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Local farmers pleased with

BY Kara Kinna

As of last week, harvest was nearl
wrapped up in the Moosomin area, wiLK
local farmers saﬁing they are pleased with
the yields and the quality of crop that has
come off this fall.

“I think it was a pretty good harvest for
everybody,” says Tim Crossley, who grows
crops around Moosomin, and planted
spring wheat and canola this year.

“They came off in good condition. I think
the wheat’s all number two and the canola
is all number one.

“They were very good yields. They were
probably around 8-10 bushels better than
what I was expecting on both the wheat
and the canola.

“We were concerned about the wind at
times on the canola swaths, but other than
that it was pretty good. The field condi-
tions were excellent as far as wetness. It
was actually a very good harvest, it wasn’t
that challenging. We didn’t have a lot of
mechanical problems and the field condi-
tions were very good. We got the grain off
mostly dry.”

Crossley finished harvesting on Satur-
day, Sept. 17 and says his harvest took
around five weeks.

He says he is particularly pleased with
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For more information on our varieties and trial work
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www.websterseedfarm.ca

his canola crop.

“I'd say the canola was probably the best
we’d ever had. And the wheat was maybe
not quite as good as 2013 but pretty close,”
he says.

John Van Eaton planted barley, peas,
wheat and canola in the Maryfield area,
which got lots of moisture this summer.
Van Eaton says the crops have been com-
ing off in good quality, but the peas were a
challenge to harvest. Van Eaton was around
80 per cent finished his harvest last week.

“So far we are happy with the quality,”
he says.

“Peas, like a lot of pulse crops this year,
we had some that were pretty disappoint-
ing and some that were pretty reasonable.
The main factor was how much rain those
fields got or didn’t get. The moisture and
harvestability were just unbelievable.

“I think we’ve been growing peas for
about 27 years and I don’t remember hav-
ing this much trouble. Just because of the
excessive wet conditions through the sum-
mer, they just wouldn’t feed into the com-
bine. We had an extremely difficult time
harvesting them.

“Other than that one crop it’s been going
pretty good. I wouldn’t say that disease is
any more prevalent than any other year al-
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though we did a lot of spraying with fungi-
cide, so maybe that helps.

“We certainly have lost some acres to
drowned out areas. It might be as high as
10 or 15 per cent.

“I would say, outside of challenges with
peas, this season has gone reasonable well.”

Jeff Skulmoski grew canola, barley and
lentils in the Fairlight area. Like Van Eaton,
he says his harvest went well, except for the

eas.

“It’s been going pretty smoothly. We're
pretty much done, we just have some len-
tils to combine and then we are done for the
year,” says Skulmoski.

“The canola, we were happy with the
yields, barley we were happy with the
yield—everything this year has been pretty
Eositive We've had really good luck. We've

ad a good year and everything has been
running smoothly.

“We've had some challenges with the
pulse crops but overall everything else is
good. The harvesting of the pulse crops has
been a real nightmare.

“I only had 400 acres of peas and I don’t
know how long it actually took me because
we just picked away at it and got sick of it
and went and harvested other crops, and
then when we had spare time we’d go back

harvest

to it. I don’t know how many hours we put
into harvesting them but it wasn’t fun. We
probably could have harvested four times
or five times more canola in the time it took
me to do the peas.

“The pea crop was lodged, it was just
hard to cut and hard to get into the com-
bine. Of course when it’s lodged you're
fighting with little rocks through the ma-
chine and that always causes issues. These
machines aren’t made to put rocks through.
We never had any major damage to stop it
but there were lots of little repairs. There
will be a bigger repair bill on the combine
this year because of the pulse crops, I al-
ready know that.”

Despite the challenges, Skulmoski says
the peas came off in good quality.

“The peas were good, the lentils are defi-
nitely not top quality, I don’t know what
they will grade yet. As far as the peas go
they were all good quality.”

Skulmoski says he considers this year a
better than average one.

“That year when it was really wet, about
two years ago, [ still have that in mind, so
this year was a real breeze. Harvest was
simple this year. It was a better than aver-
age year, that's for sure.”

Continued on page C11 v

NEW FOR #plantl7 - SNOWBIRD Faba Beans
Looking for a pulse that can withstand water/disease

and leave more N than just about anything? Try Faba
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BY KEVIN WEEDMARK

Sharpe’s Soil Services is plan-
ning a $2.8 million investment in
its Moosomin location.

The company plans a new fer-
tilizer blending facility that will
allow for faster and more effi-
cient blending of fertilizer.

“It has been in the works for
three years now,” said Chris
Davidson, general manager of
Sharpe’s in Moosomin. “We've
been putting a plan together for
the new facilities. The blend sys-
tem that’s in there now has been
in there since 1995.”

Davidson said the fertilizer in-
dustry has changed greatly over
the years. “In 1978, when we
built that place it was state of the
art,” he said. “Most guys were
still using bag fertilizers, using
50 pound bags. In the late ‘70’s
growers started moving to bulk
fertilizer, increasing rates and
adding a lot more yield.”

Davidson said the investment
will lead to faster blending.

“We've been limited in the
number of products that we can
blend, and the speed of blending
is a limiting factor right now,” he
said.

“This new system is going to
greatly increase the blending
speed. We will be able to load
regular semis, a truck and trail-
er, in about five minutes where
now it takes us about 20 minutes.
Speed and accuracy is the key
thing. The new system will blend
at a rate of 300 metric tonnes per
hour and the old one did about
60 tonnes per hour. It will be a
great increase in speed we can
blend.”

“Besides improving the speed
of blending, we will be adding
more flexibility to be able to pick
and choose different products

September 30" - October 2™
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New fertilizer blending facility:
Sharpe’s planning major investment in Moosomin

The new fertilizer blending facility at Sharpe's Soil Services in Moosomin will look
similar to this but will be larger, with eight tanks on each side, not six.

depending on what the market-
place demands. There are always
new products coming. To have
the ability to quickly adapt and
bring another product into the
system is key. With the old sys-
tem we only had the ability to
blend five different products.
The new system will allow us
to blend eight or more products
plus will be able to introduce ei-
ther dry or liquid micro nutrients
into the system. There are certain
additives that you put on fertil-
izer to enhance its performance
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and we will be able to add those
products into the system as well,
so it will give us much greater
flexibility in what products we
can introduce.”

Davidson said the fertilizer in-
dustry has grown a lot over the
years and has helped farmers in-
crease production. “Blair Sharpe
started the business in 1976,” he
says. “Back then there was a lot
of summerfallow, so you would
only harvest a crop every second
year. For instance witﬁ wheat
they would probably average 35

Regular
$929.99

Regular
$725.00

One lucky shopper
is going to win a

SNOW BLOWER

worth @T_l.,m@

Garden
Doors

Window

bushels that second year. Now,
with better fertilizer application,
they’re fairly consistently getting
60 bushels of spring wheat every
year.

“You've seen big increases in
canola, too. Back in the 70s they
were open pollinated varieties
and now pretty much 100 per-
cent of canola that is grown is a
hybrid. It yields way better and
of course they bring out new va-
rieties all the time, so our canola
yields have gone from 25 bushels
back then to this year many of our

C3

guys are up around 50 bushels or
so. It's the same kind of scenario
with the other crops. The volume
of nutrients that are going into
the ground now has increased
dramatically, and yields have in-
creased along with it.”

Davidson said Sharpe’s Soil
Services has grown greatly over
the years.

“Blair Sharpe started in ‘76
with one store in Moosomin and
we have six stores now in the
south east corner of the prov-
ince. We had three or four people
working back in the eighties and
now we've got six stores with
around 25 full-time people and
we hire another 12 to 14 summer
students or seasonal help. It has
grown immensely. We built it all
on service. We have always been
a service orientated company. We
provide agronomics, soil testing,
delivery. The way we built things
was on service—customer ser-
vice and building relationships.”

Davidson says he sees poten-
tial for the business to grow fur-
ther.

“Producers need service, they
need products, they need ad-
vice. They need information
and I don't think that is going to
change. They need service and
that is what we provide.”

He said the business serves a
large area.

“We go north and west right
up to Yorkton from our Lagen-
burg and Stockholm branches
and South to Redvers. To the east
we have lots of customers in the
Elkhorn area and Kirkella. Going
over west we have customers in
Whitewood or so, so its a pretty
big area.”

Construction will start soon on
the new blending facility.

COMMUNITIES
IN FULL COLOUR
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APPLY NOW

COMMUNITIES IN FULL COLOUR

We are working to bring colour to our communities
by donating Co-op Imagine paint to the projects
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www.coophome.ca for more information and to apply.

Deadline to submit applications is November 1st.

Visit one of our locations in:
Moosomin ¢ Rocanville « Whitewood

Moosomin Home Centre

Visit us on' Facebook

www.borderlandcoop.com

1100 Park Ave. Moosomin, SK

306-435-2642



c4 The World-Spectator - Moosomin, Sask. Monday, September 26, 2016

Little girl, big horses

Six-year-old Remington Banga of Stockholm
Sask. walks her dad Blair's heavy horse pulling
team back to the horse trailer at Jack Grad's
annual Old-time Threshing Bee at Stockholm.

Christalee Froese photo
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Souris-Moose Mountain To subscribe to the
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By NEIL BILLINGER

A new global resource
for plant breeders could
greatly reduce the length
of time it takes to develop
new crop varieties.

The Plant Phenotyinﬁ
and Imaging Researcl
Centre (P2IRC) will be
based at the University
of Saskatchewan. Money
is being spent on brain
power—not on bricks and
mortar. A multi-disciplin-
ary approach will see plant
breeders collaborate with
biologists, chemists, ro-
botic engineers and other

How drones will be used for plant breeding

scientists.

The effort is being co-
ordinated by the Global
Institute for Food Security
at the University of Sas-
katchewan. GIFS Execu-
tive Director Maurice Mo-
loney says eventually plant
breeding will become a
more computerized activ-
ity, similar to aerospace de-
sign and engineering.

Breeder’s eye

Plant breeders currently
go into the field and use a
combination of vision, ex-
perience and intuition to

The World-Spectator - Moosomin, Sask.

C5

—

select the best genetic ma-

FineR Spray Insulation Inc.

INSULATION |WATERPROOFING | COATINGS |CARPENTRY terial in large scale field tri-
als. Moloney calls this the
“breeder’s eye,” which he
refers to as an “analog pro-
cedure.”

“It is not easily search-
able or easily put together
in databases,” Maloney
says. “It is hard to build
statistics around it. What
we are trying to do is turn
the breeder’s eye into a
digital activity.”

