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Farmer Kurt Rookes of Manson, Manitoba took this photo of brother Bray seeding recently.

Farmers optimistic as spring seeding underway

BY DONNA BEUTLER

For grain farmers in Southeast Saskatchewan, seeding
is well underway, and while it’s a long way off from see-
ing the fruit of their efforts in the bin, the spring seed-
ing season is filled with hope and anticipation for a good

ear.

Y “We are in good shape for moisture,” John Van Eaton
told the World-Spectator on the May long weekend.
“The top soil was dried out but this rain helped out,” he
said of the moisture he received in his area. Van Eaton
grows canola, wheat, barley, flax and oats on his 7,000-
acre farm near Maryfield and, as of May long, was about
two-thirds complete.

Van Eaton says the challenges farmers like him face
today are not agronomic but rather economic, saying
that rising fuel costs, fertilizer costs and machinery parts
costs are concerning, but he noted that the markets have
improved somewhat in recent weeks.

Van Eaton says he is watching some of his cropland
for potential crop loss after a couple of days of strong
winds in mid-May and was reminded of the windy days
of 1984 when dust filled the air and left piles of topsoil
along the edges of the fields.
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Van Eaton spoke of the geo-political climate that is
driving energy costs up, saying that it affects everything
and for Saskatchewan farmers, this is a big concern as, in
his words, “there can be no hiccups in this business.”

That 60 per cent completion figure (as of May long)
seems to be where many farmers are at, and according to
Jason Krupski of Richardson Pioneer Grain Terminal in
Whitewood, most of the wheat is in the ground, but not
as much of the canola is in yet.

“Wheat is about 80 per cent seeded,” Krupski said,
according to Richardson’s crop report for the area as of
May 19. “Canola is about 25 per cent, so essentially we
would be a bit further overall, maybe 60 per cent,” he
added.

As for fertilizer usage this year, Krupski says it hasn’t
dipped too much.

James Stratton, a 4900-acre wheat and canola farmer
northwest of Whitewood, feels the moisture conditions
are all right, though he noted it has been cooler than
normal so far this spring. Stratton was about 62 per cent
complete as of May long.

“Grain prices have popped up a bit,” Stratton said,
adding that more is always better but that there are big-
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ger concerns right now, including fertilizer and fuel pric-
es which have both seen significant increases this season.

“Grain farming is not for the faint of heart,” says Strat-
ton, who has been farming full-time for the past 16 years.
“It's a high-risk business.”

He acknowledged how different it is from 30 or 40
years ago when his dad was full-time farming. “I haven’t
had a crop failure since I started,” he said, “whereas
there were many crop failures during the ‘80s.”

Stratton says farmers have to wear many different hats
in their business, from running equipment (what he per-
sonally loves most) to marketing and staying on top of
the business side of things.

“When all is said and done, though,” Stratton says, “I
love seeing the success from start to finish.”

Blake Duchek farms about 10,000 acres in the Atwater
area near Esterhazy where he sows wheat and canola.
As of May long, he had 80 per cent of his wheat in the
ground but had not planted any canola yet. His opera-
tion includes his dad, one full-time employee and two
part-time employees who help out during seeding and
harvest.
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Farmers optimistic as spring

w Continued from B1

“Input costs are the big-
gest challenge,” Duchek
said, referring primarily to
the high fuel and fertilizer
costs. “Grain prices have
been unstable but with the
U.S. wheat crops projected
to be lower, the product
won’t be there and we may
see prices go up,” he add-
ed. “If canola was $16 and
wheat $8 (a bushel), that
would be good. If prices
go up too much, then the
costs go up as well.”

As for moisture in his
area, the snow (May long)
set them back but he feels
they are on track with fair-
ly decent moisture levels
going into the spring seed-
ing season, a bonus com-
pared to some areas of the
province that are extreme-
ly dry.

Wendy Leeds, an agron-
omist with Sharpe’s Soil
Services in Moosomin,
says it's “business as usu-
al” this year.

“The earlier seeded
crops are slow to emerge
due to the cooler tempera-
tures,” she told the Specta-
tor last week, “and it was a
bit dry going into seeding
but recent moisture means
things are looking good.”

Farmers in the Mooso-
min and surrounding area
are seeding their usual
crops this year and she
feels things are, in general,
looking good for this seed-
ing season.
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seeding underway

Brownridge‘
submitted this photo |
of seeding at Moose
Mountain.
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Stoughton Bull Rider wins big
at Vold Pro Rodeo in Alberta

BY STEPHANIE ZOER

Kaden Piper is a
20-year-old from Stough-
ton who has a passion
for riding bulls. Standing
at 5’8” and weighing 150
pounds, he is not afraid
to climb on a 1,200-pound
bull for eight seconds.

His love for bull riding
began when he was eight
years old. His two older
brothers, Kiene and Cale,
found a rodeo called Little
Spurs in Weyburn hosted
by Blade and Becky Young.
At an early age tﬁey ride
cows and when they reach
a certain ago, they gradu-
ate onto riding bulls.

Piper’s brothers only
rode for a short time, but
Piper was hooked and
now 12 years later he is
riding to win. He knew
that this was what his
future was going to hold
and he has not looked
back. He loves what he
does and will continue
as long as he is able. Bull
riding is hard on the body
and injuries can happen at
any time.

For a short time, Piper
went to Texas. Here he
improved his riding skills
through a coach to get
him stronger and better
at staying on the bulls. He
returned to Canada and is
in Alberta riding.

He has attended several
rodeos in the past months
in Alberta with PBR. He
started in Ponoka finish-
ing third place. He then
moved to Forestburg, fin-
ishing in seventh place.

Kaden Piper is congratulated by one of the
chute organizers at the Vold Pro Rodeo.

During this time Piper col-
lects points. It did not end
there for the young rider.

He went on to Byemoor
were he came in a respec-
tive fourth place, continu-
ing on to Thorhild to place
fifth. From there he went
to Eckville and took fourth
place.

His next stop was in
Lamont were he double
entered. This is the Vold
Pro Rodeo. He drew a bull
named Misery Business
giving him a score of 79.
The second bull he rode
was Keep it Simple. This
bull gave him a score of
84.5 for the win in the long
round. In the short round
he rode Black Suga giv-

LOOKS LIKE THE
NEIGHBOR’S ROOF
DIDN’T HOLD UP TO
SASKATCHEWAN’S

WEATHER

Submitted by Kaden Piper

ing him a score of 83 and
winning the short round
as well.

“I felt good riding them
and I just tell myself to
have fun and keep it sim-
ple,” said Piper.

His next places to ride
are Cold Lake, and Pen-
hold, both in Alberta. His
goals are to win the BRC
and work to get his pro
card in the coming year.
With a pro card he is able
to ride at the Calgary
Stampede.

Piper has a bright future
ahead of him, and he loves
what he does. He hopes
for great bulls, excel-
lent rides, and injury free
events.

/

Kaden Piper wins the Vold Pro Rodeo riding the bull named “Keep it
Simple” with a score of 84.
Submitted by Kaden Piper
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Meeting in

Indian Head

focuses on
research farm

A meeting was held at In-
dian Head Thursday to dis-
cuss the future of the Indian
Head Research Farm.

Saskatchewan — Agricul-
ture Minister David Marit
and Moosomin-Montmar-
tre MLA Kevin Weedmark
visited Indian Head and
met with Mayor Steven
Cole and local officials.

The federal government
announced closure of the
research farm in January.

Since then, provincial of-
ficials and the community
of Indian Head have been
working on ways to con-
tinue agriculture research
at Indian Head

“We are working toward
a solution,” said Weed-

Trevor Dyck

tdyck@northvantagefnc.com
306-339-7911

hVantage
AUCTION
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mark.

“In the meantime, seed-
ing is taking place as nor-
mal at the research farm
and summer staff have
been hired. Thank you to
Minister Marit for all his
work on this file and thank
you to Mayor Cole for tire-
lessly advocating for Indian
Head.”

