” he says. “A year ago I was just a one-man
operation, and then we got an apprentice two or three months in and
then we got another apprentice in February, and a journeyman started
in June.”
Jeannot says one of the reasons that Jeannot Electric expanded quickly
was because of a large amount of renovation and restoration than needHGWREHGRQHDVDUHVXOWRIÁRRGLQJLQWKHUHJLRQ
µ:KHQ WKH ÁRRGLQJ KDSSHQHG ZH WULHG KDUG WR VHUYH WKH FXVWRPHUV
who needed restoration work done. There were a lot of basements and
new services to houses that need to be done from Whitewood to Moosomin and Rocanville,” he says, “so everybody was kind of stretched out
and couldn’t keep up, so we had to hire new guys.
“Since then, we’ve been lucky—we’ve just been keeping up with more
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work that’s coming up all the time.”
Jeannot Electric provides services to many of the surrounding areas.
´:HJRDVIDUDV0DU\ÀHOGVRWKHVRXWKDQGXSWR5RFDQYLOOHDQGWKHQ
we go all the way out to Ochap and Whitewood and up to Round Lake,
so it’s a fairly big area that we cover,” says Jeannot. “We do residential
and commercial electrical services and then any agricultural stuff. That’s
WKHÀHOGVZHGHDOLQµ
Jeannot says that electrician work has been something he’s always
wanted to do, as well as running his own business.
“It was something I always wanted to do—just run my own company,” he says. “I always wanted to run an electric company since I started
in the trade as an apprentice.
“I actually worked three years as a journeyman before I went out on
my own. Seeing as there was a demand for somebody else in town, that’s
when I decided to go on my own.
“For now, there’s me and another journeyman and two apprentices
that work for us.”
Jeannot says he enjoys running his own business.
“It’s nice. You get to make your own hours and meet a lot of different
people, and the variety of work always changes which is nice,” he says.
“Basically we get to own our own business at the end of the day, and we
enjoy doing it ourselves. It’s nice dealing with the customers.”
Jeannot says he enjoys doing business in a rural community, providing
services to residents and small businesses.
“It’s nice because you know everybody. You get to walk down the
street and you know the people that are there, and you know whose
place you’re going to and you’ve got an idea who you’re dealing with,”
he says.

Kyle Jeannot with
his truck and trailer.

KYLE JEANNOT
OWNER/OPERATOR
jeannot.electric@hotmail.com

306.434.9112

MOOSOMIN, SK

Jeannot Electric Ltd.

COMMERCIAL & RESIDENTIAL

KYLE JEANNOT

OWNER/OPERATOR
jeannot.electric@hotmail.com

306.434.9112

Box 614 • Moosomin, SK • S0G 3N0

We Specialize in:
• Commercial & Residential

• Trenching

• Farm Services

• Aeration Fan Work
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Kari’s Kloset
Seven years have passed since
Kari Kosior opened Kari’s Kloset on
Main Street in Moosomin, and Kari
says she loves running the business
DVPXFKDVVKHGLGWKHÀUVWGD\VKH
started.
“I just love it,” she says. “I found
a really nice sign that says ‘Do what
you love and you’ll never work a
day in your life.’ And it’s so true. I
never wake up feeling like ‘oh, I’ve
got to go to work.’
“I love helping people feel good
about themselves and get excited
about seeing the new trends each
season. I really enjoy teaching people the do’s and don’ts. Dressing
for your body type is a big one. I
love people watching and thinking
DERXW KRZ WKH\ SXW DQ RXWÀW WR
gether. I really like helping people
WU\WRÀQGWKHLUVW\OH,MXVWORYHLWµ
Kari’s Kloset sells women’s clothing, accessories, and footwear.
Kari knew she wanted to run her
own business when she was going
to school for business at Assiniboine Community College in Brandon and got a chance to be the manager at the Ricki’s store in Brandon.
“I was assistant manager for a
year and then I had to opportunity
to step into the acting store manager role and that is the year that
ÀQDOO\ EXLOW P\ FRQÀGHQFH XS WR
realize that I can do this,” she says.
“In that year I learned what I
loved about retail and what I didn’t
love. Mostly, I didn’t like working
shiftwork, mall hours and working
for a large company.”
Kari says, once her manager returned, she knew it was time for her
to start looking for an opportunity
to run her own store.
“I was ready to go out on my own
and to start looking at moving back
WRDVPDOOWRZQDQGÀQGDQRSSRU

tunity to open and start up my own
store,” says Kari.
Kari began talking to Jeannie Waterman, the former owner of Jay
Lynne’s Boutique in Moosomin,
and the owner of a number of stores
at Clear Lake. Jeannie still owned
the building in Moosomin where
Jay Lynne’s used to be and asked
Kari if she had considered running
a business in Moosomin.
“Moosomin was familiar to me,”
says Kari. “My dad grew up here,
and my mom grew up on Rocanville.
“The decision ended up being
made in a matter of a month, and
before I knew it I was going to my
ÀUVW WUDGH VKRZ DQG RUGHULQJ WKH
clothes.”
Once the decision was made, Kari
says she didn’t look back.
“From the day I signed the papers and bought the store, to the
day of taking over possession of
the building, to having the stock
coming in, to renovating the building, merchandising, getting set up,
getting my advertising in place, I
never once thought ‘what if nobody
comes.’ Until it was the Saturday
I opened. It was two in the morning when I left the store the night
before, and then I laid in bed and
thought ‘what if nobody comes.’ ”
It turns out Kari didn’t have to
worry.
“Sure enough that morning it
was a beautiful fall day,” she says.
“It was crazy. I never ever expected to have that many people walk
through a little small town store.
“And the people—I remember
coming around the till with every
purchase, just meeting people for
WKH ÀUVW WLPH WKDQNLQJ WKHP VR
PXFKIRUFRPLQJWKDWÀUVWGD\DQG
I couldn’t believe how genuine peo-

Kari Kosior, the owner
of Kari’s Kloset.
ple were, how grateful they were to
have me there. I would say ‘thank
you’ and they would touch me on
the shoulder and say ‘no, thank you
for coming to Moosomin.’ And still
to this day the customers still show
their appreciation and how grateful they are, and I’m very lucky.
I would never ever look back. I’m
very happy I’m here.”
Kari started running the business with just herself and one other
staff member. Today the business
has seven staff. Over the years,
Kari has also expanded the store
to make more room for clothing,
and she is constantly working on
new ideas for her business, such
as changing the way she displays
things, or building an online audience through social media, like her
Facebook page.
Kari, who is known for her personalized service and providing a
small-town shopping experience
to her customers, says she loves
spending time thinking about
what’s next for her business.
“This is what I do for myself,”

she says. “Some people say ‘oh Kari
you need to give yourself a break
and give yourself a manicure and
massage.’ Sure I’ll go and do those
things when I have the time. But
I actually enjoy sitting there and
planning my store and planning
ahead the next season and whatever else is coming up.”
Kari draws her regular customers
from about a 30-mile radius of Moosomin, as well as people who come
in from out of town when they are
visiting relatives and friends.
Kari says she will continue to do
what she does best—serve her customers, while trying to come up
with new ideas to make her business even better.
“I’m always asking my customers
for advice and feedback,” she says.
“As a business owner, I don’t
have a boss to give me a pat on the
back when I do a good job. Instead,
I am rewarded through my customers, my employees, my husband
and my family. And every year I
am eager to challenge myself and to
keep raising the bar.”

Fashions for all Women

Shoes:

Clothing:

ÃTaxi
Ã Tribal
Guess Jeans
Ã
n
ÃFly Londo
ÃFree People ÃTanJay
ev
ÃBernie M
ÃFDJ
ÃAlia
o
el
g
an
V
Ã
ÃDex

Kari’s Kloset

REGULAR STORE HOURS: Monday - Saturday: 9:30 a.m. - 5:30 p.m.

Main St. Moosomin, SK • 306.435.2738
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Starglow Auto
After a seven-year break from
the automotive repair industry,
Murray Hagedorn is back in business.
Hagedorn started Murray’s Automatic in 1983, eventually selling
the business in 2008 after many
years of service. After selling the
business, Hagedorn started StarGlow Auto Clean, an auto cleaning
and detailing business, and StarGlow Snow Gone, pushing snow
for residents and businesses in the
winter.
In April of this year, Hagedorn
reacquired Murray’s Automatic,
changing the name to StarGlow
Auto.
He says he’s happy to be back in
the saddle and wants customers to
know they will receive top-notch
service at StarGlow Auto.
“We want to run high quality
work and do the best we can for
customer service, backing up our
work policy,” he says. “We want to
make sure that the customer is the
one that’s priority, that they know
what they’re dealing with and that
the work is available and that it’s
good quality work.
“That’s what we’re here for, to
serve the community.”
The business specializes in all
kinds of auto repair, from brakes
and air conditioning, to oil changes, tune ups, custom exhaust and
electrical problems.
“We also want to put a demand
oil change in place where customers can drop in anytime and have
an oil change on demand—real
quick,” says Hagedorn.
“We also do complete vehicle checks for safety, the whole
works.”
Hagedorn says he enjoys being

StarGlow
StarGlow
Auto

A ut o

back in the automotive repair business.
“I’m enjoying it, and I like being
back at the shop,” he says. “It has
taken some time to build it back
up to where it is now, but we’re
content with it.
“I’m back in the swing. You
don’t ever forget your knowledge
from before and you just go in with
open arms and go back at it hard.”
Hagedorn says he enjoys the
challenges that come with running
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the business.
“I like the challenge of repairing
vehicles and making things workable,” he says. “It’s always a challenge to run a business any day.
I’ve been doing it for a lot of years,
but it has been fun and intriguing
and educating.”
Hagedorn says the business is
here to stay.
´:KHQ , ÀUVW FDPH WR 0RRVR
min there was 12 or 13 small repair
shops, and for all the years I was in
business I don’t ever believe I had
a quiet day. And now there’s four
RUÀYHUHSDLUVKRSVUXQQLQJZLWKD
larger population. So we’re here to
stay and we’re here to do our job.
Because we believe the town needs
a good, reliable place to get work
done.
“I’ve been in business in Moosomin since I’ve moved here—
that’s 35 years—and I’ve yet to

have a quiet day or have any big
concerns over running a business.
Moosomin is a great town, it’s a
busy little town. And it’s an exciting community. It’s good to be
here, and I’m proud to be part of
this community. It’s really worth
being here.”
Hagedorn says, with proper customer service and high standards,
he believes StarGlow Auto will
grow.
“I think if we keep up with the
automotive standards and the automotive needs I don’t foresee any
issues. I think it’s probably going
to stick around.
“Small businesses like this one
will go a long way, as long as
you’re staying updated and working with the way the economy is,
and the demands with the vehicles. If you stay with it, it’s going
to grow with the community.”

Murray Hagedorn with
his dog Monty in the
shop at StarGlow Auto.

Murray is back and looks forward to serving you!

Full Automotive
Repair and Servicing

• Brakes
• Transmissions
• Transfer Case
• Differentials
• Drive Shaft Problems
• Suspensions

• Shocks
• Front End Work
• Computer and Scanning
• Troubleshooting
• Basic Welding Repairs
• Custom Exhaust Work

We’re here to serve the people of Moosomin and surrounding area

306-435-3600 - Shop • 306-435-7200 - Cell
600 Ellice Street • Moosomin, SK

Starglow
Auto Clean
& TRANSPORT

306-434-8886

Full Auto
Detailing Centre
306-435-7200
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Goodman Steel
Few people who drive by Goodman Steel located along Highway 8
through Rocanville realize what a large part the company has to play in
the serving potash mines in the area.
Started in the 1960’s, the company was founded by Ken Goodman to
provide services to the new mining industry in the area, and was taken
RYHUE\QHZRZQHUVÀUVWLQDQGDJDLQLQ
The shaft was being sunk at Rocanville’s potash mine in th 1960s, and
serving the mining industry has been important to Goodman Steel ever
since.
Goodman Steel is a steel fabrication and machine shop. The company
works with anything from structural steel, piping, chutework, tanks,
VWDLQOHVVVWHHODQGDOXPLQXP7KHPDFKLQHVKRSSURGXFHVVKDIWVÁDQJHV
and other miscellaneous machined items.
“In the machine shop, one of the major items we produce is our UBOT
(Universal Bolt On Tooling) miner tooling,” said Jeff Nordquist, a shareholder of Goodman Steel. “It’s the tooling that is on the front of the miners and cuts the ore. We had been fabricating conventional miner tooling
IRU\HDUVDQGLQZHVWDUWHGZLWKWKHQHZ8%27WRROLQJ,W·VVRPH
thing that we’re proud of.
“These tools break off of the miners. Before there was a plate with multiple welded holders and if one broke off they would have to replace the
HQWLUHSODWHZKLFKZHLJKVDERXWSRXQGV6RQRZZHKDYHGHVLJQHG
it so they can replace the individual holders with four bolts and a weight
RIDURXQGSRXQGV7KLVVLJQLÀFDQWO\GHFUHDVHVWKHGRZQWLPHRIWKH
miner and also increases the safety factor.
“In addition to the UBOT, we manufacture one of the most aggressive
DQGHIÀFLHQWWULPFKDLQVLQWKHLQGXVWU\7KHFKDLQLVORFDWHGRQWKHIURQW
end of the miner and its purpose is to clean up the cut on the roof and
ÁRRU2XUVKDVEHHQNQRZQWRFXWRQHPLOOLRQWRQVEHIRUHQHHGLQJWREH
replaced.”
Nordquist says that about 95 per cent of Goodman Steel’s work revolves around potash. Goodman Steel employs about 60 people and exSDQGHGLWVVKRSLQ
“The new shop was a big change,” said Nordquist. “Expanding into
WKHQHZVKRSJDYHXVDQRSSRUWXQLW\WREHFRPHPRUHHIÀFLHQWDQGWDNH
on larger projects.
“We’ve added a six-axis robotic plasma machine called the Python-X.
There were only two or three of these that we knew of in Saskatchewan
at the time and now we’ve purchased one. It cuts all of our structural
steel. You simply load a beam on the conveyor and it comes out the other
end with all the holes and copes required. Beams that were taking three
to four hours to drill and cope now take us less than 15 minutes. It has
changed the whole dynamic of our shop.”
Goodman Steel purchased the Python-X two years ago.
“We’ve wanted the opportunity to take on bigger projects and become
more competitive in the structural steel market. We needed it to become
and stay competitive, and at the time no one in our area had one so we
thought we’d stay ahead of the game as far as keeping up with technol-

General Manager Jeff Nordquist and Operations Manager Steve Silvernagle.
ogy. We want to be the leaders of technology rather than the followers.”
Nordquist says that in the future he’d like to diversify the business a
bit more.
“With the potash it’s so up and down. In the spring and summer we’re
so busy we can’t keep up with the work and then winter comes and it
slows down. Our plan is to diversify and try to level out those humps.
This machine brings in so many dynamics, we can now go chasing larger
structural steel packages to get us through the winters. I’d say 85 per cent
of our business is in the local area, so we could branch out to other mines
in the Regina and Saskatoon regions. There are lots of opportunities out
WKHUHZHMXVWQHHGWRÀQGWKHPµ
Because of the range of work, every day is different for Goodman’s
employees.
“Every day is a different challenge,” said Nordquist. It’s interesting
because you never know—you’re making something new every day.
It’s awesome when a customer calls you and wants a problem solved,
whether its redesigning or designing something new. The fun part is
serving the customers and helping them get what they need. It’s a great
feeling when you can go through a minesite and see all the products we
have manufactured for them in use. I guess that’s the satisfaction part of
LWVHHLQJDTXDOLW\ÀQLVKHGSURGXFWLQXVHµ

Serving Local Communities since the 1960’s!
Welding & Fabrication • Machining • Painting • Steel Supply
•

Blasting & Painting




Our paint shop is fully heated and vented, we are
capable of painting multiple coats of paint including
enamels, zinc primers, urethanes and hi-build epoxy.
2XUÀQLVKHGSDLQWSURGXFWVJRWKURXJKDVWULFW
WKLFNQHVVWHVWDQGEODVWSURÀOHIRUTXDOLW\DVVXUDQFH


•
•
•
•

VTIWRIHQFORVHGIDEULFDWLRQ SURFHVVLQJDUHD
GMAW, FCAW, SMAW, GTAW and MCAW
CWB 47.1/47.2
ASME Section, VIII, B31.1,B31.3 and CSA B51
Mild Steel, Aluminum and Stainless Welding

Fabrication

Machine Shop
 2XUPDFKLQHVKRSKRXVHGLQVTIW
We are able to machine to customer’s
 VSHFLÀFDWLRQVXVLQJ
• CNC vertical milling machines (3)
• Horizontal milling machine 4” spindle
• Conventional lathes (5); maximum size 42”
swing x 120” length
• CNC lathes (3); maximum size 22” swing x 72” length

More Services
 :HUHSDLU1DWLRQDOTXLQWLSOH[DQGWULSOH[SXPSV
from top to bottom.
• We are an outlet for OEM parts, plus manufacture
aftermarket parts where applicable.
• We have been rebuilding J275 and J165 pumps
for over 25 years.
• We are also experienced and able to repair centrifugal
pumps, such as Warman or Weir pumps.
 3DUWVPDQXIDFWXULQJWR2(0VSHFLÀFDWLRQVRU
 FXVWRPHUVSHFLÀFDWLRQVLVGRQHLQRXUPDFKLQHVKRS

Goodman Steel Ltd. • 902 Railway Ave. • Rocanville, SK S0A 3L0 • Ph: 306-645-2040 • Fax: 306-645-2140

www.goodmansteel.com
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small business week

Strive Fitness Centre
Fitness and wellness are two of
Kristen McAuley’s passions, and
the owner of Strive Fitness Centre
in Moosomin has the perfect outlet
for helping people achieve their
health goals.
“I wanted to help educate others
on getting healthy. It was a passion
of mine,” she says. “I went to university, got a kinesiology degree
and started into the industry right
away.”
McAuley managed a publicly
funded facility in Peace River, Alberta before moving to back to the
Moosomin area—where she grew
up—to purchase the gym in Main
Street in November of 2010.
Strive Fitness Centre opened its
doors, and today offers a wide arUD\RIÀWQHVVDQGKHDOWKRSWLRQV
“We offer memberships here, we
do personal training and nutrition
FRDFKLQJ ORWV RI GLIIHUHQW ÀWQHVV
classes, we have indoor tanning,
we have products like protein supplements and weight loss products,” says McAuley.
“The memberships are important, but we like to do the one-onone stuff too where we can focus on
people and help them. The coaching is important. The one hour in
here is good but the 23 hours that
they’re out there is where they
need the help. We even help them
with working out at home and nutrition guidance for when they’re
at home.”
McAuley’s long-term goal is to
focus as much on wellness as on
ÀWQHVV
“With the way the world is
changing and the way that people’s health is changing I would
like to be more of an overall wellness facility,” she says.
“We’re going into working with

people with chronic diseases, like
diabetes and heart disease, even
depression and obesity.
“It’s not just about coming in and
lifting some weights. Everyone has
a different story and nobody’s situation is the same. And most people
do have some sort of health condition or injury to work with.
“That’s where the one-on-one
does come in, because they know
they need that help.”
McAuley says she is currently
working with the health region to
see if a management team consisting of exercise therapists, dieticians, and other professionals can
work with people with chronic
diseases and provide education
sessions and exercise therapy for
them.
Another big focus is sports.
“We’d like to branch out to the
sports teams, not only in Moosomin, but in other surrounding
communities, to educate them on
their sports nutrition and off season training and on season training,” says McAuley.
“The broader we can make our
services the better. I’d even like to
see older adult programming. Any
population we can help, I’d like to
help.”
A lot has changed at Strive over
the years.
´7KH ÀYH \HDUV KDYH JRQH E\
very fast,” says McAuley.
“We’ve added lots of things since
then. We’ve changed out the equipment. We’ve added things like
kickboxing and TRX and the mom
and tots classes.
“We are also starting some renos here this month to expand inside to make more space so we can
run more programs and add more
equipment with time.”