Closed cell spray foam that provides the highest R-value
classification in Canada and an air & moisture (vapour)
barrier: The Complete Seal

Call: 306.434.9001 Visit: www.finerspray.com
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Collecting images

Drones equipped with
high precision cameras will
fly over fields taking hun-
dreds of thousands of pho-
tographs over an extended
period.

“What you can do is be-
gin to put together mea-
surements of plant growth
rates,” Moloney says. “You
can take into account things
like colour and photosyn-

FALL IS HERE!
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YOUR CONCRETE PROJECTS!
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Esterhazy, SK Moosomin, SK
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Check out the World-Spectator

every week for weekly and local ag news!

thesis. You can also see the
shapes and architecture of
plant. All of these are ma-
jor parameters of interest to
the plant breeder.”

The Canadian Light
Source on the U of S cam-
pus, also known as a syn-
chroton, will play an im-
portant role as well. The
particle acceleration gener-
ates x-rays of a quality that
can penetrate plant struc-
tures. This allows scientists
to examine cell structures
in very fine detail and to
view roots growing in the
soil.

Partnerships

The new centre involves
partnerships with four Ca-
nadian universities, three
international institutes
along with the National
Research Council and Ag-
riculture and Agri-Food

Canada.

Funding comes from a
$37.2 million award over
seven years from the Can-
ada First Research Excel-
lence Fund. P2IRC is cur-
rently recruiting graduate
students, technicians, soft-
ware developers and re-
searchers.

It currently takes 12 to

MOOSOMIN CONSTITUENCY
Phone: 306-435-4005

15 years to develop a new
crop  variety. Moloney
hopes to reduce that time
by more than half during
the next decade.

“By 2022, we hope to
create a unique global re-
source for plant breeders to
develop new crop varieties
at unprecedented speed
and scale,” Maloney says.

A salute to

Agriculture Producers

I would like to express my
appreciation to our agriculture
community for the extensive
contribution you make to our

province's economy.
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2014 Chrysler 200
Touring Sedan

59,849 kms

$13,900

2012 Hyundai
Santa Fe GL

3.5L, Sport Package,
AWD, 104,037 kms

$19,900

_ﬁ 2015 Hyundai Santa
. Fe XL Premium

AWD, 7 Passenger,
39,474 kms

$32,900

2 2015 Kia Sorento EX

Sunroof, AWD,
58,338 kms

$28,900

2012 Hyundai
Tucson Limited

AWD, 78,136 kms

$19,900

STK#: TUI

115 Palliser Way, Yorkton, SK

Whitewood
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2013 Hyundai
Elantra Limited

Navigation, Sedan,
108,853 kms

$14,900

% 2015 Jeep Wrangler
Unlimited Sahara

4WD, 30,793 kms

$36,900

2015 Chevrolet
Tahoe LS

4WD, 8 Passenger,
59,437 kms

$47,900

2013 Toyota
Corolla LE

Sedan, 79,285 kms

$14,900

STK#: U16-016B

Yorkton

Hyunoai f,

1.800.565.0002

CLIRYSLER 0 DODGE J22P o RAM

2014%eep] 2013{Dodgeliourney]
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STOCK# 15-92AT STOCK# 14-UD13AT
2.4L, 1-4 Cyl, 2.4L 1-4 Cyl, 4-Speed Automatic,

9-Speed Automatic, Low kms

521,995

94,392 kms

STOCK# 16-47AT
2.0L, I-4 Cyl, 5 Speed Automatic,

12,995

STOCK# 16-06AT
2.4L 1-4 Cyl, 6-Speed Automatic,
62,638 km

19,995

Whitewood

306-735-2604 / 866-RAM-HEMI

Monday-Friday 8 a.m. to 5 p.m. « Saturday: 9 a.m. to 3 p.m.
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STOCK# 14-U010
Lots of factory warranty remaining!!!

STOCK# 14-195BT
3.5L V6, 6-Speed Automatic,
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3.9L, V6, 4-Speed Automatic,

73,123 kms

523,995

cod [
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68,000 kms
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STOCK# 16-99AT
3.6L V6, Multi-Speed Automatic,

16,995

STOCK# 16-67BT
3.5L, VG 6 Speed Automatic,
247 kms

$28 995

3.6L V-6 Cyl, 5 Speed Automatic,
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2012 Hyundai
Santa Fe

3.5L, Limited, AWD,
73,157 kms

$22,900
2014 Hyundai
Santa Fe Sport SE

2.0T, AWD, 42,840 kms

$30,900

2008 Chrysler Town &
Country Touring Van

7 Passenger,
96,375 kms

$17,900

2~ 2013 Hyundai
; P 5 Elantra GLS Coupe
59,050 kms

$14,900

2013 Jeep Compass
Sport North

4WD, 68,477 kms

$18,900

www.yorktonhyundai.com

2013]DodgelGrand|
(Caravan|SE/SXT}

STOCK# 16-30AT
3.6L, V6, 6-Speed Multi-Speed
Automatic, 52,650 kms

STOCK# 16-78AT

123,500 kms

STOCK# 16-122AT

STOCK# 16-83AT
5.3L V-8 Cyl, 4 Speed Automatic,

523,995

16,995

Your premier retailer of new & used!
Home Page: www.whitewooddodge.com
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New Versatile dealership

RPM is area’s newest implement dealer

BY Kara Kinna

The Moosomin area will
soon have a new imple-
ment dealer. Rick and
Cindy Petersen, with RPM
Service, just north of Moo-
somin on Highway 8, have
decided to start selling Ver-
satile tractors.

This is the first foray into
sales for the couple, who
started RPM Service in
2002—a company that pro-
vides repairs, maintenance
and equipment for ag and
industrial customers, as
well as automotive repairs.
Back then the company
was mobile, doing service
calls in people’s shops or
in the fields. The Petersens
set up a shop in Welwyn,
then a few years ago, pur-
chased 22 "acres of land
along Highway 8 north of
Moosomin, complete with
a large shop for servicing
trucks and equipment.

The new location brought
new opportunities.

“We've been in service
for a while so we thought
we'd try sales,” says Rick.
“It's a good location on the
highway.”

“We have a lot of room
to park equipment,” adds
Cindy. “Hopefully it in-
creases our business. We're
trying to grow.”

Cindy says before the
move to the new location,
the couple talked about
what they could sell.

“Ever since we talked
about moving to Mooso-
min, we've talked about
what we could maybe
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sell,” she says. “And Ver-
satile is just one thing. We
could get into other short
lines, but right now we will
start with that and see how
it goes.”

“We will sell parts as
well. It’s not just the sales
end of it. There will be a

parts department as well,”
adds Rick.

Why Versatile?

“They are made in Can-
ada and there are no other
Versatile dealers real close
by,” says Rick. “Case and
John Deere and New Hol-
land are already here. And

5 TR ¥ T e by z e iy
Cindy and Rick Petersen in front of their shop at RPM Service on Highway 8 nort
min. The couple will soon be selling Versatile tractors on their 22 acre lot.

Versatile does have a good
reputation for a four wheel
drive tractor.

“It’s their 50th anniver-
sary, so they’ve been out
for a long time. Their four
wheel drives have always
been a decent work horse.
They’ve got probably the

h of Mooso-

largest cab in the industry
and they still have reliable
horse power. It's a Cum-
mins engine, so that’s prov-
en—they’ve been around
forever—and a Caterpillar
power shift transmission,
s0 it’s proven as well.”
Rick says he has had

#IGROW

What are growers saying about NorthStar

“In 2013 | tried the Reston variety from NorthStar Genetics and they yielded over
50 bushels per acre. That was over $600 gross return/acre. We dropped canola
altogether. For yield and stand we don't have disease issues with Genuity® Roundup
Ready 2 Yield® soybeans like we do with canola. We were so pleased and we have

“This year we're trying 4 varieties on 1000 acres. All of them are Genuity Roundup
Ready 2 Yield soybeans and we'll keep growing Reston. Once | find a variety like

LEARNING
2 YIELD™
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Genetics’ soybeans?

grown soybeans ever since.”

that, that works, | stick with it.”

John Ryckman — Gainsborough, SK

At NorthStar Genetics, we know beans!

ROUNDUP READY 2 YIELD
SOYBEANS

www.northstargenetics.com

WNorthStar

Genetics
‘l.

good customer feedback
since he’s announced they
will be carrying Versatile.

“Anybody that comes
in, they are glad to hear
that there is another dealer
coming to town,” he says.
“ ‘Competition is good” is
what they say, and I think
Vesatile the Jast few years
has come a long way. There
are a lot of people who are
excited about that brand.”

The Petersens are start-
ing small, and will only
have a few tractors on their
lot to start with. They are
expecting their first trac-
tors to arrive late in 2016
or early in 2017. But they
say there will be room for
growth.

“We are excited and ner-
vous at the same time,”
says Rick.

“We're going to have to
hire. There will probably
be room for technicians,
partsmen, salesmen even-
tually.”

Cindy says some reno-
vating will need to be done
on their building to accom-
modate a parts depart-
ment.

The couple say they are
both looking forward to
having people come take a
look at the new equipment
once it arrives.

“Once it comes in we
will have an open house.
People can come in and
look at the equipment,”
says Rick.

“We'd be happy to have
people come stop in and
check it out,” adds Cindy.

Maximize your yield potential with more 3, 4, and 5 bean pods.
See what growers are saying about Genuity® Roundup Ready 2 Yield® Soybeans

MONSANTO COMPANY IS AMEMBER OF EXCELLENCE THROUGH STEWARDSHIP® (ETS). Monsanto products are commercialized in accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto's Policy for Commercialization of Biotechnology-Derived Plant Products in Commodity Crops.
‘These products have been approved forimportinto key export markets with functioning regulatory systems. Any crop or material produced from these products can only be exported to,or used, processed or soldin countries where all necessary reguatory approvals have been granted. tisaviolation of national and nternational
awtomove material containing biotechtraits across boundariesinto nations whereimportis not permitted. Growers should talk totheir grain handler or product purchaser to confirm their buying position for these products. Excellence Through Stewardship® isa registered trademark of Excellence Through Stewardship.

AALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Re

Genuity®, Roundup Readly 2 Yield”, Roundup Ready® and Roundup® are registered trademarks of Monsanto Technology LLC. Used under liscense.

technology contains genes that confer tolerance to giyphosate, an active ingredient in Roundup® brand agricultural herbicides. Agricultural herbicides containing giyphosate wil killcrops that are not tolerant to giyphosate. Genuity and Design,
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Nitrates in forage crops—a Q & A session

Nabpia Mori, MSc, PAG, REGIONAL FORAGE SPECIALIST
WATROUS REGIONAL SERVICES OFFICE
SASKATCHEWAN MINISTRY OF AGRICULTURE

How come there are nitrates in forage crops?