The planned closure of
the federal agricultural
research farm could slow
the development of high-
er-yielding crops, weaken
long-standing research
partnerships and cost the
province tens of millions of
dollars in future agricultur-
al gains, agricultural econo-
mists say.
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Mayor Steven Cole, Saskatchewan Agriculture Minister David Marit

Moosomin-Montmartre at the Indian Head Research Farm. Below, aerial shots of the farm.
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Dellan Mohrbutter
Dennis Seymour
Trevor Dyck
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MERUIN AND THE LATE LORRAINE SCOTT

Live
Auction
on site

ANTIQUE FURNITURE
+ Four antique buffets
« Curve glass china cabinet
Library desk
Antique wooden chairs/Piano stool/Piano
bench/Wooden phone/Wooden boxes/
Wooden chairs

« Antique dressers/Wash board/Lamps/
Wooden rolling pins

Wash stands

Four old trunks

Hope chest

HOUSEHOLD
Upright freezer
Fridge
* Table and chairs
* TV stand
Electric lift chair

ELKHORN, MB

Elkhorn Rink

JUNE IUTH, 2026 AT 10 AM (wanroea ree)

Terms: Cash, cheque with proper ID or e-transfer.

GLASSWARE

+ 0ld country Rose china/Carnival glass/
Cranberry glass/

« Terri Mclean plates/Avon Stiens/Antique
drum set/Salt and pepper shakers

+ Depression glass/Needle point picture/
Moose tuffing picture

+ Cups and saucers

+ Carnival glass/Depression glass/Old crystal

« Silverware sets /Enamel ware

SHOP-YARD-HARDWARE
« Walk behind snow lower
« Garden tiller/push lawn mowers

+ Air compresser/shop vac/pressure
washers

= Welder and helmet
* Vices/assortment of tools and tool boxes

* Air conditioners
* Garden hoses/Saw horses/ladders/
 Calf-puller/wagon wheel/Branding iron

TOYS AND MISC
0ld Tonka toys
200 collectable dolls
Assortment of old cast iron toys and trucks
Toy pistols
Two spring horses
Sad irons
Gopher traps
Chicken plucker/Bike/Tricycle
Lots of items packed in boxes,so there will
be some surprises

~+CANDIAC

LIVESTOCE MAREKET
NEW OWNERSHIP
Highway 48 ¢ Candiac, Saskatchewan

JUNE

6 Saturday Horse/Tack Sale 11 am.
12 Friday Regular Cattle Sale 10 a.m.
20  Saturday Sheep/Goat Sale 11am.
26  Friday Regular Cattle Sale 10 a.m.
29  Monday Candiac 4H Beef Club Show & Sale

9 a.m. SHOW « 5 p.m. SUPPER and SALE to follow

JULY
Horse/Tack Sale
Regular Cattle Sale

4 Saturday
10  Friday

11a.m.
10a.m.

Friday,

BBQ,
July 10

Kids Activities

Customer Appreciation

AUGUST

1 Saturday Horse/Tack Sale 11 a.m.
18  Tuesday Sheep/Goat Sale 11 a.m.
28  Friday Regular Cattle Sale 10 a.m.

CANDIAC LIVESTOCK MARKET
KODY Market Manager

306-605-1122 OFFICE 306-424-2967

candiaclivestockmarket.com
CALL OR TEXT TO GET YOUR LIVESTOCK BOOKED IN
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Oh the sights and sounds of spring!

I have to say it’s really hard to sit down and write a
spring ag column when outside my kitchen window, all I
see is more and more snow building up on the lawn. We
are into the last couple of weeks of May and I feel some-
what resentful that I needed to wear a winter coat thick
mitts during my morning walk. On the other hand, how
beautiful the morning sunshine against the beautiful blue
skies were—Saskatchewan at its best!

By the time I finish this column in the next day or two,
chances are, the white stuff will be gone and the guys will
be itching to get back into the field and finish what they
started doing on May 1st—if it doesn’t rain, that is.

Our “move” from town to our ‘tiny home’ on the farm
more or less coincided with our seeding start date. It's
only a five-mile trek out of town but it sure is handy to
be close to the land and the machinery when ‘start day”
arrives. You know how it goes, one day you are merri-
ly doing this, that and the other thing around the farm
yard and suddenly there’s not a soul in sight—all the
men are out in the field except for the odd trip into the
yard for seed or fertilizer. Ahhh, the sights and sounds
of the spring seeding season—the roar of the tractor; the
semi slowing down on the highway as it approaches the
yard; the half ton trekking across the north 40. Oh, and
the green, green grass along the roads (isn’t that the most
beautiful sight?) and the hint of green leaves the trees are
displaying, which by the time you read this will be out in
full display (hopefully).

Oh how I love Spring! I am positively sure I was born to
live outdoors—cutting the lawn, whippering those blades
of grass along the flower beds and outbuildings, plant-
ing a few potatoes in my raised garden bed, and build-
ing something totally unnecessary are the highlights of
my day, at least until I need to be baking snacks, making
meals and hauling them to the field.

Fortunately, there have been a couple of nice enough
days to tackle adding a little four-foot square of decking
to my RV deck, something that’s been on the backburner
of my mind for a few years now. That poor little deck has
had little additions built onto it every couple of years to
the point where it has ended up as an “L” shape with a
rolling /sliding piece that can be snugﬁed right up against
the camper or easily pulled away for the times we take the
camper on an actual camEing trip. Last week, after some
years of procrastination shall we say, I “filled in” the “L”
s0 it is finally the “rectangle” it was meant to be. It’s not
the prettiest RV deck by a long stretch but considering it
was constructed at different times with different wood of
different colors (ie green treated 2x6, brown treated 2x6
and brown treated deck board), it's practical and func-
tional. And the farm dogs seem to like F\aving a secondary
deck to stretch out on as well.

Our usual evening campfires haven’t been as plentiful
as usual so far this year which likely speaks to the fact that
we prefer the warmth of the furnace inside the RV to the
one-sided heat we get around the firepit. I'm pretty sure
the older I get, the colder I get but I am optimistic enough
to believe we'll catch a few nights in a row around that old
campfire ring.

No one can be happier than the ‘farm kids for the ar-
rival of spring and tﬂe opportunity to ATV out in the
creek and surrounding area. On the flip side, their dad is
likely tired of the interruptions to his meals/evenings (if
he happens to get in from the field at a reasonable hour)
when he gets word that one of the kids” adventures has
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landed them stuck or broken down out in the back coun-
try somewhere, perhaps even in the bottom of the wet,
muddy creek.

We, of course, quite love it. Been there, done that, as
the saying goes, and we totally understand the groan that
escapes their father’s lips when word of an adventure re-
quiring intervention comes across his phone. The twins,
now 15, are outdoorsmen to say the very least and oh,
the stories they could tell, many of whic{\ most likely, I
am sure, involve mud and water. It leads me to think I
maybe should have gotten them blue jeans for their birth-
day because I am sure their many pairs are more often
in the washing machine than anywhere else. Even their
friends who were over for cake on their birthday a couple
of weeks ago seemed in dire need of clean, dry jeans by
the time they left the farm.

On the flip side of teen adventures are the day-to-day
chores both the twins and their older sister tackle. One
early morning as I walked around the farm with my cam-
era, [ was able to snap a few shots of one of the boys out
with the herd, quietly standing and scratching the cows
behind the ears and watching t%"le calves as they bounced
around the corrals. There was no hurry on his part as he
made his way through the pens with a watchful eye. The
school bus wasn’t due for a good two hours yet and the
morning sun was warm though the air was a tad on the
cool side. Every morning for this young cattleman is a
perfect morning to just “be” with the cattle.

The farm kids are, at this time of year, prepping for 4-H
shows and sales which are not much more than a month
away. It's a busy time as they halter break and groom and
lead their animals around as they prepare them for the an-
nual Whitewood Local and Regional shows and sales. To
think of the years of efforts these kids and all the 4-H’ers
out there put into this work makes me so proud of all that
they are learning but also of the great work ethics they are
building. Ahhh, there’s no life like it!

This seeding season has been met with what seems like
cooler-than-usual days for this time of year but the men
keep on doing what needs to be done. I love having the
‘Find My’ app on my phone for at least a couple of the
guys so I don’t always have to call to see where they are
when I run out with their meals. Of course, the sweetest
is when those “dots” on the app happen to be in the same
field. Now there’s cause for a happy dance!!

My biggest struggle when it’s time to feed men is com-
ing up with “the plan” for the day (keeping in mind I ac-
tually have a six-week menu/grocery plan nearby.) The

Financial modelling:
A crystal ball for smarter
risk decisions

By TREVOR BACQUE, AGRISUCCESS
Farmers face a multitude of decisions throughout a growing season, and with the proper business tools, you can be
well-prepared to roll through the production year. A robust business includes planning to identify the essential tools and

tactics needed to be prepared for the years ahead.