Kristen McAuley, the owner of Strive Fitness Centre,
coaches someone on the elliptical.
McAuley says she’s happy she’s
running her own facility in Moosomin, and proud of what she’s accomplished.
“Moosomin’s a busy town,” she
says. “The locals are always buzzing around and there are always
contractors in this town, so we’ve
always got new people coming in
the door. It’s a happening community and I like it.
“The community itself is really
good. If you get one person who
comes in the door and they like it
they bring three of their friends.
“I’m proud of myself to know

FITNESS CENTRE

WE OFFER:

PERSONAL TRAINING

 Memberships
 Tanning
 24-Hour

CLASSES

Access

One-on-One • Group Training • Sport-Speciﬁc Training
Sports Nutrition • Meal Plans

Zumba • Spin & Sculpt • Cyclomaniacs • TRX
HIIT Express • Rock Bottomz

NUTRITION PRODUCTS

Meal Replacement Shake Mix • Protein Powders
Appetite Control • Fat Burners • Pre-Workout • Creatine
Glutamine • Weight Loss Products & More!

that I’ve created this space, that
people have put us into their daily
routine to come and better themselves, to know that Strive is where
they come every day. This is where
they watch the news, this is where
they get healthy.
“If you come in here at seven at
night, there are 20 women in here
that are going to classes, and there
are men and women working out.
Between the staff and the members
it’s just buzzing and everybody’s
developed friendships here.
“It’s a positive environment and
I hope to keep it that way.”

•NEW•

At Home Programs
and Virtual
Personal Training

Work out at home and
be in contact with your
Certiﬁed Personal Trainer 24/7

•NEW•

Team Training
and Group Sessions.
We come to you!
Let us educate your team about
proper nutrition and exercise
speciﬁc to your sport or goal.

4HPU:[YLL[4VVZVTPU:2Z[YP]L'ZHZR[LSUL[
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'DYLGVRQ7UXFNDQG7UDFWRU
When Todd Davidson started
À[LQJKHDY\WUXFNVRQKLVRZQ
\HDUVDJRKHKDGQRLGHDZKDWWKH
IXWXUHKDGLQVWRUHIRUKLPDVDSUL
YDWHEXVLQHVVRZQHU
´, MXVW NHSW JHWWLQJ EXVLHU DQG
EXVLHU DQG , KDG WR KLUH PRUH
SHRSOHWRNHHSXSZLWKWKHZRUNµ
VD\V'DYLGVRQ
7RGD\ 'DYLGVRQ 7UXFN DQG
7UDFWRULQ0RRVRPLQLVZKDWPRVW
ZRXOGFRQVLGHUWREHDWUXHVPDOO
WRZQVXFFHVVVWRU\
'DYLGVRQ VWDUWHG ZLWK D
VTXDUHIRRW ZRUNVKRS RQ
+LJKZD\DQGMXVWKLPVHOIDVDQ
HPSOR\HH
´:LWKLQD\HDU,KDGWRKLUHDQ
RWKHUPHFKDQLFDQGDSDUWVSHUVRQ
WR NHHS XS ZLWK WKH ZRUN DQG LW
MXVW NHSW JRLQJ IURP WKHUHµ KH
VD\V
'DYLGVRQQRZKDVVWDIIDQG
KDV FRPSOHWHG WKUHH PDMRU DGGL
WLRQV DW KLV ORFDWLRQ RQ +LJKZD\
+HQRZKDVVTXDUHIHHWRI
VKRS VSDFH D FROG VWRUDJH EXLOG
LQJDQGLVLQWKHSURFHVVRIFRP
SOHWLQJ D VTXDUH IRRW SDUWV
GHSDUWPHQW DQG RIÀFH EXLOGLQJ
ZKLFKVKRXOGEHXSDQGRSHUDWLQJ
WKLVPRQWK
:KHQLWFRPHVWRWUXFNVWKHUH·V
QRW PXFK WKDW 'DYLGVRQ 7UXFN
DQG7UDFWRUGRHVQ·WGR
´2XU PDLQ VHUYLFH LV ZRUN RQ
KLJKZD\WUXFNVDQGWUDFWRUVµVD\V
'DYLGVRQ´7KHQH[WELJJHVWWKLQJ
ZHGRLVSURYLGHWRZLQJVHUYLFHV
:H·YH JRW WKUHH WRZ WUXFNV DQG D
WUXFNDQGWUDLOHUIRUUHFRYHU\ZLWK
DZLQFK
´:H DOVR KDYH WZR PRELOH VHU
YLFHWUXFNVVRZHFDQJRRXWRQWKH
URDGRUJRRXWWRDIDUPRUDQRWKHU
ORFDWLRQDQGEULQJWKHDSSURSULDWH

SDUWV,I\RXFDQWEULQJLWWRXVZH
FDQEULQJLWWR\RX
´:HDOVRUHWDLODORWRISDUWVRYHU
WKH FRXQWHU IRU SHRSOH ZKR À[ LW
WKHPVHOYHV:HFDUU\ORWVRIKHDY\
WUXFNDQGDXWRPRWLYHSDUWV$Q\
WKLQJ WKDW·V UHODWHG WR D KLJKZD\
WUDFWRU RU VHPL WUXFN JRLQJ GRZQ
WKHURDGRURQWKHIDUPZHFDQJHW
DFFHVVRUOLNHO\KDYHWKHSDUW
´,ILW·VJRWQXWVDQGEROWVZHFDQ
OLNHO\JHWLWJRLQJµ
'DYLGVRQ DQG KLV IDWKHU DOVR
ZRUN WRJHWKHU WR EX\ UHIXUELVK
DQGVHOOXVHGVHPLWUXFNV
´0\GDGLVDVDOHVPDQE\WUDGH
VRKDYLQJKLPLQP\EDFNSRFNHW
ZDV NLQG RI D QR EUDLQHUµ VD\V
'DYLGVRQ ´,W ZDV MXVW DQRWKHU
WKLQJSHRSOHZHUHORRNLQJIRU1RW
HYHU\RQH ZDQWHG WR WUDYHO WR WKH
FLWLHV WR EX\ WUXFNV 7KH\ ZDQWHG
WRFRPHKHUHDQGZK\QRW",WZDV
DQRWKHUVHUYLFH,FRXOGRIIHUµ
'DYLGVRQ 7UXFN DQG 7UDFWRU
LV RQH RI WKH RQO\ EXVLQHVVHV RI
LWV W\SH LQ WKH 0RRVRPLQ DUHD
'DYLGVRQ VD\V PRVW IXOOVHUYLFH
KHDY\ WUXFN FRPSDQLHV DUH ORFDW
HG LQ WKH FLWLHV ZKLFK PHDQV KH
VHUYHVDZLGHDUHDDURXQG0RRVR
PLQZLWKFDOOVFRPLQJIURPDVIDU
DVDQKRXUDZD\
´:H·UH IDU HQRXJK DZD\ IURP
WKHPDMRUFHQWUHVWKDWZHFDQVXV
WDLQ RXU EXVLQHVV DQG ZH GRQ·W
KDYH WKH ELJ WUXFNLQJ FRPSDQLHV
RU WKH PDMRU PDQXIDFWXUHUV ORRN
LQJWRVHWXSVKRSKHUHµKHVD\V
'DYLGVRQ VD\V WKHUH·V VWLOO ORWV
RISRWHQWLDOIRUJURZWK
´:KHQ , ÀUVW VWDUWHG IDUPHUV
ZRXOG KDYH RQH VHPL WUDFWRU DQG
VRPHRIWKHPZRXOGQ·WHYHQKDYH
WKDW1RZVRPHRIP\ELJJHUIDUP
LQJFOLHQWVKDYHDOPRVWWUXFNV

Todd Davidson, the owner of Davidson Truck and Tractor.
´2QH RI WKH ELJJHVW FKDQJHV
LV WKDW P\ FXVWRPHUV KDYH PRUH
HTXLSPHQW WR VHUYLFH WKDQ ZKHQ
WKH\ VWDUWHG $QG WKDW·V FKDQJHG
P\EXVLQHVVEHFDXVHLIWKH\GLGQ·W
,·GVWLOOEHE\P\VHOI7KHUH·VPRUH
RIDGHPDQGIRUWKLVW\SHRIEXVL
QHVV
´,ZDQWWRVHHWKHEXVLQHVVFRQ
WLQXH WR JURZ DQG FRQWLQXH WR EH
FRPSHWLWLYH +RSHIXOO\ , FDQ ÀQG
DPSOHVWDII,ZDQWWKHEXVLQHVVWR
FRQWLQXHWRJURZLQHYHU\DVSHFW
´,WKLQNLWisJRLQJWRJURZ7KH
IDUPHUV DUH JRLQJ WR FRQWLQXH WR

KDXO WKHLU SURGXFW DQG WKHUH·V
PRUHWUXFNVRQWKHKLJKZD\WUDQV
SRUWLQJJRRGV
:KDW GRHV KH HQMR\ DERXW WKH
EXVLQHVV"
´, HQMR\ WKH FXVWRPHUV DQG P\
VWDII,HQMR\À[LQJP\FXVWRPHUV·
HTXLSPHQW DQG XOWLPDWHO\ KDY
LQJ WKHP OHDYH KHUH GULYLQJ WKHLU
WUXFN DZD\ 7KH\·YH JRW D SLHFH
RIHTXLSPHQWWKH\FDQZRUNZLWK
DJDLQ
´0RRVRPLQLVDJUHDWFRPPXQL
W\,HQMR\GRLQJEXVLQHVVKHUHDQG
UDLVLQJP\IDPLO\KHUHµ

• Heavy duty truck and tractor repair
• Truck and Trailer Sales
• Sask Government inspections
For heavy trucks
• Heavy truck parts department
• Towing services
• Mobile repair service

306-435-3700

Emergencies: 306-435-9585

dttl@sasktel.net

C10

The World-Spectator - Moosomin, Sask.

Monday, October 19, 2015

VPDOOEXVLQHVVZHHN

+XWFK$PEXODQFH6HUYLFH
,W KDV EHHQ ÀYH \HDUV VLQFH
+XWFK$PEXODQFHVWDUWHGLQ0RR
VRPLQ +XWFK LV RZQHG E\ :DO
WHU +XWFKLQVRQ KLV VLVWHULQODZ
.DWK\ .HQQHG\ DQG EURWKHU &DP
+XWFKLQVRQ 2Q -XO\   WKH\
WRRNRQWKH0RRVRPLQDPEXODQFH
RSHUDWLRQIRUPHUO\%DFNOLQ·V$P
EXODQFH IURP SUHYLRXV RZQHUV
*DUU\DQG&LQG\7RZOHU
6LQFH WKHQ :DOWHU +XWFKLQVRQ
VD\V WKHUH KDYH EHHQ VLJQLÀFDQW
FKDQJHV
´7KHQXPEHURIVWDIIKDVVWD\HG
WKH VDPHµ KH VD\V ´:H·UH DERXW
WKH VDPH FDOO YROXPH EXW WKH
ELJJHVW WKLQJ ,·YH QRWLFHG LV WKH
FKDQJH LQ FDUH PHGLFLQH DQG WKH
HTXLSPHQW $V ZHOO WKH VFRSH RI
WKH SDUDPHGLFV LV H[SDQGLQJ VR
WKH\·UHDOORZHGWRJLYHPRUHPHGL
FLQHDQGGRPRUHSURFHGXUHV)RU
H[DPSOH ZKHQ ZH ÀUVW WRRN RYHU
WKHUH ZHUH IRXU RI RXU VWDII WKDW
ZHUHLQWHUPHGLDWHSDUDPHGLFVDQG
WKH\ FRXOG VWDUW DQG ,9 ZKHUHDV
QRZDOORIWKHPFDQVWDUW,9Vµ
'HVSLWH WKH FKDQJH LQ RZQHU
VKLS PDQ\ RI WKH VWDII KDYH UH
PDLQHGWKHVDPH
´2XU VWDII KDYH RYHU  \HDUV
RI H[SHULHQFHµ VD\V +XWFKLQVRQ
´2XU IXOOWLPH VWDII KDYH VWD\HG
WKH VDPH DQG ZH DUH YHU\ IRUWX
QDWH DV PRVW UXUDO VHUYLFHV KDYH
DORWRIWXUQRYHUZKLFKZHGRQRW
KDYH
´7KH HTXLSPHQW KDV DOVR LP
SURYHG³LW·V MXVW H[SORGLQJ ZLWK
QHZWHFKQRORJ\FRPLQJRXW7KHUH
LVPRUHHTXLSPHQWDQGWHFKQLTXHV
WKDW WKH\ FDQ QRZ XVH³LW·V TXLWH
H[FLWLQJZKDWWKH\FDQGRQRZµ
.DWK\ .HQQHG\ DQG &DP
+XWFKLQVRQRSHUDWH+XWFK$PEX
ODQFHLQ$VVLQLERLD&DPKDGSULRU
H[SHULHQFHDVDQ(07DQGKDGPHW
*DUU\7RZOHUWKURXJKKLVZRUNLQ

*UHQIHOO
´,W VWDUWHG EDFN LQ µ VD\V
+XWFKLQVRQ ´0\ EURWKHU KDG
EHHQ DQ (07 LQ *UHQIHOO DQG KH
GLGWKDWIRUDERXWIRXURUÀYH\HDUV
DQG WKHQ KH PRYHG RQWR LQGXV
WULDOVDIHW\DQGKHFDPHEDFNDQG
ERXJKW WKH $VVLQLERLD DPEXODQFH
VHUYLFH LQ  &DP NQHZ *DUU\
IURPZKHQKHZRUNHGLQ*UHQIHOO
DVDQ(07DQGRQHGD\*DUU\VDLG
¶:K\GRQ·W\RXEX\0RRVRPLQ·V"·
$QGLWMXVWZHQWIURPWKHUHµ
7KHUH ZHUH PDQ\ UHDVRQV ZK\
WKH\ KDG GHFLGHG WR SXUFKDVH
0RRVRPLQ·V DPEXODQFH VHUYLFH
H[SODLQV:DOWHU
´, WKLQN WKHUH ZHUH D QXPEHU
RI IDFWRUV WKDW PDGH 0RRVRPLQ
DWWUDFWLYH 7KH\ KDG D ORQJWHUP
VWDII D ZHOOUXQ EXVLQHVV REYL
RXVO\WKHQHZKRVSLWDO³WKHQXP
EHURIUXUDOGRFWRUVWKH\KDGZDV
LQFUHGLEOH$QGZHKDGMXVWKHDUG
ORWV RI JUHDW WKLQJV DERXW 0RRVR
PLQ6RZHGHFLGHGWRFRPHKHUH
$QG QRZ ZH KDYH ÀYH IXOOWLPH
DQG WZR SDUWWLPH VWDII DQG P\
VHOI
´,·GEHHQWKURXJK0RRVRPLQEH
IRUHDQGWKHWDNHRYHUWRRNDERXWD
\HDU VR , FDPH WKURXJK KHUH VHY
HUDOWLPHVDQGORRNHGDWLWDQGZDV
LPSUHVVHG ZLWK WKH WRZQ ,W·V D
YHU\SRVLWLYHDWPRVSKHUHDQGSHR
SOH VHHP WR EH DEOH WR JHW WKLQJV
GRQH LQ 0RRVRPLQ DQG LW·V TXLWH
UHZDUGLQJWRVHH-XVWWKHDPRXQW
RIHQFRXUDJHPHQWZH·YHEHHQDEOH
WR UHFHLYH IURP WKH FRPPXQLW\
DQGEXVLQHVVHVKDVEHHQJUHDW
´3HRSOHDUHDOZD\VVD\LQJ¶+H\
KRZ·V LW JRLQJ· RU ¶+RZ DUH \RX
JX\V GRLQJ"· ,W·V YHU\ IXOÀOOLQJ
WKDW ZD\ $OVR WKH UHODWLRQVKLSV
ZH KDYH ZLWK RWKHU KHDOWK VWDNH
KROGHUVLQWKHFRPPXQLW\DUHYHU\
SRVLWLYH³WKH UHODWLRQVKLSV ZLWK

Walter Hutchinson with one of the ambulances.
WKH GRFWRUV DQG WKH QXUVHV DQG
WKH FOLQLFV :H·UH YHU\ WKDQNIXO
IRU WKDW 1RW HYHU\ERG\ KDV ZKDW
0RRVRPLQKDVµ
3UHYLRXVO\ +XWFKLQVRQ ZDV D
WHDFKHU DQG VRXJKW RXW D FKDQJH
LQKLVFDUHHUSDWK´,WDXJKWIRU
\HDUVµKHVD\V´,ZDVORRNLQJIRU
D FKDQJH IURP WHDFKLQJ DQG MXVW
EHLQJDEOHWRZRUNDWDQHZFDUHHU
DQG EHLQJ DEOH WR KHOS SHRSOH LV
YHU\VDWLVI\LQJDQGIXOÀOOLQJ$QG
DOVR EHLQJ DEOH WR UXQ \RXU RZQ
VPDOO EXVLQHVV DQG VHH ERWK WKH
FKDOOHQJHV DQG WKH VXFFHVVHV WKDW
\RXKDYHµ
$OWKRXJKKHDGPLWVLWZDVPRUH
GLIÀFXOWWKDQKHKDGLPDJLQHGEH
IRUHKDQGKHVD\VLWZDVUHZDUGLQJ
QRQHWKHOHVV
´,W ZDV KDUGHU WKDQ , WKRXJKW
EXWLW·VEHHQPRUHUHZDUGLQJWKDQ,
WKRXJKWWRR-XVWEHLQJDEOHWRKHOS
SHRSOH DQG KHDULQJ DERXW SHRSOH
WKDWDUHYHU\VLFNDQGVHHLQJWKHP
UHFRYHU³LW·VTXLWHUHZDUGLQJµ
$V IDU DV SODQV IRU WKH IXWXUH
+XWFK $PEXODQFH LV JRLQJ WR EH
SXUFKDVLQJQHZHTXLSPHQWWREHW

WHUDLGHPSOR\HHVDQGSDWLHQWV
´:H·YHJRQHWRDSRZHUVWUHWFK
HUWKLV\HDULQRQHRIRXUXQLWVDQG
ZH·UH JRLQJ WR EH ORRNLQJ DW JHW
WLQJ DQRWKHU RQH QH[W \HDUµ VD\V
+XWFKLQVRQ ´,W SURYLGHV PRUH
FRPIRUW DQG LW DOORZV \RX WR GR
GLIIHUHQWWKLQJVVRWKDWWKHSDWLHQW
FDQ EH PRUH FRPIRUWDEOH ,W·V OHVV
VWUDLQRQWKHHPSOR\HHVDQGPRUH
FRPIRUWDEOHIRUWKHSDWLHQWDVZHOO
´7KH\OLIWWKHVWUHWFKHUSUREDEO\
WRWLPHVRQDFDOOVRWKDW·VD
ORWOHVVZHDUDQGWHDURQHYHU\RQH
´:H ZLOO DOVR EH SXUFKDVLQJ
QHZ FDUGLDF PRQLWRUV WKDQNV WR
WKHKHOSRIWKHFRPPXQLW\DQGWKH
0RRVRPLQ(ONV7KHFDUGLDFPRQL
WRUVZLOOEHDKXJHXSJUDGHDVWKH\
ZLOODOORZXVWRVHHPRUHYLHZVRI
WKH KHDUW DQG LW ZLOO JLYH D EHWWHU
SLFWXUH RI ZKDW LV JRLQJ RQ ZLWK
WKHSDWLHQW
´,WKLQNWKHDPRXQWRIWKHSDUD
PHGLFVZHKDYHIRUWKHWRZQLVDS
SURSULDWHEXW\RXQHYHUNQRZµKH
VD\V´WKHUHPLJKWEHVRPHFKDQJ
HVFRPLQJWKDW\RXFDQQRWSUHGLFW
RUVHHFRPLQJµ

Caring for the Community!
We are proud to serve Moosomin and surrounding area.
We look forward to continuing to be a part of
the community, caring for our patients,
and keeping you safe!

We continue to add new equipment and technology
to our operation in order to serve you better.
Thank you to our skilled dedicated
employees for the work you do!

