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websterseedfarm.ca

We have the best 
Wheat & Barley Varieties!

Reserve your seed now 
to make planting a breeze!

Westking | Stoughton | Wheatland   
Starbuck | Synergy | Churchill 

Farm Credit Canada (FCC) today announced it has con-
vened a coalition of more than 20 investment organiza-
tions collectively prepared to deploy up to $5 billion into 
Canadian agriculture and food innovation by 2030. This 

in Canada’s agriculture and food sector.
This new coalition pledge builds on the momentum 

of the May 2025 commitment by FCC’s investment arm, 
FCC Capital, which pledged $2 billion by 2030 to drive 
innovation across the agriculture and food industry. As 
part of this commitment, FCC Capital is already on track 

ending March 31, 2026. With the pledge announced today, 
combined with FCC’s commitment in May 2025, this rep-
resents $7 billion of new investment into Canadian agri-
culture and food by 2030.

These commitments will bring new innovation to Ca-
nadian farmers through investments in innovative Cana-

tunities, and early-stage ag-tech companies.
This announcement marks a major step in expanding 

Canada’s capacity to scale world-leading agriculture and 
food innovation. In 2021, total estimated investment in 
agricultural innovation stood at $270 million annually 
according to RBC Thought Leadership. Today’s coalition 

and accelerate commercialization of breakthrough tech-
nologies and productivity across the entire value chain.

Together, FCC Capital’s pledge and the commitments 
made by this coalition of investors represent a clear and 
meaningful statement to the strength and long-term po-
tential of the Canadian ag and food industry at a pivotal 
moment for the sector.

“Canada’s farmers, producers, and processors are al-
ready among the most innovative and entrepreneurial in 
the world,” said Darren Baccus, executive vice-president, 
Agri-Food, Alliances and FCC Capital. By bringing this 
coalition together, we’re crowding in the capital needed 
to scale breakthrough solutions and deliver the next gen-
eration of innovation directly to Canadian producers. 
This work strengthens our food security at home while 
accelerating Canada’s rise as an ag and food superpower. 

FCC remains rigorously focused on supporting Canadian 
farmers and ensuring our work delivers tangible, measur-
able impact for them.”

“Agriculture is one of the most important and invest-
able sectors of our economy,” said Minister of Agricul-
ture and Agri-Food, Heath MacDonald. “This landmark 
investment will strengthen Canada’s leadership in agri-
culture and agri-food innovation, while charting a course 
for long-term growth, competitiveness, and resiliency for 
generations to come.”

Investment organizations that are part of the coalition 
include:

District Ventures Capital, Emmertech, Glengarry Farm 
Finance Corporation, InvestEco Capital Corp., Maverix 
Private Equity, Nàdarra Ventures, Northleaf Capital Part-
ners, NYA Ventures, Power Sustainable Lios, Radicle 
Growth Food and Agriculture Venture Capital, Royal 
Bank of Canada (RBC), S2G Investments, Seminal Capital 
Holdings LLC, SVG Ventures, Tall Grass Ventures, Tike-
hau Capital, Yaletown Partners.

FCC convenes a $5 billion coalition to accelerate 
investment in Canadian agriculture and food
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21st ANNUAL
Working Stiff’s   

BULL SALE

Live Video Sale Hosted at Bridgeway Livestock
6 Miles East of Wawota, SK on 48 Highway
then 4 miles North on the 601 Grid
Sale Day Bidding available at DLMS.ca

TUESDAY
March 24th, 2026

5:00 PM{
Bridgeway Livestock | Karl Sauter (306)435-7053 * Kristine Sauter (306)434-5093 

Sylvestre Land & Cattle | Gilbert Sylvestre (306)452-7226

Red Angus  *  Black Angus  *  Simmental  *  Percentage

On March 24, the place on the prairies to 
be is a few miles south of Kelso, Sask. Karl 
and Kristine of Bridgeway Livestock eager-
ly anticipate hosting fellow cattle producers 
on farm at their 21st Annual Bull Sale. The 
live video sale will be broadcast online from 
their heated facility for the convenience of 
anyone who can’t attend, but the home-
cooked beef supper served post-sale might 
be just enough to encourage you to make 
the trip!

The annual Bull Sale results from years 
of strategic genetic selection and a year of 
steady development and scrutiny spent to 
prepare these bulls. The Sauters predomi-
nately raise Red Angus and Simmental 
seedstock and manage them intentionally, 
under the same criteria; vigorous calves 
need to be born unassisted, and their dams 
need to be maternal and sound enough to 
help that calf thrive while breeding back to 
remain inside the farm’s strategic 60 day 
calving interval. Calving ease, sustainable 
growth, structural soundness and fertil-
ity have been the driving goals behind the 
growth of the cow herd at Bridgeway, as 
these traits positively impact the herds that 

‘percentage’ individuals—bulls produced 

with pairing Simmental and Angus genet-
ics—the best of both worlds, as the market 
has demanded, and the Sauters have sup-
plied for several years.

Over the years, Karl and Kristine have 
been fortunate to work with several like 
minded breeders showing and selling cat-
tle across western Canada, and in hosting 
this event. Most notably, they express fond 
memories of their longstanding partnership 
with Derek Smart, as they hosted the sale 
together for more than a decade, at Smart 
Farms north of Moosomin.  It’s so true, 
that to ‘go fast, go alone, but to go far, go 
together!’

The 2025 Bull Sale features an impressive 
group of Black Angus yearlings and two 
year olds contributed by Sylvestre Land & 
Cattle—Gilbert & Carol Sylvestre, of Red-
vers, Sask.

And so, the Working Stiff’s Bull Sale re-
mains your one stop shop for Red and Black 
Angus and Simmental herd sire prospects. 
The Sylvestre bulls have been developed 
alongside the Sauter bulls at Bridgeway, 
on a formulated ration consisting of rolled 
oats, rolled barley, pelleted mineral, and 
free choice hay. The entire group of bulls 
developing share key consistencies; they’re 

bred to grow, raised to last, with the docility 
and soundness to earn your consideration.

Karl and Kristine are grateful for the lo-
cal support over the years and are eager to 
share their 2026 pen of bulls with you. The 
catalogue has just freshly been produced 
and can be found on their sale broadcasting 

site, DLMS.ca. For more information, feel 
free to connect with the team at Bridgeway 
any time, and follow along online on Face-
book.

Consider this your invitation to join them 
on farm, March 24th. Sale time is 5:00 pm 
and hospitality is second to none!

Bridgeway Livestock hosts 21st Annual 
Bull Sale near Kelso March 24
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cropaidnutrition.com | 1-866-249-0666

Nutrition For Every Stage

SOIL
Health

Reduce soil compaction
Enhance germination, 

vigour and early growth

SEED
Dressing

FOLIAR 
Fertilizer

Build A Better Crop

BY MATT OLSON, 
RESEARCH PROFILE AND IMPACT 

Dr. Curtis Pozniak (PhD) is this year’s 
recipient of the Bertebos Prize, a biennial 
award granted for research and innova-

interface between ecology and food pro-
duction with focus on research of high 

relevance for the value chain, and of im-
portance for achieving improved sustain-
ability.”

A professor in USask’s College of Agri-
culture and Bioresources and the director 
of the Crop Development Centre (CDC), 
Pozniak said he was both “excited” and 
“humbled” to receive the Bertebos Prize.

“There is nothing more rewarding as 
a scientist than to be recognized for your 
achievements. We don’t do this for awards 
or prizes—we do it because we believe in 
its impact,” he said. “To be recognized by 
your nominees and to be selected by your 
peers is truly humbling.”

Pozniak has received international ac-
claim for his work in crop and plant 
breeding. He was one of the leaders of an 
international research team responsible 
for cracking the highly complex wheat ge-
nome and led the development of a wheat 

for 15 wheat varieties to support plant 
breeders and producers around the world.

Pozniak is also the Ministry of Agricul-
ture Strategic Research Program Chair in 
Durum and High-Yield Wheat Breeding 
and Genetics in Saskatchewan where he 
has released more than 20 wheat varieties. 

He was awarded a fellowship in the Ca-
nadian Society of Agronomy in 2025 and 
received the Queen Elizabeth II Platinum 
Jubilee Medal for his work in agriculture 
in 2022.