J.P. Barnabé, a partner at BDO Canada in its financial advisory services group, says two of those tactics are careful
and regular financial modelling, coupled with regular reviews and mid-season budget adjustments. Both are designed

to reduce worry and costly missteps.

The importance of financial modelling

In any industry, including agriculture, a proper financial
modelling system allows owners to take a high-level look at

a situation and truly understand the overall picture of their
business. Simply put, financial modelling uses historical data
and assumptions to forecast a company’s future performance.
flow, debt servicing and
capital expenditures. Models are usually built in spreadsheets
or software, like FCC AgExpert, to organize data and guide

It covers revenues, expenses, cas

Financial modelling uses historical
data and assumptions to forecast a
company’s future performance.

strategic decisions. Without this, it can be difficult to grasp a

farm’s financial health.

“It's important to understand that from a debt and cash flow perspective, but also to plan what that might look like
going forward,” Barnabé says. “If you're looking to expand or if there’s some significant cash outlays that are occurring,
what does that look like? How are you going to be able to make those payments?”

Many factors impact a farm'’s finances, so knowing cash flow and financial modelling is imperative. For example, in
seasonal or production cash flow cycles, agriculture tends to have high costs and little income in the spring, with lower

costs and more income in the autumn.

Continued on page B8 v

menu idea was great in some ways, but restrictive in oth-
er ways and so it’s back to what comes most naturally—
wing it. I always start my day, once I get back home from
my overnight stay in the RV, with bun dough. If I play it
just right, the buns I make will be cool enough by 11 a.m.
to make sandwiches for the guys in the field plus will be
a great addition to the lunch table for the “Lunch Bunch”
kids that make their way over from the school at noon.

By the time mid-afternoon arrives, supper is usually
underway and with any luck at all, I can get all three guys
fed and be back at the camper by 7 p.m. to await hubby’s
eventual arrival in from the field. There’s something extra
special about being “on the farm” with the farm-grands
during the busy times of year. Plus, come morning, if I
crawl out of bed early enough, hubby will have my break-
fast on the table for me! It doesn’t get much better than
that!

Sometimes, bear from the creek a couple of miles away
make their way up into the barnyard and such was the
case during the twins’ birthday cake event. Fortunately
we were able to watch its antics on camera as it climbed
up the trees and eventually back down, giving us a bird’s
eye view of where it was. It certainly helped explain what
the cattle in the corral had their eyes on and why they
were a bit riled up.

While farming takes up the better part of our days at
this time of year, I have been able to sneak in some veﬁicle
detailing moments, amongst other things. When hubby
brought the side-by-side to town for washing, I tackled
it with gusto, whicﬁ essentially meant going over it three
times with the pressure washer. I am certain I was simply
moving mud and straw around and around until finally
I got to the place where it looked quite acceptable. That’s
when I realized I should have moved the half-ton off the
pad and down the street because it now needed washin
too. Once I finished the half-ton, I thought I better was
down the inch of mud that covered the pad only to real-
ize that once the pad was clean, the side-by-side and the
half-ton need to be washed yet again. Talk about feeling
defeated. Three point five hours later, drenched, muddy
beyond recognition, and not entirely satisfied with the
finished look, I called it quits for the day. Enough was
enough!

So many times, as I sit down to write this column, I
wonder if it’s really worth it, especially as the grandkids
get older and don't say all the “cute” things they used to
say when they were little. What they used to say always
gave me great ‘fodder’ for these columns. Over the last
few months especially though, I have gotten notes and
texts and have met people in-person (some who I know
and some who I don’t) who have shared with me how
they can relate to these “Life on the Farm” columns and
for that, I just have to tell you how much that means to
me. And as disjointed as some of this rambling can some-
times get, it’s really all about life that Saskatchewan folk,
for the most part, can ‘feel.” Life on the farm has lots of
challenges and setbacks but boy, it’s a life that's filled with
rewards (and I don’t mean monetarily) and fulfillment in
ways that many people who have no connection to agri-
culture could ever understand.

To all of you whose heart, or at least a part of it, have
a strong connection to agriculture in one way or another,
this one’s for you! See you on the other side of seeding
season!!

—20 /19—

DF Tree Bemvoval

¢ Mavindenance

Tree Removal
Pruning
Stump Grinding
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Hedge Trimming
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Saskatchewan value added agriculture
revenue reaches record $8.4 billion

Saskatchewan's value-added agricultural sector is showing steady
growth, reaching a record $8.4 billion in revenue for 2024-25, almost
double the amount achieved 10 years ago.

"Thanks to the strength of this sector and the quality of our crops
and livestock, Saskatchewan is on track to achieve its Growth Plan
target of $10 billion in value-added agriculture revenue by 2030,"
Agriculture Minister David Marit said. “Recent plant openings and
expansions demonstrate investor confidence in the province and po-
sition us for future growth.”

"With more than 300 food processors employing over 5,000 peo-
ple, value-added agriculture is playing a vital role in providing food
security to over 160 countries across the globe,” Trade and Export
Development Minister Warren Kaeding said. "It also strengthens
Saskatc}l?lewan‘s economy by keeping more value in the province, in-
creasing investment, creating jobs and building opportunities here
at home."

Man wearing hair net and safety goggles in food processing plant
dressed in lab coat standing by conveyor belt, the text reads "Value-
added Agriculture, Record $8.4 billion in revenue for 2024-25, March
2024-March 2025, Source: Statistics Canada"

In 2024-25, food manufacturing made up close to 95 per cent of the
province's total value-added revenue (2024-25 numbers are based
on preliminary estimates provided by Statistics Canada). Saskatch-
ewan's food manufacturing value increased by 150 per cent between
2012 and 2024, surpassing other provinces in tKe percentage increase.

Saskatchewan is also on track to achieve its Growth Plan target
of processing 75 per cent of canola grown in the province with the
opening of Cargill's new Regina facility and the expansion of the
Louis Dreyfus Company (LDC) canola crush plant in Yorkton.

The Government of Saskatchewan and partners are hosting the
Agri-Value Forum and Networking Event April 30 to May 1 in Sas-
katoon. More than 150 people from the value-added industry includ-
ing food processors, suppliers, investors and government represen-
tatives will attend.

Contact us for a quote:
(0)306-435-2445 (@) world_spectator@sasktel.net

Value-added Agriculture

Record $8.4 billion in
revenue for 2024-25

Agriculture
Supplement
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Ty Cutler of
Moosomin
named
Man/Sask
Champion
Auctioneer

Ty Cutler of Moosomin was recenlty
named Man/Sask Auctioneer of the Year
at the Canadian Livestock
Auctioneer Championship.

The competition was held from May 7-10
in Medicine Hat and Maple Creek.
The Man/Sask Auctioneer Championship

is the highest award at the competition. / .
Cutler previously won the Man/Sask Man/Sask Champion Auctioneer Ty Culter receives his award presented by
Rookie of the Year Award in 2024. Boehringer Ingelheim rep Bria Bently and LMAC President Allan Munroe.
Cutler's dad, Ward, is also an auctioneer
and is a former Man/Sask Champion
Auctioneer.

Forty-one auctioneers competed this
year. Johnny Startuliak of Ethelbert, Mani-
toba, who sells at Killarny Auction Mart
was awarded Rookie of the Year.
Rhett Parks of Whitewood Livestock
Sales finished in the top 10.

T

Above, 2026 Auctioneer
Champion belt buckle
awarded to Ty Cutler.

At left, Ty Cutler with his
family at the
Canadian Livestock
Auctioneer
Championship.

At right, Chad Kelly, Ty
Cutler, and Rhett Parks
of Whitewood Livestock
at the awards ceremony.

LAWRENCE HEIN 306-434-6485

ﬁ www.facebook.com/lawrenceheinrenovations
R Full Exterior Renos Tile, Laminate, Hardwood
\ No 'IOB IS Too BIG Full Interior Renos Kitchen Back Splashes
OR Too SMALL Custom Decks Basement Development

INSURANCE JOBS WELCOMED Drywall Painting Custom Showers
Proudly Serving Moosomin & Rocanville Home Maintenance AND MUCH MORE!
& Surrounding Areas! Siding, Soffit & Fascia

Handyman Service
Bringing Your Ideas To Life
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Financial modelling:
A crystal ball for smarter risk decisions

w Continued from page B5

Poor fi ial pl ing r Its in
ially costly p

Barnabé encourages farmers to break the norm and first
look at their financials before the end of the growing sea-
son.