For all emergencies,
please call 911
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West Fraser Developments
Building a hotel is no small job,
but like many companies, West
Fraser Developments Ltd., the
company that built Moosomin’s
new Best Western Plus Hotel, has
humble beginnings.
Moosomin’s
Best
Western
opened its doors on October 15.
The property is a Best Western Plus
ZLWKJXHVWURRPVDKRXUÀW
ness centre, an indoor pool and a
hot tub, business centre, complimentary hot breakfast every morning, and a meeting room that can
accommodate up to 30 people.
This is West Fraser Developments’ second Best Western Hotel
in Saskatchewan, and one of numerous properties that the company has across Western Canada.
According to Reena Sandhu, the
Vice President of Hospitality for
this family-owned company, West
Fraser Developments, based in
Surrey, B.C., got its start as a window company in 1992.
“Raj Sandhu is the owner and
president of the company,” says
Reena. “Our company is very
multifaceted today, but basically
started out as a window manufacturing company. We still have the
window business. It’s called AVS
Windows. That was founded in
DQGWKDWZDV5DM·VYHU\ÀUVW
business.
“Most of our residential buildings are within the lower mainland
in B.C. and our hospitality projects
are across Western Canada.”
Reena explains how Raj went
from windows into building residential properties.
“From there he got into building
homes—like single family dwellings,” she says. “That was his introduction to construction and

from there he kept taking steps up.
“From single family homes he
moved up to town homes and
apartments and then eventually,
around 2009, he jumped into the
hospitality industry and we built
RXUÀUVWKRWHOµ
Moosomin’s Best Western marks
WKH FRPSDQ\·V ÀIWK KRWHO ZLWK
plans for a sixth hotel to open in
Kindersley, Sask. in January.
Reena says the potential for
growth in communities like Moosomin is what has inspired the
company to invest in those communities.
“It seems as though Moosomin

is a growing town, there’s lots of
business coming into the town so it
FRXOGGHÀQLWHO\XVHDQRWKHUKRWHO
“We have other properties in
Saskatchewan as well—we generally target small towns that have
a lot of work going on in the area,
whether it be oil rigs or something
going on that’s drawing workers
into the town.”
Moosomin’s Best Western employs up to 14 staff.
“At the front desk there are usuDOO\IRXURUÀYHHPSOR\HHVDQGLQ
housekeeping and maintenance,
XVXDOO\DQRWKHUÀYHRUVL[µ5HHQD
says.
7KHUH DUH SOHQW\ RI EHQHÀWV WR
doing business in Saskatchewan,
says Reena.
“The oil for one thing,” she
says, “that brings a lot of business.
There’s a lot going on out there. It
provides a lot of opportunities for
hotels to feed into that market.”
West Fraser Developments has
built hotels in other locations

across Canada, including Hudson’s Hope in B.C., Cold Lake
Alberta, as well as two more in
Saskatchewan—in Estevan and
Melville.
´7KH RQH WKLQJ ZH ÀQG WKDW
people really like about Best Western hotels over other chains is the
breakfast,” Reena explains. “That’s
usually a huge selling point. Best
Western is very proud of their
breakfast program. I would say
that is one thing that separates us
from other hotels. Also, just the
fact that it’s brand new, it’s modern—you can’t really beat that.”
As far as their future plans go,
Reena says West Fraser Developments is looking to start moving
into larger markets.
“We’re always looking to expand—our goal is pretty well
one or two hotels per year. And
LQ WHUPV RI UHJLRQV ZH GHÀQLWHO\
want to get into cities now because
we’ve just been doing small town
hotels up until now.”

The staff and management of the new Best Western Plus in Moosomin. At far right is
West Fraser Developments owner Raj Sandhu.

Best Western Plus Moosomin Hotel

Now Open!
79 guest rooms including: King Rooms, Double Queen
Rooms, Kitchenette Rooms, Jacuzzi Suites, ADA Accessible Rooms

Guest Room Features:

Microwave, minifridge, telephone with voicemail
(free local calls), 42” LED Flat Screen Television with
numerous channels, large desk area with lamp,
suites contain sofabeds for added space

Hotel Features:


•
•
•
•

•
•

•
•

KRXUÀWQHVVFHQWHUZLWKVWDWHRIWKHDUW
ÀWQHVVHTXLSPHQW
Indoor Pool and hot tub
24 hour business center with multiuse
printer/scan/fax
Laundry facilities
Plenty of free parking in designated parking lot
)UHHZLÀWKURXJKRXWWKHKRWHO
Complimentary hot breakfast from
6 a.m. to 10 a.m. daily
Vending machines and ice machines on
HDFKÁRRU
Located central to Moosomin attractions
Modern and new

Lake Avenue | Moosomin, SK | 306.435.4700 | bwmoosomin@gmail.com
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VPDOOEXVLQHVVZHHN

The Conexus Difference
The Conexus Credit Union branch
in Moosomin opened in a new location in May of 2013. The branch currently features 20 staff with up to 35
\HDUV RI H[SHULHQFH LQ WKH ÀQDQFLDO
services industry and offers a comSOHWH UDQJH RI ÀQDQFLDO VROXWLRQV
including credit union banking serYLFHVÀQDQFLDOSODQQLQJDQGLQYHVW
ments.
“The goal for the staff at the
branch level is to always be there
to help members while providing
a world-class service and expert
DGYLFHµ VD\V 5R[DQQH 1DEKRO]
Manager of Financial Services at the
Moosomin Conexus Credit Union.
“We are a credit union where member relationships strive and continue
to develop because we are delivering
an experience of what members say
WKH\ZDQWDVRXUPHPEHUVDUHDOVR
RXUVKDUHKROGHUVµ1DEKRO]DGGV
The branch currently features 20
staff with up to 35 years of experience that provide expert professional
services and innovative products to
PHHWWKHLUPHPEHUV·ÀQDQFLDOQHHGV
1DEKRO] VD\V ´:H RIIHU H[SHUW DG
vice to our members to help them
WKURXJK DOO F\FOHV RI OLIH ZKHWKHU
LW·V EHLQJ D VWXGHQW DFTXLULQJ OLQHV
RI FUHGLW VWDUWLQJ IDPLOLHV DQG HY
erywhere in between leading up to
UHWLUHPHQWDQGEH\RQGµ
2QH FRPPRQ TXHVWLRQ KHDUG DW
the Moosomin branch lately is “what
DUH\RXVDYLQJIRU"µ7KHFXUUHQWVDY
ings campaign featured at Conexus
stresses the importance of saving
PRQH\ RU SD\LQJ \RXUVHOI ÀUVW EH
fore spending elsewhere. If you save
UHJXODUO\ \RXU VDYLQJV ZLOO DGG XS
TXLFNO\ VR \RX FDQ JR RQ YDFDWLRQ
SODQ D KRPH UHQRYDWLRQ RU WRS XS
\RXU 5563V 7)6$V RU \RXU FKLOG·V
5(63
“Many people believe saving
PRQH\ FRXOG EH FKDOOHQJLQJ DQG

ULJKWIXOO\VRKRZHYHULI\RXVHWXS
an automatic monthly or weekly
WUDQVIHULQWRDVDYLQJVDFFRXQW\RX
ZLOO KDUGO\ QRWLFH WKH GLIIHUHQFHµ
VDLG1DEKRO]´$VNXVDERXWVHWWLQJ
up your plan to make saving a habit
E\YLVLWLQJWKH0RRVRPLQEUDQFKRU
by calling us to set up an appointPHQWµ
The Conexus branch in Moosomin also provides wealth managePHQW HVWDWH SODQQLQJ OHQGLQJ DQG
even small business advising. “We
offer all services that small busiQHVVHV UHTXLUH VXFK DV DFTXLULQJ
ORDQV YDULRXV GHSRVLW VHUYLFHV VXF
FHVVLRQ SODQQLQJ PRUWJDJHV DQG D
ZKROHORWPRUHµVD\V7RGG$QGULHV
5HJLRQDO0DQDJHUIRU&RQH[XV%XVL
ness Solutions. “We’re a full service
RUJDQL]DWLRQPHDQLQJZHDUHSURXG
to serve our local businesses and can
offer cradle to grave services to businesses like we do with our personal
PHPEHUV VR ZH UHDOO\ JHW WR NQRZ
RXUPHPEHUVµ
Small businesses are vitally important and make communities
XQLTXH DQG SURVSHU UHJDUGOHVV RI
population. Todd mentions “small
businesses have a strong impact on
the local economy and Conexus is
proud to lend its support and services that will allow these businesses
WREHVXVWDLQDEOHIRU\HDUVWRFRPHµ
Small business owners who have accounts with Conexus but personal
DFFRXQWV DW RWKHU ÀQDQFLDO LQVWLWX
tions should consider holding all of
their accounts with Conexus to take
full advantage of services available
through the credit union.
Conexus can help small businesses improve productivity by upgradLQJ WKHP WR XWLOL]H 6PDOO %XVLQHVV
2QOLQH %DQNLQJ ZKLFK LV LQQRYD
WLYH VLPSOH WR XVH DQG VHDPOHVV
Designed especially for the needs of
VPDOO DQG PLFUR EXVLQHVVHV WKH RQ

Roxanne Nabholz in front
of the Moosomin branch of
Conexus Credit Union.
line business banking upgrade gives
EXVLQHVVHV SRZHUIXO WLPHVDYLQJ
features in one convenient package.
:LWK 6PDOO %XVLQHVV 2QOLQH %DQN
LQJ PRYLQJ PRQH\ EHWZHHQ EXVL
QHVV DQG SHUVRQDO DFFRXQWV LV HDV\
so people can see all of their accounts
at a glance without having to log in
more than once. When it comes to
\RXU EXVLQHVV &RQH[XV ZDQWV \RX
to succeed!
´(DFK VPDOO EXVLQHVV LV XQLTXH
and we can provide support in many

areas to ensure the business reaches
its full potential and becomes sucFHVVIXOµVD\V$QGULHV´'XULQJ6PDOO
%XVLQHVV:HHNZHZDQWWRFRQJUDWX
ODWHDQGUHFRJQL]HWKHFRQWULEXWLRQV
that small businesses make to their
FRPPXQLWLHVDQGZLVKWKHPFRQWLQ
XHGVXFFHVVIRUWKH\HDUVWRFRPHµ
Small businesses interested in
learning more about the Conexus difference are encouraged to contact the
Moosomin Conexus branch at 306RUYLVLWZZZFRQH[XVFD

Pay Yourself First
It’s easy.
Come talk to us about
automatic savings.

Conexus

conexus.ca
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small business week

Fouillard Carpets
It’s not easy for a business as large
as Fouillard Carpets to operate in a
community as small as St. Lazare,
but owners Marc and Delores Fouillard say competitive pricing, a large
inventory, and customer service
are what have made their business
work for so many years.
Fouillard Carpets has been a family business since the late 1970s,
with Marc and Delores running the
business for the last 30 years.
Marc recalls the business’s beginnings back in the 1970 when it was
run out of two quonsets by his father.
“Everything was done in the cold,
no heat,” he says. “We were buying
mill direct and we were the only
ones in Canada doing it. Now it’s
standard, now it’s all mill direct.”
Marc says buying direct from the
mill was one of the ways that Fouillard Carpets was able to offer lower
prices at the time.
Today, he says that’s standard,
but being independently owned is
not.
“Most carpet stores are in buying
groups, and very few are privately
owned. They are owned by bigger
companies,” he says.
In the 1990s Marc and Delores
took over the family business and
moved it across the road into the
10,000-square-foot building it is still
in today.
The business started by selling
carpet and vinyl, but today they sell
carpet, vinyl, tile, area rugs, window coverings, and more.
Tucked into the Qu’Appelle Valley, St. Lazare is a bit remote, but
Fouillard Carpets serves a radius of
about 150 miles from where they are
located.
“We go down to Estevan and

Melita,” says Delores. “We have
customers right up to Brandon, and
we’ll go north of Yorkton and right
up to Swan River.”
Why do people choose an independently owned carpet business
in St. Lazare?
“Because people know us. It’s our
name. It’s the Fouillard,” says Delores.
“A lot of mom and pop shops
have closed in those communities.
They couldn’t survive anymore,”
adds Marc.
Delores points out that St. Lazare
has a very long history of being a
centre for trade.
“St. Lazare is an old historical settlement,” she says. “It’s been a trading post. This is where the Hudson
Bay trading post was.”
“People have come to buy from
here for probably 500 years,” says
Marc, “ and they traded at the fort
when the Indians were all around.”
“They’re still coming here to
trade, basically that’s what it is,”
says Delores.
Marc says people who walk in
their door tend to be serious about
doing a deal.
“When they’re coming to St.
Lazare, a community of 300 people,
they’re coming here to buy. They’re
not usually coming here just to
look,” says Marc.
Marc says their selection can’t be
ignored.
“We show the product, we handle
all the brands, we’ve got the products in stock that people can see,”
he says. “We’ve got more stock than
all the stores put together in Brandon. So people come in and say
‘they’ve got buying power.’ We go
against the grain. But we’ve got to
go against the grain because we’ve

Delores and Marc Fouillard, the owners of Fouillard Carpets in St. Lazare.
JRWWRÀQGDZD\WRGUDZWKHSHR
ple.
“Price is a big thing. We’ve seen
people come in here with a quote
for $8,000. We’re doing the job for
$4,000. And now we’re starting to
see people come out of places like
Yorkton saying ‘God we didn’t believe we could get something like
that out of a small community like
this.’
“We are very competitive on our
prices.”
Marc and Delores say one of the
reasons they can provide such a
wide range of products is because
they are still buying from independent mills, as well as the major suppliers.
They are also known for their service.
“Customers always say before
they leave, you guys are the ones
who have helped us out the most
out of all the places we’ve ever
been,” says Marc. “We’ll talk to
them and explain to them ‘this is
what you should do, this is how

you should do it, this is why you
can’t do it that way, this is why you
should do it that way.’ At the end
of the day we’ve got to answer the
complaints, so you’ve got to try to
sell the product with no complaints.
That’s the bottom line.”
Both Marc and Delores says that
working with many different types
of people over the years has been
the best thing about running the
business.
“I’ve enjoyed most of the people we’ve had to deal with over
the years,” says Marc. “I wouldn’t
change anything in my life. I’d do
the same thing all over again.”
“Absolutely the people have been
the best,” says Delores. “Every day
is different and you meet such different people from all over the place
and you get to learn their communities through the people.
“Every day is different. There
have been no regrets. I don’t know
how to do anything else. For 30
years this is all I’ve ever done. It’s
all been good.”

Family Owned & Operated

Small Town Customer Service is our Specialty!
One of the largest flooring
warehouses on the Prairies!
WE CARRY:
• All major brands of carpet plus carpets
from independent carpet mills
• Ceramic tiles
• Linoleum
• Luxury Vinyl Tiles and Vinyl Plank Flooring
• Area Rugs
• Commercial Products
• Blinds
• Weatherdek Vinyl Decking

&DOOXVWRGD\WRÀQGRXWKRZZHFDQ
KHOS\RXZLWK\RXUÁRRULQJQHHGV
3URIHVVLRQDOLQVWDOODWLRQDYDLODEOH

CARPETS LTD.
See us on

St. Lazare, MB • (204) 683-2293

Facebook

HOURS OF OPERATION:
Monday - Friday
8:30 a.m. - 5 p.m.

Saturday
9 a.m. - 4 p.m.

Closed 12 p.m. to 1 p.m.
for lunch

Closed 12 p.m. to 1 p.m.
for lunch

Closed
Saturdays on
long weekends
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Spray-On Solutions has expanded their business to provide many other
VHUYLFHVDVZHOO)URPZDWHUSURRÀQJEDVHPHQWVWRÁRRULQJDQGUHVXUIDF
ing counter tops, the business is multi-faceted.
“Most of the jobs right now are garages,” says Heather. “People are
FRQYHUWLQJWKHLUJDUDJHVWROLYLQJVSDFHV:HGRDORWRIZDWHUSURRÀQJ
:HGRSRQGVRXWGRRUSDWLRVURRÀQJ5RRÀQJLVPRVWO\LQWKHIDOODQG
we can do camper roofs.
“For a lot of our business we could be doing concrete repair solely.
7KDW·VDKXJHSDUWRIWKHEXVLQHVV:HGRJDUDJHÁRRUVEDVHPHQWÁRRUV
When Colton Frederickson from Wawota decided to start dealing in ZHGLGVHYHUDOEDVHPHQWÁRRUVODVWVSULQJSULRUWRWKHÁRRGLQJµ
Spray-On Solutions has grown considerably in the short time that they
Rhino Linings, he had no idea how big the demand would be.
Today, Spray-On Solutions is run by Colton alongside his mother have been in business.
´:H ZRUNHG SDUWWLPH &ROWRQ DQG , IRU WKH ÀUVW \HDU$QG QRZ RXU
Heather who have been operating the business for the last three years in
business has doubled. It seems to double every year. We expanded to
Wawota. Heather says the idea to start the business was all Colton’s.
dry-ice blasting. That was our project last
May. We have two trucks now and we’re
looking at purchasing another trailer for
WKHÁRRULQJVLGHRILW:H·YHJRWORWVLQWKH
of way expansion.”
It’s not uncommon for Spray-On Solutions to be contacted for large jobs that
are often located hours away. The question now, says Heather, is knowing how
to manage the company’s growth.
“We’d sooner do a small job with good
service,” she says. “Customer service is
huge for us. I just know that is the lifeline
to business in a small community.”
Heather says getting to know your cusWRPHUVLVDODUJHEHQHÀWIRUDEXVLQHVVLQ
a small town. “We don’t treat our customers like a number,” she says. “You get to
know your customers, and get to know
what they like—and working with contractors and people like that, you know
them all on a personal basis. We just like
working at home, in a small community
and getting to know the people on a personal level.”
Heather says word of mouth has been
great for their business.
“Word of mouth travels fast. We don’t
do a lot of advertising,”she says. “And we
Colton Frederickson with his trailer.
have more work than what we can keep
up with—one job leads to three or four
“It was Colton’s idea,” says Heather. “Colton is an entrepreneur. I guess RWKHUMREV/DVWZLQWHUZHKDGDQDYHUDJHRIWZRÁRRUVDZHHNDOOZLQWHUµ
+HDWKHUVD\VZKHWKHULW·VDELJMREOLNHDFRQFUHWHÁRRURUDVPDOOMRE
it runs in my family. My husband had his own business and I had my own
like putting a slip-proof surface on someone’s steps—she enjoys the reacbusiness. Colton started his own business as a roofer when he was 15.
“He was thinking about getting his truck spray lined, so he went to WLRQRIFXVWRPHUVZKHQWKHMRELVÀQLVKHG
´:HORYHWRVHHSHRSOHZKHQWKH\ORRNDWWKHLUFRQFUHWHÁRRUDQGWKH
the Rhino website and he came across industrial spraying,” she says.
“A product he’d been working with when he was building homes was holes are all gone,” she says. “And for people that resurface their counter
tops
and they can’t afford a $15,000 kitchen, they can get a new and very
%OXHVNLQDQGLW·VDSURGXFWIRUZDWHUSURRÀQJEDVHPHQWV+HORRNHGLQWR
Rhino Linings’ website and he phoned me and he said ‘You know what, glamorous look with resurfacing—it’s a cheaper alternative!”
Heather
says there’s no question that Spray-On Solutions will continue
WKLVLVDUHDOO\FRROSURGXFW7KH\GRÁRRULQJWKH\GRURRÀQJZHVKRXOG
to grow.
look into it.’
“I’m
not
sure how big we want to get. We want to grow. We just want
“Currently there are only a few Industrial Rhino Lining Coating dealers
to build the business up and be successful,” she says.
in Canada. We know of one in Edmonton and another in Toronto.”

VPDOOEXVLQHVVZHHN

Spray-On Solutions

:HDUH\RXUORFDOVRXUFHIRU3URWHFWLYH&RDWLQJV

:DZRWD6.



“Protecting your investments”

NIUHGHULFNVRQ#VDVNWHOQHW
“Protecting your Investments”

6(59,&(6:(3529,'(
•


•


Protective Coatings
:DWHUSURRÀQJ3RQGV&LVWHUQVHWF
)ORRULQJ&RPPHUFLDO5HVLGHQWLDO
Countertop Resurfacing
&RPPHUFLDO5HVLGHQWLDO*DUDJH)ORRUV



'ULYHZD\(QWUDQFH6WHSV$QWL6OLS&RDWLQJV

 ´6SUD\2Qµ5RRÀQJ


/RZSURÀOHVWHHODQG59&DPSHU

• Corrosion Control
• Insulation
• Dry Ice Blast Cleaning




)ORRULQJ7DU *OXH5HPRYDO
)LUHDQG:DWHU5HPHGLDWLRQ
,QGXVWULDO&OHDQLQJSOXVPRUH

 *ODGLDWRU*DUDJH:RUNV


&DELQHWV 2UJDQL]DWLRQ

:HҋUHSURXGWREHSDUWRIWKHORFDOEXVLQHVVFRPPXQLW\
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Trent Dumaine, Lynsey Bauche
and Andrew Smith with Magna
Fab Inc. in Redvers.