This achievement will mark only the 
second time in history that a Canadian has 
won the Bertebos Prize.

“Agricultural research is one of the cor-
nerstones of USask, and Dr. Pozniak is 
most deserving for this award celebrat-

said USask Vice-President Research Baljit 
Singh. “The entire university is proud to 
celebrate the achievement of Dr. Pozniak 
and all his colleagues in receiving this 
highly prestigious international prize.”

The Bertebos Prize was presented to Poz-
niak at a special ceremony in Stockholm, 
Sweden by the Swedish Royal Academy 
of Agriculture and Forestry at its annual 
commemorative meeting on Jan. 28. The 
prize was awarded by His Majesty King 
Carl XVI Gustaf of Sweden.

Dr. Curtis Pozniak (PhD) receiving the 
Bertebos Prize from King Carl XVI Gustaf 
of Sweden at a ceremony in Stockholm, 
Sweden. (Photo: Erik Cronberg) Dr. Cur-
tis Pozniak (PhD) receiving the Bertebos 
Prize from King Carl XVI Gustaf of Swe-
den at a ceremony in Stockholm, Sweden. 
(Photo: Erik Cronberg)

Pozniak said receiving the award was a 
-

ducts at USask with the CDC and with 
international partners around the world is 
important and would continue to make a 
mark in agriculture going into the future.

Exploring crop genomics, decipher-
ing the functions of genes, charting out 
new wheat varieties—Pozniak called it a 
“mammoth task,” one made possible by 
the collective efforts of scientists and part-
ners around the world, a challenge he said 
he was proud to be a part of.

“It’s about impact. Plant breeding trans-

lates knowledge from a research lab into a 
new wheat variety that has an impact in a 

dedicated, collaborative team. The CDC is 
a driver of innovation, and our people do 
remarkable work. My own success would 
not be possible without those around me.”

USask’s Dr. Curtis Pozniak receives
 international agricultural award

One of the top agricultural researchers and wheat breeding experts at the University of 
Saskatchewan (USask) has been recognized with one of the most prestigious agricultural awards in the world.

Dr. Curtis Pozniak (PhD) receiving the Bertebos Prize from King Carl 
XVI Gustaf of Sweden at a ceremony in Stockholm, Sweden.

Photo Erik Cronberg
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MODELS AVAILABLE:

ALL TRAILERS COME STANDARD WITH:

• 32' Bumper Pull
• 37' Gooseneck

• 32' Gooseneck
• 42’ Gooseneck

• 7000lb Brake Axles
• Break Away Kit
• 235/85/R16 14 Ply Radials
• LED Lighs
• Enclosed Wiring Harness
• 12,000 lb Spring Loaded Jack
• Primed with 

Rust Inhibitive 
Primer and
Top Coat of 
Acrylic Enamel 
for Long Paint 
Life

BY RICHARD KAMCHEN 
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Get it in writing, even with family
-
-

-
-

-

-

Agreements during transition

-

-

-

Continued on page B7

Why written farm agreements are important

The process of sitting down, sharing mutual 
concerns, exchanging facts and setting expec-
tations can do a lot to set a farming relation-
ship off on the right foot,
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We are working to build the strongest economy and the most affordable province in Canada. And we are getting the job done.

Your financial support will ensure we have the resources needed to fight and win the next election. Your donation will also be eligible for a generous tax credit.

Thank you for your support! With your help, your Saskatchewan Party team will keep getting the job done for Saskatchewan.

Donate now
Or send a cheque payable to

Moosomin–Montmartre Sask Party Constituency
Box 477 Wolsely, SK S0G 5H0

Become a member

Email: kweedmark@saskparty.com
Sign up for regular emails to keep in touch with the Saskatchewan Party

-Kevin Weedmark, MLA for Moosomin-Montmartre
Thanks for your support! Let’s continue to build Saskatchewan together!

Your donation to the Moosomin-Montmartre constituency triggers a generous tax credit. 

75% of the first $400 donated;

50% of the next $350 donated; and

33 1/3% of the next $525 donated.

A $100 donation means a $75 tax credit so it only costs you $25

A $400 donation means a $300 tax credit so it only costs you $100

A $750 donation means a $475 tax credit so it only costs you $275

A $1275 donation means a $650 tax credit so it only costs you $625

SERVING THE COMMUNITIES OF 
Emerald Park & Indian Head 

3 GREAT PLAINS INDUSTRIAL DR. 
EMERALD PARK, SK 

www.mandoconstruction.ca

EST. 1979 WITH THE SAME OWNERS AT YOUR SIDE.

NOW EXPANDING TO NOW EXPANDING TO 
MOOSOMIN & AREAMOOSOMIN & AREA

306-434-9458306-434-9458

NOW EXPANDING TO NOW EXPANDING TO 
MOOSOMIN & AREAMOOSOMIN & AREA

306-434-9458306-434-9458
CALL TODAY FOR YOUR FREE BASEMENT PACKAGE QUOTE!

BY ANGELA ULRICH
South East Research Farm or (SERF) lo-

cated just south of Redvers, is a producer- 
directed research organization incorpo-

of a network of similar organizations in 

-
search and demonstrations for the diverse 
agriculture needs of producers across Sas-

-

search Farm works with the Saskatchewan 

municipalities, and Agriculture and Agri-

South East Research Farm is hosting 
a Winter Conference March 5, 2026 at 

covers research in action, such as strate-
gies for outsmarting kochia, camelina 

-

testing and insights from the PepsiCo Re-

SERF has partnered with PepsiCo to de-
liver the Western Canada Regenerative 

-

on the SERF website as well as the winter 

SERF Executive Director, Lana Shaw 

and hands-on demonstrations with soils 

Mike Raine, a fourth-generation farmer 
and former editor of the Western Produc-

has organized and chose Moosomin due to 

never done a meeting in Moosomin before 
so wanted to stretch our area coverage and 

-

information can be found on our website, 

South East Research Farm to host first 
winter conference in Moosomin, March 5

Staff and attendees at July’s SERF field day.

REACH

THOUSANDS
IN LOCAL COMMUNITIES

WITH
OUR

OF
READERS

MONTHLYAGRICULTURE 
SUPPLEMENT
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Tree Removal
Pruning

Stump Grinding
Yard Cleanup

Hedge Trimming

306-608-TREE  
(306-608-8733)

DK Tree Removal  
&  Maintenance

20     19

We will buy your  
cattle direct off farm

 One of the biggest licensed bonded order  
 buyers in Canada.

 Respected and trusted for 40 years
 Customers across Canada and the U.S.  

 giving us the ability to pay top dollar for all  
 qualities and classes of cattle

 Never charge selling fees, which means more  
 profit per head (up to $25/head over selling  
 at Auction)

 Same day payment

To find out what your cattle are worth and to book  

them in for our next Monday weight-up day contact:

 Jason: 306-435-7767         Matt: 306-728-1582 
 John: 306-434-7778 Office: 306-435-3327

Prairie Livestock Inc.
1 Mile West of Moosomin  

on Hwy #1
Licensed and bonded livestock dealers (SK #116723)(MB #1257)

The Government of Sas-
katchewan is disappointed 
in the decision by Health 
Canada's Pest Manage-
ment Regulatory Agency 
(PMRA) to deny Saskatch-
ewan and Alberta's joint 
emergency use registration 
request for two per cent 
liquid strychnine to sup-
port Richardson's ground 
squirrel management for 
the 2026 growing season.

"Saskatchewan produc-
ers have been clear about 
the challenges they face 
in managing Richardson's 
ground squirrels with the 
limited tools available," 
Agriculture Minister Da-
vid Marit said. "We are ex-
tremely disappointed by 
PMRA's decision and ask 
them to reconsider this de-
cision. We need a federal 
regulatory system that con-
siders economic impacts 
felt by producers and the 
realities on the ground."

Saskatchewan joined 
Alberta Agriculture and 
Irrigation to submit an 
emergency use request on 
October 1, 2025, following 
continued concerns from 
producers and industry 
stakeholders regarding the 

-
rently-registered alterna-
tives. Throughout PMRA's 

Saskatchewan and Alberta 

clarify the urgent need for 
access to strychnine and to 
respond to PMRA's techni-
cal and science-based ques-
tions.