“There are too many farmers out there that are still do-
ing their books on a paper ledger,” he says. “Depending
on how often they’re updating that, they might not have
any idea what position thei're in at the end of the day.”

A feeling of dread may hang over you all season, not
knowing if you're over budget, or should have any sense
of security — all because your financial position is un-
known.

Lack of a clear financial picture hampers your ability
to plan. Barnabé uses the example of fertilizer, suggest-
ing that if there’s never a review on how much was pur-
chased versus how much was used, it becomes impossible
to fine-tune future purchases and possibly save money.

Similarly, perhaps a farmer should defer certain pur-
chases for a year but didn’t because of an unclear finan-
cial picture. This can lead to unnecessary fees on a line
of credit that could have been avoided with a regularly
monitored financial model.

“If there’s a tightness in the cash flow, if the line of credit
is high and it’s creeping up there to the max, they can start
selling crops off. They won’t know that unless they’re re-
ally paying attention and monitoring their financials.”

Y, po-

Check in on financials multiple times per grow-
ing season

The most prepared and stress-free clients Barnabé
works with realize that more information is a net positive.

He suggests you sit down with your accountant or fi-
nancial advisor to review and adjust budgets at least
twice during the growing season.

There are only benefits as it provides direct insight to
business health and compares actual spending against
the spring outlook. With a clear plan, surprises should be
minimal, especially given the costly nature of capital ex-
penditures, input costs and external fees.

“Rather than being reactive at a year-end meeting with
their accountant, farmers can update and understand
where they sit financially, and maybe plan for cash out-
flows.”

Farmers often make sizeable purchases in December to
defer taxes. However, this should only be done if you're
making an informed decision based on your farm data.

While using financial modelling to plan for the future
of the farm operation, it's important to take business,
and life, highs and lows into account. Ensure you have
sufficient and strategic insurance to manage unfortunate
events such as a death of a family member or worker, di-
vorce or workplace accidents. Have insurance on every-
thing from your own home to each piece of machinery.

Overall, it comes down to understanding your debt ser-

A. Pethick Farm

& Custom Ag

Custom Seeding
& Corn Planting

Seeding with a
Seedhawk sectional
control drill
Also corn planting,

custom spraying
and more!!!

306.434.9998

apethick38@gmail.com
204.722.2361

vice ratio to avoid reborrowing but not actually paying
down debt.

Up-to-date financials make stronger farms
“Financial models that are regularly reviewed and ad-
justed can really reduce that anxiety and stress and also
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allow farmers to understand how they’re doing from a fi-
nancial perspective,” Barnabé says. “In farming there are
s0 many variables. A farmer can take charge of the vari-
ables through proper budgeting and help reduce financial
stress and ensure financial security over the operation.”
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Training available to producers
planning to participate in Strychnine

Stewardship Program

certified users later this spring. An initial, limited supply
of strychnine is expected in early June, followed by addi-
tional monthly shipments. Strychnine will be distributed
evenly among participating RMs with a per-producer
cap to manage supply.

As the spring application window closes on June 15,

For full details on the
Strychnine Stewardship
Program, including a
complete list of participat-
ing RM offices and infor-
mation on integrated pest

v

strychnine

Online training is now available for producers plan-
ning to participate in Saskatchewan's Strychnine Stew-
ardship Program. The training is a required step for
producers in eligible rural municipalities (RMs) seeking
access to two per cent liquid strychnine for targeted con-
trol of Richardson's ground squirrel (RGS) infestations.

"Those planning to use strychnine are encouraged to
complete training as early as possible to access supplies
once they are available," Agriculture Minister David
Marit said.

Training is one component of the Strychnine Steward-
ship Program, which is available in 208 RMs through an
Emergency Use Registration (EUR) outlined by Health
Canada's Pesticides Regulatory Directorate. The EUR is
in effect until November 2027.

The 90-minute online training course, available
through the Saskatchewan Association of Rural Munici-
palities, addresses responsible strychnine use, environ-
mental protection, integrated pest management and
pesticide safety. A mandatory Treatment Plan and Dec-
laration Form is also required to become a certified
strychnine user.

Training can be accessed at
sarm.ca/strychnine-stewardship-training

Participating RM offices will distribute strychnine to

producers are encouraged to use alternative registered
rodenticides, as well as biological and cultural controls,
for RGS control in the next month.

Strychnine inventories are expected to increase during
the July 15 to September 1 application window.

[I—

management for RGS con-
trol, visit Saskatchewan.
ca/RGS-Control.

Production
Contracts available!
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USask researchers discover new
reproductive method that will
revolutionize cattle production

By ERIN MATTHEWS

There are sure signs of spring
on the Canadian Prairies — snow
melting, pelicans splashing down
in the South Saskatchewan River,
and the sight of brand-new calves
taking shaky first steps in the
field.

Behind those brand-new calves
is an industry, deeply rooted in
research, that works tirelessly
to ensure cows are healthy and
thriving. Cattle production is
integral to Saskatchewan’s econ-
omy, and the University of Sas-
katchewan’s (USask) is, in many
ways, leadingl the charge in beef
cattle research in the province.

Dr. Jaswant Singh (DVM,
PhD), researcher at USask’s
Western College of Veterinary
Medicine (WCVM), has spent his
career researching the reproduc-
tive management of cattle and
working on new methods to help
farmers increase the number of
healthy herd members.

In two recent papers published
in Biology of Reproduction and
Theriogenology, Singh and
graduate student, Dylan Farmer,
demonstrated their findings on
a revolutionary method of cattle
reproduction that has been in the
making for over 25 years.

Singh joined USask as a PhD
student in the 1990s when
WCVM researchers were devel-
oping methods to control ovula-
tion in animals called ovulation
synchronization.

“Ovulation synchronization
1g‘ave producers the ability to

ave 400 animals inseminated
on a Tuesday afternoon,” said
Singh. “This kind of control is
very important for beef cattle
production."”

The original USask method

used the hormone estradiol to
synchronize cattle ovulation
and was so effective that it was
soon the preferred protocol used
around the world. But, by the
early 2000s, the hormonal meth-
od began to fall out of favour in
Europe and the United States.
“The hormone estradiol is a
form of estrogen, and there were
environmental and consumer

fraserauction.com

For complete details and
to sign up for online bidding.

concerns at the time to use estro-
gens in food producing animals.
That sent us back into the lab to
try and develop an alternative
method,” said Singh.

Over the next 25 years, Singh
and his colleagues at the WCVM
worked tirelessly to find an alter-
native protocol that was just
as effective and simple to use.
But after decades of work, each

Rey Equine Ranching, Dean Rey

St. Claude, MB

Dr. Jaswant Singh (DVM, PhD), re-
searcher at USask’'s Western College of

N

Veterinary Medicine (IWCVM), has spent
his career researching the reproductive
\, _management of.cattle.

#  Erin Matthews photo

method came up short.

Then, in 2018, Singh and his
graduate student Carlos Leon-
ardi were conducting a separate
study on another reproductive
hormone that led to an unex-
pected discovery. The unrelat-
ed experiment revealed a pos-
sible new candidate for the long
sought after ovulation synchro-
nization method.

“When we used the drug
Cetrorelix, a popular drug used
in IVF treatments in humans, we
saw that it worked beautifully
to synchronize ovulation in ani-
mals, and we thought maybe this
was the estrogen-free alternative
we were looking for all along,”
said Singh.

Continued on page B11 v=
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USask researchers discover new
reproductive method that will
revolutionize cattle production

v Continued from page B10

There was only one
problem—Cetrorelix was
still under patent, mak-
ing the drug very expen-
sive. Not giving up on this
discovery, Singh and his
colleagues waited years
for the patent to expire,
which made the drug
more affordable. Over the
last seven years, Singh’s
team has continued to test
its effectiveness in ani-
mals, designing new pro-
tocols for its use.