Nitrate (NO3) is the form of nitrogen taken up by plant
roots. Under normal conditions, nitrates are transported to
the plant stems and leaves where they are converted to pro-
tein. If normal plant growth is suddenly interrupted, such

iy WITHEQURVENT
e ‘@ANDMANPOW&R
OF

INCLUDING: COMMERCIAL BUILDINGS FARM SHOPS
BASEMENT FLOORS, GARAGE FLOORS
& ICF GRADE BEAMS.

CALL NOW FOR BOOKINGS
JIM VAN MEER
OVER 25 YEARS OF CONCRETE EXPERIENCE
BUSINESS CELL
306;4:35;226 306;435;9145

R o o R G A W S SRR TS,

Tire Sales & Repairs

Farm & Tractor Tires

Batteries
Quad Tires
Full Automotive
Repair '
Wheel
Alignments

SGI Safety
Inspections

24-HOUR MOBILE
. TIRE SERVICE

(306) 435-2220

5 MOOSE ST. « MOOSOMIN, SK.

as after a frost, during drought, or following hail damage,
the plant is no longer able to process its nitrates and accu-
mulation can occur.

Are all forages susceptible to nitrate accumulation?

Annual forage crops like oats and millet generally con-
tain more nitrates compared to perennial forages. Weeds
such as kochia, pigweed, and lambsquarter are also more
prone to nitrate accumulation. Large applications of nitro-

VETERINARY CARE
FOR ALL SPECIES

Regular Hours:
Monday - Friday: 8:30 a.m. - 5:00 p.m.
Saturday: 8:30 a.m. - 12 Noon
24 Hour Emergency Service

98 Cook Road - Moosomin, SK

306-435-3979

ANE REALTY

When it’s time to sell the Farm,
get the best price & exposure you
deserve by calling
Lane Realty,
Specializing in
Farm & Ranch property
Call your local agent
Jason Beutler (306) 735-7811

To view full color feature sheets for
all of our CURRENT LISTINGS
Visit our web site at
www.lanerealty.com

LANE REALTY

Saskatchewan’s Farm & Ranch Specialists™
WITH OVER 30 YEARS

IN THE BUSINESS !
WITH 76 NEW SALES SO FAR IN 2016!

U Representing purchasers from across ~
Canada, and around the world!

www.lanerealty.com

gen fertilizer increases soil nitrogen and can increase the
potential for nitrate accumulation. Immature plants accu-
mulate nitrates more easily as they are still growing rapidly.
Alfalfas, vetches, trefoils, peas and clovers generally do not
accumulate nitrates.

What is the best time to cut forages after frost to reduce
nitrate risk?

This largely depends on the severity of the frost. Follow-
ing a light frost where some plants may have survived,
waiting seven to ten days can allow for some nitrates to
be metabolized. If plants are killed during a hard frost, the
nitrates have no place to go and will remain in the plant tis-
sue. The highest nitrate accumulation typically occurs two
to three days following a frost. Thus following a hard frost,
it is best to harvest the forage crop within one day of dam-
age.

Will ensiling or baling the forage help reduce nitrate
levels?

Making silage may or may not reduce nitrate content.
Ensiling does not guarantee a reduction of nitrates to safe
levels. Nitrate concentrations in baled feed do not change
significantly during storage.

How are nitrates causing toxicity in animals?

The nitrates themselves are not toxic to livestock. How-
ever, in ruminants such as cattle, sheep, goats and bison, the
rumen bacteria convert nitrate to nitrite (NO2). Nitrite is
then converted to ammonia. Nitrate poisoning occurs when
the conversion of nitrate to nitrite exceeds the animals’ ca-
pacity to convert nitrite to ammonia. Nitrite causes toxicit
by reducing the capability of blood to carry oxygen whicl
leads to internal suffocation of the animal. Sub-lethal doses
may result in loss of appetite, reduced milk production,
slow growth, and abortion.

How can I know if my forage is safe to feed?

There are no visual indicators for nitrates in feed. The only
way to know for certain that feed is safe for consumption is
to submit a sample for a feed test. Forage nitrate levels less
than 0.5 percent nitrate (reported as NO3 in dry matter) are
considered safe for consumption. Remember that varying
levels of nitrates are also present in water sources. When
evaluating possible nitrate toxicity, the nitrate in both feed
and water must be considered because they are cumulative.

For more information please contact your Regional For-
age or Livestock Specialist, call the Agriculture Knowledge
Centre at 1-866-457-2377 or visit our website at Saskatch-
ewan.ca/agriculture.

Livestock Services
BOX 340 e VIRDEN, MANITOBA
TEL:204-748-2809 * FAX: 204-748-3478
TOLL FREE: 1-888-784-9882
EMAIL ADDRESS: VIRDEN.LMC@HLS.CA
— 2016 FALL SALE SCHEDULE —
SEPTEMBER
26 MONDAY BUTCHER SALE 9AM.
28 WEDNESDAY 20TH ANNIVERSARY PRESORT SALE 10AM.
OCTOBER
MONDAY BUTCHER SALE 9AM.
5 WEDNESDAY PRESORT FEEDER SALE 10AM.
12 WEDNESDAY ANGUS PRESORT FEEDER SALE 10AM.
13 THURSDAY SHEEP, LAMB & GOAT SALE 12NOON
17 MONDAY BUTCHER SALE 9AM.
19 WEDNESDAY PRESORT FEEDER SALE 10AM.
24 MONDAY BUTCHER SALE 9AM.
26 WEDNESDAY CHAROLAIS PRESORT FEEDER SALE 10AM.
28  FRIDAY REGULAR FEEDER SALE 9AM.
31 MONDAY BUTCHER SALE 9AM.
NOVEMBER
WEDNESDAY ANGUS PRESORT FEEDER SALE 10AM.
4 FRIDAY REGULAR FEEDER SALE 9AM.
7 MONDAY BUTCHER SALE 9AM.
9 WEDNESDAY PRESORT FEEDER SALE 10AM.
11 FRIDAY REGULAR FEEDER SALE 9AM.
14 MONDAY BUTCHER SALE 9AM.
16 WEDNESDAY ANGUS PRESORT FEEDER SALE 10AM.
18  FRIDAY BRED COW SALE 11:30AM.
21 MONDAY BUTCHER SALE 9AM.
23 WEDNESDAY PRESORT FEEDER SALE 10AM.
25  FRIDAY BRED COW SALE 11:30 AM.
28 MONDAY BUTCHER SALE 9AM.
30  WEDNESDAY PRESORT FEEDER SALE T0AM.
SK DEALERS LICENSE 171306 MB DEALERS LICENSE 1317. SALE DATES AND TIMES SUBJECT TO CHANGE
ALL CATTLE MUST HAVE THE CCIA CATTLE IDENTIFICATIONTAGS
For any or our feeder finance
program or online auction, please (aII Robin Hill, Manager 204-851-5465 +
Rick Gabrielle 204-851-0613 * Ken Day 204-748-7713 +
Drillon Beaton 204-851-7495  Kolton McIntosh 204-280-0359
PLEASE PHONE IN ALL CONSIGNMENTS
Check www.hls.ca for current market information.

DLMS INTERNET CATTLE SALES EVERY THURSDAY
AT 11 A.M. AT WWW.DLMS.CA - CALL US TO LIST YOUR CATTLE
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Left: Parents Sarah
and Brian Sebastian
with their three kids
and 4-H cows, left to
right, Delaney, Emily
and Evan.

Foray into 4-H pays dividends for family

BY CHRISTALEE FROESE

What started out as a fun new activ-
ity to try has turned into a pretty serious
business for the Sebastian family.

The family of five now dedicates near-
ly every day to selecting, feeding and
training their 4-H cattle. And as for the
fun, they say that has only increased, the
more involved they have become.

Their trial run in the Fillmore-Francis
4-H Club began in 2008 on a suggestion
from fellow farm friends to try it out.

Brian and Sarah Sebastian’s oldest son
Evan was 10 years old at the time and
was eager to join his farm buddies on a
new adventure. The mixed farmers had
never been involved with 4-H in the past
but they thought they’d try it for a year,
with five-year-old Emily and three-year-
old Delaney in tow.

“That first year we learned how to fin-
ish last in everything and if there had
been a place below last, we would have
been in it,” jokes dad Brian, explaining
that he had never been in 4-H as a kid
and had no idea what was involved
with showing cattle.

“It was nerve wracking to watch your
kid go into a ring with a 1,200 pound

animal,” said Sarah who grew up on an
acreage in Pilot Butte, Sask.

The family persevered through their
first years in 4-H thanks to mentorship
by experienced club leader Levi Jackson
and other 4-H parents. By the time Del-
aney had turned six, she too was show-
ing cattle, as was Emily.

Being part of 4-H is now a passion for
all five family members with 17-year-old
Evan being senior showmanship cham-
pion at the Brandon fair in 2016, 12-year-
old Emily winning the junior showman-
ship division in Brandon in 2016 and
nine-year-old Delaney being reserved
junior champion at that same event.

The list of awards for the Sebastian
kids is long but the highlight for all
three of them is working together as
a family. The Sebastians are religious
about weighing their steers and heifers
on the first Saturday of every month,
whether that falls on New Year’s Day or
a holiday or not. And they are also dedi-
cated to sitting down with their 4-H re-
cord books on the first Sunday of every
month to record the new data and adjust
their upcoming month’s feed rations.

“It’s like a big family vacation when

we go to shows,” said Evan, explaining
that the family’s annual show circuit in-
cludes Agribition in Regina, the Royal
Manitoba Winter Fair in Brandon, the
Yorkton Exhibition, the Weyburn Fair
and their 4-H club’s achievement day.

As the Sebastians grew more serious
about showing cattle, they realized their
own herd of commercial beef cows could
not compete with club calves. So in 2013
Evan bought his first club calf, launch-
ing the family into a breeding program
that sees the three kids fighting over sire
directories.

“For them getting a new catalogue
in the mail is better than the Christmas
Wish Book,” said Brian, explaining that
the kids will sneak the bull profile mag-
azines under their pillows at night and
to school to be able to get first dibs on
them.

Sarah said when she looks back at
how far her three children have come in
4-H, she is thankful they took the step
seven years ago to get involved.

“4-H is something that we can do to-
gether as a family to be together with
the kids and to see their confidence,
decision-making skills and responsibil-

INPIGIRYN

AN - JAN
TRANSPORT

LTD.

Phone: 306-645-2032
Fax: 306-645-2143

Cell: 306-435-7216
Toll Free: 1-877-536-8729

P.0. Box 148 « Rocanville, SK  SOA 3L0

TRANS CANADA

BEARING C1 MACHINE

Our staff is ready to serve all your welding, machining and
parts needs in farming, commercial and oilfield repair.
Retailer of bearings, belts, bolts, steel and welding supplies.