VPDOOEXVLQHVVZHHN

Magna Fab Inc
Magna Fab Inc. in Redvers speFLDOL]HVLQRLOÀHOGIDEULFDWLRQIDUP
HTXLSPHQW UHSDLUV DQG DJULFXOWXUH
HTXLSPHQW EXW IHZ SHRSOH OLNHO\
NQRZWKDWWKHFRPSDQ\JRWLWVVWDUW
LQ&DOJDU\$OEHUWDEXLOGLQJRLOÀHOG
HTXLSPHQW IRU 5XVVLDQ RLO FRPSD
nies.
0DUF 'XPDLQH D IDUP ER\ ZDV
ERUQDQGUDLVHGLQ6WRUWKRDNV6DVN
DQGLVWKHRZQHURI0DJQD)DE,QF
,Q  0DUF PRYHG WR &DOJDU\
WR H[SORUH RSSRUWXQLW\ LQ WKH RLO
and gas business.
 ,Q  0DUF ZDV ZRUNLQJ IRU
DQRLOÀHOGHTXLSPHQWVHUYLFHFRP
SDQ\ORFDWHGLQ+RXVWRQ7H[DVDQG
JRWDQRSSRUWXQLW\WRZRUNLQ5XV
VLDVHWWLQJXSFRLOWXELQJULJVDORQJ
ZLWKXQGHUEDODQFHGGULOOLQJHTXLS
PHQW
:KLOH ZRUNLQJ LQ 5XVVLD 0DUF
ZDV DSSURDFKHG E\ RWKHU FRPSD
QLHV LQ 5XVVLD WKDW ZHUH LQWHUHVWHG
LQWKHQHZWHFKQRORJ\WKDWZDVEH
LQJVHWXSIRUWKHÀUVWWLPHLQ5XV
sia.
+HWKHQH[SORUHGWKHRSSRUWXQLW\
LQ5XVVLDIRURLOÀHOGHTXLSPHQWE\
JRLQJ WR WKH RLO VKRZ LQ 0RVFRZ
IURPWKHUHKHKDGDORWRILQWHUHVW
2QH PDMRU RLO FRPSDQ\ LQ (DVW
6LEHULDDSSURDFKHG0DUFWRGHVLJQ
DQG PDQXIDFWXUH XQGHUEDODQFHG
GULOOLQJHTXLSPHQWDORQJZLWKFRLO
WXELQJULJV
0DUFWKHQVWDUWHGXSDFRPSDQ\
FDOOHG 0DJQDÁR 6\VWHPV ,QF ,Q
 KH ZDV EXLOGLQJ HTXLSPHQW
WKDW \HDU DQG KH VWDUWHG XS WZR
ZHOGLQJ VKRSV LQ &DOJDU\ WR NHHS
XSZLWKWKHFRQWUDFWV
%\  0DUF KDG EXLOW DQG GH
OLYHUHGWZHOYHXQGHUEDODQFHGGULOO
LQJ XQLWV DQG HLJKW QLWURJHQ PHP
EUDQHXQLWVWRZRUNLQ(DVWHUQDQG
ZHVWHUQ 6LEHULD +H DOVR VXSSOLHG
 PHQ WR ZRUN RYHU LQ 5XVVLD IRU
WZR\HDUVWUDLQLQJWKH5XVVLDQVRQ
RSHUDWLRQVDQGGULOOLQJRIWKHZHOOV

2QFHDOOHTXLSPHQWZDVEXLOWIRU
5XVVLDQSURMHFWV0DUFUHQDPHGKLV
ZHOGLQJ FRPSDQ\ 0DJQD )DE ,QF
LQ  0DUF WKHQ VWDUWHG FKDVLQJ
ZRUNLQ&DQDGDIRUWKHRLODQGJDV
business.
,QVKRSVLQ&DOJDU\JRWH[
WUHPHO\ H[SHQVLYH WR UHQW DQG KH
UHDOL]HG WKDW &DOJDU\ ZDV QRW WKH
SODFHWREHIRUPDQXIDFWXULQJ
7KLVLVZKHQ0DUFGHFLGHGWRJR
EDFNWRKLVURRWVDQGEX\SURSHUW\
DQG VKRSV LQ 5HGYHUV WR VDYH RQ
KLJKFRVWVDQGDWWKHHQGRIWKHGD\
RZQVRPHSURSHUW\
0DUF·VEURWKHU7UHQWDQG$QGUHZ
6PLWK IURP 3(, ZHUH PDQDJLQJ D
VKRS LQ &DOJDU\ GXULQJ WKH EXLOGV
RI5XVVLDQHTXLSPHQW
+H DSSURDFKHG ERWK 7UHQW DQG
$QGUHZ ZLWK WKH LGHD RI PRYLQJ
WR 6DVNDWFKHZDQ LI KH ZDV WR EX\
VKRSVWKHUHDQGZLWK7UHQWKDYLQJ
D \RXQJ IDPLO\ DQG $QGUHZ EH
LQJIURPDVPDOOFRPPXQLW\LQ3(,
WKH\ MXPSHG DOO RYHU WKH RSSRUWX
QLW\WRPRYHWR5HGYHUV
:LWKERWK7UHQWDQG0DUFJURZ
LQJ XS LQ WKH 6WRUWKRDNV DQG 5HG
YHUV DUHD WKH\ KDG JRRG FRQWDFWV
DORQJ ZLWK IDPLO\ DQG IULHQGV WKDW
ZHUHYHU\VXSSRUWLYHRIWKHPRYH
´2XU VKRS XVHG WR EH WKH ROG
1HOVRQ0RWRUV-RKQ'HHUHVKRSLQ
5HGYHUV:HGHFLGHGWREX\LWDQG
À[LWXSWKHZD\ZHZDQWHGLWDQG
KHUHZHDUHµ
7UHQWVD\VWKHPRYHWXUQHGRXWWR
EHDJRRGRQH%HWZHHQWKHRLOÀHOG
IDUPHUVDQGDJULFXOWXUHLQWKHDUHD
WKHFRPSDQ\KDVEHHQEXV\
0DJQD )DE SURYLGHV LWV VHUYLFHV
WR WKH VXUURXQGLQJ DUHDV DURXQG
5HGYHUVULJKWXSWRWKH86ERUGHU
´:H KDYH TXDOLÀHG MRXUQH\
PDQ ZHOGHUV :H JHW ORWV RI EXVL
QHVVIURPZRUGRIPRXWKZKLFKLV
JRRGµVD\V7UHQW
7UHQWVD\VWKHFRPSDQ\JRWVWDUW
HGDWMXVWWKHULJKWWLPHLQWKHDUHD

´%HIRUH 0DJQD )DE JRW KHUH WKH
RLO SDWFK ZDV UHDOO\ EXV\ $ ORW
RI WKH ZHOGLQJ FRPSDQLHV ZHUH
MXVWVWULFWO\RLOEHFDXVHLWZDVJRRG
PRQH\DQGWKHUHZHUHQ·WWRRPDQ\
WKDWZHOGHGIRUWKHIDUPHUV
´:KHQ ZH FDPH GRZQ KHUH
SHRSOHDVNHGLIZHZRXOGEHLQWHU
HVWHGLQGRLQJWKHIDUPHTXLSPHQW
UHSDLUVDQGDJULFXOWXUHHTXLSPHQW
$VDQHZFRPSDQ\ZHGHFLGHGWKDW
ZH ZHUH QRW JRLQJ WR WXUQ GRZQ
DQ\ ZRUN DQG WKDW ZH ZRXOG WU\
RXUEHVWWRNHHSDOOFXVWRPHUVKDS
S\ ZKHWKHU LW LV RLO SDWFK IDUPLQJ
RUUDQFKLQJ
´$OO RI RXU HPSOR\HHV KHUH DUH
ORFDO :H WU\ RXU EHVW WR KHOS RXW
WKH FRPPXQLW\ :H VXSSRUW 5HG
YHUVDQGWKHVXUURXQGLQJDUHD:H
GRQ·WEX\WRRPXFKRXWVLGHRIWKLV
DUHD³ZHWDNHSULGHLQXVLQJWKHOR
FDOEXVLQHVVHVDQGLW·VEHHQDSUHWW\
JRRGUHVSRQVHVRIDUµ
0DJQD )DE DOVR KDV WZR KDUG
EDQGLQJ PDFKLQHV RQ VLWH WR VHUYH
WKH RLO LQGXVWU\³D VHUYLFH WKDW LV
unique.
7KHFRPSDQ\LVDOVRDGLVWULEXWRU
RIWKH+8:(:UHQFKZKLFKLVLQ
YHQWHGIRUWKHRLOSDWFK
´+8:(LVGHVLJQHGRZQHGDQG
RSHUDWHG E\ 0DUF 'XPDLQH DQG
/DUU\ 0DWWKHZVRQµ VD\V /\QVH\

Agriculture & Oilfield Fabrication

Agriculture
Solutions
We have Agriculture Solutions
to ﬁt all your farming needs!
• 2 Portable Welders
• Farm Equipment Repairs

Other
Services

Hard Banding
Services
• Two Stationary Hard Banding
Machines On-Site
• Drill Pipe
• Heavy Weight Pipe
• Drill Collars
DIR DRILLING TOOLS
• Non Mag Monel Collars

•

%DXFKH WKH VDOHV UHS IRU +8:(
´2XU FRUSRUDWH KHDGTXDUWHUV DQG
GLVWULEXWLRQ IDFLOLW\ LV LQ &DOJDU\
EXWWKHZUHQFKLVPDQXIDFWXUHGLQ
6HONLUN0DQLWRED
´,W·V DOO &DQDGLDQ PDGH DQG LWV
GXUDEOHGHVLJQLVPDGHVSHFLÀFDOO\
IRU\RXUKDUVKRLOSDWFKFRQGLWLRQV
´,W·V D VDIHW\ WRRO DV ZHOO ,W
DYRLGV WKH KD]DUGV RI VZLQJLQJ D
ODUJH KHDY\ KDPPHU DQG LW GUD
PDWLFDOO\VDYHVRQKDPPHUXQLRQV
DQGORZHUVWKHULVNRILPSDFWLQMX
ULHV WR \RXU RSHUDWRU DQG DQ\ E\
VWDQGHUV
´,W·V XVHG WR WLJKWHQ DQG ORRVHQ
DOO\RXUKDPPHUXQLRQVLQWKHÀHOG
,W KDV EHHQ DURXQG IRU DERXW WKUHH
\HDUV QRZ DQG ZH DUH VHOOLQJ LQWR
 GLIIHUHQW FRXQWULHV DQG KDYH
GLVWULEXWRUVVLJQLQJXSGDLO\WRVHOO
RXUZUHQFKµ
/\QVH\ VD\V PRUH LQIR RQ WKH
ZUHQFK FDQ EH IRXQG RQOLQH DW
ZZZKXZHZUHQFKFRP
(YHQ WKRXJK WKH RLOÀHOG LV QR
ORQJHUERRPLQJLQWKHDUHD0DJQD
)DE KDV EHHQ NHSW EXV\ ZLWK KDU
YHVWDQGDJULFXOWXUDOZRUN
´:H·UH KRSLQJ ZH FDQ H[SDQG
RQH GD\ DQG PD\EH DGG RQ WR RXU
VKRSVµ VD\V 7UHQW ´5LJKW QRZ
ZH·UH MXVW NLQG RI KROGLQJ EDFN WR
VHHZKDWWKHIXWXUHKROGVµ

Welding & Repairs

Welding
Services

Dealer & Inventor of the

HUWE

WE WELD IT ALL!
• Shop and Portable Welding
Services
• Oilﬁeld, Agriculture and
Heavy Equipment Repair
Dealer and inventor of the HUWE
the Revolutionary Hammer Union Wrench
Versatile, safe, rugged,
user friendly and economical
Contact our Calgary ofﬁce:

1-855-438-4893
1-855-GET-HUWE

BEFORE

www.huwewrench.com

• Safety Mats for Sale or Rent
Contained and open bottoms for oil spills
and shack entrances

• Steel Sales

AFTER

Highway 13 East, Redvers, SK

•

306.452.3646

C16

The World-Spectator - Moosomin, Sask.

Monday, October 19, 2015

Shelley
PritchardSzaroz giving a client a
massage.

VPDOOEXVLQHVVZHHN
Shelley’s Kneedles and Knots
When Shelley Pritchard-Szaroz
started offering massage therapy
services in Moosomin in 2005, she
knew she wanted her business to
grow from a one-person operation
to something larger.
“It was my 10-year goal to have
my own building,” said PritchardSzaroz. “I was working at Dee’s
Kutting Krew, and then I was self
employed after that. In 2008 my arWKULWLV ZDV ÁDULQJ XS LQ P\ KDQGV
and wrists and I couldn’t do massage therapy anymore. One of my
clients suggested I go to Brandon for
acupuncture, so I went and it made
a big difference. After that I was referring my clients to him, and then I
decided to take the course and I got
P\ÀUVWFHUWLÀFDWHLQ,FRQWLQ
ued with acupuncture courses and
got my diploma in 2014.”
Pritchard-Szaroz opened ShelOH\·V .QHHGOHV DQG .QRWV LQ 
at a small location on Main Street
in Moosomin. Two years ago, the
business underwent a major expansion, with her move into a new, fully
renovated, much larger building on
South Front Street.
The current location of Shelley’s
Kneedles and Knots is 2,000 square
feet. There are six treatment rooms
and a spa room.
Today the business offers massage therapy, acupuncture, reiki, reÁH[RORJ\ DQG FUDQLRVDFUDO WKHUDS\
There is also a whole line of spa services offered including facials, body
wraps, body scrubs, and hot rock
massage.
“Under massage therapy I do a
whole bunch of modalities as well,
because you always have to take
continuing education throughout
the year,” says Pritchard-Szaroz.
“You’re required to take 40 education credits in three years, but I al-

ways exceed that. I at least double or
triple it. I love learning new things, I
love being able to provide my clients
with the best treatment possible.”
Shelley’s Kneedles and Knots currently has seven therapists.
“It’s grown a lot,” said PritchardSzaroz. “It’s amazing. Two years
ago we opened at the new location
and there were three of us then. I
had taken a big leap. I didn’t know
if it would work out or not, but
it has gone well. I think word of
mouth is really amazing. I’ve had a
really good client list the whole time
I’ve been here.”
Each of the therapists at Shelley’s
Kneedles and Knots works independently.
“It has all worked out well,” says
Pritchard-Szaroz. “It’s nice for clients to come and to have the opportunity to see different therapists.
Different therapists do different
techniques. We do have clients that
see us for different things.”
Pritchard-Szaroz says that over
the years their clientele list has
grown longer. She says she has lots
of customers from the Moosomin
area, but customers also travel from
as far away as Regina, Grenfell, Yorkton, and Virden, among other communities.
“Since we opened in this location
our clientele list has more than doubled,” she says. “We’ve got about
2,000 people on our clientele list
DQG,ZRXOGVD\DERXWSHUFHQWRI
those people come on a fairly regular basis.
“Lots of people come to see us
and drive so far because it’s not just
us that they’re seeing when they
come to Moosomin. They get their
groceries, they get their doctors appointments in, they get their dentist appointments in, they go to the

farm implement dealers or whatever they may need. It’s not usually
just us they come to see, which supports more businesses than just ourselves, which is great. The doctors
are really good at referring people
to us as well, which is very appreciated.”
Pritchard-Szaroz says that she beOLHYHVWKDWWKHEHQHÀWVRXWZHLJKWKH
risks of running her own business.
“I love that I can set the hours that
I want. For example, if people have
an emergency and need to get in, I
can go later and work on that for
them. It’s a little stressful owning
your own business sometimes, but
my business is such a happy business. People are always happy when
they come and see you, and they’re
always happy when they leave so
it’s a very gratifying business.
“I love what I do. I love that
gratifying feeling. I like being able
to help people feel better. Even the
smallest change for people can be

life changing. I had a client come in
for acupuncture who had headaches
every day for 30 years and had tried
every kind of therapy and every
kind of medicine and never had
relief, and acupuncture helped her
RXW7KDWYHU\ÀUVWWUHDWPHQWEHIRUH
the needles were out, she said her
headache was gone. It really is an
amazing thing for people.”
Pritchard-Szaroz says that she is
happy with the way her business is
running right now.
“I think right where it’s at is
where I want to stay. I want to stay
the size I am with the great group of
girls I work with, giving great care
to everyone. We’re very thankful
to Moosomin and the surrounding
area for supporting us.
“We really try and provide the
best care that we can for our clients
and try to do that on a daily basis.
I think that we’ve grown because
we’re passionate about what we
do.”

Shelley’s Kneedles & Knots
ACUPUNCTURE, MASSAGE & SPA
Moosomin, SK • 306-435-4020 • www.shelleyskneedlesandknots.ca
Massage

Reﬂexology & Pedicure

Provided by Shelley, Arvelle,
Amber, Kari, and Natasha

Services are provided by Charlene

30 minutes . . . . . . . . . . . . . . . . . . . . . . .$35
45 minutes . . . . . . . . . . . . . . . . . . . . . . .$45
60 minutes . . . . . . . . . . . . . . . . . . . . . . .$60
90 minutes . . . . . . . . . . . . . . . . . . . . . . .$85

Taping
Provided by Shelley
Included in treatment cost
Reapplication, no treatment . . . . . . . . . .$15
Purchase a roll 2” tape . . . . . . . . . . . . . .$25
Purchase a 4” roll. . . . . . . . . . . . . . . . . .$42

Acupuncture
Provided by Shelley
Initial . . . . . . . . . . . . . . . . . . . . . . . . . . .$75
Subsequent . . . . . . . . . . . . . . . . . . . . . .$60
Children (under 16 years) . . . . . . . . . . .$30
With 60 minute massage . . . . . . . . . . .$110

Cranio Sacral Therapy
Provided by Shelley

REFLEXOLOGY . . . . . . . . . . . . . . . . .$50

EXPRESS PEDICURE

Initial treatments are 75 minutes,
subsequent treatments 60 minutes
Reﬂexology 3 Pack. . . . . . . . . . . . . . . .$130
Add Reﬂexology to any
pedicure or footcare for . . . . . . . . . . . . .$40

This pedicure includes a warm foot soak,
warm towel wrap, cuticle work and nail
shaping as well as a moisture surge to
hydrate and protect the skin. Finished with a
three step polish of your choice!
45 Minutes . . . . . . . . . . . . . . . . . . . . . . .$40

SIGNATURE PEDICURE
Begin this pedicure relaxing your feet in a
warm foot soak. Next, enjoy the invigorating
foot and leg exfoliation using a non-abrasive
scrub, followed by extensive callus removal,
a warm towel wrap, cuticle work and nail
shaping. Your feet will be rejuvenated with
a moisture surge selected to meet the needs
of your feet. Relax during an extremely
hydrating foot and leg massage, ﬁnishing
with a three-step polish and two nail decals
of your choice!
75 Minutes . . . . . . . . . . . . . . . . . . . . . . .$55

PRINCESS PEDICURE
(AGES 6-12)
This fantastic pedicure includes a warm foot
soak, warm towel wrap, cuticle work, nail
shaping, and a massage of the foot. Finished
with a three step polish of your choice that
includes 2 fun nail decals.
45 Minutes . . . . . . . . . . . . . . . . . . . . . . .$35

. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $50

TOTAL FOOTCARE
This includes trimming of the toenails,
nail thinning (if needed), cuticle work, nail
shaping and callus removal. The treatment
ﬁnishes off with a rejuvenating moisture
surge, selected to meet the needs of your
feet, to hydrate and protect the skin.
45 Minutes . . . . . . . . . . . . . . . . . . . . . . .$40

NAIL CARE
This includes trimming of the toenails,
nail thinning (if needed), cuticle work, nail
shaping and ﬁnishes with a refreshing
moisture surge to hydrate and protect the
skin.
30 Minutes . . . . . . . . . . . . . . . . . . . . . . .$25

HEEL & CALLUS CARE
For clients that have problems with excess
callus or cracks on their feet. This includes
extensive callus removal and a soothing
moisture surge to hydrate and protect the
skin.
30 Minutes . . . . . . . . . . . . . . . . . . . . . . .$25

Spa Services
Provided are provided by Arvelle
HOT STONE MASSAGE

D-AGE TREATMENT

TRANQUILITY RITUAL

ADD TO ANY TREATMENT

This massage is a ninety minute massage
using warm basalt and jade stones.
90 Minutes . . . . . . . . . . . . . . . . . . . . . . .$90