Singh and his col-
leagues have now shown
in the Biology of Repro-
duction paper that Cetro-
relix induces a new fol-
licular wave in cattle,
which is the necessary
step to synchronize ovula-
tion and allow for fixed-
time artificial insemina-
tion. According to Singh,
Cetrorelix performed as
well as the original estra-
diol method without
using steroid hormones
like estradiol.

According to Singh,
Cetrorelix has a direct
action on reproductive
hormone secretion, and in
many ways is a more reli-
able treatment that works
in all stages of the cow’s
cycle.

USask currently has
a patent on the protocol
designed by Singh and his
team for the innovative
and new use of the drug.
USask’s Innovation Mobi-
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Developing effective reproductive

methods and p

rotocols gives farm-

ers control over the number of calves that will be introduced to their
herd and allows producers to time their arrival.

lization and Partnerships
team and Singh’s research
group are now working
closely with a pharma-
ceutical company to com-
mercialize Cetrorelix for
reproductive management
in cattle, sheep, horses
and other mammals.
Developing effective
reproductive methods
and protocols gives farm-
ers control over the num-
ber of calves that will be

introduced to their herd
and allows producers
to time their arrival —
meaning better health
outcomes for cow and calf
while also bolstering pro-
ductivity by introducing
superior genetics through
the use of artificial insemi-
nation.

According to Singh,
this new method doesn’t
add additional manual
labour for ranchers and,

Erin Matthews photo

in fact, reduces the obser-
vation time needed with
other methods. It is also a
method that dairy farmers
could also easily adopt.
“This is going to have
a positive impact on mil-
lions of animals around
the world and promote a
much better protocol for
beef cattle. I believe it will
revolutionize produc-
tion in Canada and South
America,” said Singh.
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could get up to three months of payments covered.

Connect with a Sunrise lender to enter.

*Some conditions apply. Three (3) winners will be selected, one (1) per
Sunrise district. Each winner will receive either three (3) months of pay-
ments or up to $3,000 in payments, whichever is less. Winner financ-
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® Full i control/variable rate

NH3 or liquid fertilizer kits for all seeder upTO

makes and models uﬁ 5 ]
® Sprayer boom recirculation kits for u 2 uPTO E u u u u u
PWM and non-PWM nozzle sprayers
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The following fictional case study
was created by BDO:

For most of their adult lives,
Gerald’s two kids, Heather and
Gord, had almost nothing to do
with their parents or the fam-
ily farm. Heather left home right
after high school and only came
back once or twice a year for a
short visit. She had moved to
the city and established a career
and family far removed from the
farm.

Gord stayed local and started
his own farm. He drove a truck
for many years until he was able
to start farming full time. He
rarely visited home or asked for
help from his dad.

Gerald knew his strong per-
sonality and need to control
every detail were a benefit to
his farm, but a problem with
his interpersonal relationships —
especially with his family. As his
wife Jenny often said, “You're all
three the same—stubborn and
independent to a fault!”

When Jenny became ill five
years ago, both Heather and
Gord stepped up to help as
much as they could. Gerald
came to understand that he
could talk to his kids and lean on
them for support, softening his
“my waﬁ or the highway” atti-
tude. When Jenny died, he was
thankful that he was buildin,
fresh, adult relationship with his
children.

Changing times,
changing plans

Now almost 80, Gerald wants
to revisit his estate plan. When
he was estranged from his kids,
he assumed that when he could
no longer farm, he would sell
everything and retire and that
when he and Jenny died, Heath-
er and Gord would simply split
the value of the estate. But he
feels differently now. He wants

Ag News - Moosomin, Sask.

Finding balance:
A farm CEO approach to succession

to help Gord grow his farm busi-
ness and support Heather and
her family.

Gerald ran a very successful
mid-sized grain operation and
all the land and equipment was
owned by his farm corporation.
He hadn’t been diligent in build-
ing a personal financial portfolio
outside the farm corporation or
even taking out life insurance.
Priorities were on re-investing
in the farm by buying land when
it became available and keeping
the equipment up-to-date and in
immaculate condition.

Multiple options

When Gerald met with his
accountant to discuss his desire
to pass the farming assets to
Gord and find a way to be fair to
Heather, he learned there were
numerous options with different
pros and cons:

1. Transfer his entire corpo-
ration to Gord and Heather,

either now or after he dies.
Heather could be given pre-
ferred shares with a set value
that could be sold to Gord over
time. She wouldn’t share in
any growth of the company or
have a say in operations, but
she would receive her share of
the value of Gerald’s company
over time. This assumes that
Gord would be able to gener-
ate enough revenue to fund pay-
ments to Heather. The accoun-
tant cautioned that this path
requires a solid relationship
between the siblings.

2. Sell shares in Gerald’s
company to Gord. He could
pay for the shares now or in the
future via a promissory note that
would be transferred to Heather
after Gerald dies. This option
has Gord as
eventual sole
owner of Ger-
ald’s compa-
ny, but it cre-
ates a liability

between Gord and Heather. This
could be problematic if Gord’s
farm business runs into financial
difficulty down the road when
Gerald is gone.

3. Merge Gerald’s company
with Gord’s. They would have
to jump through some hoops to
get all liabilities and assets into
one corporation, but it would
simplify things for Gord going
forward. They would still need
to create a plan to get Heather
her share of the company’s val-
ue.

4. Split Gerald’s company.
He could move some land into
a separate corporation allowing
it to be transferred to Heather.
This path would require a lot of
accounting and legal work but it

B13

would mean the siblings affairs
weren’t intertwined with Heath-
er relying on future payments
from Gord.

5. As Gerald worked through
the options, other ideas popped
into his head:

* Equipment

Maybe Gord had sufficient
equipment within his own com-
pany. Could Gerald sell his
equipment to generate cash that
could go to Heather?

* Sell a farm

Gerald didn’t like the idea of
dispersing land assets that he
had worked so hard to buy, but
maybe selling a farm, paying the
tax and gifting the proceeds to
Heather would be a simple way
to resolve the challenge of get-
ting funds to Heather without
burdening Gord’s farm business.

¢ Pull value from his busi-
ness now

Gerald had some RRSPs but
not a lot. The farm company did
owe him some money and he
could pull that cash and hold
it personalli;. He could also
start taking higher compensa-
tion from the farm so that there
would be more to pass to Heath-
er in his estate.

There is a lot to consider, but
Gerald had always been good
at working through these kinds
of management challenges. The
bigger adjustment would be to
learn to work cooperatively with
Gord and Heather and get com-
fortable involving them in the
decision-making process.
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How digitized KPI tracking powers
smarter investment

BY Tim PARENT o

Key performance indicators (KPIs) are the backbone of
modern farming, but how producers track them is chang-
ing as digital tools replace spreadsheets and guesswork,
giving farmers more confidence when making decisions.

“For the majority of farms we’ve worked with, a receipt
capturing and processing application that integrates with
your bookkeeping software is usually the most impact-
ful,” says Taylor Phillips, chief technology officer at Mav-
erick Ag. “They’re inexpensive, easy to use and dramati-
cally reduce data entry.”

P illilfs says that small shift to using an aEp on your
smartphone to gather KPI data can save hours each
month and make data cleaner and more useful.

“Think about how impactful it would be for your
bookkeeper to have all of your receipts and the extracted
data ready to be posted in their software with a click of a
button,” he says.

On a day-to-day basis, say, for example, you want to
optimize your input costs but need more details. Captur-
ing receipts into an app means you can track spending
and do a cash flow analysis. With that data, you can then
determine which metrics you want to monitor, which
will help you to decide whether to stay consistent or im-
prove spending. An app can also be set to track specific
spending.

Start with cash flow ( southeast
Phillips recommends beginning with something sim- ) College FULL-TIME POST-SECONDARY

& PROGRAMS

“A spreadsheet that maps out your cash flow is a great
first step,” Phillips says. “Current bank balance, sales and
planned expenditures or budget — these give you a clear

picture of where you stand.” We}’b“r” Continuing Care Assistant
Once you're comfortable collecting the data and digital Whitewood
KPI tracking, implement digital tracking in other areas of Multiple

the farm. Phillips says to find the right fit by balancing Business Diploma in Management
cost, integration, utility, stability and data securitﬁ.