Phone: (204) 748-3833 Fax: (204) 748-3835

373 King Street, Virden, MB
Owner: Murray Davies

y

October 1:
Small Animal &
ird Sale Redvers

Rec Centre,
Redvers, SK

KEY “M”

AUCTION SERVICES

ity for their animals grow,” said Sarah,
who is the self-proclaimed ‘family man-
ager,” booking the hotels, sending in the
show paperwork and keeping everyone
fed and happy while they’re on the road
from October to July.

Emily said some parts of 4-H can
be challenging, like having to spend
months and months to halter break a
steer or heifer. But overall, the rewards
far outweigh the work and dedication
required.

“It's something we can do that actu-
ally gives us some income because when
we sell our cows, we save the money and
we use it to buy calves for next year’s
project or to put away for our education
or something big that we want to pur-
chase,” said Emily.

Evan’s 4-H earnings bought him a
truck last year. Emily and Delaney hope
they will be in the same position when
they are old enough to drive. But for
now, they’re just enjoying the daily ride
of caring for their cattle and traveling to
shows with their family.

“You have to be very dedicated to do
this because it's a lot of work, but it's
also a lot of fun,” said Emily.

ion Services

UPCOMING SALES
October 1: October 22:
Harvey & Jack  17th Annual Fall
Kleiman Farm Consignment
Auction, Redvers Rec

Hirsch, SK Centre,
Redvers, SK

October 29:
Antique &
Collectible Auction
Manor Legion Hall
Manor, SK

Dellan Mohrbutter
306-452-3815
www.keymauctions.com

TIRE

24-HOUR
SERVICE

=
DENRAY ===

Fall o Here!

We have a great selection of car, light truck, semi, winter and ag tires.

Before You Hit The Road or The Field . . .
Come and See Us For All Your Tire Needs!

NunirovaL

FOF FVEEFTRING FOE VALSE

irestone
FARM TIRES

04 North Front St. Moosomi

3% YOKOHAMA TIRES

ALLIANCE

BFGoodrich’

TAKE CONTROL"

n, SK 435-2949
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Normalized beef trade between Canada and Mexico .

The countdown to a fully
normalized beef trade be-
tween Canada and Mexico
is nearly complete, with
less than a week before
Mexico fully reopens to Ca-
nadian beef on October 1.

The Canadian Cattle-
men’s Association (CCA)
is pleased that a team of
Mexican officials visited
Canadian cattle produc-
tion, feed mill and beef ex-
porting facilities in Alberta
and British Columbia ear-
lier this summer. CCA says
they do not anticipate any
reason why the October 1
expansion of market access
should not proceed.

Mexico closed to Canadi-
an beef in May 2003 and re-
opened to beef from cattle
under 30 months (UTM) of
age later that year, but re-
mained closed to beef from
over-30-month (OTM)
cattle and some UTM of-
fal. Canadian officials had
approved Mexico to export
beef to Canada two years
earlier.

CCA President Dan Dar-
ling had the opportunity to
meet with Mexican Presi-
dent Enrique Pefa Nieto in
Ottawa in July when he an-
nounced that Mexico will

fully re-open to Canadian
beef on October 1, 2016.
The most significant
remaining bovine spon-
iform  encephalopathy
BSE)-related market re-
striction that the CCA and
the Government of Canada
are continuing to work on
is expansion of access in
China to full UTM from
boneless UTM. The value
of Canadian beef exports to
China more than doubled
in 2015 and there is further

S J pampered Tchnl’

Gayleen Gurr — 306-538-4999

www.pamperedchef.biz/gayleengurr

Call to see our brand new fall catalogue
and a new kids’ line of products!

Visit my website and shop from your seat,
not from your feet! Available 24/7.

Bonkowski Enterprises Inc.

306-435-8008

FALL SPECIALS FOR

AGRICULTURAL METAL CLADDING
SEVERAL COLOURS TO CHOOSE FROM
28 GUAGE
$0.69 PER FOOT

FALL SPECIALS ON
CONTINUOUS METAL ROOFING

potential once access is ex-
panded.

The CCA believes there
is significant potential for
long term demand due to
evolving consumer trends
and a rapidly growing
middle class in China.

Earlier in September,
Canada Beef signed Mem-
orandums of Understand-
ing (MOU) worth roughly
$20 million with Chinese
partners, Bright Haibo In-
vested Million (Fareast)
Ltd. (Million Trading), a

subsidiary of Shanghai-
based Bright Food Group
which is the largest food
and beverage company in
East China. This MOU will
further strengthen Million
Trading’s relationship with
Canada Beef and support
the overall growth in ex-
ports of Canadian beef into
the Chinese market.
Canada Beef also signed
a Eartnership agreement
with a professional train-
ing centre for Western cui-
sine and Chinese cuisine

CROMER, MB

Local commercial hauler offering
custom grain hauling with newer model
tri-axle trailer, 32 tonne capability.
Step deck trailer also available for
moving hay or equipment.

Prorated and legal for travel across Canada/US

If you want affordable, courteous and professional service,
call Larry & Dora at First Light Motoring Ltd.

Serving All local areas!
Call for a quote today!

We also operate a repair shop. Anything from
minor repairs to major overhauls.

We have an Electronic Service Tool to service
most makes. Certified Technician on duty.

Auto Parts Professionals

Located in Cromer, MB ® 204-556-2482
Larry: 204-856-9933 (cell) ® Dora: 204-871-3494 (cell)

BUMPER TO BUMPER

to young chefs, providing
training to over 1,000 chefs
per year across China.

The Canada Beef MOU
was among 56 deals the
Government of Canada an-
nounced it had signed with
China worth more than
$1.2 billion.

With BSE trade issues
becoming settled, the most
significant continuing
trade issues are the tech-
nical issues with Europe
regarding  anti-microbial
rinses used in Canadian
packing plants and imple-
mentation of the Trans-Pa-
cific Partnership to restore
a competitive balance in
the Japanese market.

Once the Europe issues
areresolved, CCAsays they
expect to see an increase in
the number of Canadian
cattle raised without beta-

%;)rusts like ractopamine

ich has the side benefit

of also meaning an increase

in beef available to be ex-
ported to China.

As Canadian beef pro-
ducers make their individ-
ual production decisions,
expanded access to all
these markets are all excel-
lent reasons to be confident
in the future, according to
CCA.
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B-Grade Coloured
756/sq. ft.
B-Grade Galvanized
69¢/sq. ft.
#1Grade 29 Gauge
Galvalume
75¢/sq. ft.
#1Grade 26 Gauge
Galvalume
79¢/sq. ft.

B Grade 30 Gauge
Barnmaster Galvanized
49¢/sq. ft.

Multi Coloured min end
59¢/sq. ft. “

While Stock Lasts!!!

FOUILLARD STEEL
SUPPLIES LTD. :

ST.LAZARE, MB

1-800-510-3303

(" HIMO
BUILDING CENTRE

ALL your home building needs!

M Windows

M Doors

M Siding

M Roofing

M Soffit & Fascia

FREE QUOTES!

M Plumbing

M Electrical

M Metal Roofing

M General Hardware
AND MORE!

FREE DELIVERY!

SERVICE IS KING!
(306) 739-2566 WAWOTA, SK

ROCANVILLE, SK 306-645-2112

LANGENBURG, SK 306-743-2332
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Call 306-435-2445 to find out how you can place your ad in the World-Spectator!
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Local farmers pleased with harvest

w Continued from front

Skulmoski  says grain
prices have remained high
enough to allow for some
profit, although canola pric-
es are still low.

“I did some forward
contracting on barley and
I'm happy with what I'm
receiving there,” he says.
“The canola has room to
come back. I don’t know
what direction it's going to
go. They are still at a value
with our yields so we can
still profit from it, but com-
pared to what we’ve been
used to the last few years
they are slightly lower.”

Cory Woywada, the
manager at the Parrish and
Heimbecker terminal west
of Moosomin, says yields
have been good this year,
but disease has posed a
problem for some cereal
crops. Some crops have
fared much better than oth-

TS,

“Yield-wise it has been
a good harvest but grade
wise on some crops it has
not,” he says. “In wheat we
are seeing high amounts of
ergot and fusarium in it. For
canola, the yields are good
for guys who sprayed with
fungicide, and for guys that
didn’t the yields are a little
less. The quality of the crop
is good on canola.”

irl wada says moisture
was the problem for cereal
crops such as wheat and
barley.

“Mostly it has to do with
weather, it has been too
wet,” he says. “Some guys
grew peas this year and
the yields are down due
to the excess moisture, but
the soybeans guys are quite
happy with the yield on
that crop.

“The better crops were
the earlier crops that went
in. Anyone who planted
their wheat really early
didn’t seem to get affected
as bad. But now we're see-
ing the later crops here that
have a lot more disease in
them.”

Woywada said harvest
was nearly complete last
week.

“I think they are prob-
ably 85 per cent 90 per cent

Providing all your aerial
& ground spraying needs

PHONE JOE or JAN AT:
P: 306-435-2080
C: 306-435-7243

v " g “# .
done And then you get far-
ther south, it’s not quite as
far done around Maryfield
or Redvers.”

Woywada says the soy-
bean crops have been par-
ticularly good in the area
this year.

“More guys are grow-

"I%\ them now,” he says.
ey’ve come up with bet-
ter varlehes that are more
suited for our area. They
are good quality and they
stand nice and they take the
moisture a little better than
some other crops.”

Lee Crosson with Webster
Seed Farm planted 4,000
acres around Welwyn. Cros-
son planted wheat, canola,
oats, peas, fava beans, and
soybeans this year.

Aside from some disease
due to moisture, he says his
harvest this year was about
average.

“It’s probably just a little
above average or average,”
he says. “Canola had dis-
ease this year, it was just too
moist and too much rain.
The humidity was high ev-
ery day. And then some of

the wheat, lots of it looks

okay, but as far as disease,
probably fusarium will be
a problem but I'm not sure
yet.”

Crosson says yields were

Canola being harvested be-
tween Moosomin and Rocanville.

A,
what he expected.

“They are ﬁ obably aver-
age I would think,” he says.
“Some of them like peas,
they were below average
w1t¥1 all the rains. Wheat

Box 1325 -

(20

Virden, MB - ROM 2C0

748-3101

WWW. peace) ulvalleypetcrematorium.com
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LYNNETTE BOCK
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306-645-4552
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was probably average, and
canola we are not done yet
5o I'm not sure.”

Crosson expected to be
finished harvest by the end
of last week.

“It's actually gone fairly
well. It's not even the end
of the September and we
are already done. You don’t
always see that,” he says.