PMRA's decision means 
producers will not have ac-
cess to strychnine for the 
2026 growing season.

Saskatchewan main-
tains that the emergency 
use request included ro-

bust, science-based and 
strengthened mitigation 
measures—such as nar-
rower application win-
dows, mandatory training, 
enhanced reporting re-
quirements and improved 

stewardship—to reduce 
risks to nontarget species 
while preserving the prod-

uct’s practical value for 
producers.

While PMRA deter-

mined these measures 

mitigate risk to an accept-
able level, Saskatchewan 
remains adamant that all 
PMRA's requests were re-
sponded to. Saskatchewan 
will need to pivot efforts in 
supporting producers with 
the management of this 
important pest through the 
implementation of a Rich-
ardson's ground squirrel 
management strategy. Ef-
forts will focus on

• Continued advocacy 
at Federal-Provincial-Ter-
ritorial tables for a science-
based system that consid-
ers economic impacts;

• Delivery of support 
programs through the Go-
pher Control Program, 
administered by the Sas-
katchewan Association of 
Rural Municipalities;

• Targeted extension ef-
forts to improve the on-
farm performance of regis-
tered alternatives; and

• Investments in re-
search focused on best 
management practices, 
environmental risk mitiga-
tion, population monitor-
ing and predictive model-
ling.

More information on 
Saskatchewan's Richard-
son's ground squirrel man-
agement programming is 
available at Saskatchewan.
ca.

Pest Management Regulatory Agency 
Decision Denies Emergency Use of 

Strychnine in Saskatchewan for 2026

Two Richardsons ground squirrels peaking out from hole in dry field
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ONLINE SALE:

March 19 - 20, 2026
Wawota, SK

306-577-9141
www.gbtangus.com

Offering 
30 100% Forage Developed

2-Year-Old Bulls

10 bred females

1995 Case Corporation
Case IH is a registered trademark
of Case Corporation.

A.E. CHICOINE Farm Equipment Ltd.
Storthoaks, SK.306-449-2255

USED SEED HAWK AIR SEEDERS

Today, Agriculture Minister David Marit announced that the Saskatchewan Animal 
Enforcement Agency (SAEA) will become the new animal welfare enforcement agency 
in Saskatchewan as of April 1, 2026. This decision is part of the government's continued 
commitment to the safety and welfare of all animals in the province.

"Our government's new partnership with the Saskatchewan Animal Enforcement 
Agency continues to ensure animal welfare enforcement in our province," Marit said. 
"Together, we are looking to the future of animal protection that continues to deliver ef-
fective and compassionate enforcement for Saskatchewan residents and their animals."

Following the decision of Animal Protection Services of Saskatchewan to discontinue 
its operations effective March 31, 2026, the Ministry of Agriculture opened a public 
competition for a new service provider. The SAEA was the successful organization with 
long-term operational plans that meet the ministry's expectations for enforcement of 
The Animal Protection Act. The SAEA will provide animal enforcement services for 

Saskatchewan, excluding the City of Regina where the Regina Humane Society pro-
vides services. 

"The Saskatchewan Animal Enforcement Agency looks forward to working with the 
Ministry of Agriculture as well as other external stakeholders in the province," Board 
Chair Chief Russ Austin said. "The SAEA was created with the focus of delivering edu-
cation and enforcement services with integrity, professionalism and transparency in all 
that we do."

The Government of Saskatchewan is committed to the safety and welfare of all ani-
mals in the province. This is why the Ministry of Agriculture held public consulta-
tions in 2025 which led to the recent amendments introduced in The Animal Protection 
Amendment Act, 2025. These amendments will strengthen the protection of animals by 
creating a new animal welfare inspector position and establishing a code of conduct for 

Saskatchewan Animal Enforcement Agency 
to Take Over Animal Welfare Services

The Ministry of Agriculture amended The Pest Control 
Products Regulations, 2015, to modernize pesticide ap-
plication practices and enhance compliance measures for 
commercial operators in Saskatchewan.  

The new amendments include the following changes: 
A new licence category for remotely-piloted aircraft 

systems (RPAS, commonly known as drones) which al-
lows licensed commercial applicators to apply pest con-
trol products using RPAS if the product is federally regis-
tered for this use.  

One-year licence terms for all commercial pesticide li-
cence types, supporting consistency and improved com-
pliance.  

Insurance requirements to ensure those offering RPAS 
application carry adequate coverage for pesticide drift li-
ability. 

Compliance and record-keeping to ensure global po-
sitioning system (GPS) records for pesticide application 

"Our government is committed to supporting innova-
tion in agriculture," Agriculture Minister David Marit 
said. "By introducing a licence category for drone spray-
ing and enhancing compliance measures, we are helping 
commercial applicators adopt new technologies." 

These amendments follow stakeholder consultations 
held in early 2025.  

In Saskatchewan, commercial pesticide applicators 
require a pesticide applicator licence. Agricultural pro-
ducers are exempt from this requirement when applying 
pesticides on their own land. Producers must follow fed-
eral pesticide regulatory requirements, including product 
label restrictions. 

Training for pesticide applicator licences remains man-
datory. Saskatchewan Polytechnic is offering an RPAS 
Pesticide Applicator course in early 2026. 

Health Canada's Pest Management Regulatory Agency 
is responsible for pesticide product registration in Can-
ada. Currently, the agency has approved and registered 
seven pest control products for RPAS application. There 

will be registered. 
Currently, only one fungicide is approved for RPAS ap-

plication to control powdery mildew on fruits, vegetables 
and cannabis/hemp. All other RPAS-registered products 
are restricted from use on cropland. 

Technical questions about the regulation amendments 
can be directed to Brett Rumpel, Forensic Agrologist at 
306-787-8711 or by email at brett.rumpel@gov.sk.ca.  

Amendments Modernize Pesticide 
Application and Enhance Compliance

Continued from page C4
Structure and procedures
Partnership agreements should cover the structure of 

the farm, such as the ownership split, procedures for dis-
ability, death, disagreement or the exit of a partner, espe-
cially when partners aren’t spouses.

For farm corporations, experts say a unanimous share-
holder agreement (USA) is important, especially when 
the corporation extends beyond a spouse to include chil-
dren. This is helpful if discrepancies arise after the death 
of a partner, such as contradictions between the will and 
the partnership agreement.

In addition, a valuation process for assets is needed, 
where an agreed-upon way to determine what the assets, 
and therefore the shares, are worth. This valuation pro-
cess is essential for shareholders, whether buying into the 

corporation or exiting. It also helps address equalization 
issues with non-farming children.

In a sole proprietorship, experts state there’s often an 
assumption that registering land in joint names is enough 
to qualify the farmer’s spouse for the lifetime capital gains 
exemption. However, that’s not the case. To qualify, the 
person whose name appears on the title must have had 
two years in which gross farm income exceeded all other 

Since many operations lack a formal partnership agree-
ment, the capital gains exemption may be affected. Check 
with your accountant on managing this as a sole propri-
etorship.

Start now
Van Boekel says that ideally, farm agreements begin at 

the start of the business venture or reorganization, but it’s 
natural to focus on the excitement of moving ahead.

Even if your agreements are already in place, a hand-
shake or understanding, it’s best to start now to get the 
arrangement down on paper. Begin the conversation with 
your agreement partner and bring in the experts.

While it may be tempting to look at a written agreement 
as a DIY venture to save money on legal and accounting 
fees, professional fees are for their expertise in forming 
the agreement, and can pale in comparison to lost tax ex-
emptions or the legal fees to wind down an operation or 

battles between unhappy partners or shareholders.

Why written farm agreements are important

See Ag News online any time at
www.world-spectator.com/ag-news/

LOCAL SERVICE.
BIG RESULTS.
QUALITY YOU CAN SEE.
From bold banners to sleek storefront signage, we deliver high-quality 
printing that gets you noticed. Durable materials, vivid colors, and fast

turnaround—because your brand deserves nothing less.

Contact us:
306-435-2445 | world_spectator@sasktel.net

www.world-spectator.com
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Better berries: USask research lays ground-
work for saskatoon berry breeding

Saskatoon berries.  