“You want something that connects to your other sys-
tems, provides real value in automation and will still be

around next year,” Phillips says.
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ple: start small, focus on impact and build good habits.
“Focus on a small project with big impact and an easily
formed habit,” he says. “Something that saves time and
builds consistency is how you turn data into something

useful.”
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2025 Rental rates outpaced by
cultivated farmland values yet again

If you've been watching land prices recently, you're not alone. The latest FCC
Farmland values report shows average farmland values rose another 9.3% last year -
matching the pace seen in 2024. FCC has also been tracking Canadian farmland rental
rates for years to better understand their relationship to farmland values. Rent to price
ratios, however, did not climb at the same pace as farmland values. Canada’s rent to
price (RP) ratio has steadily compressed from 2.70% in 2020 to 2.50% in 2024, and most
recently, 2.35% in 2025.

For many farm businesses, renting land is a practical way to expand without the
long-term financial commitment of buying. Still, lease terms - length, inclusions and
renewal provisions - shape what tenants will pay. Because many agreements are fixed,
rental rates often lag land values and adjust gradually. Ultimately, rents are limited
by farm economics: tenants must cover costs and earn a return amid weak commodity
prices and elevated input costs.

Rent to price ratio analysis
While there are different types of rental agreements used in the agriculture sector,
this analysis focuses on cash rental agreements, which are measured as follows:

Cash rental rate per acre
Rent to Price (RP) ratio (measured in %) =

Value of cultivated farmland per acre

In 2025, Canada’s average rent to price (RP) ratio was 2.35% (Table 1). Across most
provinces, the ratio remains within a relatively narrow 2% to 3% range, with the maxi-
mum and minimum values extending beyond this band, reflecting more outlying pro-
vincial observations. No rates are published for British Columbia as data in multiple
regions of that province were deemed insufficient to provide an accurate average RP
ratio. Rates are also not published for Newfoundland and Labrador or the Territories
due to insufficient province-wide data.

Table 1: 2025 Rent to price ratio by province, with and range by ince,
including 2024 Rent to price ratio
2025 Rental Rates. 2024 Rental Rates
. . Range . .
PrOvinGS Average Rent/Price Ratio i ax Average Rent/Price Ratio
2B 220% 130% 2.30% 235%
El 200% 160% 440% 310
ME 235% 110% 320% zawrm
ON 120% 050% 210% 1.20%
ac 155% LT B
MG 185 120% 200%
NS 190% 1.25% 200%
<l 200% 300% 470%
Canada 235% 250%

Source: FCC calculations

Provincial Perspectives

The Prairies recorded the strongest gains in farmland values nationally; however,
RP in Alberta, Saskatchewan and Manitoba declined, as rental rates did not increase
at the same rate as rising land values. In Ontario and Quebec, average farmland value
growth was modest in 2025, and RP ratios remained essentially unchanged relative to
the previous year. RP ratios in the Maritimes also softened.

Cashfl d of r over pur farmland has stabilized

Renting remains an integral option for operations looking to expand their land base.
To compare any cash flow advantages of cash rental agreements versus purchasing
land, we subtract the costs of land rental from new land purchase costs, assuming
a 25% downpayment and a 25-year amortization (Figures 1, 2, and 3). Based on the
province-wide RP ratio, the cash flow benefits of renting versus buying can vary sig-
nificantly across different regions.

As the 2025 RP ratio in the Prairies declined, the cash flow advantage of renting land
was nearly unchanged this year compared to purchasing for Saskatchewan and Mani-
toba. Alberta grew by $5 per acre, the most in Canada. Farmland purchase costs were
helped by lower interest rates balancing out higher farmland values (Figure 1). Since
2021, Alberta's rent advantage increased by $87 per acre, Saskatchewan's by $55 per
acre, and Manitoba's by $92 per acre

Figure 1: Per acre difference in profitability for renting vs newly purchased land in the Prairies
o oozt 2022 [ 2025 2004 [ 2025
200

180
160
140
120
100
80
60
40
20

0

Alberta Saskatchewan Manitoba

Sowce: Statistics Canada, FCC

Ontario and Quebec producers have also experienced better cash flow with rental
agreements than purchasing land although in 2025 that advantage decreased slightly.
Between 2021 and 2025, Ontario's rent advantage over purchasing increased by $442
per acre, and Quebec's by $255 per acre (Figure 2).

Figure 2: Per acre difference in profitability for renting vs newly purchased land in Ontario and

Quebec
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Atlantic producers are like the rest of the country as they have experienced
improved cash flow from rental agreements compared to land purchases (Figure 3).
From 2021 to 2025, New Brunswick's rent advantage rose by $105 per acre, while Nova
Scotia's increased by $72 per acre. Prince Edward Island is an interesting case. Back in
2021, PEI producers experienced better cash flow from purchasing land over renting
(the negative bar below) - the only province/year that we find in our data that this
is the case. However, since then, the situation has reversed with trends mirroring the
rest of the country. The RP ratio in PEI has dropped the most in Canada over the last 5
years due to rental market adjustments, which has improved the cash flow advantage
for renting by $144 per acre.

Figure 3: Per acre difference in profitability for renting vs newly purchased land in Atlantic
Canada
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Farmland values rose sharply in 2021 and 2022, creating a wider gap between
purchase and rental prices. In the past three years, this trend leveled off, with some
provinces seeing reduced rental cashflow benefits. Lower interest rates have helped
decrease annual payments for newly purchased ground, even as cultivated farmland
values increased in 2025.

Rent in dollars per acre is growing slower than cultivated farmland val-
ues

As noted above, the RP ratio decreased this year for most provinces and for Canada
as a whole. This does not indicate that rent in dollars per acre necessarily increased or
decreased; rather, it demonstrates that changes in rental rates were surpassed by the
rise in farmland prices. To better understand the growth trends of each variable, it is
useful to examine their respective $ per acre annual rates of change.

We anticipate that, because of the multi-year nature of rental agreements, rent
growth will generally lag increases in cultivated farmland values which we see in
Figure 4 for Canada on average. Notably, in 2022, rental price increases outpaced
cultivated farmland values. This can happen in the short term when there is immedi-
ate demand for farmland due to strong margins and with a fixed supply of land for
sale, the growth was felt most in rental markets. The other year that stands out is 2025
where $ per acre rent growth was zero, despite continued robust growth in cultivated
farmland values. In an environment with tighter margins, producers may have chosen
to strategically purchase land suited to their operations, while exercising greater cau-
tion with rental agreements.

Figure 4: Cultivated land values have been increasing at faster rate than rental rates since
2023
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Bottom line

The decision to rent or purchase farmland is influenced by multiple considerations,
including the comparative cash flow benefits commonly linked to leasing and the asset
appreciation evidenced by the significant increase in farmland values across the coun-
try. While the cash flow advantages of renting have remained stable over the past three
years, potential changes may arise from 2026 onward. Producers are advised to con-
tinually assess their options for expansion, considering their individual financial circum-
stances and carefully weighing short-term profitability against long-term asset growth.
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Canadian seeded acreage: Will fertilizer
prices reshape 2026 planting decisions?

By LEIGH ANDERSON
SeNIOR EcoNomisT

Seeding is only weeks away, but final planting decisions are clouded by a higher
degree of uncertainty than usual. Many Canadian crops are expected to face tight mar-
gins in 2026, and rising fertilizer prices are adding pressure just as plans are finalized.
In our 2026 crop outlook, we noted that crop export pace and cost management would
be key to profitability. Since then fertilizer costs have become an even bigger factor
amid the turmoil in the Middle East.

While many acres are already committed through crop rotations or contracts, some
swing acres remain flexible. Crop rotation usually guides planting decisions, and most
years farmers make only small changes. This year, however, may be different. Higher
fertilizer prices could shift acres toward lower input crops, reduce fertilizer use, or
even take some marginal land out of production. This blog explores where those acre-
age shifts may occur.

Digging into current seeding projections

Early seeding projections offer a useful snapshot of how farmers are positioning
themselves heading into the growing season. Statistics Canada’s 2026 Field Crop
Survey suggests Canadian farmers plan to seed more canola, corn, barley, flax, and
soybeans, while acres of wheat, oats, lentils, and peas are expected to decline (Table 1).