Crosson  said  prices
weren’t great but that was
to be expected this year.

“Wheat prices are defi-
nitely not very good. Most
prices have softened up a
bit but that’s kind of ex-
pected because they are
forecastmg a big crop all
over,” he says.

Overall, though, he says
he’s pleased with harvest
this year.

“It's probably as good as
any. Yields they are aver-
age. Some things are may-
be a hair better but other
' things are not quite as good

, - asexpected.

B a3 “It's not a 2013 again. It's

; c probably more comparable
to last year. We can’t com-
plain too much.”

Peaceful L s_AVINGs SALE
Valley

Pet Crematorium
“A Treasured Memorial for
Your Cherished Pet”

Call Robert for details * 306-452-3393
After Hours: 306-452-8220

Co-op Feeds in Moosomin and Brandon
Services Livestock Producers in SE
Saskatchewan and SW Manitoba with
a full line of feeds, livestock equipment
and animal health products.

Call us today to have a Nutrition and
Production Consultant help you with
your requirements.

Saskatchewan
Murray Easton: 306-435-7745

Manitoba
Alvin Radcliffe: 204-724-0056
Jessica Hextall: 204-901-3058
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CREDIT UNION

BUILDING A BRIGHTER FUTURE TOGETHER

Your Agnbusmess'

Lines of Credit
Investment Planning
Exit and Estate Planing

Expansion Loans
Equipment Loans
Ag Mortgages

Contact: Steve May, Morgan McBurney,
Tim Penner or Yvonne Baron
at 204-748-2907 today.

= @ sunrisecu.mb.ca

POW

The Versatile line of four-wheel drives has been developed to enhance
the profitability of large-scale agricultural operations. Engineered using
heavy-duty companents, the full line of Versatile four-wheel drive trac-
tars, from 350 to 550 horsepower, feature proven Cummins engines,
rugged CAT® powershift transmissions, spacious cab environments and
legendary Versatile reliability and serviceability.
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Wall on trade mission
to South Korea, China

Premier Brad Wall left September 17 on
a trade mission to South Korea and China
aimed at showcasing and building on the
province’s considerable global strengths in
food, fuel and fertilizer.

The 11 day mission will include speaking
engagements and meetings with govern-
ment and business leaders in Seoul, South
Korea and Qingdao, Beijing and Shanghai
in China. This will be the first visit by a
Saskatchewan premier to South Korea and
Premier Wall’s third trip to China.

The mission coincides with a visit to
South Korea and China of a Saskatchewan
Trade and Export Partnership (STEP)-led
delegation that includes 16 exporters and
seven industry associations. The premier
will also be joined at various meetings by
representatives of the Saskatchewan Pulse
Growers, the Saskatchewan Flax Devel-
opment Commission, the Saskatchewan
Canola Development Commission, Cereals
Canada, the Universities of Saskatchewan
and Regina, and Saskatchewan Polytech-
nic.

“Saskatchewan and Canada need to look
to Asia if we want to keep growing our
economies,” Wall said. “South Korea and
China are major markets for us and for the
Saskatchewan companies that supply food
and energy products and expertise to the
world

“China is our second-largest export mar-
ket and the world’s second-largest econo-
my: we're looking to expand on existing
relationships there and explore new trade
opportunities. We also see a bright future
for our agricultural producers in the South
Korea market, thanks to the preferred ac-
cess they will get under the new Canada-
Korea Free Trade Agreement.”

Wall said he would be advocating for
continued access to China’s multi-billion
dollar agri-food market on behalf of Sas-
katchewan producers. He noted he will
also be promoting opportunities to in-
crease Saskatchewan uranium exports to

China.

RPIVI

o~ SERVICE LTD

Saskatchewan'’s overall exports to China
have doubled in the last five years, reach-
ing a value of $3.36 billion in 2015. Our ex-
ports to South Korea in 2015 were valued at
$104 million, up from $86 million in 2014.

Highlights of the mission include:

Akeynote address in Seoul at a luncheon
hosted by the STEP and the Korea Import-
ers Association (KOIMA) plus meetings
with major food and energy companies;

A keynote address in Qingdao at the
STEP-organized Saskatchewan China Ag-
ricultural Trade Conference, plus a round-
table meeting with some of China’s top
buyers of Saskatchewan products;

A speech and panel discussion with busi-
ness leaders and decision-makers in Beijing
on Saskatchewan’s world-renowned exper-
tise in carbon capture and storage as part of
the Canadian Embassy’s “Canada in Con-
versation” speakers’ series;

Eleven investment/economic develop-
ment meetings with businesses and asso-
ciations; and

Participation in an event Saskatchewan’s
post-secondary institutions are holding in
Beijing to celebrate the province’s educa-
tional linkages with China.

Wall added Saskatchewan has what Asia
wants and needs in agriculture, energy, in-
novation and education and we need to
further our efforts on behalf of our export-
ers and agricultural producers, as well as
our rcscarch centres and post-sccondary
institutions.

Since 2010, overall Saskatchewan inter-
national exports are up by 38 per cent and
$1.7 billion in specific investments in Sas-
katchewan.

“Since we began our export market di-
versification efforts in 2008, including trade
missions, we have seen exports to China
grow by 129 per cent and India by 155 per
cent,” Wall said. “Obviously trade mis-
sions are not the reason for these outcomes,
but exporters tell me they are important to
continuing our export success, especially in
Asia.”
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Harvest almost
complete in Southeast

A dry and windy week last week has al-
lowed producers to make significant har-
vest ﬁrogress Sixty per cent of the 2016
crop has been combined and 28 per cent is
swathed or ready to straight-cut, accord-
ing to Saskatchewan Agriculture’s Weekly
Crop Report. The five year (2011-2015) av-
erage for this time of year is 62 per cent
combined.

Regionally, harvest is furthest advanced
in the southeast, where producers have
73 per cent of the crop in the bin. Sixty-
six per cent of the crop is combined in the
southwest, 53 per cent in the east-central
region, 57 per cent in the west-central re-
gion, 54 per cent in the northeast and 48
per cent in the northwest.

Ninety-seven per cent of field peas, 85
per cent of lentils, 57 per cent of durum,
56 per cent of spring wheat, 47 per cent of
canola and 15 er cent of flax have been
combined. e majority of producers

had good harvest weather for most of the
week. Rain showers toward the end of the
week stalled some field operations for a
day or two, particularly in the central and
northern regions.

Most areas that reported rain received
less than 12 mm for the week.

Provincially, cropland topsoil moisture
is rated as nine per cent surplus, 86 per
cent adequate and five per cent short. Ar-
eas around Porcupine Plain, Tisdale and
Arborfield are getting some relief from ex-
cess moisture conditions; however, 36 per
cent of cropland acres are reported to have
surplus moisture at this time.

Strong winds blew some canola swaths
around. Hail was reported in the Tantallon
and Wynyard areas. Bleaching, sprouting,
fusarium and earth tag are causing grade
loss.

Producers are busy harvesting, hauling
bales and controlling weeds.

JoHNSTON'S
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Above: Curt Paton drives a team of Belgian horses.

The farm comes first for Paton family

BY CHRISTALEE FROESE

Work ethic is what it’s all about for the
Patons.

With 450 head of commercial charolais
cattle, 200 purebred Belgian horses and
11,000 total acres of owned and rented
land, there is no other way to operate.

“You get up every morning at 6 a.m. and
you work until everything is done,” said
Mel Paton, the 81-year-old patriarch at MM
Ranch and Paton Bros. farm near Carnduff.

Mel’s grown sons Curt and Clint ascribe
to the same philosophy. While they sepa-
rate their work into two area—Curt taking
care of the livestock and Clint heading up
the grain farming and accounting—they
agree that maintaining a successful farm
operation is all about time and commit-
ment.

“Every day is different and every day
is a challenge,” said Clint of his non-stop
work schedule.

“I never know what’s going to come up
each morning so I don’t plan for anything.
That keeps it interesting.”

The division of labour finds Curt deal-
ing with all horse-related duties, including

managing the PMU herd of 200 purebred
Belgians. The herd has been in the family
since 1966 with the Patons developing a
breeding program that sees horses go to
the USA as Amish work teams, as well as
throughout Canada and the USA for the
show ring, pulling teams and recreation.
The prized Paton Belgians come with re-
spectable price tags ($2,000 to $20,0000)
but Curt explains that the payoff requires
a great deal of commitment.

“There were times last year when I was
up for nine straight nights during foaling
time,” said Curt, adding that due to the
exceptionally high heads and long legs of
the Patons’ Belgian foals, deliveries often
require assistance.

With an expanded PMU quota and 90
new foals expected this spring, Curt will be
extremely busy ensuring that the Belgians
not only deliver their foals safely, but that
all of the horses are broken and marketed
and that vet care and breeding records are
maintained.

Curt has four children, some of whom
are involved in rodeo and some who have
other off-farm activities, and a wife who

-,

works as a Kindergarten teacher. Clint has
six active children and is Carnduff’s fire
chief. The many off-farm commitments
make for extremely busy schedules, how-
ever, Clint said when it comes right down
to it, the farm comes first.

“Sometimes when there’s choices to
make like do you go to the hockey game
or stay home, you have to stay home and
work.”

Curt agreed.

“You have to be able to put the farm first
for the good of everyone—that’s the main
thing,” said Curt.

Many of the grown Paton children work
on the farm when needed. However, Clin-
ton and Curt have encouraged their kids to
get training and establish careers outside
of farming. They believe it’s important to
have some education or a trade because
not all 10 grandchildren will be able to
incorporate themselves into the existing
farm operation.

Curt said that succession planning is
currently under way to ensure that the
economic health of the overall operation
is maintained. Planning, along with open
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SeCan McLeod R2
SeCan Mahony R2 Genuity RR2Y 112 106
DuPont Pioneer 900Y61 RR1 101 91
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communication, are the keys to success.

“You have to be willing to communicate
and lay it on the line every once in a while
just to know where everybody stands,”
said Curt, who maintains one of three indi-
vidual farm yards within the three-family
operation.

Patriarch Mel, who took over the farm
from his dad and uncle in 1949, said the
division of labour is one of the reasons the
three-family farm has been a success.

“If you want to know about horses, you
ask Curt; if you want to know about ma-
chinery or books, ask Clint; if you want
to know what’s for dinner, ask grandma,”
said Melvin, adding that if anyone wants
to know about the cows, they ask him.

Paton matriarch Donalee keeps the
home fires burning on the bustling farm,
serving as grand central station at coffee
and meal time.

“Having everyone around this much,
you really get to know your grandchildren
and you know they’re doing well,” said
Donalee.

For more information on MM Ranch,
visit mmranch.ca.