A high performance treatment that protects,
nourishes, and improves skin tone and
elasticity. This is an invigorating and refreshing
cream gel wrap that produces a quick, ﬁrming,
visible result followed by massage with
deliciously scented D-age cream. This leaves
the skin feeling toned and silky and soft.
75 Minutes . . . . . . . . . . . . . . . . . . . . . . .$90

A tranquil experience that indulges the
senses in a unique aromatic and deeply
relaxing ritual. Lipid rich Aramanth oil, a
precious remedy for extremely dehydrated
skin, along with antioxidant and nourishing
ingredients leave the skin feeling soft and
silky and pleasantly fragranced. This body
wrap includes full body massage.
75 Minutes . . . . . . . . . . . . . . . . . . . . . . .$90

Hot Basalt and Jade Stones and Facial
120 Minutes . . . . . . . . . . . . . . . . . . . . .$175

SPA FACIAL
Purify and rebalance your skin, providing an
intensive cleaning for your skin. Includes a
body scrub or massage. 75 Minutes .$90

MUD WRAP
This creamy natural mud is infused with detoxifying and purifying Italian thermal waters
and essential oils. A warm cocoon wrap is
followed by a massage application of rich
cream moisturizer.
75 Minutes . . . . . . . . . . . . . . . . . . . . . . .$90

ULTIMATE TRANQUILITY
Similar to the tranquility ritual this treatment
includes a body scrub, a body wrap, a facial,
and a full body hot rock massage.
150 Minutes . . . . . . . . . . . . . . . . . . . . .$175

AROMASOUL RITUAL
A unique renewing body scrub that
bestows nourishment, youth, and
splendor to all skin types Choose your
own essential oil: Indian, Oriental,
Mediterranian, Arabian.
75 Minutes . . . . . . . . . . . . . . . . . . .$90
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Brazen Clothing
Cherish Easton purchased Brazen Clothing on Moosomin’s Main
Street a year ago, and hasn’t looked
back since.
“I want my shop to be exciting, unique and convenient,” says
Easton. “I strive to have what customers are looking for to keep more
business locally and to save them a
trip to the city.
“I also try my best to keep the
looks fresh and fun and have a good
mix of unique brands and pieces, to
have something for everyone and
keep those customers coming back
again and again.”
Easton has been in business since
2009 when she started a homebased business making hair clips,
baby blankets, and other accessories for babies and children.
In 2012, she opened Prep ‘n Pretty Boutique at a small location on
Broadway Avenue in Moosomin,
then moved the store to a larger
location on Main Street. The store
sold children’s clothing and accessories.
In November of 2014, the owner
of Brazen Clothing, a store selling
women’s, men’s and children’s
clothing, accessories and shoes,
decided it was time to sell the business, and Easton jumped at the opportunity.
“When the opportunity to buy
Brazen presented itself, we knew
if we combined our stores, we’d
have a better business and a wider
selection,” says Easton. “The children’s clothing alone wasn’t really
enough.
“When I was in high school, I did
really want to own a clothing store,
so it was a really good opportunity,
when Brazen went to sell, that I

could take it over.”
Easton says purchasing Brazen was the right move and she’s
watched her business grow ever
since.
“We have a much bigger customer base. I have a huge staff comSDUHGWRP\ÀUVWVWRUH,WZDVRQO\
me and one casual employee over
there. Now we have six employees,
three that are full time.
“Our stock is drastically larger
than it was over there.”
Easton describes Brazen as a
“lifestyle store for everyone and
their family.”
The store focuses on clothing and
accessories, as well as footwear,
carrying popular brands like Matt
and Natt, Sketchers, Silver jeans,
Bench jackets, and Saxx underwear.
Easton serves customers in the
Moosomin area, but says it’s not
uncommon for her to get calls from
larger centres like Regina when
people are looking for a brand and
FDQ·W ÀQG LW HOVHZKHUH RU WR KDYH
customers walk in from surrounding towns.
“I like when people come in here
and they are looking for something
DQGZKHQZHJRDQGÀQGWKHPWKDW
piece they say that’s exactly what
they were looking for,” she says.
“Or when another customer comes
in and says they’ve heard good
things, and they’ve come from out
of town to be here.
“It’s a really good feeling when
you know those communities have
their own stores and they’re coming here because they’ve heard really good things about our place.
“We’ve had customers that have
called here from Regina and asked
if they can come or if we can ship

Cherish Easton, the owner of Brazen Clothing, and her
husband Ross.
WKLQJV EHFDXVH ZH KDYH D VSHFLÀF
brand that they can’t get elsewhere.
“Some have connections to the
community and others have seen
through Facebook or Instragram
that we carry that brand.”
Easton says she loves serving the
area, and is glad she lives in a small
town.
“It’s great to be a part of a small
community where customers know
you and do their best to support
you and your business. The oneon-one relationship a small local
business offers, compared to a large
centre, is very important to us.
“Owning a small business in a

city wouldn’t guarantee us that
same support. Customers don’t
know you there and don’t have any
reason to be loyal to your shop over
the six or eight others just like it.”
Easton says she is proud of what
she has accomplished, starting with
a home based business and running
her own clothing store.
“We have put in a lot of hours and
worked very hard. We have grown
exponentially and our success is
something we are very proud of.
“Our success is also thanks to our
wonderful customers and we look
forward to continuing to serve the
community in the future.”
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Clothing:
Roxy
Billabong
Quicksilver
Bench
The North Face
Helly Hanson
Volcom
Fidelity Denim
Silver Jeans
California Moon Rise
Micheal Kors
Saxx underwear

Footwear:
Sketchers
Steve Madden
Nine West
Micheal Kors
Jewelry:
Eliasz and Ella
Park and Buzz
Accessories:
Matt and Natt Handbags
Oakley and Spy Sunglasses

We carry

Sun Bum

sun products!
Monday - Friday 10 a.m. - 5:30 p.m.
Saturday 10 a.m. - 5 p.m.
620 Main Street Moosomin, SK • 306-435-3499
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Flaman
You can’t miss the Flaman building as you approach the west side
of Moosomin. Built in December of
2012, the building boasts a staff of
17, and a lot full of equipment to
serve the area.
Flaman’s location in Moosomin
carries a little bit of everything.
From construction equipment to
ag equipment, trailer sales and
ÀWQHVV HTXLSPHQW WKH 0RRVRPLQ
location is set up to serve a wide
variety of needs.
“The interesting thing about Flaman’s is that everything we do is
centered around what the community needs,” says Mark Steininger,
the manager of the Moosomin
branch.
“In different locations, we rent
and sell different equipment, depending on what that area needs.
In Moosomin we have skid steers,
man lifts, scissor lifts, ag equipment, and a lot of concrete working equipment. Those are the
things that are needed here, so Flaman’s invested in the community
DQGWULHGWRÀOOWKHKROHVDQGKHOS
the area to have anything they
need.”
Flaman Moosomin has just become an SGI accredited safety centre, with a focus on repairing and
stocking parts for all types of trailers and campers.
Steininger says they are also
planning to add a full line of Banjo
ZDWHU ÀWWLQJV DORQJ ZLWK VSUD\
ers and pumps to suit everyone’s
needs.
´:H·UHWU\LQJWRÀOODOOWKHQLFKHV
that are needed in the community,” he says.
He says the company is in full
support of that. “If it sounds right
and it’s good for the area, they’ll
stand behind it and help make it

happen.”
Flaman’s philosophy is to support and invest in the area they
serve, and the new location in
Moosomin is a testament to that.
“We have probably one of the
nicest buildings and lots,” says
Steininger. “Flaman really invested in this community. This building has cost a lot of money, and
it’s nice to see an investment like
that.”
The Moosomin location sees

customers from a wide area. What
do the customers like about doing
business there?
“The friendly atmosphere, and
the service,” says Steininger. “We
take care of our customers. If they
have a problem, we’re going to do
RXU EHVW WR À[ LW 7KDW·V ZKDW ZH
aim toward. And that’s the sign of
a great company to work for.
“At Flaman it doesn’t matter
how big we get, the focus is still on
the customers.”
Steininger says it’s not uncommon for the staff at Flaman to go
WKHH[WUDPLOHWRPDNHVXUHDFXV
tomer gets up and running or gets
the parts, service or equipment
they need.
He says the company sees a lot
of potential for the Moosomin area.
“It’s a growing area,” he says.
“In Saskatchewan right now this is

Monday, October 19, 2015
one of the few areas that continues
to thrive since oil prices dropped.
And our potential here is huge.
“I don’t see anything but good
things. We’re going in the right
direction. I don’t see us slowing
down.”
What does Steininger like the
most about managing the Moosomin location?
“The staff,” he says. “The staff
here have a lot of energy and talent, and diversity. They’re just
good people.
“You can build the fanciest
building, you can have the best
equipment, you can have the latest
technology, and if you don’t have
the people in that place, you don’t
have anything.
“I’m very proud of my staff and
happy to be a part of the Moosomin business community.”

Manager Mark Steininger in front of the Flaman Moosomin location.

Family owned & operated since 1959

At FLAMAN we pride ourselves on
providing the best customer experience.
Whether you are looking to buy or rent
we can help you get the job done.

ﬂaman.com

FIND US ON
FACEBOOK

DOWNLOAD THE FLAMAN APP
WWW.FLAMAN.COM/MOBILE

Moosomin, SK 306.435.4143
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dows and doors, as well as other home renovations.
Murray has been doing that kind of work since 2004. He says he saw
a need for that type of work and decided he would get started with it.
“There was just a demand in the area for that kind of work, and I like
working outside,” he says.

VPDOOEXVLQHVVZHHN

Village of Welwyn
There are a number of businesses in the Village of Welwyn that have
been doing work in the area, and are looking forward to continuing to
serve customers in the area.
Here are a few of Welwyn’s local businesses:

Big City Plumbing & Heating
Bryce Mailloux got Big City Plumbing and Heating started last February.
“My main thing is service work, getting hot water heaters going and
getting the heat going and looking after gas leaks, that kind of stuff,”
says Mailloux. “That’s my main aim of my business—trying to provide a same-day service.”
Mailloux does all kinds of plumbing work and says he enjoys a challenge.
“It’s kind of thought provoking work,” he says. “It’s interesting,
that’s what I like about it. I like the troubleshooting side.”
Bryce works alone right now but is considering taking on an apprentice next spring.

Connoisseur Woodcrafts

John Ruhland has been operating Connoisseur Woodcrafts in WelZ\QIRUPRQWKVDQGHPSOR\VÀYHIXOOWLPHDQGRQHSDUWWLPHVWDII
Connoisseur specializes in residential and commercial cabinets.
“Everything we do for both commercial and residential is custom,”
VD\V-RKQ´:HFDQGRVRPHUHDOO\XQLTXHÀQLVKHVDQGTXDOLW\ZRUN
and design.”
John has a long history in woodworking, and ran his own company
in Alberta before moving to Welwyn.

Joe Dirt Skidsteer Services

Joe Green got started with his skidsteer service about three years
ago.
“I grew up on a farm running a skidsteer for my grandpa and I alZD\VZDQWHGRQHVR,ÀQDOO\ERXJKWRQHZKHQ,ZDVROGHQRXJKDQG
started doing this,” he says.
Joe does any big and small jobs that require a skidsteer, including
snow removal, corral cleaning, landscaping, and trenching.
“It’s just cool to go in and see a project at the start, and you go in and
ÀQLVKLWDQGVHHKRZJRRG\RXFDQJHWLWRQFH\RX·UHGRQHµVD\V-RH
“You can see the end result and that people are happy with it.”

Murray Swanston

Murray Swanston specializes in exterior work, such as siding, win-

JOE DIRT

Skidsteer Services
Landscaping
Trenching
Snow Removal
Corral Cleaning

All Jobs,
Big or
Small!

CALL JOE GREEN

306-434-8797

Dirty Deeds Yard & Garden

Dirty Deeds Yard and Garden is a full landscaping company that
started in June of this year.
Les Bryce and Carole Lee Wall run the company and do the work
together.
“I specialize in paving stone and blockwork right from the design
PRGHWRWKHÀQLVKHGSURGXFWDQG&DUROLVWKHKRUWLFXOWXUHVSHFLDOLVW
She is very educated on Zone 2 and 3 plants,” says Les.
“We’re trying to establish a business that has an excellent reputation
with excellent work.”
Les says they are already taking bookings for the spring of 2016.
“Everyone’s home is basically an extension of their personality and
curb appeal is a great thing for a property owner,” says Les. “We are
good at developing a beautiful yard.”

Santer’s Transport

Santer’s Transport specializes in heavy truck and trailer repair, as
well as automotive repairs. The business also sells automotive parts,
batteries, tires and accessories.
Frank Baily has been running the business since 2003.
“It was a different avenue for me,” he says. “I drove truck before for
over 20 years. I decided to try this, and it has worked out pretty good!”
Santer’s presently has two mechanics and a book keeper on staff.
“The biggest thing I enjoy is the satisfaction of helping people,” says
Baily. “That’s my biggest reward. Customer satisfaction is number one
for me.”

Derek & Carl Bowey

Derek Bowey and his father Carl specialize in custom cabinets,
crown moulding, countertops and home renovations.
Derek took the family business over this past summer, but has been
working with his dad since 1995.
“It’s something I enjoy doing and there is a fair amount of work in
this area with the kitchens,” he says.
“I like working with my hands and making different designs out of
wood.”

JPF Contracting

Joe Frayn has been in construction for around 15 years, and has been
doing jobs on his own for the past few years.
“We do general carpentry and general construction, concrete, garages and other small buildings, home renovations and repairs,” he says.
“I’ve been doing this off and on for a while now and I’ve started to
get a little more serious about it.”
-RHVD\VKHOLNHVLWZKHQSHRSOHDUHVDWLVÀHGZLWKDMRE
“Construction is my thing. We like making people happy,” he says.
“We like making people smile.”

BIG CITY

Plumbing
& Heating
• Hot Water Heaters
• Furnaces
• Boilers
• Air Conditioning
Bryce Mailloux

Call for same day
emergency service
FINANCING AVAILABLE FOR FURNACES
AND AIR CONDITIONING

306-434-9338

JPF Contracting

– CONCRETE –
– SMALL BUILDINGS –
– ALL RENOVATIONS & REPAIRS –
JOE FRAYN 306.434.9003

bigcityplumbing@hotmail.com

Murray Swanston

Specializing in Exterior Renovations

Siding
Windows
Doors
Other Home

Renovations

This page sponsored by the

VILLAGE OF

WELWYN

306-733-4423

Dirty Deeds Yard & Garden
LANDSCAPING & MAINTENANCE

We Grow Good Grass!
Taking
bookings
now for
Spring 2016

Seniors
Discounts
Available

Call Les & Carol

306.733.4596

Specialized in residential
and commercial cabinets!
Call us for a free quote 306-733-0001
connoisseurwoodcraftsinc@gmail.com

Santer’s Transport
Welwyn, SK • 306.733.2022

• Automotive Repair
• Heavy Truck and
Trailer Repair
• Fuel Services
• Automotive Parts
and Accessories
• Tires

Customer Satisfaction is #1!

DEREK & CARL BOWEY
• Custom Cabinets
• Crown Moulding
• Countertops
• Home Renovations

DEREK
306.434.8342
CARL
306.434.9258
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Mazergroup
Mazergroup came to Moosomin
in 2005 with the encouragement of
New Holland.
“The reason it got started was
because the opportunity came
up,” said Mike Ushey, sales manager at Mazergroup Moosomin.
“The previous person terminated
the dealership and after a little
bit of time Mazergroup decided
to move in here with the encouragement of New Holland. They
needed a dealership here, they felt
this was a strong trading area, and
New Holland wanted some representation, so they approached Mazergroup to come here.”
Since Mazergroup came to Moosomin in May of 2005, the company has seen its customer base and
staff grow.
´:H·YH GHÀQLWHO\ JURZQ E\
employees in the parts depart-

ment,” said Tammy Howes, parts
manager at Mazergroup. “Sales
has also grown in employees. We
have about 12 staff here. Our goal
has been to provide good service
to our customers and good parts
service especially. We are seeing
volumes increase because of that.
Service is so important and we’re
doing our best to keep our customers happy. Our customers are
GHÀQLWHO\ QXPEHU RQH KHUH WKH\
DUH RXU ÀUVW SULRULW\ DQG , WKLQN
that’s what’s making it work for
us.”
Mazergroup is a farm machinery dealership which also has a
line of New Holland construction
equipment.
“We also carry Hyundai and
Kobelco construction equipment,
but our major concern here is the
ag industry and ag equipment,”

Moosomin Mazergroup employee Terry Grant waiting on
a customer at the service desk.

Moosomin Mazergroup manager Mike Ushey in front of
the dealership.
said Ushey. “We do parts, service, and sales of ag equipment.
Moosomin seems to be a strong
area. We have a fairly large tradeing area, it seems to be a strong
mix of agriculture—in some areas
there’s cattle, in others it’s strictly
grain. The fact that there are two
other dealerships in the town says
something. Competition actually
brings people to you, which is a
good thing.”
Ushey says that Mazergroup
in Moosomin provides service to
people both locally, and from out
of the area.
´2XU WUDGLQJ DUHD ZRXOG GHÀ
nitely be a two-hour area for
sure,” he says.
The company has changed a lot
over the years, and there are plans
to build a new 20,000-square-foot
dealership in Moosomin.
´,W KDV JURZQ WR WKH SRLQW WKDW
%RE0D]HUIHHOVFRQÀGHQWHQRXJK
to build us a new building, on
which our construction will hopefully start next spring,” explained
Ushey. “So it has grown enough
to justify that. There is a signature
building that Mazergroup is trying to achieve, and they are eventually wanting their buildings all

to look the same, so that particular
design is what we intend to use.
7KHUH ZLOO GHÀQLWHO\ EH PRUH RI
ÀFHVSDFHPRUHVKRZURRPVSDFH
way more shop space, and a wash
bay, which is something we need.
That’s all the stuff that we’re missing here right now and we’ll be
looking forward to those things in
the new facility.”
Ushey says that he enjoys his job
because he comes from a farming
background.
´, ORYH GHDOLQJ ZLWK WKH SHR
SOH , ORYH WKH IDFW WKDW , FDQ JHW
out into the territory and into the
country and talk to customers
and sell equipment. Agriculture is
VRPHWKLQJWKDW,ORYHVRLWPDNHV
it pretty easy to come to work every day if you’re doing something
WKDW \RX OLNH WR GR ,W IHHOV UH
ally good to be part of a company
that’s growing. They’re an excelOHQW FRPSDQ\ WR ZRUN IRU DQG ,
feel really good about the whole
organization.”
Mazergroup has 14 locations.
The company started in Brandon,
Manitoba. Moosomin’s Mazergroup location is the only one in
Saskatchewan, while the rest are
located throughout Manitoba.

Mazergroup is proud to have served
the Moosomin area for over 10 years!
We pride ourselves on our customer service.
For that reason we are constructing a new 20,000-square-foot dealership
on a 15-acre site in Moosomin to serve our Moosomin-area customers better.

Watch for construction to start spring of 2016!
Contact our Moosomin sales and service staff for all your New Holland needs!
Located on Highway 8 North
306-435-3610

moosomin@mazergroup.ca
www.mazergroup.ca
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Owner Tyler Thorn
in front of Celebration
Ford’s new dealership.

Celebration Ford
Tyler Thorn, the owner of Celebration Ford in Moosomin, says he
can’t imagine doing anything else.

“I enjoy owning a business,” he
says. “I enjoy the car business because every day is different. We deal
with different things every day. I’m a
car guy so that helps too. I just can’t
picture what else I would do. I guess
it’s always been what I wanted to
do.”