Table 1: Statistics Canada 2026 preliminary seeding intentions

Crop 2025 2026 yriyr
Barley 6,135,800 6,440,800 5.0%
Canola 21,623,100 21,839,200 10%
Corn for grain 3,782,200 3,846,200 17%
Corn for silage 1,043,600 957500 -83%
Flax 620,200 753,200 21.4%
Lentils 4,379,600 4,137,600 -55%
Dats 2,996,100 2,903,400 -31%
Peas 3,509,700 3,078,300 -12.3%
Soybeans 5,781,800 5,888,500 19%
Durum wheat 6,531,500 6,377,600 -2.4%
Spring wheat 18,808,800 18,781,100 -01%
Winter wheat 1,691,600 1,578,800 -6.7%
Principal field crops 75,212,500 75,004,400

Nate: winter wheat acres are seeded in the fall of 2025,

Sources: Statistics Canads, FCC Ecanomics

It is important to note that this survey was conducted before the outbreak of the
U.S. war in Iran. Since then, fertilizer prices have risen, which could influence final
planting decisions. To assess the potential impact, we analyzed historical variability in
seeded acreage over the past decade. Year-over-year changes for each crop were used
as a proxy for the potential range of “swing acres” relative to current Statistics Canada
projections (Table 2).

Table 2: Acreage variability and potential swing acres

Crop StatCan estimate 10-year average Swing acres

2026 variability (+/-) (#/=)
Spring wheat 18,781,100 7.4% 1,390,000
Cancla 21,839,200 34% 740,000
Barley 6,440,600 10.5% 670,000
Soybeans 5,889,500 10.6% §20,000
Durum wheat 6,377,600 B.2% 520,000
Lentils 4137600 1.9% 480,000
Oats 2,903,400 13.4% 380,000
Peas 3,078,300 Nng% 360,000
Flax 753,200 21.6% 160,000
Corn for grain 3,846,200 2.3% 86,000
Corn for silage 957,500 T7% 73,000
Principal field 75,004,400 7.3% 5,489,000
crops

& statistical analysis was conducted for each crop o assess variability in acreage changes. The analysis examines
changes in seeded acres over a 10-year period and serves as 3 proxy for the potential range of swing acres
relative to current Statistics Canada projections.

Sources: Statistics Canada, FCC Economics

Historically, acreage shifts among major field crops have been limited. We estimate
that up to 5.5 million acres— or 7.3% of total principal field crop acres—could still
shift from preliminary intentions. Under current market conditions, some of these
acres may move toward lower input or more favorable margin crops, including shifts
away from high nitrogen crops such as corn toward alternatives like soybeans. Below,
we delve into some of the crops to assess the likely direction for those swing acres.

Soybeans versus corn
Statistics Canada is projecting soybean and corn acreage to both increase by nearly
2% from last year; however, these estimates were made before the war began. As a

result, corn acreage could ultimately be lower, as producers shift land away from
higher-cost crops. Soybeans require less nitrogen fertilizer, making them more com-
petitive in today’s high input-cost environment.

There is room for soybean acreage to move higher, as historical variability exceeds
10%. This appears plausible given current fertilizer prices, particularly in eastern Can-
ada, where producers are more exposed to fertilizer price shocks at planting due to
less pre-buying earlier in the season. The soybean-to-corn futures price ratio continues
to favour soybeans, reinforcing incentives for additional acreage gains this year, espe-
cially in Manitoba and eastern Canada (Figure 1).

Figure 1: Soybean-corn futures price ratio favours planting soybeans
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Corn acreage in Canada has historically shown limited flexibility, with swing poten-
tial of only about 2.3% because much of the corn crop is tied directly to inelastic local
livestock demand. As a result, any expansion in soybean acres is more likely to come
at the expense of spring wheat, particularly in Manitoba, where producers have great-
er flexibility to shift soybean acres from corn and wheat.

Canola versus wheat

Statistics Canada estimates 2026 canola acreage at 21.8 million acres, about 1% high-
er than 2025. Historically, year-over-year changes in canola acreage have been modest,
averaging 3.4%, though even a typical shift can amount to more than 700,000 acres.

Despite expectations for large ending stocks, several factors continue to support
canola plantings. China’s lowering of canola tariffs has improved market access and
boosted producer confidence, while expanding domestic crush capacity should help
absorb additional supply. Prices have risen, and current price relationships versus
spring wheat favour canola (Figure 2).

As seeding decisions are finalized, canola acreage could move above 22 million
acres, with a reasonable range of 22 to 22.5 million. Growers also tend to prioritize
fertilizer spending on canola over wheat, further supporting acres. While Statistics
Canada survey results suggest spring wheat acreage will be largely unchanged in
2026, spring wheat faces the greatest downside risk from acreage shifts into other
crops. Canola has additional upside potential, as conflict in Iran is pressuring oil pric-
es higher, improving biofuel economics and potentially incentivizing increased canola
acreage.

Figure 2: Canola-spring wheat futures price ratio favours planting canola
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Shifts in other crop acres

Shifts in other crops are also possible. While none are major crops on their own,
together they represent more than 2.5 million acres of potential swing acres that could
still influence overall supply.

Lentil and durum acres are under pressure due to ample supplies and weaker
prices. Lentils also face market access risks, including the possibility of higher import
tariffs from India. However, both crops require less fertilizer than many alternatives,
which may limit acreage declines and keep plantings closer to recent levels. In some
regions, durum and lentils are central to crop rotations, making large acreage shifts
difficult.

Pea acres are more uncertain. Large ending stocks of peas are a headwind, but they
remain worth watching given the removal of tariffs for the Chinese market, high nitro-
gen prices, and burdensome lentil and durum supplies. Peas are often included in
rotations not just for current returns, but for the benefits they provide to profitability
in the following year.

Oats and barley remain key wildcards. Oat acres have declined since peaking in
2022 at 3.9 million acres, but history suggests they can still surprise. Over the past
decade, oat acreage has varied by about +440,000 acres, or 13%, year to year. Oats are
relatively cheap to ﬁrow, which could support acres, but current low prices are a chal-
lenge. Barley acres have also trended down longer term, but lower fertilizer needs and
a growing cattle herd could support more barley acres in 2026, particularly on mar-
ginal land or for silage.

While swing acres among principal field crops often dominate the discussion, other
acreage categories—including hay land and unseeded acres—are becoming more rel-
evant as market incentives and profitability pressures shift.

Continued on page B17 v
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Cattle herd rebuilding: will acres shift back into hay land?

Canada’s cattle herd is finally starting to grow again. As of January 1, 2026, beef
replacement heifers were up 4.8% from last year, signaling that producers are making
longer-term investments to rebuild their herds. This supports expectations for contin-
ued herd growth, and hay land acres could follow that same trend.

Cattle herd expansion points to potential increases in hay land acres. Much of the
hay land converted to cropland over the past several decades tended to be marginal
land. With cattle prices strong and producers increasingly focused on rebuilding their
herds, some of that land could shift back into hay production. If the rebuilding trend
continues, past relationships between herd size and hay acres suggest up to 650,000
acres could move into hay, although greater use of corn and barley silage may limit
the scale of that shift (Figure 3).

Figure 3: Cattle herd ion indi possibl ge shift to hay land
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RETIREMENT AUCTION FO
BOB & WENDY MARTENS
Rivers, MB
Saturday, June 13", 2026 at 11> DST

Bobcat S650 skid steer,

JD 790 utility tractor and
low hours

attachments

2019 Reflection 5th
wheel camper

This sale is live in person w/internet bidding.
Go to TAYLOR.CANBID.COM to view and register or for info
call Brock at 204 522-6396 or Bob at 204 724-8896

Will unseeded acreage rise this year?

Decisions to leave land unseeded typically depend on factors such as soil moisture,
crop prices, and spring weather conditions. With higher fertilizer costs and tighter
projected farm margins, unseeded acreage is a key area to watch this year. Histori-
cally, unseeded acreage has shown significant variability, sometimes changing by
as much as 25%, most often due to crops unable to be planted caused by excessive
moisture. Based on that historical range, unseeded acreage could increase by as much
as 280,000 acres this year to 1.4 million acres, particularly if producers choose to take
marginal land out of production.

Bottom line

Input costs are a major concern amid low crop prices and surging fertilizer prices
following the U.S. war in Iran. Overall, we do not expect large swings in seeded acre-
age, but there is enough flexibility to help farms adjust in a higher fertilizer price envi-
ronment. If more acres swing into canola and soybeans, wheat is likely to see the larg-
est acreage losses, though smaller adjustments could also come from other crops. Hay
land and unseeded acres may also deliver surprises. It will be important to watch how
markets move between now and planting, how crop price relationships change over
the next month, and how this influences decisions on the remaining acres.