Maximize your yield potential with more 3, 4, and 5 bean pods.
See what growers are saying about Genuity” Roundup Ready 2

ield® Soybeans
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Prof chosen to study effect of climate change on ag

A lot has changed over
the years in farming. The
equipment that produc-
ers use and the crops they
plant are different. Even
the weather has changed,
and a recent study com-
pleted at the University of
Regina looked into exactly
what effect that is having
on the agricultural indus-
try.

David Sauchyn, a ge-
ography professor at the
university and researcher
with the Prairie Adapta-
tion Research Collabora-
tive, was chosen to be one
of the project leads for
the five-year internation-

MEAL INCLUDES:
12" Pizza

al climate change study.
Sauchyn worked  with
researchers and students
from Regina, the Univer-
sity of Saskatchewan, the
University of Lethbridge,
Argentina, Brazil, Chile
and Columbia.

Rural agricultural com-
munities in  countries
where the researchers were
from were chosen for the
study. In Saskatchewan, an
area around Swift Current
was studied. Researchers
then went out to the com-
munities and talked to the
farmers to see what was
actually affecting them.

“We did systematic

10 Piece Bucket of Chicken

Medium Fries

7

#Krc PIZZA HUT

1201 Park Avenue
MOOSOMIN, SASK.
306-435-3371

M- BLEE

supplies Inc.

Specializing in Beef Nutrition
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= Licktubs
= Hay & Silage Inoculant

= Feed Testing

CONTACT
David Moffatt
Cell: 306-435-9245 *
Home: 306-435-2019
sdmoffatt@sasktel.net
Box 24
Moosomin, SK

social surveys, it wasn’t
just conversation. It was
actually a questionnaire
that was approved by the
university and so these
students spent anywhere

between a couple of hours
and half a day on these
farms,” Sauchyn said.
These interviews re-
vealed that winters are
getting warmer, which is

extending the growing
season for producers.
“The frost-free season is
longer, and you can talk to
anybody that’s been on the
land for a long time and

they’ll tell you for sure that
their seeding and things
are germinating earlier in
the year than they used
to,” Sauchyn said.
Continued on page C20 +=
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Thirst for craft beer brews opportunities

BY TAMARA LEIGH

Three flags fly proudly over Saanichton Farm—one
for country, one for tractor and one for beer. For Bryce
Rashleigh, they are visible reminders of what keeps the
farm growing, and what they are growing for.

“The whole local food movement is huge on Vancouver
Island,” he says. “People are more supportive of my farm
and what I do when tEey see the connection to what they
eat and drink.”

Rashleigh is one of four farmers on Vancouver Island
growing barley on contract for Phillips Brewing and Malt-
ing. A leader in the craft brewing industry in British Co-
lumbia, the company built a malting plant in 2015, and is
working with local farmers to increase barley acreage on
the Island.

“It's a growing part of our business,” says Rashleigh,
who has more than doubled his barley acres since the malt
plant was built. “It's exciting to be part of starting some-
thing new for Vancouver Island. Phillips has put $1 million
into building this malting plant, and it’s up to us farmers
to help them out.”

Brewery with its own malting plant

Matt Phillips is something of a legend in craft brewing
circles, and is not averse to taking risks. In 2001, the young
brewer financed his start-up with credit card debt and
started brewing beer in a windowless apartment in Victo-
ria. Fifteen years later, Phillips Brewing and Malting is one
of the largest craft brewers in B.C., and the only brewery in
Canada with its own malting plant.

“When you're brewing you are intimately aware of your
raw ingredients,” Phillips says. “Ilove the idea of bringing
local barley into our system. It’s a great way to give more of
a signature to our beer, and we're able to take more control
over that part of the supply chain.”

Sourcing local raw ingredients

Vancouver Island growers are currently producing 40
per cent of the 1,200 tonnes of barley that the brewery uses
each year; the rest is sourced from the B.C. Peace River re-
ﬁ’loﬂ The Company is actlvely pur‘;umg new gl‘OWel‘g on

e Island and promoting barley as a rotational crop to get
more acreage into production.

“It’s not like there’s a shortage of malt barley in Cana-
da, but there’s a shortage of Vancouver Island barley,”
Rashleigh says. “With the local market right now, they
basically can use anything producers can grow. It doesn’t
necessarily pay a lot more, but it feels good to be part of the
food and beverage industry.”

One of the barriers for farmers has been the availability
of equipment. High land values and smaller fields require
Island growers to get resourceful to make it work.

“Fortunately I've been able to make it work with some
landowners who are supportive, and by bringing in good
used equipment from the Prairies,” Rashleigh says.

The simultaneous development of infrastructure for
brewer and barley iowers is creating a unique opportu-
nity and market in the region.

More barley needed for craft beer
“There’s going to be an increasing demand for barley

again because craft beer uses so much more barley than
big breweries,” Phillips says. “We would love to be 100 per
cent Island barley; hopefully it's just a matter of time before

e get there.”

The Canadian brewing industry sources 300,000 tonnes
of malt barley from Western Canada each year. Up to 25
per cent of domestic malt barley will be used by craft brew-
ers, despite the fact they only produce six per cent of the
total volume of beer.

According to Beer Canada, the national trade associa-
tion for brewers, there are more than 500 brewing facilities
across the country, double the number 10 years ago.

“The growth in craft beer has been phenomenal since
I started Phillips Brewing, especially over the last five
years,” Phillips explains. “Craft brew is now 12 per cent of
market in the U.S. That statistic is similar in Canada, and
more than 20 per cent in B.C.”

Hops needed too

The growth in craft brewing is not just fuelling demand
for malt barley, but hops as well. Hops were originally
added to beer as a stabilizer. Adding International Bitter-
ing Units (IBU), a measure of the iso-alpha acids, makes
beer last longer.

Over the past 20 years, craft brewers have come to de-
mand more from their hops. Far more than a stabilizer,
they are using hops to add bitterness, body and aroma to
the beer, fuelling an explosion in hop varieties: from fewer
than 50 to over 200 in only two decades. Many of the vari-
eties are proprietary and grown under license.

Joey Bedard is the founding partner in Hops Canada in
Kamloops, B.C. The company started importing and sell-
ing hops in 2014, and has expanded through a partnership
with the Kamloops Indian Band to become the biggest hop
farm in Canada.

“The Kamloops Indian Band put up most of the capital
and land, and we put up the business, contracts and dis-
tribution network,” Bedard says. “We are now a year into
the partnership and have 240 acres of hops in the ground.”

At $15,000 per acre in set-up costs, starting a hops farm
of this size is a bold undertaking, particularly since it takes
up to four years for plants to achieve full production and
hop trends are fickle.

“Hop trends change all the time as you get better variet-
ies to work with. We have to decide today what we think
people are going to want four years out,” Bedard says. “We
sell on five-year contracts, and we only put in the ground
what we've already sold.”

Small brewers sweet spot

Once the plants hit full production, they expect to pro-
duce 350,000 to 400,000 pounds of hops per year. Hops
Canada currently sells to 170 breweries across Canada and
the U.S., as well as India, South Africa, Chile, Columbia,
Spain, Poland and Europe.

“We don'’t sell any hops to big-five brewers right now—
90 per cent of clients are small breweries that brew under
150,000 litres per year. That’s our sweet spot,” says Bedard,
adding that their customer base ranges from home brewers
to super-wholesale.

While the growth in craft brewing has pushed up the de-
mand and prices for hops, Bedard remains cautious about
rapid growth in hops production.

“There’s an illusion that there’s a hops shortage right
now,” Bedard says. “In Canada, we have six to 10 new
breweries opening per month. It takes two months to open
abrewery, but four years to get hops to grow. Once the beer
industry stabilizes, the hop world will catch up and tighten
up quickly.”

Hops Canada is focusing on opportunities in the inter-
national market for the next phase of expansion. They've
signed an agreement with Thompson Rivers University to
manage quality testing for export to the European Union,
where demand is growing for North American-style hops.

“I feel like this industry has the potential to become
much bigger than craft beer,” Bedard says. “We're hoping
to get another $5 million in contracts and then we’ll put in
another field.”

Trent MacMillan

Jarvis Olsen
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Hall: Study will
benefit farmers

w Continued from C18

There are positives to this, Sauchyn
says, as it can lead to more productivity in
the fields and pastures. However there are
also drawbacks. With the warmer weath-
er, new pests and weeds are making their
way north from the U.S. Also the warm
weather can equal more extreme weather
events happening.

With the weather heating up, it does
gives opportunities to producers for new
crops to be grown further north.

“There’s opportunities there for in-
creased production and also greater di-
versity of crops. But in order to achieve
that increased product1v1ty and increased
diversity, the ag sector is going to have to
deal with these pests and pat] ogens and
also with these extreme events,” Sauchyn

QJ@ Fall Flea Market @@%

said.

Norm Hall, president of the Agricultur-
al Producers Association of Saskatchewan,
says that this study can help producers in
the province.

“It’s good to see analytical results from
stuff we’ve been noticing on the farm for
the last number of decades,” Hall said.

Hall and Sauchyn are both hoping that
the data from this study can help to im-
pact government policies and programs
for agriculture. Hall says that producers
have encountered flooding in the last few
years, but there haven’t been government
programs available to help.

“There has to be a mindset change in
both farmers and government if we're
going to see moisture over any length of
time,” Hall said.
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* Contributes to good indoor air quality as certified by Floor Score
= Silver particles provide natural antibacterial protection

Congoleum

CALL NOW OR COME SEE US
FOR GREAT FLOORING PRICES!

With one of the largest Ilnnrlng
warehouses in the area. .

WE'RE WORTH THE TRIP!
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EMBRACE
WINTER

WITH THE MICHELIN® X-ICE® Xi3™ TIRE

MAIL-IN REBATE
WHEN YOU BUY
4 MICHELIN' TIRES

. OCTOBER 7 TO DECEMBER 23, 2016

‘Passenger and light truck tires only
See claim form or visit michelin.ca for details.

n MichelinCanada ’ @MichelinCAN

©2016 MNA(Q)L. Al rights reserved. The “Michelin Man* is a registered trademark licensed
by Michelin North America, Inc

St Lazare Tire Ltd

354 Main St N (204) 683-2290

Committed to quality ® Known for our service

stlazaretire@mymts.net
Hours of Operation Mon-Fri 8:00am - 6:00pm

LAMINATE FLOORING!

WE HAVE A LARGE VARIETY OF BRAND NAMES TO CHOOSE FROM!

Munnlngton

Mercier

LOTS IN STOCK!

Krause 3.25x3/4 American
Solid Walnut Satin
REG $8.94 PER SQ. FT.