Photo Dave Stobbe

Originally from Slovenia, Dr. Anže Švara (PhD) had never even heard of Saskatoon 
before seeing a job opening at the University of Saskatchewan (USask), let alone 

the tiny purplish berries that the city’s name comes from.

Dr. Anže Švara (PhD) among some cherries.

Photo Dave Stobbe

But now, Švara is helping lead an inno-
vative new research project that will give 
plant scientists and breeders new insights 
into understanding and breeding new 
types of saskatoon berries in the future.  

“We have two key questions: can cer-
tain saskatoon berry plants breed with 
other saskatoon berry plants? And is there 
diversity that can be utilized to develop 
new varieties with improved traits?” said 
Švara, an associate professor with the De-
partment of Plant Sciences at the College 
of Agriculture and Bioresources and the 
lead of the USask Fruit Program.  

USask houses a tremendous number of 
saskatoon berry genetic varieties collect-
ed over the decades — around 2,000, per 
Švara — and this fruit crop is the leading 
fruit in terms of production and acreage in 
Saskatchewan.  

However, Švara said there are some 
unique challenges when it comes to breed-

-
ber of historically successful saskatoon 
berry cultivars have four sets of chromo-
somes instead of two. This characteristic is 
associated with plants that produce seed-
lings that are nearly identical to the parent 

genetic or physical traits. 
Švara’s project will categorize saska-

toon berry varieties at USask to better 
understand and identify traits that can 
potentially be bred and selected for fu-
ture, new varieties. He is working with 
Dr. Tim Sharbel (PhD) in the College of 
Agriculture and Bioresources, and Dr. 
Pankaj Bhowmik (PhD) with the National 
Research Council of Canada on this saska-
toon berry research, with the project also 
receiving support from the Saskatchewan 

Fruit Growers Association.  
As breeding new saskatoon berry culti-

vars is very rare, the hope for this project 
is that it can contribute to future innova-
tive berry breeding projects and help bol-
ster growers working with saskatoon ber-
ries in the agricultural industry. 

“For over 50 years, there has been al-
most no genetic improvement of saska-
toons, no systematic streamlined breeding 

that has been successfully done because 
saskatoon berry cultivars ... won’t success-
fully cross,” Švara said. “This is a huge 
obstacle for breeders because you cannot 
bring in new genetics, new combinations, 
and we’re trying to overcome that.” 

The saskatoon berry breeding research 
project is supported by the Agriculture 
Development Fund (ADF). This program 
is funded through the Sustainable Cana-

(April 1, 2023, to March 31, 2028), $3.5-bil-
lion investment by federal, provincial 
and territorial governments to strengthen 
competitiveness, innovation, and resilien-
cy of Canada’s agriculture, agri-food, and 
agri-based products sector. This includes 
$1 billion in federal programs and activi-
ties, and a $2.5-billion commitment that 
is cost-shared 60 per cent federally and 40 
per cent provincially/territorially for pro-
grams that are designed and delivered by 
provinces and territories. 

apple researcher from his previous work 
as a student and researcher. But according 
to  Švara, there are a number of similari-
ties between saskatoon berries and apples, 
which has helped him dive into his new 
role leading the USask Fruit Research and 
Breeding Program focusing on the locally 
grown berry.  

Švara said he’s come to understand the 

city and the province he now lives in and 
hopes to continue strengthening saska-
toon berry production now and into the 
future.  

“The support from the ADF is vital for 
us to succeed, to build a team and to ad-
vance the research that hopefully will be 
impactful for the university and the com-
munity. And by community, I mean the 
people here and globally as well,” he said. 
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B U I LT  O N  FA R M E R 
Relationships.

W E  P U R C H A S E :
O A T S  •  B A R L E Y  •  W H E A T  •  F L A X

I T ’ S  MORE  THAN PROCESS ING . 

I T ’ S  OUR Promise.

JUSTIN SHEPHERD, SENIOR ECONOMIST
After an unexpectedly strong 2025, things continue to look positive for the Canadian 

hog sector starting off 2026. Hog futures prices are near 5-year highs and are well sup-
ported. After several years of weaker demand and oversupply globally, the hog market 
has become more balanced. With lower feed costs relative to a few years ago, margins 
look to remain well supported for producers.

Disease continues to be a concern for producers all over the world, with many pork 
producing regions dealing with outbreaks of African swine fever (ASF), porcine epi-
demic diarrhea (PED), and porcine reproductive and respiratory syndrome (PRRS). If 
Canada can continue to keep PED and PRRS under control, and keep ASF out of the 
country, producers can feel optimistic given strong hog prices and manageable feed 
costs. In this outlook we examine what margins are expected to look like for the year 
ahead and what domestic and international demand looks like for Canadian pork.

Strong hog prices are being supported by cattle markets
For 2026, our forecasts for cash hog prices across the country are slightly above 2025 

and well above their 5-year averages (Table 1). With cattle futures near record levels, 
this provides support for the hog market as a substitute protein. Demand for hogs is 
being fueled in part by domestic hog slaughter that increased in 2025 after multiple 
years of consolidation and is expected to be up slightly again this year. While live hog 
exports look to remain steady to the U.S. this year there is risk on the horizon as the 
Canada-U.S.-Mexico agreement (CUSMA) is up for review and voluntary country of 
origin labelling (VCOOL) came into effect on January 1. For now, these risks are being 
outweighed by the demand for Canadian hogs.

Hog margins are benefiting from lower feed costs
Record Canadian crop production last fall is pushing grains and oilseeds down. Feed 

grain prices, including wheat, barley, and corn, are expected to be steady or slightly 
lower, while oilseed prices are projected to decline due to high global stocks. Large do-
mestic supplies and market access restrictions on Canadian pulses to India are likely to 
result in additional peas diverted to the feed market and utilized in hog rations. This 
drop means cheaper peas, soybean and canola meals for feed, with ample supplies ex-
pected to hold feed prices below the 5-year average throughout 2026. When we add in 

2026 Hog outlook: 
Second consecutive year of strong margins

See Ag News online any time at 
www.world-spectator.com/ag-news

Continued on page B17
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KIOTI.comKIOTI.com

CS
SUB-COMPACT TRACTORS

22-25 HP2020
SERIES

Purchase a CS, CX, CK, DK, DKSE, NX or NS Series
KIOTI tractor and receive a FREE Loader*

Financing on all KIOTI Tractors,
Compact Loaders, UTVs and ZTRs.*

$2850
Cash Back* (T-L-B )Financing* Months

0%    72
UP TO

UP TO

0%

Universe Satellite Sales
520 Railway Ave   |   Rocanville, SK

306.645.2669
www.universesatellite.com

BY AUDRÉE MORIN
BUSINESS ADVISOR, FCC
Start by asking: Where 

-
dent, and where do they 
still need to grow?

I sometimes see situa-
tions where the next gen-
eration feels stuck. This 
isn’t because they lack abil-
ity, but because they’re not 
yet trusted with decisions. 
Meanwhile, parents might 
hesitate to let go.

Bridging that gap starts 
with an open conversation 
around readiness. Are both 
generations willing, ready 
and able to take on (or give 
up) responsibility?

From there, decide what 
responsibilities can realis-
tically be handed off. On 
a dairy farm, it might be 
breeding decisions or calf 
care. On a cash crop opera-
tion, your child could take 
over spraying, for exam-
ple. Financially, you might 
agree that purchases under 
a certain amount can be de-
cided independently, but 
those above require either 
a text or a call to approve, 
or a family meeting.

Also consider: Can my 
farm absorb a poor deci-
sion? It’s about creating 
a safety net: a framework 
where decisions are real, 
but risk is managed.

One helpful approach is 
to think of farm succession 
in stages, by transferring 

-
ment decisions, then own-
ership.

Set intentional timelines 
for each hand-off. Build in 
opportunities for planning 
meetings. And remember: 
mistakes may happen, but 

built.
Age and stage matter 

too, and every farm is dif-
ferent. If the kids are pre-
teens, there may be aspects 
of the operation they can 
reasonably handle, such 
as labour. If they’ve just 

returned from university, 
their new skillsets may be 
tapped into. If the kids are 
in their thirties/forties or 
older, the conversation and 
responsibilities can evolve 

A great place to start is 
with FCC’s assessment 
tools: Knowledge Gaps 
and Training Needs and 
Roles and Responsibili-
ties. These can help clarify 
who’s ready for what and 
build a thoughtful plan to 
move forward, together.