Tyler’s father, Bill Thorn, purchased the dealership in 1980,
passing the reins to his son Tyler
in 2006. The business was located
downtown, on Broadway Avenue
until last year, when it moved into
a brand new, 28,000-square-foot
dealership on Highway 1 on the
east side of Moosomin.
Thorn says the dealership pro-

Celebration Ford’s service
shop is always busy.

vides every vehicle service that it
can.
´:H VHOO FDUV ZH À[ WKHP ZH GR
tires, brakes, maintenance, major
overhauls,” he says. “You name it,
ZHÀ[LW:HDOVRGRDXWRERG\ZRUN
and windshields. Anything car related.”
Thorn says he always knew he
would want to be in the car business,
even when Saskatchewan’s economy
wasn’t doing that well.
“When I was in university I knew
that some day that this is what I
wanted to do,” he says. “The car
business wasn’t fun for a few years,
it was tough to make any money and
we just went through a period of
time where it was a tough business
for a few years. We got through that.”
Thorn started working at the business with his dad in 1997.
“I graduated university in ‘97 and
I came back and started in June. I did
a little bit of everything—I started
RXW LQ WKH RIÀFH GRLQJ WKH DFFRXQW
ing, I worked at service, I worked at
parts, I worked as the sales manager.
I did every job in the building—other
WKDQÀ[LQJFDUVµ
When Thorn took over the business in 2006, he was more than ready,
although he says there are always
challenges to running your own
business.
´, GRQ·W UHDOO\ NQRZ ZKDW , H[
pected. There are good days and
bad days. I had a lot less grey hair
in 2006,” Thorn says with a laugh.
“Things happen, you just work
through them, and some days are
better than others but it’s fun for the
most part.”
Over time the business has grown
immensely.
“In 1980 when we started we had
less than 10 employees,” says Thorn
“Now we’re up to 30. Back then we

had two buildings, the old body
shop, and the building would have
been less than 10,000 square feet in
total. Now we’re just shy of 28,000
square feet.”
Thorn says the move to the new
GHDOHUVKLS RQ WKH KLJKZD\ DQG H[
pansion of their business was needed
for a number of reasons.
“We needed more capacity for our
service department, but we didn’t
have room for more technicians,
so we were always booked up,” he
VD\V ´,I \RX QHHGHG \RXU FDU À[HG
chances are it would be two or three
weeks. Even an oil change would
take three or four days. If we wanted
WR JURZ DQG H[SDQG DQG ORRN DIWHU
our customers we needed to add
more space.
´:H·YH VHHQ IDLUO\ VLJQLÀFDQW
JURZWKLQRXUZKDWZHFDOORXUÀ[HG
operation—parts, service, body
VKRS GHWDLOLQJ 2XU À[HG RSHUDWLRQ
is up about 50 per cent. We’re happy
with that.”
Despite all the changes, the heart
of the business has remained the
same.
“It’s funny—we don’t offer anything really different today than

we did 35 years ago,” says Thorn.
“The cars are different, obviously.
Things certainly have evolved, but
the core of our business hasn’t really
changed. How we do things is different in terms of technology. When we
À[ D FDU FKDQFHV DUH WKH ÀUVW WKLQJ
we do is plug a laptop computer into
it, that’s where the technician starts.”
:LWKWKHJURZWKDQGH[SDQVLRQRI
the dealership, Thorn says he sees a
bright future for Celebration Ford.
“The economy is there—we’re
looking long-term and not just the
QH[W  PRQWKV <RX GRQ·W EXLOG D
EXLOGLQJIRUWKHQH[W\HDU\RXEXLOG
it for the foreseeable future,” he says.
´:H IHOW SUHWW\ FRQÀGHQW WKDW JHR
graphically Moosomin is a pretty
good location, far enough from Yorkton, and Brandon and Regina. We’re
a bit of an economic hub for the area.
With the mine and the pipelines and
the agriculture it’s nice and diversiÀHG 2XU IXWXUH LV SUHWW\ EULJKW IRU
our community.
“Facility-wise I don’t think we’ll
be adding on to the place any time
soon. We’ve built it for growth. Now,
LQWKHQH[WÀYH\HDUV,·GOLNHWRJURZ
into this place.”

Proudly Serving You For Over 30 Years!

CELEBRATION
–FOR D

S AL E S –

Celebration Ford has been proudly serving
the Moosomin area since 1980.
Our goal is 100% customer satisfaction in all departments.
:HZDQW\RXWRIHHOOLNHDÀUHQGZKHQ\RXZDONLQWRRXUGHDOHUVKLS

&
SNEW
ERVICE
DEPARTMENT
USED
SALES

SERVICE
DEPARTMENT

PARTS

TIRE SHOP

Over 40 years of
sales experience
help you to buy
the vehicle that is
right for you!

12,000 sq. ft.
service shop
with eight Ford
factory-trained
DQGFHUWLÀHG
technicians

Experienced
and well-trained
parts team. Over
$150,000 in parts
inventory in-stock!

Competitive
Pricing!
All major brands
available.

BODY SHOP

VEHICLE
DETAILING

RENTALS

SGI and MPI
accredited repair
facility. Body
repairs and
painting for all
makes and models

Express “Wash
While You Wait”
Service. Exterior
and Interior
Cleaning Services

Daily, Weekly or
Monthly Rentals
Available.
15-Passenger
Van Rentals

Our team looks forward to seeing you at our new dealership!
Located at 1820 Celebration Drive on Highway 1 East, Moosomin, SK

306.435.3313

www.celebrationford.com

1.800.880.4533
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J. Beale Financial Services
J. Beale Financial Services Inc. is
D ORFDOO\ RZQHG DQG RSHUDWHG À
nancial services organization with
RIÀFHVLQ:DZRWDDQG5HJLQD
7KH JRDO RI RXU WHDP LV WR SUR
vide superior service to our clients
DVLWUHODWHVWROLIHDQGKHDOWKLQVXU
ance, investments, and retirement
and estate planning.
:HZRUNZLWKIDPLOLHVIDUPFRU
SRUDWLRQV DQG EXVLQHVVHV WR XQ
derstand their goals, protect their
wealth, minimize their taxes, and
help them pass their estates on to

WKHQH[WJHQHUDWLRQLQWKHPRVWHI
ÀFLHQWIDVKLRQ
9LYLDQ&ODUNRYHUVHHVRXURSHUD
WLRQV DV RIÀFH PDQDJHU LQ 5HJLQD
$VDOLFHQVHGDGPLQLVWUDWLYHDVVLV
tant, Vivian provides procedural
JXLGDQFHRQLQYHVWPHQWVDQGFRQ
tract coordinating on insurance
EDVHGRQKHU\HDUVLQWKHÀQDQ
cial services industry.
0HUHGLWK 6ZDQVRQ OLYHV LQ :D
ZRWD DQG ZDWFKHV RYHU RXU RIÀFH
there. He is a sales associate with
30 years of experience as a Sun

Monday, October 19, 2015

Life Advisor. Meredith develops
new business on behalf of J. Beale
)LQDQFLDO6HUYLFHV,QFZKLOHGRQDW
LQJPXFKRIKLVWLPHIRUWKHEHWWHU
ment of his community.
7HDP PHPEHU 0LNH 3DULVRQH LV
our wealth specialist and he enjoys
meeting with our clients to review
DQG XSGDWH WKHLU LQYHVWPHQWV )LI
teen years in the investment world
KDVJLYHQ0LNHWKHVNLOOVQHFHVVDU\
to help our clients understand their
investing needs and allow them to
PDNHLQIRUPHGGHFLVLRQV
Our team goes to great lengths to
help our clients. This includes our
willingness to bring in specialists
WRZRUNZLWKXVDQGRXUFOLHQWVWR
solve problems, provide solutions,
and give our clients the best chance
to successfully meet their goals.
-LP%HDOH&3&$&+6LVWKHOHDG
HURIWKLVÀQDQFLDOVHUYLFHVRUJDQL
]DWLRQ+HKDVEHHQDÀQDQFLDODG
visor for 26 years, and in that time
KDV DFFXPXODWHG NQRZOHGJH DQG

experience that allows him to help
FOLHQWV LQ PDQ\ ZD\V -LP VSHFLDO
L]HVLQEXVLQHVVLQVXUDQFHVXFFHV
VLRQ SODQQLQJ DQG FRUSRUDWH FRQ
sulting.
:RUNLQJ ZLWK PDQ\ EXVLQHVV
owners and their accountants over
the years has given Jim insight into
what really motivates the business
owner. Because Jim is a business
owner himself, J. Beale Financial
Services Inc. implements the same
strategies and solutions that are
recommended to our clients.
:H ZDQW WR WKDQN \RX RXU FOL
ents, for your past patronage and
ZHORRNIRUZDUGWRRXUQH[WPHHW
ing with you.
:HLQYLWHDOOUHDGHUVWRFRQVLGHU
JLYLQJXVDFDOO$OORZXVWRLQWUR
duce ourselves in person and to
understand your situation.
/HWRXUWHDPJRWRZRUNIRU\RX
and your family today.
It would be a pleasure to add you
to our growing family of clients.

Left: Jim Beale and Mike Parisone.
Below: Meredith Swanson (far right) with his wife Lynne
and Financial Centre Manager Brian Kilback during the
2013 awards night.

Brighter solutions to meet your goals
Your goals are unique. We can help you reach those goals with the right financial solutions.
Our customized products and services include:
• Life insurance
• Health insurance
• Critical illness insurance

• Long term care insurance
• Guaranteed investments
• Mutual funds*

• Payout annuities
• Accumulation annuities
• RESPs*

• RRSPs / RRIFs
• TFSAs

With a variety of options, we can help you find the right fit today. Let’s talk about Money for Life.
Jim Beale* CPCA CHS™

Mike Parisone* Dip.BA

Advisor
306-537-0779

Associate Advisor
306-525-3800

Meredith Swanson* CPCA
Associate Advisor
306-739-2131

jim.beale@sunlife.com

mike.parisone@sunlife.com

meredith.swanson@sunlife.com

J. Beale Financial Services Inc.
Regina location:
Canada Place, 501 – 2201 11th Avenue
Regina, SK S4P 0J8

Wawota location:
106 Main Street
Wawota, SK S0G 5A0

*Mutual funds offered by Sun Life Financial Investment Services (Canada) Inc.
Sun Life Assurance Company of Canada is a member of the Sun Life Financial group of companies.
© Sun Life Assurance Company of Canada, 2015.

Life’s brighter under the sun
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Bernard recently purchased a new piece of
equipment which allows
him to do more when it
comes to metal forming.
“The Hebo machine has
been the key for us,” he
says. “It has a heavy-duty
motor with a gear box, and
it can twist steel. You can
Superior Ag-Auto in Mooso- products, from metal fences and IHHGLWUHJXODUÁDWVWHHODQG
min had its beginnings in August gazebos to agricultural repair it comes out textured.
of 1995 as an auto recycling busi- parts.
“There are two or three of
ness, but what the business does
“We did some ladders for grain these machines in Canada.
has changed immensely over the bins,” adds Rolna. “We have a I think Hebo makes 10 or
years.
machine that textures the steel, 12 a year, and that’s for the
The business is owned and op- so it makes a safe grip to hang world.”
erated by Bernard Pranke with onto and your foot isn’t going to
“It’s basically blacksmiththe assistance of his wife Rolna slip—it’s actually got some trac- ing using a machine,” adds
and son Ben.
tion.
Ben.
“Today our business is mostly
“We do gazebos, fences, railBernard says he is now
steel fabrication and sales,” ex- ings, you name it—with fabricat- also using software for his
plains Bernard.
ing metal, there’s no limit to how design work, as opposed
Steel fabrication is the process you can form the steel.
to drawing everything by
of building metal structures or
“The only limit is your imagi- hand.
pieces by cutting, bending, and nation,” says Rolna. “Tell BerSuperior Ag-Auto wasn’t
assembling the steel. Today, Ber- nard what you want and he can always into steel fabricanard creates a wide range of steel make it.”
tion. Bernard went to school
for
mechanic
training, worked
at various shops
and then ended
up in auto recycling and repairs.
The business has
Bernard Pranke twists steel into
evolved
from
there.
an ornamental shape using his
“It was a differ- Hebo machine.
ent market then,”
says
Bernard.
says, “I always felt like being self“The average vehicle employed. I grew up on a farm,
on the road was older so you’re always doing things for
than what it is now, yourself. I like the creativity and
and that’s changed a the variety.”
lot.”
“You have to be disciplined,”
“There were more adds Rolna “and have a business
backyard
mechanics mindset to make it work.”
then too, and more
Both Bemard and Rolna grew
shops doing repairs,” up on farms in the area and enjoy
says Rolna “so they living in Moosomin.
would contact us and
“I grew up here, so you know
save a bit of money for a lot of people and their history,”
their customers with says Bernard. “It’s nice dealing
some used parts.”
with people you know and keepWhen asked why
in touch.”
Ben, Rolna and Bernard Pranke stand in front of a gazebo that he decided to start his ing“We
both grew up in the area,
own business, Bernard so it’s home,” says Rolna.
Bernard built.

VPDOOEXVLQHVVZHHN

Superior Ag-Auto

Superior

Ag-Auto

Celebrating over
20 Years in Business
Custom Fabrication & Design • Steel Sales • Ornamental Iron Work
Agricultural and Industrial

We’ve got the machinery
for the job!

Steel sales and processing

•

Residential
Railings, fences, metal furniture,
gazebos, arbors, steel decor, and more!

•
•

Hebo wrought iron system and
steel embossing machine
Works like a powered anvil!
60-ton Edwards ironworker
Sheer, cutter, punch

Watch demonstrations of our machines at work and view samples of our work:

Facebook:

facebook.com/poweredanvil
Web:

You name it,
we’ll make it!

We’re up for the
challenge!
Moosomin, SK

306-434-7343
brpranke@gmail.com

www.brpranke.wix.com/poweredanvil

Home of the Powered Anvil
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Better Homes and Gardens
The Prairieview brokerage of
Better Homes and Gardens Real
Estate is one of Moosomin’s newest
businesses.
7KH 0RRVRPLQ RIÀFH RSHQHG
LWV GRRUV WKLV 2FWREHU DIWHU RZQHU
0DWW 'RPLQJXH] VDZ DQ RSSRUWX
QLW\ WR RSHQ DQ RIÀFH LQ WKH 0RR
somin area. Dominguez, who also
KDV RIÀFHV LQ 5HJLQD DQG (VWHYDQ
VD\V D FRQQHFWLRQ ZLWK D IRUPHU
HPSOR\HHOHGWRWKH0RRVRPLQRI
ÀFHEHLQJRSHQHG
“In any business, it’s about your
SHRSOHµ KH VD\V ´$QG VR ZLWK
WKH JRRG SHRSOH LQ WKH 0RRVRPLQ
area, what their goals were for their
FDUHHUV DQG KRZ WKH\ ZDQWHG WR
VHUYH WKHLU FXVWRPHUV LW ZDV SHU
IHFW IRU ZKDW , ZDQWHG WR GR IRU
WKRVHH[DFWVDPHFXVWRPHUV,WZDV
that kind of energy that I thought
ZDVJUHDWµ
'RPLQJXH] D IRUPHU ZLGH UH
FHLYHU ZLWK WKH 6DVNDWFKHZDQ
Roughriders, got a taste for real
HVWDWH ZKHQ KH ZDV VWLOO SOD\LQJ
football.
´:KHQ , ZDV VWLOO SOD\LQJ EDOO
, KDG ERXJKW D FRXSOH RI UHYHQXH
KRXVHV WKDW , GHFLGHG WR VHOOµ KH
VD\V,WKRXJKW¶,WKLQN,FRXOGKDYH
GRQH D EHWWHU MRE WKDQ WKH 5($/
725 GLG :LWK P\ SHUVRQDOLW\³
,·P YHU\ VRFLDEOH³UHDO HVWDWH ZDV
WKHULJKWÀWIRUPH
Dominguez started working for
D UHDO HVWDWH FRPSDQ\ DV PDQDJHU
LQ0RRVH-DZZKLFKHYHQWXDOO\EH
FDPH %HWWHU +RPHV DQG *DUGHQV
+H HYHQWXDOO\ HQGHG XS RZQLQJ
the Moose Jaw, Estevan and North
%DWWOHIRUGV RIÀFHV %XW ZKHQ DQ
RSSRUWXQLW\DURVHWRVWDUWDQRIÀFH
LQ 5HJLQD KH GHFLGHG WR JR IRU LW
shedding Moose Jaw and North

%DWWOHIRUGEXWNHHSLQJ(VWHYDQ
6WDII FRQQHFWLRQV ZHUH ZKDW OHG
KLP WR VWDUW KLV QHZHVW RIÀFH LQ
Moosomin.
´,W·V JUHDWµ KH VD\V ´2XU 0RR
VRPLQ RIÀFH 5($/7256 5LFN
DQG 5DQG\ &DUPHQ DQG /HDQQH
they know everybody. They’re
WUXVWZRUWK\7KHUHDUHSHRSOHWKDW
know them and trust them and
KDYH JURZQ XS LQ WKH DUHD ZLWK
WKHP :KDW SHRSOH GRQ·W NQRZ LV
Better Homes and Gardens. What’s
JRLQJWRKDYHWRKDSSHQDVZHGR
JRRG ZRUN RXW WKHUH DV ZH EH
FRPHDSUHVHQFHKRSHIXOO\SHRSOH
ZLOO XQGHUVWDQG WKDW ZH·UH V\Q
RQ\PRXVZLWKJRRGVHUYLFHDQGD
JUHDW FXVWRPHU H[SHULHQFH %HLQJ
RXW WKHUH ZLWK WKH 5($/7256
that we do have is really going to
KRSHIXOO\ SXW D IRRWSULQW RQ WKH
area.
´, KRSH WR EH WKH GRPLQDQW UHDO
HVWDWH FRPSDQ\ WKHUH WKDW SUR
YLGHV JUHDW VHUYLFH , KRSH SHRSOH
ORRN WR XV DV WKHLU JRWR IRU WKHLU
real estate needs. Whether that be
FRPPHUFLDO IDUP RU WKH UHVLGHQ
WLDOµ
'RHV 'RPLQJXH]·V SDVW LQ IRRW
EDOO KDYH DQ\ EHDULQJ RQ KLV DWWL
tude as a businessman?
´<RXNQRZZKDW,WKLQNLWGRHVµ
he says. “They only show you the
JRRGVWXIIDERXWVSRUWVWKH\QHYHU
show you the bad stuff. Having to
deal with adversity in terms of my
LQMXULHVRUFRQWUDFWVRUFUD]\IDQV
and travel, and individual goals
IURP SHHUV³WKRVH W\SHV RI WKLQJV
matter, and you learn from it.
7KHUH·V DOO WKLV JURZWK H[SHULHQFH
WKDW\RXJHWDQGOHDGHUVKLSH[SHUL
HQFH<RX·YH EHHQ WKURXJK WKH ÀUH
DQG \RX·YH KDG WR PDQDJH SHRSOH
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DQG JX\V DQG NHHS
VSLULWV XS DQG ,
think those things of
DOO KDYH KHOSHG PH
EH WKH NLQG RI EUR
ker that I am for my
5($/7256
´, WU\ WR SUDLVH
WKHP DV PXFK DV ,
FDQDQGWKHQLIWKHUH
are any issues, we
make sure to handle
them in a timely and
SURIHVVLRQDO PDQ
ner, understanding
the end goal and
WKDWZHDUHDOOZRUN
ing together. I don’t
look at myself as the
ERVV ZH ZRUN WR
JHWKHUµ
5LFN %HFNHWW DQ
H[SHULHQFHG
EUR
NHU DQG WKH EUDQFK
manager of the
0RRVRPLQ RIÀFH
VD\V FRPLQJ WR
Moosomin was a
JRRG PRYH IRU %HW
WHU+RPHVDQG*DU
dens.
“This area of the
SURYLQFH LV RQH RI
the few areas that
still seems to be
Matt Dominguez, the owner of the Praigrowing quite a bit rieview brokerage of Better Homes and
ULJKW QRZµ KH VD\V
“Things are moving Gardens.
well. Oil has slowed
EHLQWHUHVWHGLQPDNLQJWKHVZLWFK
us down a bit to the
´7KHQLFHWKLQJDERXWWKLVLVWKDW
south, but Moosomin itself seems
to be doing okay. I think it was a KH FDQ FRPH LQWR WKH DUHD KH·V
not starting with new agents, he’s
JRRGPRYHRQHYHU\ERG\·VSDUWµ
%HFNHWW VD\V WKH QHZ RIÀFH LQ VWDUWLQJZLWKDQH[SHULHQFHGWHDP
0RRVRPLQZLOOKHOSH[SDQG%HWWHU Between the four of us I think we
+RPHV DQG *DUGHQV· UHDFK LQ WKH SUREDEO\KDYH\HDUVLQWKHEXVL
6DVNDWFKHZDQ PDUNHW 7KHUH ZLOO QHVV6RKH·VJDLQHGDORWRIH[SH
DOVR EH DQ RIÀFH LQ &DUO\OH DV SDUW ULHQFH LQVWHDG RI VWDUWLQJ RXW ZLWK
somebody who’s just taken the
RIWKHH[SDQVLRQ
“Matt has the rights to Better FRXUVH
´:HRIIHUDOOEUDQFKHVRIUHDOHV
Homes and Gardens throughout
PRVWRI6DVNDWFKHZDQDQGZHDUH WDWH :H GR UHVLGHQWLDO IDUP DFUH
KLV WKLUG DQG IRUWK RIÀFHV :H·UH DJHV FRPPHUFLDO UHFUHDWLRQ 6R
KHOSLQJKLPH[SDQG:H·UHDOZD\V ZH·OOKDYHDOOWKRVHSURSHUWLHVFRY
ORRNLQJ IRU RWKHU 5($/7256 DV ered. We try and serve all the needs
ZHOODQGRWKHUDJHQFLHVWKDWPLJKW RIRXUFOLHQWHOHµ

LOCAL OFFICE NOW OPEN
804 Main Street, Moosomin with LOCAL REALTORS®

Rick Beckett

Randi Thorn

Carmen Jaenen

REALTOR®

REALTOR®

REALTOR®

Leanne Sorenson
REALTOR®

306.434.7900

306.435.9518

306.452.8198

306.577.1213

Monday, October 19, 2015

C25

The World-Spectator - Moosomin, Sask.