SALE 6%
Fores Maple Capucino
2.25x.75 Solid Maple

REG $6.99 PER SQ. FT.

SALE 4%

Fores Red Oak

2.25x.75 Solid Oak
REG $6.99 PER SQ. FT.

SALE 4%

We provide
PROFESSIONAL

INSTALLATION!

Bamboo .75x3.75
Carbon Solid
REG 4.99 PER SQ. FT.

SALE $1%

Brazilian Cherry
Engineerd 3.25x1/2"
REG $5.69 PER SQ. FT.

SALE 33%

Herculese Laminate 8mm

SALE 99¢

DISCOUNT CENTRE
204-683-2416
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VIRDEN, MB - 204-748-7666

DOUG BOB KEN BRETT BRITTANY

SOYBEANS
* McLeod R2

+ CS 2100

WHEAT OATS

« AAC Elie « Souris

« AC Cardale » CS Camden

- Faller CANOLA
PEAS + Canterra 1990

BARLEY « AC Agassiz - £S2000

« CDC Copeland

' « Bentley FLAX

« Westlin 70

SECAN
CANTERRA SEEDS
SEED DEPOT
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Investments coming
by companies that
serve farmers

There are three underpinnings to
the economy of southeast Saskatch-
ewan and southwest Manitoba—ag-
riculture, potash and energy.

All three have their ups and downs.

The energy industry was on a tear
for a good decade, and has slowed
down considerably. We may see some
more activity in that industry next
year as oil prices hopefully rebound
and work hopefully begins on En-
bridge’s Line 3 replacement.

The potash industry has had its ups and
downs, and while the price of the commod-
ity is down right now the area has benefit-
ted by massive investments by PotashCorp
and Mosaic in their mines over the years.

While the agriculture industry has its
ups and downs as prices for grains, oil-
seeds, and cattle go through their cycles, it
is fundamentally more stable than the other
industries.

Farmers have everything invested in
their operations. It’s their investment, it's
their livelihood, it’s their lifestyle. Unlike
an oil company, a farm family is not going
to pull up stakes in a slump.

Farming operations continue to operate
in good times and not so good. That bed-
rock has proved a good foundation for com-
panies that serve farmers to build upon.

Investments being made in the local area
by companies that serve the farming com-
munity show their confidence in the future
of the local agricultural industry.

 Sharpe’s Soil Services is investing $2.8
million in a new fertilizer blending facil-
ity that will allow for faster, more accurate
blending of fertilizers. The company has
grown greatly over the years and Chris Da-
vidson says he sees potential for it to grow
further.

1’3 Kevin Weedmark

 Parrish and Heimbecker is making a
major investment at its terminal at Mooso-
min, with a 35,000 square foot dry fertilizer
facility and a six-tank liquid fertilizer facil-
ity. Construction is under way on the major
expansion. P&H expects the dry fertilizer
facility to be in operation by March and ex-
pects to serve customers within 100 km of
Moosomin.

® Mazer Equipment has purchased land
for a larger dealership in Moosomin and is
planning to build the new dealership next
year.

* RPM Service is becoming a Versatile
Equipment dealer. Moosomin is a major
centre for farm equipment, with Maple
Farm Equipment selling John Deere, Rocky
Mountain Equipment selling Case IH and
Mazer Equipment selling Ford New Hol-
land. Versatile is a smaller player, but
having one more dealer selling large farm
equipment in Moosomin will give farmers
one more option and help cement Mooso-
min’s place as the go-to centre in the area
for farm equipment.

All of these investments will benefit the
local community, and will benefit farmers.
They go to show once again that having a
diversified local economy has served the
area well.

Like the farmers we serve, our vision is to help feed a growing world, We are as

What if

we resolved to be as resilient
as the farmers we serve?

committed to that vision as we have ever been, and we believe our crop nutrients
are vital to achieving it. To that end, we will continue to be one of the largest
employers in our province, 1o support the communities where we live and work,
and to serve our customers so farmers around the globe can keep pace with the

food demands of a rapidly growing world population. Because like those farme
we're proud of what we do—and we're in it for the long haul.

® PotashCorp

PotashCorp com Helping Mature Provide
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On the first day of har-
vest this year, the weath-
er was beautiful and the
promise of a good har-
vest season was in the
air—you could just feel it.
The start of every harvest
brings this incredible feel-
ing of anticipation and
excitement. It lasts about
a day; two for some.

Harvest time in Sas-
katchewan is, without
question, a crazy, busy
time of year. And one
thing is certain for those
who are anywhere in the
vicinity of our farm—
if you can drive, you'll
be called up for duty. I
have this self-imposed
rule when I drive some-
one else’s vehicle, even a
‘field truck’—don’t touch
someone else’s radio set-
tings. Adjust the seat,
adjust the volume, adjust
the air conditioning and
that’s it.

On my way out to com-
bine one evening in late
August, I ended up driv-
ing our son’s old black
half-ton out to the field.
Now, it doesn’t really
make any difference what
you take to the field as
long as the brakes work
and there’s fuel in the
tank. The bonus, in my
mind, is having a work-
ing radio and I was pleas-
antly surprised to listen
in to some Jeff Foxworthy
on my short trip to the
north 40.

After a couple of hours
on the combine, I began

to wonder if it would be
worth my while to install
a satellite radio in the
combine so I could catch
some comedy now and
then, Jeff Foxworthy in
particular, because one
thing’s for sure—listen-
ing to a little comedy sure
passes the time of day as
you make your way up
and down the field.

As it was, by the time I
finished combining that
night, the old black half-
ton was no longer in the
field for me to take back
to the yard so I hopped
into another vehicle and
headed home. As I drove,
I was thinking how nice
it would have been if all
our vehicles had satel-
lite radio so we could all
catch some of Foxwor-
thy’s brand of humour
now and then.

As luck would have it I
ended up making several
trips to the field in the old
black half-ton throughout
this year’s harvest sea-
son. It was unfortunate
in my mind that each trip
was only four or five min-
utes long and I could only
catch a little of Foxwor-
thy’s comedy on those
short hauls.

On one of those trips,
technically a ‘meals-on-
wheels’ trip (and not in
that motorhome-pie-in-
the-sky dream I some-
times have), I offered to
combine for an hour or
so so our son could get
the semi to the elevator
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Foxworthy in the field

DOWN

by donna beutler - donna. finelinedesdigngiyahoo.com
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before it closed. Over a
quick tailgate supper,
my husband and I talked
about how well the ‘new-
to-us’ combine had runall
harvest to that point (the
70% completion mark)
and what great shape the
header auger was in. As I
powered up and lowered
the header to the ground,
1 thought briefly about
the bun dough I had left
in the oven. Oh, heck,
I thought, I would be
home before it rose over
the bowl and into the
oven. I hadn’t gone far
before I plugged up, and
then a second time with
the now familiar ‘chut,
chut, chut’ sound.

As 1 started up yet
again, I wasn’t thinking
about bun dough any-
more at all—I was just
hoping I didn’t plug up
again. Alas, if only that
had been my next prob-
lem. The noise I heard a
few minutes later was
definitely not the ‘chut,

nachosflyingservice@gmail.com

Nacho’s Iﬁmm Inc.
AERIAL APPLICATIONS
Flying the Area for Over 15 Years!

We are happy to see good
weather and good yields so
far this harvest season!

Our customers have reported really
good results on pre-harvest Glyphosate
applications. Our electrostatic spray
system is providing a uniform droplet
~ spectrum and excellent spray pattern
deposition on straight cut canola as well
as cereal crops.

The ability to reach weeds under crop
canopy is essential in preparing fields
for next year’s crop and we are getting
the job done.

Best wishes of a good end of the
harvest and better prices for your crop
from everyone at Nacho’s Flying Service!

CLOSING OUT

SUMME

Boats, Trailers and RVs
Discounts on Travel/Cargo

Bat

NOW IS THE TIME TO BUY A TRAILER!
Discounted Pricing & Specials on our ENTIRE INVENTORY

Check out our line of Horse, Cattle, Cargo, Dump, Tilt L
and many more trailers! I

Manitoba
Public

PLUS! PARTS & SERVICE SPECIALS

Great Selection of CAMPING TRAILERS, KEYSTONE HIDEQUTS
and PRINCEGRAFT PONTOONS.

Call today for more information!

Hail Repai vice

chut, chut’ sound I was
listening for, but it was
substantial and I imme-
diately brought every-
thing to a halt.

And so, the stone
(okay, the rock as the
guys called it) I picked
up did a little (or a lot de-
pending on who you are)

damage to the header
auger and yeah, I may
never hear the end of
it. If nothing else, it has
marked the 2016 harvest-
ing season and I can hear
it being retold 10 years
from now—"“Remember
harvest 2016? And that
rock the size of China
that mom picked up?”
Yeah, well that’'s what
the guys will remember.
I, on the other hand, will
probably remember ar-
riving home, some four
hours later, to deal with a
pile of bun dough oozing
over the edge of the bowl
and down into the oven.

Harvest continued into
September and I drove a
variety of vehicles to the
field but one thing I began
to notice when I drove the
old black truck was that

PRODUCTS & SERVICES:

Leader in Liquid Fertilizer . Compreh

products) . Cer

Maobile USC Seed Treater. Crop Protection Products . Micronutrients .
Field Scouting . Ground & Aerial Custom Applications . Soil Sampling .
Equipment Rentals . Flexible Investment (Financing) Options .

ied Seed .

d Pri umpstart .
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there seemed to be a lot of
repetition of Foxworthy’s
act. Still enjoyable, mind
you, just rather repetitive.
Even that however didn’t
cause me to consider
changing channels.

A week or two into Sep-
tember, and with several
repeats of Jeff Foxwor-
thy under my belt, I was
giving my son a ride to
the field in his old black
half-ton, having never
touched the radio, not
even the volume. I hap-
pened to mention to him
that I didn’t realize he
had satellite radio in this
half-ton.

“I don’t,” he said as he
jumped out of the truck,
heading for the semi.
Turning back, he elabo-
rated: “Eject doesn’t work
anymore.”