Succession is a journey. 
The success of the next 
generation is also often di-
rectly tied to the parents’ 
ability to retire securely. It 
pays to start the conversa-
tion early and revisit it of-
ten.

When your child joins 
the farm, it’s not just 
about additional chores. 
It’s about helping them 
grow into the business. 
My brother and I joined 
the farm with our parents 
20 years ago. Since then, 
we’ve grown steadily from 
a farm run by my brother, 
father and me to having six 
full-time and two part-time 

staff members – and Dad 
has fully retired. From my 
experience, there are a few 
things that really helped 
make the transition work.

First, treat your child like 
a valued member of the 
team, not just an employee. 
If they may take over one 
day, they need to be in es-
sential roles early. Let their 

voice be heard but also en-
courage them to listen and 
learn.

Second, encourage them 
to bring something new. 
It could be mechanical ex-
pertise, a new skillset from 
school or a course, or expe-
rience gained from a previ-
ous job. It should be some-
thing that’s theirs and adds 

to the overall value and de-
velopment of the business 
while creating a genuine 
sense of contribution.

I also think it’s important 

responsibility. It doesn’t 
have to be everything, but 
it should be more than just 
showing up. Give them a 
task they can be fully ac-

countable for. This might 
add pressure and feel 
stressful at times, but can 
foster a sense of pride and 

Another thing that’s 
worked for us is having 

brother and I bought into 
a new swine barn early 
on. With that move, ‘Dad’s 
farm’ became ‘our farm.’ 
Even buying a few animals 
or a piece of equipment can 
provide a sense of owner-
ship, with relatively low 
risk. If it doesn’t work out, 
perhaps the business could 
absorb the loss and com-
pensate them for their ef-
forts.

Communication really is 
key. One generation may 
want to maintain the status 
quo, while the next may 
seek growth. That gap only 
grows bigger if no one’s 
talking. You’ve got to be 
clear about how the farm 
runs, where it’s headed 

now and into the future.

What responsibilities should my 
child start with on the farm?

Six ways to ease your child into 
farm decisions

• Start with a strengths check-in 

Ask what your child feels ready to take on 

and where they’d like more experience.

• Match responsibilities to their stage 

When your child decides to join the farm, 

move from hands-on chores to managing 

specific operations.

• Encourage a financial stake

Let them invest in something and make 

financial decisions. This builds commitment 

and real-world learning.

• Bring in new skills 

Tap into what they’re good at. Fresh ideas 

can strengthen the operation and help them 

build confidence.

• Talk it out, early and often 

Create clear decision boundaries and revisit 

them as responsibilities grow.

• Use a phased approach 

Begin with day-to-day work, then gradually 

involve them in planning and, eventually, 

ownership.
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As we begin 2026 with new challenges, including slower economic growth, geopoliti-
cal uncertainties and rising trade barriers, here are our top charts to help make sense of 
the economic environment for the agriculture and agri-food sector, from producers to 
consumers.

Canada’s main engine of economic growth under pressure
Consumption spending, which accounts for about 60% of Canada’s GDP, looks vul-

nerable amid slow population growth, a rough labour market, and record high debt. The 
burden of debt servicing, which already absorbs more than 14% of household disposable 
incomes, is unlikely to improve much considering a large share of households renewing 
mortgages this year will be doing so at higher rates than at origination. According to the 
Bank of Canada, the average monthly mortgage payment will be 6% higher than De-
cember 2024 levels for households renewing in 2026. But for households renewing their 

for Canada’s main engine of growth to gear down this year.

See Figure 1

Can exports bounce back amid America’s trade war?
-

-

goods like steel, aluminum, and copper were, not surprisingly, hit hard. But even pro-

guaranteed, especially in light of threats from the White House to let the trade deal 

goods.

Top economic charts to monitor in 2026

Continued on page B14
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Call Bill for a FREE Estimate!
306.408.0055

walleye.interiors@gmail.com

Specializing in Drywalling!
• Boarding  • Taping              • Texturing 
• Suspended Ceiling  • Home Renovations

Serving Moosomin since 2008

712 Lalonde St.,
 Whitewood, SK Shop: (306) 735-4328

fl atlandplumbing@hotmail.ca

Lee’s Carpet Warehouse
613 Gordon Street

Moosomin, SK

fl ooring
Benjamin 

Moore
KitchenCraft kitchens

306-435-3906

BORDERLAND CO-OP
HOME CENTRE

1100 PARK AVE. •MOOSOMIN • (306) 435-2642
• GARAGE & HOUSE PACKAGES
• LAWN & GARDEN
• PAINT & PAINTING SUPPLIES

HOME CENTRE HOURS:
Monday - Saturday 8:00 a.m. - 6:00 p.m.

Sunday: 9:00 a.m. - 5:00 p.m.
ALL YOUR HOME DECORATING & RENOVATING NEEDS.

www.elkhornwoodworks.com • elkhornwws@gmail.com

204-851-2923

• Formica • Arborite • Pionite • Granite & Quartz
 • Custom Countertops 

• Manufacturing   Custom Cabinet Doors

CONCRETE (2008) LTD.
FREE QUOTES

ICF FORMING (STYROFOAM)
TREVOR TOPINKA

1-306-435-3860 • 1-800-300-7776
Cell: 1-306-434-7184

Cook Road • Moosomin, SK • S0G 3N0

lawrenc e  h e i n
Renovations

Handyman Service
Bringing Your Ideas To Life

306-434-6485

NO JOB IS TOO BIG 
OR TOO SMALL

Insurance Jobs Welcomed

Proudly Serving 
Moosomin & Rocanville

- Full Exterior Renos
- Full Interior Renos
- Custom Decks
- Drywall Painting
- Commercial 

- Maintenance
- Siding, Soffi t &  
 Fascia
- Tile, Laminate, 
- Hardwood

- Kitchen 
- Back Splashes
- Basement 
- Development
- Custom Showers

AND MUCH MORE!

DISCOUNT
CENTRE

WE’VE GOT THE LARGEST 
SELECTION IN SW 

MANITOBA OF HARDWOOD  
AND LAMINATE FLOORING

Professional 
Installation Available.

St. Lazare, MB • (204) 683-2416

Moosomin, SK • 306-435-3954
tomselectric@sasktel.net

Complete  
Electrical Services

CALL WAYNE OR JOHN AT

Glasser’s TV Service
MOOSOMIN, SK  •  306-435-3040

Building a 
new home or 

remodelling an 
existing home?

We wire for Satellite TV, 
High Defi nition TV, Home Theatre, 

In-Ceiling Audio and Surveillance Systems!

Home OF THE 
MONTHDesign

DAN KLIEVER  
306-608-8733

OFFICE@FMINSULATION.CA

SPRAYFOAM
BATTING
BLOW-IN
THERMAL  CAMERA
INSULATION  REMOVAL

Residential & 
Commercial Construction

Phone: 877-762-6265

CARLYLE, SK

Concrete 
Flatwork
Shops  •  Slab On Grade  •  Bin Pads

Sidewalks  •  Grade Beams

306-434-9001
copperridgeinc.com

Spray Foam
 Insulations 
& Coatings

306.434.9001
copperridgeinc.com

We have 

ROOM 
for you!

PLACE YOUR AD HERE 
Call 306-435-2445 to claim this space.

Type: Bungalow
Sq. Ft.: 1,798
Walk-Out 
Basement

Garage: 2 Car

Bedrooms: 3
Bathrooms: 2

House Width: 79’
House Depth: 53’

House Plan provided by 
South Prairie Design 

www.southprairiedesign.com

 
Seal Coating
Line Striping
Curb Painting
Crack Filling
Pot Hole Repair
Infrared Repair
Asphalt Projects
Sports & 

      Other Surfaces
Power Sweeping 

      & Cleaning
Power Washing

 

Residential  |  Business 
Commercial

Serving Moosomin, 
Brandon, Yorkton, 
Estevan & Area

306-434-9191 
info@actionasphaltsk.com  www.actionasphaltsk.com

Get 10% off when you mention Spectator

Supply & Install Residential Windows & Doors

- FREE ESTIMATES -

We have 

ROOM 
for you!