VPDOOEXVLQHVVZHHN

Kassie’s Jewelry
For over 25 years, Kassie’s Jewelry in Moosomin has served the
area as a local jeweler. The business
was started in 1989 when Ross and
Michele Shaw purchased the building that used to house the existing
jewelry store in Moosomin.
Ross Shaw was working in advertising in Brandon when he decided
to try his hand at running a business.
“I was looking at getting into
business, and because of Michele’s
connection to her home town of
Moosomin, we knew it was available to purchase,” he says.
“With both of us growing up in
a small town, we knew Moosomin
would be a good place to start a
business.”
Shaw also opened a store in Virden, which he ran for 13 years.
Today Kassie’s Jewelry is a successful jewelry store that carries a
wide variety of different products
and offers a number of services.
“We market jewelry, giftware, and
home decor,” says Shaw. “As far
as services, we do pretty well anything that pertains to the jewelry
end of it—gold repair, custom gold
design, watch repair, appraisal services. That’s how we evolved over
the years from starting with basic
services.”
Shaw says being independent in
a day and age when chain-owned
jewelry stores are becoming more
common isn’t always easy, but
there’s still a market for people who
are looking for the things the big
chains can’t offer.
“There are still a lot people out
there that want to buy quality and
they want the individual personal
service,” he says. “There’s a saying
in our industry ‘if you don’t know

your jewelry, know your jeweler.’
“I think there will always be room
for independent owners. There’s a
certain percentage of people who
expect that service. And I think that
there always will be.
“And from what we’re seeing
with some of the product that is
brought into us for repair, people
often question what kind of quality
they’re buying. If they’re not getting
the quality they want from chains,
WKH\·UH GHÀQLWHO\ JRLQJ WR EH ORRN
ing at the independent stores.”
Shaw says he can get any product
that the chain stores carry, but because he is independent, he can be a
bit more choosy about the products
he carries. He says one thing he tries
to focus on in his store is Canadian
diamonds. He carries a variety of
Fire and Ice Canadian diamond
products, along with a few other
lines of Canadian diamonds.
“Quite often independent business people have a more unique
sense of buying, and that’s where
you see different things,” he says.
“That’s the direction we’re headed with Kassie’s in our diamond
product. The majority of our higher
quality diamond product is Canadian made with Canadian diamonds.
“I think that’s where the quality is.
It’s also better for our country if people buy Canadian. We tend to stick
to our Canadian-made product,
which tends to be of higher quality
that the off-shore product when it
comes to gold and diamonds.”
Shaw says a lot has changed in the
jewelry industry over the years.
“It’s changed immensely in the
sense that there’s more product
available and it’s easier for customers to see more product,” he says.
“The giftware end of it has

Ross Shaw in front
of Kassie’s Jewelry.
changed a lot. We sell more home
decor now, as opposed to collectibles or china. We do an awful lot
with things like large pictures, the
larger vases. We can enlarge photos
for people and put them on canvas—
that type of thing. That has changed
drastically in our business.”
Three years ago, Kassie’s Jewelry
did an interior and exterior renovation on the store. The interior was
done in a heritage style, winning
a provincial Heritage Preservation
award.
“You have to keep up with the
times, and we really had to go for a
more upscale look because most of
the independents in our industry
are disappearing,” says Shaw.
”You’re competing directly with
city stores and city chains at a different level.”
Shaw says, after 26 years in business, it’s still the people that make it
worthwhile.
“It’s always the people you enjoy
dealing with,” he says. “Most businesses would say that a majority of
people are good to deal with and

that’s what they enjoy about running their own business. Getting to
know our customers is what it’s all
about.”
Shaw says he has gained a lot of
satisfaction from having his own
business, and he still enjoys learning new things.
“I think it’s just a feeling of being successful with something that
you’ve achieved. Plus, you do have
a big percentage of control of what
direction your business grows,” he
says. “I think our products are very
interesting in the sense that you can
always learn something—there’s no
end to what’s coming out, the new
trends every season. It’s still a learning experience for me.
Shaw believes every small business is important to the community
it’s in.
“For the sake of any community
\RXZDQWWRVHHLWVEXVLQHVVHVÁRXU
ish,” he says. “I’ve always thought
that, in a small town, you’re all a
piece of the puzzle, and if you start
losing businesses, that puzzle is not
complete.”

Your local jeweller
for over 25 years
Specializing in
Canadian Diamonds

Available Brands

• Fire & Ice Canadian Diamonds
• Inuit Ice Canadian Diamonds
• Canadian Ice Diamonds
• Elle Jewelry
• Citizen Ecodrive Watches
• Bering Watches
• Bulova Watches

Discover. . .

More than just a jewelry store

We also sell

Giftware
&
Home
Décor!

Custom Services

• Custom Repair Service & Custom Design
• Goldsmithing
• Watch Repair
• Custom Lasering & Engraving
• Custom Canvas Photo Prints

630 Main St.

Moosomin, SK

306.435.2977
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Maple Farm Equipment
Founded in 1964, Maple Farm
Equipment was named “Maple” as
it was Maple Avenue that housed
the original Minneapolis Moline
agricultural dealership operations.
In 1984, they were awarded the
John Deere contract which they
still hold today. Through the years,
Maple has grown to become one
of the premier John Deere dealerships in Saskatchewan and Manitoba, operating seven locations in
Balcarres, Foam Lake, Moosomin,
Preeceville, Wynyard and Yorkton,
Saskatchewan as well as Russell,
Manitoba.
In February 2014, Maple entered
into a partnership with The Jim
Pattison Group. At the helm of the
organization sits Kevin Hitchings,
General Manager, Mike Badowski,
General Sales Manager, Rob Slonski, Aftermarket Manager, and David Merrick, Director of Finance.
Hitchings began his career at
Maple Farm Equipment in 1991.
During his tenure with Maple, he
worked in all departments leading up to his role as General Manager for their locations in Moosomin and Russell. In 2014, with the
partnership with The Jim Pattison
Group, Hitchings took on the role
of General Manager for Maple
Farm Equipment.
With this new partnership,
Maple will see continued growth,
continued and increased customer
service, new facilities, and new
technologies to utilize both in their
business, and technology which
they can pass on to their customers.
“The development and implementation of new technology is an
important factor determining the
future of agriculture in our area

and around the world,” Hitchings says. “Many companies sell
equipment, but Maple gives customers the tools and knowledge
to customize solutions with John
Deere FarmSight, Field Analyzer,
Wireless Data Transfer, and Crop
Reporting. These systems can all
analyze and send data between
the customer, their machine operations, and Maple’s trusted advisors to maximize potential while
reducing downtime and increasing productivity and output.”
Since its inception, the company
has prided itself on quality service
and this continues today. “People
are everything in our world,”
Hitchings says. “Having good employees that we can empower to
drive customer satisfaction is imperative. Great employees drive
our business, develop relationships with our customers, and
drive high customer satisfaction,
which in turn motivates repeat
business and growth.”
With any company’s growth, the
larger you become the internal issues also grow. “This changes the
focus of the company, and one can
easily forget about the most important thing—the people,” Hitchings continued. “The customers
are why we have a business, and
they should always be our number
one focus.”
With that, Maple Farm Equipment has branch managers at each
location. “They are the eyes and
ears for our company, reading the
pulse of the customers and employees. They are there to protect
the company’s interests and to
communicate what the needs are
for the customers.”
Hitchings says one of the chal-

Maple Farm Equipment
would like say

Kevin Hitchings showing Jim Pattison and David Cobb
(Managing Director, Corporate Development) the “Crops
of the Parkland” display outside the Yorkton Chamber of
Commerce.
lenges that farmers face in the future will be continuing to increase
yields.
“There is much speculation as
to what the future of farming will
hold. One thing is for certain—we
are the generation which faces
the need to increase agricultural
yields, while at the same time decreasing outputs which present a
negative environmental impact.
“Call centres, remote display access, data management, and water
management are all key pieces
to enable dealers to accomplish
their goals and move forward in
the industry. We as an industry
will work to increase the output
of plants and crops through modiÀFDWLRQ RI SODQW '1$ 2XU PD
chinery will get bigger in order to
SURSHUO\ DQG HIÀFLHQWO\ KDUYHVW
larger crops. We will continue to
ÀJKWRIILQVHFWLQIHVWDWLRQDQGGLV
ease through selective breeding
techniques, and applications of
chemical insecticides, fungicides
and pesticides. By using these
methods, we stand the possibility
of seeing an increase in crop yields
which will provide more food,

DQLPDO IHHG DQG ÀEUH PDWHULDOV
all without the necessity of more
land, fuel for machinery and production, and water.”
Ultimately, Hitchings credits
consistency, integrity, communication and strong leadership as
the keys to operating a successful
dealership, whether you have one
store or 25. And this is evident in
the numerous accreditations their
company has consistently received
with the John Deere Signature Status for Parts, Service and/or Sales
Excellence Award.
Service excellence is the company’s mandate, and an integral
part of service is parts availability.
Maple maintains one of the largest
parts inventories in the province.
They have completely modern
service repair shops with enclosed
compound storage for customer
equipment, and their technicians
DUH FHUWLÀHG DQG FRQVLGHUHG WKH
best in the area.
As Maple Farm Equipment continues to provide quality service to
their customers, so too, their good
leadership continues to drive good
business.

We pride ourselves on our customer service,
and we look forward to continuing to serve you.

THANK YOU
to our customers for their patronage!
We hope you had a successful 2015 harvest season.

Drop in to one of our dealerships to ﬁnd out
more about our equipment and programs!

WWW.MAPLEFARM.COM

BALCARRES

FOAM LAKE

PREECEVILLE

WYNYARD

YORKTON

MOOSOMIN

RUSSELL

306-334-2492

306-272-3345

306-547-2007

306-554-2536

306-783-9459

306-435-3301

204-773-2149
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Universe Satellite
When Rocanville’s Stan Langley
and Larry Mills started selling satellite dishes in the early 1980s, he had
no idea that it would lead to him
one day being the largest ATV and
snowmobile dealer in the area.
“We didn’t start selling the snowmobiles until about 1991,” say Langley. “We brought some rental units
back from Yellowstone park, and
they sold really well, so we started
looking for a brand name to sell.”
That brand name turned out to be
Arctic Cat, which Langley has been
selling for 22 years now.
“This is where you come to buy
your toys,” he says.
“We sell snowmobiles, ATVs, side
by sides—we service all of that,
and we’ve got a full line of accessories for them. We probably stock
more accessories than most dealers
do here, as far as clothing and just
the basic stuff you use for add-ons
to your equipment. Plus we have a

huge parts supply here. I was once
told that if Universe Satellite doesn’t
have it, no one will have it.”
In January, Langley added Kioti
tractors to his lineup of equipment
he sells after he was told by another
ATV dealer that the tractors tend to
do well with the power sports clientele.
“They’re great for acreages.
They’re great chore tractors,” says
Langley.
Over the years, Universe Satellite
has done nothing but grow. Langley
started with a building on Highway
8, and has added on to that building
twice, as well as purchasing a building as a repair shop, and building
another building across the highway for storing his large inventory.
“It’s grown a lot,” he says. “We
are 15,400 square feet now.”
Today the business has six fulltime staff as well as two students,
and will be adding another two staff

to help out during the busy winter
season.
Why did Langley get into the
snowmobile and ATV business in
WKHÀUVWSODFH"
“There aren’t many people
around here that do this,” he says.
“It’s a pretty expensive business to
get into, not everybody’s going to
start one, and people come for the
service.
“I’m pretty fortunate, I’ve got a
pretty good range of mechanics here.
We’ve got journeymen mechanics,
we have Cat Masters and we have
Gold Cat Master people working
here. So a lot of people come here
because of the service that they get
and the selection we have. We also
have some great administrative staff
working here.
“Right now we’re sitting with
close to 200 units here. That’s a pretty big selection. A lot of places in the
city don’t have this big a selection.”
Langley says he has sold snow
machines and quads as far away as
B.C. and Yellowknife, but it is important to him to ensure local people have a place where they can buy
locally as well.
“The service that you get in small
towns, it’s a lot different than what
you get in a big city centre,” he says.
“It’s nice to keep local people shop-

Stan Langley, the owner of Universe Satellite,
in his showroom.

ping—and that’s the big thing, trying to get people to shop locally—
sometimes it’s hard.”
When asked what he likes the
most about doing business, Langley
doesn’t hesitate to answer.
“The people,” he says. “I really
enjoy visiting with the people and
spending time with them. And you
get to know them.
“We do a lot of deliveries. A lot
of times in the evening, that’s my
outing for the evening. If someone
buys a quad or snowmobile and
they don’t have a way of moving it,
we’ll deliver it for them. That gives
you a night out, and you get to visit
them. It’s usually a cup of coffee at
the person’s place and you get to
have a visit.”
Langley says this is a great area to
be in the snowmobile and ATV business.
“We’ve got some beautiful country for snowmobiling. We’ve got
great snowmobile trails. We’ve got a
quad trail that is great. You can ride
from here to Esterhazy down the
old railroad bed, and there’s lots of
scenery.
“This area has been blessed with
having the potash mine here. People
have good jobs that pay fairly well,
there’s more and more people moving into the area all the time. The oil
patch is a little slow right now but
it’s coming back.”
Langley says his business has always been run by family, and that’s
how he hopes it continues in the
years to come.
“Well, I hope I’m still around. I
hope they let me keep working,” he
says with a laugh. “I don’t ever plan
on retiring. My son Ian and daughter-in-law Savannah will probably
take the business over and go on
from there. And hopefully they will
keep it in the family and keep it going.”
Langley says it’s always tough
to run a small business, but the rewards outweigh the risks.
´7KHUHZDUGV"7KHUHLVPRQHWDU\
gain,” he says “but I think it is just to
see it build into something and say,
when it’s all over and done with,
‘Hmm, I helped built that.’ ”

UNIVERSE
SATELLITE SALES

• New and Used Sleds
• New and Used ATVs
• Kioti Tractors
• Huge selection of
Clothing and
Accessories
• Service and Repairs

CHECK OUT OUR

- WORLD CLASS SHOWROOM HIGHWAY 8 • ROCANVILLE, SK • 306-645-2669
WWW.UNIVERSESATELLITE.COM
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7KH:RUOG6SHFWDWRU
It was October 2, 1884 when MooVRPLQ·V ÀUVW QHZVSDSHU UROOHG RII
WKHSUHVV
7KH:RUOG6SHFWDWRUFRQWLQXHVWR
JURZ\HDUVODWHU
3XEOLVKHU.HYLQ:HHGPDUNMRLQHG
WKHQHZVSDSHUVWDIILQ
´,KDGWKHRSSRUWXQLW\WREX\WKH
EXVLQHVVLQZKLFKZDVDJUHDW
RSSRUWXQLW\µKHVD\V
$VVRFLDWH SXEOLVKHU .DUD .LQQD
MRLQHGWKHVWDIIDVDUHSRUWHULQ
DQGKDVKHOSHGJURZWKHEXVLQHVV
´,VSHQWDQXPEHURI\HDUVUHSRUW
LQJZKLFK,HQMR\HGLPPHQVHO\EH
IRUHPRYLQJLQWRVDOHVDQGWKHQWKH
DVVRFLDWH SXEOLVKHU·V MREµ VKH VD\V
´7RGD\,GRDOLWWOHELWRIHYHU\WKLQJ
DQG,UHDOO\HQMR\EHLQJSDUWRIWKLV
QHZVSDSHUµ
7KHPHGLDODQGVFDSHKDVFKDQJHG
UDGLFDOO\LQ&DQDGDZLWKODUJHFRU
SRUDWLRQVEX\LQJXSQHZVSDSHUVLQ
VPDOOFRPPXQLWLHV
1HZVSDSHUVLQFRPPXQLWLHVVXFK
DV9LUGHQ5HGYHUV&DUO\OH*UHQIHOO
DQG %URDGYLHZ DUH RZQHG E\ ODUJH
FRUSRUDWLRQV EXW WKH :RUOG6SHFWD
WRUUHPDLQVÀHUFHO\LQGHSHQGHQW
´3HUKDSV ZKDW·V GLIIHUHQW DERXW
XVLVWKDWZHVHHWKH:RUOG6SHFWD
WRUDVDFRPPXQLW\VHUYLFHÀUVWDQG
DV D EXVLQHVV VHFRQGµ :HHGPDUN
VD\V
´:H EHOLHYH WKDW ZH DUH KHUH WR
VHUYH RXU FRPPXQLWLHV 7KH UHVXOW
RIWKDWLVWKDWZHDUHZHOOUHDG2XU
SDLG FLUFXODWLRQ LV KLJKHU WKDQ WKDW
RIQHZVSDSHUVLQPXFKODUJHUFRP
PXQLWLHV VXFK DV <RUNWRQ (VWHYDQ
DQG :H\EXUQ $V D UHVXOW RXU DG
YHUWLVLQJEDVHLVJURZLQJDVZHOO:H
SXW WKH IRFXV RQ WKH HGLWRULDO VLGH
DQGWKHFRPPXQLW\VHUYLFHVLGHDQG
WKHEXVLQHVVVLGHVHHPVWRGRZHOODV
DUHVXOWµ
7KH :RUOG6SHFWDWRU LV WKH PRVW
DZDUG ZLQQLQJ QHZVSDSHU LQ 6DV

NDWFKHZDQ UHJXODUO\ ZLQQLQJ SUR
YLQFLDODQGQDWLRQDODZDUGVIRUQHZV
FRYHUDJHSKRWRJUDSK\DQGGHVLJQ
´:H·UH SURXG RI RXU DZDUGZLQ
QLQJ UHFRUGµ VD\V :HHGPDUN ´:H
WU\WRGRRXUYHU\EHVWHDFKZHHNWR
FRYHU RXU FRPPXQLWLHV DQG KRSH
IXOO\WKDWVKRZVµ
7KH:RUOG6SHFWDWRUWULHVWRRIIHU
DGYHUWLVHUVH[WUDYDOXHZLWKDVFKHG
XOH RI VSHFLDO VHFWLRQV WKURXJKRXW
WKH\HDU
(DFK\HDUVRPHQHZVHFWLRQVJHW
DGGHG WR WKH PL[ 7KLV LV WKH ÀUVW
WLPH WKH 6PDOO %XVLQHVV :HHN IHD
WXUHKDVUXQIRUH[DPSOH
´7KH LGHD IRU WKLV VHFWLRQ FDPH
ZKHQ , ZDV WDONLQJ WR D EXVLQHVV
RZQHUZKRZDVWHOOLQJPHKRZORQJ
KLVEXVLQHVVKDGEHHQLQKLVIDPLO\,
WKRXJKWZHQHHGHGWRFRPHXSZLWK
DVHFWLRQWRKHOSEXVLQHVVHVWHOOWKHLU
VWRULHVDQGWKLVVHFWLRQLVWKHUHVXOWµ
7KH :RUOG6SHFWDWRU UXQV VRPH
VSHFLDOSURPRWLRQVWKURXJKWKH\HDU
LQFOXGLQJ WKH 6XPPHU 6KRSSLQJ
6SUHHDQGWKH&KULVWPDV*LYHDZD\
´7KH&KULVWPDV*LYHDZD\VWDUWHG
DVWKH&KULVWPDV&DU*LYHDZD\VHY
HUDO \HDUV DJRµ VD\V :HHGPDUN
´7KHÀUVW\HDUZHGLGLW,KRQHVWO\
GLGQ·WNQRZLIZHFRXOGJHWHQRXJK
EXVLQHVVHV LQYROYHG WR JLYH DZD\ D
FDUEXWZHWKUHZLWRXWWKHUHWRWKH
EXVLQHVVHV DQG ZH KDG LQFUHGLEOH
UHVSRQVH
´7KH FDU SURPRWLRQ ZDV D ORW RI
IXQ :H GURYH D ORW RI FDUV D ORW RI
PLOHV 7KH ÀUVW \HDU WKH FDU KDG D
JLDQW ERZ RQ WRS DQG , VZHDU ZH
GLGQ·WEXUQDQ\JDVWDNLQJLWWR(ON
KRUQWRGLVSOD\RQHZLQG\GD\7KDW
ERZZDVOLNHDVDLORQWKHWRSRIWKH
FDU
´/DVW \HDU ZH FKDQJHG WR D QHZ
IRUPDWZKHUHWKHZLQQHUUHFHLYHVD
FKHTXHERRNWRVSHQGDWDQ\
RI WKH SDUWLFLSDWLQJ EXVLQHVVHV DQG