Thank you to all of

our hardworking

farmers, ranchers
and agri-businesses!

Daryl Harrison
MLA for Cannington

$1000:::
SAVE ] COMPACT TRACTORS®

SAVE $500 ON SELECT UTILITY VEHICLES®
SAVE $400 ON SELECT MOWERS®

Redvers "z

\ AG & SUPPLY LTD.

J06-452-3444
redvers.ag net
wwwredveriai.ca

We want to thank all our
customers and followers for
your continued support!!

Come join us for lunch and take
dvantage of the
BIG ORANGE EVENT DISCOUNTS!

BOX 150 {Cormer of Hwy & & 13)
HEDYERS. 5K. SOC 2H0

To advertise in Ag News contact Kara at 306-435-2445 or
email world_spectator@sasktel.net
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New Sprayer Tires and Wheel
Assemblies for Sale

GOODFYEAR || GOODFYEAR

680/50R46 for  710/65R46 for 710/70R38
Case 4350 Case 4450 tire & rim

in-stock & available

$22,500/seT  $29,000/sET $15.000
L
cerupT0$120

in rebates passenger
and light truck tires

Two full-time
mechanics,
750/60R46 for performing

710/70R38 Case 4450 wheel
$26,500/seT  $23,500/seT [EELLIINEITRS
SGI Safety

o P Nusal Inspection

@ Tire SCHLAMP’S INTEGRA TIRE
Grenfell, SK . 306-697-2856
grenfell@integratire.com
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Rlck Fredlund submitted this photo of seedlng above the Qu Appelle VaIIey north of Whlte

wood.

ANNUAL PRE-HAYING TIMED ONLINE CONSIGNMENT SALE

FRASER AUCTION_YARD
RANDON; MB.
SATURDAY, JUNE 6TH | 10:00AM
FOR MORE INFORMATION OR TO CONSIGN, CONTACT:
Fraser Auction Service 204-727-2001 or email: office@fraserauction.com

TIMED BIDDING ONLINE ONLY
VIR L) DI VINIIVE UIN

Bidding opens June 1st & lots start to close at 10:00am June 6th
For complete details and.

fraserauction.com sign up for online bidding.

FRASER AUCTION SERVICE P: 204-727-2001 | TF:1-800-483-5856 | Email: office@fraserauction.com | Brandon, MB
Like us f Fraser Auction Service Ltd. | Follow us X @fraserauction
0/0 Scott Campbell / Lori Campbell / Jesse Campbell | Licensed and bonded. PL. License #918093. Member of M.A.A,, SAA,AAA, AA.C.

To hook an ad in Ag News call 306-435-2445
or email world_spectator@sasktel.net
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Supporting our kids’ well-being

The farming way of life offers children a chance to
grow up around nature and build responsibility — and it
can also place emotional demands on young shoulders.
You can help your kids navigate wellness in healthy,
supported ways.

“There’s an incredible stoicism in farm culture — get-
ting chores done even when you're ill, ensuring things
are looked after,” says counsellor Tammy Thielman,
MSW.

That same determination that keeps operations run-
ning through long hours and financial pressure can also
lead families to absorb stress or handle it poorly — shap-
ing how children learn to manage pressure.

Working from Salmon Arm, B.C., where she and her
family raise sheep, horses and chickens, Thielman sup-
ports children, youth, parents and families.

She’s seen children who love the farm and those who
don’t, adding that mental health challenges can stem
from events such as family conflict, divorce or changes
in farm ownership.

Farm kids often witness the ups and downs of weath-
er, markets or production. Those uncertainties can ripple
through a household, affecting how secure they feel.

“It's sometimes the ripple effect. Children are obser-
vant and deeply connected to what’s happening around
them. Giving them tools to process those experiences
builds coping skills. They’re incredibly thinking and
feeling little beings, and these are big things for a young
nervous system,” Thielman says.

Observe the kids

As adults, we're logical, but children’s thoughts often
show through behaviour more than words.

“Kids live in their hearts. I've treated children who are
really sad, angry or overly cheerful, trying to mask feel-
ings,” Thielman says.

Warning signs include aggression, worry, sadness,
disinterest in activities, poor school performance, clingi-
ness, isolation, sleep or appetite changes, fatigue, or
headaches.

“I've had five-year-olds say, ‘My back hurts,”” Thiel-
man says. Such symptoms may be stress-related and
should be evaluated by a medical professional.

In adolescence, kids may push you away or act mean,
but Thielman says parents and caregivers remain the
best barometers.

“Listen to your instincts. If you sense something, check
it out. Ethical providers will tell you if they see a need
for intervention,” she says.

Being attentive isn’t just good parenting — it’s part
of strong leadership on the farm. Families who com-
municate openly make clearer business and succession
decisions because they operate from trust and emotional
safety.

Small, consistent actions make a big differ-
ence

Even during the busiest seasons, moments of connec-
tion and honesty help kids feel safe and supported. One
of the best preventive measures is teaching emotional
language.

“Let them know some feelings you have — frustration,
sadness or confusion. Naming emotions models that we
are thinking and feeling ﬁeo ple.”

Farming is full of teachable moments: disappointment
after a poor yield, relief when equipment works or grati-
tude after a good day. Sharing these reflections helps
kids understand emotions as part of managing both
people and production.

It’s also helpful to read with them about emotions.
“Even short picture books open the door for discussion.
We don’t always nail it as parents or clinicians, but they
know we're trying. They know we care.”

Thielman cautions that asking too many questions
can make kids shut down. Encourage young children to
express their feelings through drawing. She often uses
emoji pictures to start conversations.

Routine and stability at home provide a sense of secu-

=
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rity. Social interaction with peers is important too.

“We all have moments when we need a little extra
support,” Thielman says. “When we model caring for
our mental health, like we would a sprained ankle, kids
learn that looking after mental health is just part of stay-
ing well.”

That mindset also builds resilience into the business —
healthy leaders make steadier decisions and create work-
places, even family ones, where others can thrive.

Intervene early

Early support leads to better outcomes. Finding the
right provider takes time, so start early. Look for a quali-
fied counsellor, psychiatrist or psychologist with rec-
ognized credentials and membership in a professional
regulatory college.

“Be the squeaky wheel,” Thielman says. “Advocate for
yourself and your child. That’s also part of some provid-
ers’ role — helpmiwith system navigation.”

Parents are a child’s biggest support, but they can’t be
therapists.

“Within confidentiality limits, caregivers have the
right to know how sessions are going,” she says. “Par-
ents are often the first to notice a problem — and to see
progress.”

On farms, where family and business overlap, ear-
ly support isn’t just personal — it’s practical. Wellness

strengthens communication and teamwork, helping
ensure the next generation is emotionally ready to thrive.

Help your child build emotional
strength and stability

¢ Name your feelings. “I'm frustrated right
now, but it'll pass.” Kids learn emotional lan-
guage from safe adults.

® Read children books about emotions. It
opens the door for discussion, even with little
ones.

* Keep routines steady. Predictability helps
kids feel safe.

e Connect regularly. A quick check-in, shared
activity or an extra hug goes a long way.

e Talk about mental health like physical health.
It's all connected.

¢ Avoid unregulated social media or “pop psy-
chology” trends. There's no quick fix.

* Normalize asking for help. Let kids see you
reaching out — it shows strength, not weakness.

EXPERIENCE THE COUNTRY CLIPPER DIFFERENCE!

A.E CHICOINE FARM EQUIPMENT LTD.
Storthoaks, SK ¢ 306-449-2255

NETWRAP
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$246.05 $259.00

64 x 8,000
64 x 9,000
67 x 8,000

$227.05
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$232.75
CPS

$199.50

$239.00
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STOCK UP AHEAD
OF HAYING SEASON

V?::\I VIRDEN AG & PARTS | 560 COMMONWEALTH DRIVE, VIRDEN, MB | (204) 748-4469 | VIRDENAG.CA

$210.00
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28,000’ Blue E $37.95*
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* plus $4/ bundle enviro fee
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Supernova




Ag News - Moosomin, Sask. Monday, May 25, 2026

KENNEDY
~) MOOSE MOUNTAIN ¢~
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. RD e . - Registration at 9 AM
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Includes lunch at the Golf Course
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Call Jill Lowe
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