PLACE YOUR AD HERE 
Call 306-435-2445 to claim this space.
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ROCKYMTN.COM@RMEHQ RMEHQ /RockyMountainEquipment

OIL &
FILTER
SALE
ON NOW UNTIL
MARCH 31, 2026

  © 2026 Rocky Mountain Equipment LP. All logos and designs are trademarks of their respective companies. *Offer valid until March 31, 2026. **Minimum annual order of $2,500 to qualify. ***Minimum purchase required of 500 litres of 
one lubricant, or 300 litres x2 of two different lubricants, totaling a minimum 600 litres. Offer expires March 31, 2026. ****Qualify minimum purchase of $1,000 or more required. Offer expires April 30, 2026. See dealer for further details.

PREMIUM LUBRICANTS 
AND COOLANTS. ALL-MAKES FILTERS. 

AND

SAVE
15OFF

WITH FLEETGUARD FILTER
FLEET PROGRAM.**

SAVE 
UP TO45

UP TO
SAVE30

Compared to regular pail price of CNH lubricants.

• Extends oil change intervals up to 600 hours
• Reduces hydraulic foaming • Highest water tolerance rating

ON PURCHASES OF ALL CNH LUBRICANTS AND COOLANTS
WHEN CHARGED TO A CNH CAPITAL PRODUCTIVITY PLUS ACCOUNT.5 REBATE

ADDITIONAL 

MIN. $500 PURCHASE

1604 Park Ave.  |  Moosomin, SK

306-435-3866 | ROCKYMTN.COM

Continued from page B11
In light of ample supplies, who will buy Cana-

dian grains and oilseeds in 2026?
Globally, there are ample supplies for most grain and 

growing conditions. This was no different domestically 
as Canada produced a record 107 million tonnes of grains 
and oilseeds this year, beating the prior record set in 2020 
by nearly 7 million tonnes – nearly 16% higher than the 
5-year average. Simply put, there is plenty of grain avail-
able globally, which begs the questions: who will buy 
Canada’s grains and oilseeds, and how will prices trend 
this year?

Canada exported 57.4 million tonnes in the 2024-25 
crop year, but exports are expected to fall in 2025-26 to 
55.3 million tonnes. While wheat exports to date have 
been strong, canola and peas are still struggling. This is 
due to the combination of increased global crop produc-
tion and losing market access – recall that Canadian pro-
ducers face ongoing tariffs from China on canola, canola 
by-products, and peas, and from India on yellow peas 
and lentils.

For example, canola exports are currently 20% below 
the average export pace for the year to reach the estimat-
ed 8 million tonnes AAFC is projecting this crop year. In 
fact, based upon current exports Canada may only export 
6.5 million tonnes this crop year (Figure 3). While another 
canola crush facility will come online this year, Canada’s 
domestic users have limited ability to consume additional 

Unless new foreign buyers show interest this year, 
exports will remain under pressure. Export trends will 
provide greater insight into the potential size of ending 

ing pricing and offering early signals regarding farmers’ 
planting decisions for spring 2026

Unless new foreign buyers show interest this year, 
exports will remain under pressure. Export trends will 
provide greater insight into the potential size of ending 

ing pricing and offering early signals regarding farmers’ 
planting decisions for spring 2026.

Figure 3. Canola exports under pressure due to trade 
uncertainty

Is this the year when the North American cat-
tle herd size fi nally expands?

Tight supply pushed up cattle prices to record highs in 
2025, and despite recent corrections, the market remains 
strong. High prices, abundant feed supplies, and falling 
feed costs are all boosting optimism in the industry. Yet, 
the question most often asked is, how long will cattle 
prices stay elevated and when will rebuilding of the herd 
occur?

Based upon historical cattle cycles (Figure 4), the cattle 
market should be nearing the end of contracting, which 
marks the bottom of the cycle and early stages of the ex-
pansion phase. We’ve already seen early signs that the 
Canadian herd may have stopped contracting, accord-
ing to July 1, 2025, inventory numbers. However, the 
U.S. cow inventory is the main driver for overall cattle 
markets. The U.S. herd still appears to be in contraction 
phase. A leading indicator of potential rebuilding is the 
number of cows and heifers heading to slaughter relative 
to total cattle slaughtered. While we have seen easing of 
the number of Canadian heifers heading to slaughter, U.S. 
slaughter rates last year have not fallen low enough to 
signal herd expansion is underway.

There’s always a chance of a surprise. So, watch out 
for U.S. and Canadian herd numbers early this year for 
clues on whether or not an expansion phase has started. 

heifer retention and cow numbers. That said, even if re-
building begins, that will start from a very low base given 
the North American herd remains at its lowest level in 
decades. As such, prices should stay high and well above 

Figure 4. North American cattle cycle: Cow inventory 
and feeder price relationship

What will happen to Canadian hog exports un-
der vCOOL?

Canadian hog production depends heavily on export-
ing live animals to the U.S., from young piglets to market-
ready hogs. This includes both hogs ready for slaughter 
and the nearly 1.5 million hogs and 3 million feeder pigs 

processing. So, changes in U.S. meat labelling laws can 
have a direct impact on our industry. Effective this year, 
meat labels in the U.S. can only carry the “Product of 
USA” label if the animal was born, raised, and processed 
in the United States. This country-of-origin labelling rule 
is voluntary (i.e., vCOOL), so companies can choose not 
to use the label if they prefer.

Continued on page B21

Top economic charts to monitor in 2026
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COPY PAPER

SHOP LOCAL
SAVE BIG!

306.435.2445
world_spectator@sasktel.net   |   714 Main Street   |   Moosomin, SK

8.5 X 11

$8500
PER 

CASE

10 PACKAGES PER CASE
500 SHEETS PER PACKAGE

DELIVERED WITHIN MOOSOMIN: $87 

$1000
PER 
PKG

COMPARE OUR PRICES 
WAL-MART: $129.99

AMAZON: $192.12

26022TA0

BY MÉLANIE LAGACÉ 
There are tax advantages that make 

Greater recognition of family 
transitions

Legislative developments

Two transfer options

Conditions at the time of sale

Conditions to be met after the 
sale

Capital gains deduction amount

Rules applicable in Quebec

The importance of planning your 
transfer

Tax rules and their impact on 
intergenerational farm business transfers

In 2024, Bill C-59 tightened 
the rules to ensure that they 
only apply to genuine inter-
generational transfers.



 Ag News - Moosomin, Sask. Monday, February 23, 2026B16

Matthew Yanick  •  Rocanville, SK/Virden, MB  •  306-434-6909

CONTACT MATT OR JEFF  AT
matt@myprecisionag.ca  •  jeff@myprecisionag.ca

www.myprecisionag.ca
www.facebook.com/MyPrecisionAg

Precision Farming Displays
Autosteer Systems
Application Contol Systems
And more!

Jeff Brown  •  Carlyle, SK  •  306-575-9050

Farm Show Special Sales!Farm Show Special Sales!
From January 12 to 31st take advantage of our farm show special sales 

(don’t have to attend shows in person to get sale pricing). Sales include:

• All Bushel Plus products are 10% off (includes MAD Concaves, SmartPan 
System and Mini Combine).

• Outback Guidance MaveriX auto steer packages $1400 off (7” and 10” dis-
plays, electric or hydraulic steering).

• Ditch Assist kits $500 plus receive free tablet with kit.
• Ditch Assist kits purchased with Outback RTK base and rover $2500 off plus 

free tablet.
• Ditch Assist kits purchased with Emlid RTK base and 
rover $1500 off plus free tablet.
• Ag Vision HD and Precision Cam implement camera 
systems 10% off.
• Libra Cart kit $500 off.
• All air seeder blockage systems 5% off and 10% off 
labour bill on installation.
• AirGuard blockage prevention systems 5% off plus 
10% off labour bill on installation.
• All sprayer tips and bodies 25% off.
• New, first year support plans 10% off.