Kevin Weedmark and Kara Kinna
WKHUHDUHDOVRLQGLYLGXDOSUL]HVIURP
HDFKEXVLQHVV
´7KH UHVSRQVH IURP EXVLQHVVHV
DQGWKHSXEOLFZDVJUHDWµ
1LQH\HDUVDJRWKH:RUOG6SHFWD
WRU VWDUWHG D QHZ UHJLRQDO QHZVSD
SHU3ODLQDQG9DOOH\,WKDVJURZQWR
EHDPDMRUEXVLQHVVRQLWVRZQ
´$WWKHWLPHZHVWDUWHG3ODLQDQG
9DOOH\WKHRWKHUUHJLRQDOSDSHUVKDG
YHU\ OLWWOH RU QR HGLWRULDO FRQWHQW³
QRWKLQJWRHQFRXUDJHSHRSOHWRSLFN
XS WKH SDSHU DQG UHDG LW :H KDYH
DOZD\V LQFOXGHG D ORW RI HGLWRULDO
FRQWHQWLQ3ODLQDQG9DOOH\ZLWKWKH
UHVXOWWKDWLWJHWVWDNHQKRPHDQGLW
JHWVUHDGµVD\V.LQQD
´:H RIWHQ KHDU EDFN IURP UHDG
HUVWKURXJKRXWWKHUHJLRQOHWWLQJXV
NQRZKRZPXFKWKH\DSSUHFLDWHWKH
VWRULHVLQ3ODLQDQG9DOOH\µ
:KDWDUHWKHUHZDUGVRIEHLQJLQ
EXVLQHVV"
´(YHU\EXVLQHVVLVXQLTXHEXWWKH
PHGLDEXVLQHVVLVXQOLNHDQ\RWKHUµ
VD\V :HHGPDUN ´,W·V VDWLVI\LQJ WR
ORRN RYHU WKH SDSHU DW WKH HQG RI
WKHZHHNNQRZLQJKRZPXFKZRUN
ZHQW LQWR LW DQG NQRZLQJ WKDW ZH
KDYHGRQHRXUDEVROXWHEHVWWRFRYHU

RXUFRPPXQLWLHVDQGWKHLVVXHVWKDW
DIIHFWWKHP
´:KHQ WKHUH·V D IXQGUDLVHU IRU
VRPHRQH LQ QHHG IRU LQVWDQFH DQG
ZH FDQ KHOS JHW WKH ZRUG RXW DQG
PDNHHYHU\RQHDZDUHLW·VVDWLVI\LQJ
WRNQRZWKDWZHKDYHGRQHRXUEHVW
DQGZHPD\KDYHFRQWULEXWHGWRWKH
VXFFHVVRIWKDWIXQGUDLVHU
´7KH JUHDWHVW VDWLVIDFWLRQ , JHW
LV ZKHQ SHRSOH FRPH XS DQG VD\
¶WKDQN\RXIRUWKDWVWRU\·RU¶WKDQN
\RXIRUSULQWLQJP\OHWWHUWRWKHHGL
WRU³LW JRW VRPH UHVXOWV· RU ¶WKDQN
\RXIRUKHOSLQJSURPRWHRXUHYHQW·
,W·VQLFHWRNQRZWKDWZHKDYHEHHQ
DEOHWRKHOSLQWKRVHFDVHVµ
´,W·VHQMR\DEOHWRVHHWKHUROHWKDW
WKHORFDOSDSHUSOD\VLQWKHDUHDDQG
ZH KRSH LW FRQWLQXHV WR VHUYH RXU
FRPPXQLWLHVZHOOµVD\V.LQQD
7KH:RUOG6SHFWDWRUDOVRSURYLGHV
D FRPSOHWH SULQWLQJ VHUYLFH ´:H
KDYH VRPH YHU\ WDOHQWHG GHVLJQHUV
RQ VWDII ZKR FDQ FUHDWH HYHU\WKLQJ
IURPDORJRWREXVLQHVVFDUGVWREUR
FKXUHV WR SURJUDPV WR ZHEVLWHVµ
VD\V:HHGPDUN
´:H·UH SURXG RI DOO RI RXU VWDII
DQGWKHZRUNWKH\GRµ
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Trobert Law Firm
Trobert Law Firm in Estevan got started when James Trobert took
WKH RIÀFH RYHU IURP (G .RPDUQLFNL LQ  7KH PDLQ RIÀFH LV LQ
(VWHYDQEXWWKHUHDUHDOVRRIÀFHVLQ.LSOLQJ6WRXJKWRQDQG2[ERZ
´:H ZHUH LQ SDUWQHUVKLS DQG ,·YH EHHQ SUDFWLFLQJ P\VHOI IRU 
\HDUVQRZµVDLG-DPHV7UREHUW´,ZHQWRXWRQP\RZQLQ,W
FRPHVZLWKWKHWHUULWRU\³ZKHQ\RXSUDFWLFHODZ\RXJHDUWRJRLQWR
EXVLQHVVIRU\RXUVHOI
´,IRXQGLWYHU\UHZDUGLQJWRGRWKDWDQG,HQMR\EHLQJP\RZQ
ERVVDQGUXQQLQJWKHSUDFWLFH,WKDVLWVKHDGDFKHVEXWWKHJRRGRXW
ZHLJKVWKHEDGWKDW·VIRUVXUHµ
7UREHUW/DZRIIHUVDYDULHW\RIVHUYLFHV7KHODZÀUPKDVDJHQHUDO
SUDFWLFH WKDW SULPDULO\ UHYROYHV DURXQG UHDO HVWDWH FRUSRUDWH FRP
PHUFLDOZLOOVDQGHVWDWHVPXQLFLSDOODZFRQWUDFWVDQGDOLWWOHELWRI
HYHU\WKLQJLQEHWZHHQ
7KHUHDUHWZRODZ\HUVZKRZRUNDWWKHODZÀUP-DPHV7UREHUWDQG
.DWKU\Q*LOOLVV
´$ORQJZLWKP\VHOIDQGP\DVVRFLDWHZHKDYHWKUHHVXSSRUWVWDII
WZRRIZKLFKDUHSDUDOHJDOVDQGP\ZLIHLVWKHERRNNHHSHUIRUWKH
RIÀFHDVZHOOµ7UREHUWVD\V
7UREHUWVD\V6RXWKHDVW6DVNDWFKHZDQLVDJUHDWDUHDWRGREXVLQHVV
´,W·VDYLEUDQWDUHDLW·VHQMR\HGVRPHRIWKHVDPHERRPWKDWPRVW
RI6DVNDWFKHZDQKDV7KHELJJHVWWKLQJWKDWNHHSVPHFRPLQJRXWWR
.LSOLQJLVWKHSHRSOHWKH\·UHVRIULHQGO\,ORYHWKHPRXWWKHUHDQG
LW·VVXFKDFORVHNQLWFRPPXQLW\,ORYHJRLQJRXWWKHUHµ
7UREHUWWUDYHOVRQFHDZHHNHYHU\:HGQHVGD\WR6WRXJKWRQDQG
2[ERZWRVHUYLFHWKRVHDUHDVDVZHOO
´,WZDVP\SUHGHFHVVRU(GZKRZHQWLQWRWKHVHDUHDVDQGKHED
VLFDOO\EUDQFKHGRXWWRVHUYLFHPRUHDUHDVRIWKLVSURYLQFHDQGVRPH
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VPDOOEXVLQHVVZHHN
Expose-All Hydrovac
When Todd Davies realized
what kind of demand there was
for hydrovac services in the Moose
Mountain area, he decided it was
time to try his hand at running his
own business.
“I was actually working as a
maintenance supervisor for Moose
Mountain Provincial Park and I
was hiring hydrovacs on occasion and I saw the need for them
and how they operate,” he says.
“I thought that was the way of the
future when it comes excavating
around delicate areas and infrastructure.
´,JRWP\ÀUVWWUXFNLQ0\
nephew, he ran the truck for the
ÀUVW \HDU DQG EXVLQHVV ZDV MXVW
picking up more and more. We did
VRPHDGYHUWLVLQJDQGLWNLQGRIMXVW
snowballed.
“Next thing I know I have my
next truck on order,” he says with
a laugh. “We have two trucks now,
DQGZLWKWKHRLOÀHOGVORZLQJGRZQ
we’re still busy—not as busy as we
were obviously—but we’re still
employing four people right now.”
Davies says he does a wide variety of work, and as a result his
reach extended to many towns and
municipalities, as well as mines.
´:H·UH SUHWW\ GLYHUVLÀHG ZLWK
WKRVH WUXFNV 7KH PDLQ REMHFWLYH
is excavating with high pressure
water so we can cut with the high
pressure water—and its vacuumed up with the wet-vac system, and we can expose utilities
without mechanical excavation.
So there’s virtually no damage to
JDV OLQHV WHOHSKRQH OLQHV ÀEUH
optics, pipelines, water lines—
whatever is buried in the ground.
“For the municipalities I dig out
culverts and I do some farm work
as well, rotating lines for farmers

or if they’ve got buried utilities on
their property and they’re not quite
VXUH ZKHUH LW LV ,·OO MXVW FRPH LQ
and cut a slot and open up an area.
And we thaw frozen sewer lines
because we’ve got a boiler system
on these trucks for cutting frozen
ground.
“Good old winter time,” he
chuckles.
Expose-All Hydrovac does work
for a number of communities.
“I do work for lots of the local
towns, when it comes to water
breaks or repairs on water lines
and sewer lines. I also do work for
power line contractors—like SaskPower, SaskTel, SaskEnergy, KLine Maintenance,” Davies says. “I
serve an area right from the Manitoba border, to the U.S. border, and
then right over to south of Regina.
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,·P GHÀQLWHO\ JHWWLQJ SXOOHG DOO
over the place, and that’s a lot to
do with the business that we’ve
established. And the work we’re
doing—customers are happy with
our work and that’s good advertisLQJ 6R LW MXVW NLQG RI WULFNOHV RXW
from there.”
When asked how he thinks the
business has changed over the
years he says it’s simply become
bigger.
´,WKDVQ·WUHDOO\FKDQJHGLW·VMXVW
increased,” he says. “I think it’s increasing because there’s a lot of infrastructure going into the ground.
So the concept of hydrovaccing
KDVQ·W FKDQJHG EXW LW·V GHÀQLWHO\
JURZLQJ ZLWK WKH VDIHW\ DQG MXVW
for the demand for hydrovaccing,
because of all the utilities in the
ground.”
The oil industry is important to
Expose-All Hydrovac.
“The oil industry is a big driving
force in this area. The smaller towns
are expanding, there’s people coming in because of oil. That’s kind of
on the downward slope right now,
but the last few years oil has driven
the market around here—it doesn’t

matter what industry you’re in.
“The oil activity around here and
the expansions—all the towns are
growing a little bit, there’s people
coming in and that’s where all this
infrastructure work is being done.
We’re kind of in the heart of it
down here.”
'DYLHV HQMR\V ZRUNLQJ ZLWK KLV
customers.
“I like getting out and meeting
WKH SHRSOH DQG MXVW KDYLQJ VDWLV
ÀHGFXVWRPHUVDIWHUWKH\VHHZKDW
you’ve done and the work you’ve
done. Having happy customers,
and especially new customers who
don’t really know how it all works,
and they watch it and they’re kind
of amazed to see how it works.
Getting out and meeting people is
VRPHWKLQJ,HQMR\µ
Despite the decline of the oil industry, Davies stills plans on expanding his business.
“We’re working on expanding
here,” he says. “I know things are
slow, but we’ve still got enough
work that we plan on expanding.
I’ve got another truck in the process of being built. We should have
three trucks on the ground soon.”

Garth Klyen and Todd Davies in front of the Expose-All Hydrovac truck.

Exposing It All
. . . Right Before
Your Eyes

• Precision
Excavating

• Texas Gate/
Basin Clean-outs

• Power Cables

• Fibre Optics
• Mobile Steam
• Curb Box & Rod
• Culvert Jetting
Washing
Replacements
RESIDENTIAL, MUNICIPAL & INDUSTRIAL CERTIFIED

CALL TODD 24/7 AT (306) 577-7437

• Sewer Jetting

• Pipelines

• Daylighting

• Slot
Trenching

• Pile Holes

ISNetworld, Comply Works and
SECOR Accredited
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Blackwater Septic
Blackwater Septic Service, based
in the Kenosee area, is owned and
operated by Todd Davies—who also
owns and operates Expose-All Hydrovac Ltd.
The business is new, as Todd
found that he was getting more and
more call for septic service in the
area.
Todd operates the business alongside his brother Tim, and the comSDQ\·V ÀUVW WUXFN ZDV RUGHUHG LQ
August.
“We’re pretty much going now,
I would say we’re established and
we’re ready for business,” says
Todd. “What I’m striving for right
now is to just establish a base and a
clientele.”
Todd decided to start the business
after people often asked if he could
use his hydrovac trucks for septic
services.
“There is a bit of a market and a
bit of a void in this area—the Moose
Mountain area— and especially
north of the Moose Mountains,” he
says.
“When people call, usually they’re
in dire need to get things pumped
out—so a lot of times you’re doing
it after hours,” says Tim, who is primarily in charge of the septic services. “We thought maybe we should
get a unit that can just look after that
stuff.”
“We
custom
designed
an
1,800-gallon septic truck and tricked
it out with a hoist, spray bar, hot water and pressure washer system that
is not standard on septic trucks,”
says Todd. “This allows us to diversify the use of the truck to more than
just sucking out septic tanks.
“We will be offering environmentally friendly dust control products
and application, pressure washing,

grease trap cleaning, car wash pit
cleaning and, of course, septic tank
cleaning. With the high pressure
wash pump we can also jet sewer
blockages and break up excess solid
debris inside of septic tanks. I have
incorporated my hydrovac and water hauling experience into this truck
to offer more than just septic tank
pump outs.

ZRUNLQJ LQ WKH RLOÀHOG 7LP VD\V LW
was time for a change.
´, ZRUNHG LQ WKH RLOÀHOG IRU 
years as a battery operator,” he says.
“It was time for a change and Todd
had hydrovacs for a few years and I
got talking to him and I asked him
if he needed an operator. That happened about a year and a half ago—
April of last year. I started running
a hydrovac and this need came up
and I was fortunate enough and he
was generous enough to include me
in on this.”
Much of the business, Tim suspects, will be from customers Todd
has already provided service for.
“Todd’s got a good reputation.
He worked at Kenosee Lake for
years and so he knows a lot of those
people,” says Tim. “The cabin own-

their site.”
Tim says the demand for septic
service is obvious.
“It seems once the trucks drives
on the street it’s like one of those
old fashioned ice cream carts—once
people see it, they’re like, ‘Hey, come
over here!’ ” he says with a chuckle.
Tim enjoys the work, and says after so many years in the oil industry
it is a refreshing change.
“For me to just step in and go to
work for the last year and a half has
been fairly easy—I’m just kind of
riding Todd’s coattails,” he laughs.
“It has been fantastic. When we go
to work in the morning and we get
home at night, we’re done. Unless
WKHUH·VDQHPHUJHQF\,QWKHRLOÀHOG
when you’re operating a battery,
\RX·UH WLHG WR D SKRQH  IRU 

Todd Davies and Tim Davies
with the Blackwater septic truck.
“Aside from these options we also
offer portable restroom trailer rentals complete with hot running waWHUDQGÁXVKWRLOHWV1RERG\OLNHVD
porta-potty!
“With our father being a long
time Journeyman plumber and pipe
ÀWWHU ZH DUH DOVR SURYLGLQJ FRP
plete septic system sales and installations.”
Tim started working for his brother before Blackwater Septic Service
was started. Previously, he had been

ers are your big ones at the lake, but
Todd has been doing a lot in the oilÀHOG³DQGZHGRIDUPVZHGRJROI
courses—anything that isn’t tied
into a sewer system.”
“I’m right up at Kenosee,” says
Todd. “The resort is at my back door,
so there’s all that work right there
that I’m going to be chasing down.
Moose Mountain and the White
Bear Resort and then the campgrounds—we can do on site campertrailer units. We can come right to

GD\V,·PQRWDQ\PRUH,WZDVMXVW
time for a change. You work hard,
but when you’re done, you’re done.”
Todd says he plans on expanding
Blackwater Septic as much as possible in the coming year.
“I’m hoping to grow it—I want
to have two trucks going here next
year and then we’ll see from there,”
he says. “I think it won’t take us too
long to get that work established.
You’ve just got to get after the work,
right? You can’t be scared!”

• Dust Control
• Car Wash Pits
• Pressure Washing
• Septic Tank Pumpouts
• Septic System Installations
• Portable Washroom Trailer Rentals

306-736-1234

We’ll Take Care
of Your Shit
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Small
Business

Big
Impact
Small Business Week 2015
Small and medium-sized businesses are the
cornerstone of the Canadian economy. They account for 99.9% of all Canadian companies and
employ close to 90% of private sector workers.
Daring to grow is never an easy task. Inevitably,
there are barriers that need to be knocked down
as entrepreneurs navigate the path to success.
Confronting challenges is essential if they want
to grow in today’s competitive environment.
Small and medium-sized businesses are even
more important to the communities of southeast
Saskatchewan and southwest Manitoba. Local
businesses support our communities in more
ways than one. They provide a livelihood for
the owners, they provide employment for your
friends and neighbours, they provide the local tax
base that allows your local community to offer
services to residents, and they provide the support for fundraising and volunteer activities without which small communities could not function.
This is Small Business Week, a time to recognize
the contributions of small businesses. The businesses in this section are a cross-section of the
small businesses that are so vital to our communities.

98.2%

MORE THAN
1.1 MILLION
BUSINESSES
MICRO BUSINESS: 1-4 EMPLOYEES

of businesses have less
than 100 employees

SMALL BUSINESS: 5-99 EMPLOYEES

6.4 IN 10
CANADIANS WORK IN AN SME
(7.2M PEOPLE)

IN 2014, 31,700

WOMEN LEAD A THIRD
OF THE COUNTRY’S SMALL AND
MEDIUM-SIZED BUSINESSES

BECAME SELF-EMPLOYED AND HIRED EMPLOYEES

IN 2014 THE MOST ENTREPRENEURIAL ARE…
ATLANTIC CANADA

start the most new businesses
followed by entrepreneurs
in the Prairies

2r44 YEAR OLDS

have the greatest tendency
to form new businesses

MEN

are 2.7 times more likely to start
new businesses than women

IMMIGRANTS

are 1.2 times more likely
to start businesses

11%
British Columbia
and the Territories

22%
Prairies

22%
36%

Québec

9%

Ontario

Atlantic

WHERE THE SMALL AND MEDIUM-SIZED FIRMS FLOURISH

ENTREPRENEURS BY THE NUMBERS
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A OMMODA
ACC
DATION
AND FOOD SERV
R ICES

Remember that when you support local
small businesses, you are supporting
your community!

LARGE BUSINESS: 500+ EMPLOYEES

MEDIUM BUSINESS: 100-499 EMPLOYEES

826,000 ENTREPRENEURS

INDUSTRIES WITH THE LARGEST SME DISTRIBUTION

2
CONSTRUCTION

3

BUSINESS
SERV
R ICES

INDUSTRIES ATTRACTING ENTREPRENEURS

14.1%

13.4%

13.1%

Proud to support Small Business Week 2015!