BY EMILY LEESON 
Paying yourself from the 

farm isn’t always straight-
forward, especially if your 
operation is incorporated. 
Draw too much, and you 
risk weakening the busi-
ness. Draw too little, and 
you shortchange your fam-
ily and security. Find bal-
ance using a mix of salary, 
dividends and other tools 
to give yourself a fair in-
come while protecting the 

Salary vs. dividends
Paying yourself a salary 

(wages that create RRSP 
room but require payroll 
deductions) or dividends 

shareholder, often taxed at 
a lower rate but without 
RRSP room), or a mix of 

nancial goals.
“With wages, you’ve got 

deductions – the big one 
being Canada Pension Plan 
(CPP) contributions,” says 
Mike Bossy, chartered pro-
fessional accountant with 
Bossy Nagy Group in Till-
sonburg, Ont.

“With dividends, you 
don’t have payroll con-
tributions like CPP, so it’s 
important to set aside sav-
ings,” Bossy says. “That’s 

when I suggest a Tax-Free 
Savings Account (TFSA). 
Your investments grow 
tax-sheltered, and you can 
contribute up to $7,000 per 
year, to a lifetime maxi-
mum of $109,000.”

If you invested $5,000 
annually in a TFSA for 20 
years with a modest 5% 
return, you’d accumulate 
about $165,000 completely 
tax free.

Tap funds smartly
Retained earnings and 

shareholder loans of-

wisely. “Retained earn-
ings are just the accumu-

has had since it started,” 

Bossy says. “If I give you 
a $50,000 dividend but 
you only need $25,000, the 
company owes you the 
rest. After ten years, that’s 
$250,000 in your share-
holder account.”

Estate freezes can also 
support succession and 

retirement. “You value the 
company and trade growth 
shares for freeze shares. If 
you buy back $50,000 of 
those shares, that creates 
a gain taxed at dividend 
rates.”

Plan with purpose
Good compensation 

planning supports person-
al goals and your farm’s fu-
ture. “Cash is king. Draw-
ing a living pulls cash from 
the business, so you have 
to manage it carefully,” 
Bossy says.

“You’ve got four buck-
ets: the banker, leases and 
interest, personal living, 

Growth. You need to de-

The challenge isn’t just 
choosing salary or divi-
dends. It’s ensuring your 
income doesn’t strain farm 

penses with what the farm 
needs to cover debt, leases 
and reinvestment. Paying 
yourself is vital, but pull-
ing too much too quickly 
risks limiting expansion or 
even meeting obligations.

The right strategy pro-
tects both: steady income 
for you and healthy cash 

How to pay yourself 
without harming the farm

Jared & Heather McTavish 

306-435-4925 Home  |  306-435-9842 Cell306-435-4925 Home  |  306-435-9842 Cell

Moosomin, SaskatchewanMoosomin, Saskatchewan

mctavishfarmsltd@gmail.commctavishfarmsltd@gmail.com

  ANNUAL BULL SALE  ANNUAL BULL SALE
1:30 PM FRIDAY1 :30 PM FRIDAY

March 27, 2026March 27, 2026
HELD AT THE FARM - MOOSOMIN,  SKHELD AT THE FARM - MOOSOMIN,  SK

15th15th

 

OFFERING 40 CHAROLAIS BULLSOFFERING 40 CHAROLAIS BULLS
30 YEARLINGS,  5  LONG YEARLINGS,  5  TWO YEAR OLDS 30 YEARLINGS,  5  LONG YEARLINGS,  5  TWO YEAR OLDS 

WE INVITE YOU TO THE FARM TO VIEW THE BULLS ANYTIMEWE INVITE YOU TO THE FARM TO VIEW THE BULLS ANYTIME

PLEASANTDAWN CONNECTION 195G SONPLEASANTDAWN CONNECTION 195G SON
BW: 92  ADJ WW: 895

PLEASANTDAWN CONNECTION 195G SONPLEASANTDAWN CONNECTION 195G SON
BW: 91  ADJ WW: 880  

MCTAVISH ONE EYED JACK 813L SONMCTAVISH ONE EYED JACK 813L SON
BW: 83  ADJ WW: 725  

BBMT 40NBBMT 40N BBMT 64NBBMT 64N BBMT 20NBBMT 20N

SVY CONFIDENCE 209K SON
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MAXIMIZE YOUR PROFITS
WITH CONSISTENT SEED DEPTH

SEE THE DIFFERENCE

WWW.ROTOMUDSCRAPERS.COM   (204)825-7655

WITH SCRAPERSWITH SCRAPERSWITHOUT SCRAPERSWITHOUT SCRAPERS

SAME DAYSAME DAY
SAME SOILSAME SOIL
SAME FIELDSAME FIELD
SAME MOISTURESAME MOISTURE

2026 Hog outlook: 
Continued from page B9
Canadian pork prices are helping consumers choose it more often than 

a year ago
The price of pork at grocery stores is just one aspect to consider; it’s important to com-

pare how it performs against alternative meats like beef and chicken. Since 2022, pork 
prices in grocery stores have increased by over 13%, but this rise pales in comparison to 
chicken and beef, whose prices went up nearly 22% and 38% respectively (see Figure 2). 
Because pork prices have risen more moderately, that meat has become a more afford-
able protein choice for Canadian shoppers.

That at least partially explains the uptick in pork consumption last year, an encourag-
ing development for producers (Figure 3). Provided pork prices continue increasing less 
than other proteins, it is reasonable to assume continued consumption.

Canadian pork exports were down through first 10 months of 2025
The Canadian pork industry is heavily reliant on exports as over 60% of our pork pro-

duction is exported. Through October of last year, Canadian pork processors exported 
6% less than the 5-year average of 928 thousand metric tonnes (Table 2). This is high-
lighted by the large drop in shipments to China, part of which can be attributed to that 
country’s decision to impose a 25% tariff on Canadian pork. Despite recent announce-
ments of tariff relief for other Canadian agricultural products, pork has not yet been 
granted a reprieve.

Continued success is being found however in Japan, Mexico, South Korea where Can-
ada’s pork exports continue to grow at a solid pace. Trade to the U.S. continues to be 
strong and stable year to year, but as mentioned earlier, it remains a watch item for the 
second half of this year as CUSMA discussions start in earnest.

Bottom line
Unlike last year where trade concerns were an immediate issue that could potentially 

half of the year. Canadian hog production remains closely tied to exports to the U.S. 
and with disease impacts slowing herd growth stateside as well as restrained feed costs, 
it is creating strong margin opportunities. Canada’s pork producers continue to make 
strides in growing export markets in places like Japan, Mexico, and South Korea while 
remaining hopefully for changes in the 25% tariff rate from China. In other words, after 
weathering the storm of the past several years, hog producers are now in a good posi-

See Ag News online any time at www.world-spectator.com/ag-news
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BY ASHLEY BOCHEK

Amber Debnam of Church-

dge is beginning her journey 

medicine as a medical student 

the University of Saskatche-

n College of Medicine, and re-

ntly received her white coat at 

e White Coat Ceremony at the 

onexus Arts Centre in Regina.

udents received their white 

ats that day. With family mem-

ers and faculty there were 1,000 

eople at the ceremony to see 

mber receive her white coat.
Moosomin-Montmartre MLA 

Kevin Weedmark spoke at the 

vent and pointed out that there 

re new options for medical grad-

uates to complete their residency 

n Saskatchewan, including the 

Southeast Family Medicine Resi-

dency Program in Moosomin.
Following the ceremony, Deb-

nam spoke with him and told 

him the start of that program 

played a part in her decision to 

enter medicine.
She is determined to become 

a family doctor and stay in rural 

Saskatchewan, providing health 

care to rural communities. 
Following is an interview with 

Debnam:

Tell me a little bit about your-

self.
I am from Churchbridge which 

is not too far away. I am from 

a cattle and grain farm, and I 

would love to eventually go 

back, and I just love the small 

towns. As soon as I graduated 

high school, I did my undergrad 

at the U of S in Saskatoon and did 

it in the biochemistry, microbiol-

ogy, and immunology program. 

It was really good and fun, and I 

did an honors project as well, so 

that was basically a research proj-

ect. That was four years and then 

I worked for a little bit. Before 

starting medicine, I did pharma-

cy in Saskatoon as well. 

Why did you decide to go into 

medicine?
I’ve always wanted to become 

a doctor or work in healthcare in 

general, but at the time I was in 

pharmacy so I had to make a hard 

choice because I loved pharmacy 

as well, but just the fact that be-

ing a doctor means you can help 

people anywhere and be more 

involved with the care made me 

lean toward that. Also, growing 

up in Churchbridge there weren’t 

many family doctors that stayed 

very long so it was always super 

hard for everyone to rely on their 

doctors, and just having to start 

over all the time which can be 

very tough and frustrating. That 

was the main reason why I chose 

to become a doctor. 

When did you switch from 

pharmacy to becoming a doctor? 

macy this past April and then 

went straight into medicine—we 

started at the end of July. So, it 

was a pretty quick transition. 

What about the Southeast 

Family Medicine Residency 

Program made you interested in 

possibly doing your residency 

there? 
The Moosomin site is not far 

from home and in a rural area 

which is where I want to be a 

doctor someday—in a rural com-

munity. I know some people 

there as well and I have been to 

Moosomin a few times so I think 

would help the people in Moo-

somin and surrounding area. I 

think it would be a great place 

to start as I want to go into rural 

practice as well. I also did hear 

it is a very good site to learn at, 

so that also appeals to me to go 

there after these next few years.

harder choice to make that switch 

without that residency program 

close to home, just because I did 

like pharmacy as well and I was 

already in it. I would have prob-

ably just hoped that by the time 

I was in my residency that there 

would be some other programs 

in rural communities—they are 

amazing to have. The residen-

cy site in Moosomin made the 

choice much easier to decide if 

I wanted to go into medicine or 

stay in pharmacy.

How does choosing your resi-

dency placement work?

It is a bit of a complex pro-

cess. As far as I know, you have 

to match with someone, so I will 

tell them that I would like to do 

my residency at a certain site, but 

then the Southeast Family Medi-

cine Residency Program has to 

interview me and decide if they 

want me as well. It goes both 

ways. I don’t know a lot about 

it yet because it is still a little bit 

down the road since I am only in 

match with programs in fourth 

year. It is nice to know that Moo-

somin could potentially want me 

as part of their program eventu-

ally. So hopefully down the road 

it will work out. 
 I am very excited about the 

next few years. So far medicine 

has been very exciting, it is a lot 

and you kind of get thrown into 

real life situations and roll with it, 

but it has been very fun. 

Continued on page 10

Amber Debnam of Churchbridge received her white coat recently at the University 

of Saskatchewan College of Medicine’s White Coat Ceremony. She says the fact 

that the Southeast Family Medicine Residency Program has been established in 

Moosomin made her decision to enter medicine much easier.

Southeast Family Medicine Residency Program

Churchbridge woman enters medicine 

thanks to opportunity to train in rural Sask
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Rocanville pool opens its doors
BY ASHLEY BOCHEK

opening of the Universe Satellite Aquatic Centre on Sat-
urday, November 29. The community rallied together to 
support the new indoor swimming pool. Rec Director Andrea Logan and Pool Manager Kelsey 
Selby say the opening was full of smiles and snacks 

while the community gathered together to tour the new 
facility. 

“It was a really good day,” said Logan. “We had lots of 
people come out to the Nutrien Hall to hear the mayor 
Ron Reed speak and MLA Kevin Weedmark speak, and 
then we headed over to the swimming pool. There were 
lots of smiles, hugs, and happiness. Everyone was so ex-

Mayor Ron Reed spoke at Nutrien Hall on opening Aquatic Centre, a facility that is more than just a build-
ing with water, it’s a place where the community can get 
together, a space where families can make memories, for 
youth to learn life-saving skills, for seniors to stay active, 
and for everyone to enjoy recreation year-round.”Continued on page 18

The Universe Satellite Aquatic Centre in Rocan-ville officially opened its doors on Saturday, No-vember 29.

Kevin Weedmark photo
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Top economic charts to monitor in 2026

Continued from page B14
This change replaces the old mandatory country-of-or-

igin labeling (mCOOL) rules, which were scrapped after 
Canada and Mexico successfully challenged them at the 
World Trade Organization. When mCOOL rules were in 
place from 2009 to 2015, exports in 2009 dropped by more 
than 50% compared to 2008, partly because of those label-
ing requirements (Figure 5).

However, this time, we don’t expect the impact to be 
as severe as it was under mCOOL, but there could still be 
some effect. If American consumers prefer pork labeled as 

processing plants could change how they procure hogs, 
which could also put pressure on Canadian prices.

The good news is, Canadian slaughter capacity has in-
creased so we expect to export fewer live hogs this year 
as they are processed domestically. Diversifying beyond 
the U.S. remains important given the changing trade en-

-

Canadian exports to non-U.S. destinations in 2026.

Figure 5. Could Canadian hog exports to the U.S. de-
cline under vCOOL?

Scatter plot showing the strong relationship between 
Canadian hog production and exports of live hogs. Prior 
to mandatory country of origin labelling, Canada had 
higher production and exports of live hogs.

Source: USDA PSD

Can the demand for protein-heavy dairy be 
sustained?

last year. This occurred despite the slowdown in popula-
tion growth, which had been a major driver of sales be-
tween 2022 to 2024. So, what was behind the sales growth 
in 2025? A key driver is that consumers are seeking high-
protein products. And it’s not just dairy products high in 
protein. In 2024, retail sales of high in protein packaged 
food products reached $1.39 billion, up 2.8% from the 
year before.

We’re keeping an eye on yogurt consumption metrics, 
which saw tremendous growth in 2025. Growth for the 
year averaged 8.3% in 2025, compared to 0.9% between 
2023 and 2024 (Figure 6). The continued growth in de-
mand for high protein dairy products, and for non-dairy 
products with added protein, resulted in regional milk 
pools adjusting their pricing structures for the upcoming 
year by placing a greater dollar value on the protein com-
ponent of raw milk. How yogurt consumption evolves in 
2026 will be an item to watch as bellwether for the sus-

tainability of the ‘protein 
craze’.

Figure 6. Growth in yogurt consumption a bellwether 
for dairy protein demand

Avian influenza threatens chicken supply
Chicken demand continues to rise, and quota issuance 

for the beginning of 2026 has already been announced, re-

-
ing in the Lower Mainland wreaked havoc on poultry op-
erations.

However, prior to this, the number of chicks placed in 

barns for broiler production had reached record highs. 
Naturally, the growth in chicks placed for broiler produc-
tion and growth in chicken production are highly corre-
lated with one another (Figure 7).

In November 2025, national chick placements were 
up 11.1% compared to November 2024, including 9.7% 

egg and chick shortages. It’s unclear at this point what 

rest of the country can make up for this lost production in 
2026. Should production fall short of projected demand, 
especially at the beginning of the year, look for additional 
production announcements later this year.
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Oats are an essential part of a balanced diet thanks to 
-
-

-
-

in Nature.
-

cations for breeding oats that are healthier and oat crops 

Mapping the oat pangenome

-

selected due to their genetic resistance to fungal diseases 

-
-

-
cessors and consumers.

Encouraging prospects for agricultural genom-
ic research

-

promising start that could also help decode other grains 

-

-

Scientists map full oat genome, revealing 
new insights into sustainable agriculture
Genetic diversity holds the key to climate resilience

DR. HARMEET CHAWLA
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Top economic charts to monitor in 2026

Continued from page B21
Figure 7. Early chick placement determines future 

broiler production

Easing costs bring opportunities to food and 
beverage processing

After years of rising costs, there is now relief in sight 
for Canadian food and beverage processors. Our forecasts 
show six of the top ten raw material inputs by value will 

see declining costs in 2026, while two others could rise 
more slowly than in 2025 (Figure 8). The biggest wins will 
go to processors reliant on hogs and cattle, but grain and 

puts account for roughly 40% of raw material costs, with 
canola, cattle, and milk topping the list at about 7% each. 
Adding to the optimism, the overall raw materials price 
index is expected to decline in 2026 and prices of other 
inputs such as cocoa, sugar, and natural gas are slowing, 

years ago and there are always risks they might move 
back up again e.g., via changing trade policies. Businesses 
that focus on strategic sourcing and productivity, will be 
in a better position to address those potential challenges.

Figure 8: Processors should record cost relief in 2026
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