TRUST IN SHARPE'S FOR ALL YOUR CROP PRODUCTION NEEDS

COME SEE US ON THE

TRANS CANADA HIGHWAY
IN BRANDON

AUTDO &

Vil ADVANTAGE

+ ONLINE PARTS STORE
* FULL SERVICE CENTRE

* WINTERIZING BOAT/
BOAT WRAPPING

TRAILER

204-726-8199

www.aats.ca
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Moose Mountain
Meats Co-operative Ltd

1/2 Mile South of Wawota on Grid 603

306-739-2500

Call to book your order for custom processing of
Beef, Pork, Lamb & Bison

In-House Smoker + Try our Custom Sausages

o e
It’s Hunting Season!
. We truly appreciate the hunters in our area. We will offer FREE
Cutting & Wrapping (does not include any smoking or sausage)
to the largest Moose, Elk and Deer brought in to our shop.
Winners will be determined at the end of the season, complete
with your name on a plaque to be displayed at the shop.
- Call the shop for more details at 306-739-2500
or after hours: 306-434-9660

Happy Hunting! "4
= > - = - '*'\' iﬁ 4

K-LINE

28’ SPEED TILLER

Save time, fuel and labour

e Excellent seedbed preparation
Increase organic matter in your soil
Proven ability to mulch and breakdown trash residue
Operates best at high speeds (8-12 miles/hour)
Effective weed control

The World-Spectator - Moosomin, Sask.
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Family Farm Equipment Leasing

Lease to Own for Business & the Farm
Providing Tax Beneficial leases to many of your neighbors in:
Kennedy, Grenfell, Griffin, Wawota, Wolseley, Estevan,
Moosomin, Spy Hill, Brandon, Neepawa, Killarney, Winnipeg

Ag Equipment Division
Tractors = Grain Bins = Buildings < Trucks & more!

- -& -'_r\\\\\... !E:ﬁ:—

Commercial Business Equipment Division

Wheel-loaders = Paving Equipment = Backhoes
Skid Steers = Manufacturing Equipment

Equipment We Lease: M

Chiropractic = Trucking = Construction = Farm & more!

Ask your neighbors how happy they have been with their leases!
References are available. Call 204-479-2228 for a quote on any type
of equipment (New or Pre Owned). You can find the equipment
& dealer you want OR ask for our assistance, with our contacts.

Building relationships is our pleasure!
Family Farm Equipment Leasing

204-479-2228 get.equipment@familyfarmlease.com
familyfarmlease.com

WISHEK

FLAMAN
RENTALS

e 30” Blades

Cc23

LDC

VIRDEN, MANITOBA

In the field, on the road, or at home
We are right there with you.

14’ & 22’ HEAVY DISC

One pass breaking disc, use it on stubble & sloughs, reclaim land

CALL US FOR ALL
YOUR GRAIN
MARKETING NEEDS

TOLL FREE
1-800-667-7033
OR 1-204-748-6282

Patrick, Andy or Darrell

FLAMAN
RENTALS

Spool & bearing scrapers
Hydraulic leveler

Single point depth control
Offset from 10’ to 18’

Fall cleanup made easy with Flaman Rentals $11.00/acre

flaman.com

Minimum daily rates apply.

Yorkton 306.783.1689
Moosomin 306.435.4143
Swan River 204.734.9999

Visit the World-Spectator online each week at

www.world-spectator.com
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Above left: Farm to Fork tour participants learn about crop research at the University of Saskatchewan. Above Right: ‘Food influencer’ guests
experience a Saskatchewan harvest on the Farm to Fork tour.

Farm to Fork Tour promotes Saskatchewan'’s
influential food writers

bounty to

The second annual Farm to Fork tour
took place last week in the Saskatoon area
as Farm and Food Care Saskatchewan
brought more than 40 influential food ex-
perts from across North America together
for a three-day journey through our prov-
ince's thriving agriculture industry.

Farm and Food Care Saskatchewan
(FFC SK) is a non-profit organization that
works to connect consumers to agricul-
ture. The purpose of the tour is to build
relationships with key people who influ-
ence consumers and tﬁeir food choices
and bring them face-to-face with our
farmers, ranchers and food producers.

The participants had the opportunity
to witness harvest in full swing at Wilbar
Farms near Dundurn, Sask., and to meet

ERINARY HE

their purebred Red and Back Angus cattle
herd. Other tour stops included watch-
ing eggs reach their cartons at the Star
Eggs processing facility, sampling a pint
at Great Western Brewing Company and
taking in the College of Agriculture and
Bioresources Greenhouse at the Univer-
sity of Saskatchewan.

Seminars on food safety and biotech-
nology rounded out the program and
participants were eager to ask questions
of the agriculture industry representa-
tives that joined them. Of course guests
were never hungry as some of Saska-
toon’s most talented chefs were featured
at the Delta Bessborough hotel, Agar’s
Corner, Wanuskewin Heritage Park, Bof-
fin’s Public House and Riverside Country

AL S

AND PET CREMATORIUM

. Cow/Calf Vaccines
o Calf Castration

. Pregnancy Checking

(Ultrasound and manual)

Dr. Clarke Hill, D.V.M.
Dr. Christine Ewert-Hill, D.V.M.
Dr. Monica Schott, D.V.M.
Dr. Rafael Pineda, D.V.M.

Redvers #1 Service Road (306) 452-3558

Carlyle Hwy #13 North (306) 453-2446
Kipling #905 Main Street (306) 736-2516

Club.

“Our group left very well fed and rich-
er in spirit. We experienced the passion
and commitment these producers put
into the food they feed their families and
share with Canada and the world,” said
Patricia Chuey, a registered dietitian and
enthusiastic tour participant.

“We are very passionate about agricul-
ture here,” said Clinton Monchuk, incom-
ing Executive Director of FFC SK. “I want
to thank everyone who came out to the
farm tour and showed interest in learn-
ing about Saskatchewan’s abundance of
wholesome food products. The relation-
ship doesn’t stop here.”

Sponsors of tﬁis year’s tour included:
Barley Council of Canada, Chicken Farm-

" CULTIVATE A THRIVING

and chefs

ers of Saskatchewan, CropLife Canada,
the French’s Food Company, Great West-
ern Brewing Company, SaskCanola, Sas-
katchewan Cattlemen’s Association, Sas-
katchewan Egg Producers, SaskFlax, Sask
Mustard, Sask Pork, Saskatchewan Pulse
Growers and Tourism Saskatoon.

Farm & Food Care Saskatchewan
(FFC SK) is a whole-sector coalition made up
of farm families, agribusinesses, food proces-
sors, restaurants, retailers, food companies
and more. Together, they help tell the stories
of the farmers who work hard to grow the fresh
Saskatchewan food that we all enjoy. FFC SK
works to provide a coordinated effort and a
unified voice, connecting farm gates to our
dinner plates.

FARM SUCCESSION PLAN'

LIKE A FARM, A GOOD SUCCESSION PLAN TAKES TIME AND CARE.
PROTECT YOUR FARM, YOUR FAMILY AND YOUR INCOME.

WE CAN HELP.

Planning how to pass the farm to the next generation while protecting your own financial
security is something to plan for now, rather than putting it off until later. We'll help you
look at the big picture, gather information and set goals. Together, we'll carefully consider
your options and resolve issues, meeting the needs of everyone involved.

It all starts with a few simple steps. Let’s talk about how we can help you.

Jim Beale”
CPCA CHS™
Advisor
306-537-0779

). Beale Financial Services Inc.

*Mutual funds offered by Sun Life Financial Investment Services (Canada) Inc.

Mike Parisone”
Dip.BA

Associate Advisor
306-525-3800

Sun
Life Financial

Sun Life Assurance Company of Canada s 2 member of the Sun Life Fnancial group of companies;

 Sun Life Assurance Company of Canada, 2016

EMMATT CR

REEK

RANCH

We have a select group of Heifer Calves
for sale by private treaty.

WY

Mark & Pamela Wushke
Box 805, Whitewood, Sk S0G 5C0

H: 306-735-2805

C: 306-735-7980

wushkemd@yahoo.ca
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Fifth generation farmers in Kendal, SK

BY CHRISTALEE FROESE

Fourth generation farm-
ers Jodi and Dennis Kress
didn’t have to work very
hard to get the fifth genera-
tion involved.

As soon as their first child
Owen could walk, he was
interested in helping with
chores on this 850-head
mixed farm. By the time
their second child, Zoe, and
their third child, Cole, came
along, the kids were part of
the operation.

Now that the three Kress
children are ten, eight and
six, they have a full slate
of after-school chores that
takes them about an hour

to complete. Their jobs in-
clude collecting eggs, as
well as feeding and wa-
tering chickens, cows and
calves. They also bring a
surrogate Holstein from the
pasture to the barn daily to
feed her calf and four addi-
tional calves.

“I like getting to be with
all the animals because I like
to hold them and pet them,
especially the calves,” said
Grade 1 student Cole.

Jodi said her kids can’t
ever seem to get enough
time helping out, even
when it’s an all-day job.

“Sometimes on a Satur-
day Owen will work eight

DOING ll’:llﬂ:rl’

“Seeking fulfillment by providing
professional health care for your
pets and livestock”

fo schedule your herd's
pregnancy checking &
discuss vaceing rotocols

Offers on farm and in clinic services for all species

Call us to discuss how we can help
your animal or herd!

Dr. Justin Noble, DVM
424 Maple St.
Esterhazy, SK

Phone (306) 745-6642

-

Congratulations to the farming

communii

on achieving a

successful harvest season.

For the winter months ahead we
stock workwear & footwear from
suppliers Carhartt, Tough Duck,

Red Wing, Baffin, and Watson Gloves.

i We also carry most items to survive
the Saskatchewan winters.

We carry Interstate batterles

CHECK US OUT ON |

| 'WWW.RONA.CA

Monday-Frlday 9am-6pm
Saturday = 9 am - 5 pm
Moosomin, SK = 306.435.3919

hours with his dad—what
kid wants to work for eight
hours? It's crazy!” said an
amazed Jodi.

While Jodi did not grow
up on the farm, she quick-
ly came to appreciate the
hours it takes to run a suc-
cessful ~ operation. Even
when her and Dennis were
living in cities and pursu-
ing careers (lab and x-ray
technician for Jodi and
electrician for Dennis), they
returned to the farm every
spare moment to help out.
In 2005, the pull of the farm
became too strong and the
ambitious couple decided
on the spur of the moment
that the time had come to
return to the farm.

“It was the 31st of the
month and we were go-
ing to pay our rent in Re-
gina and Dennis said, ‘why
don’t we just move home,”
recalls Jodi of the decision
that the couple made when
they were 25 years old.

Dennis and Jodi were
welcomed into the fold by
Dennis’s farming parents,
Jerome and Debbie Kress.
As the oldest child of five,
Dennis had been the one
who always showed inter-
est in becoming a full-time
farmer.

The Kress farm dates
back to 1912, with the origi-
nal house being built by
Wendelin and Katharina
Kress in 1917. Their son

Above: Zoe, Owen and Cole Kress do chores on their Kendal, Sask.

cattle farm

Martin and Betty then took
over the mixed operation,
raising 11 children on in
the original site. A second
house was built in 2002 by
Martin’s son Jerome and
his wife Debbie, who took
over from Martin and Betty
in 1979. Jodi and Dennis
moved into the 1917 farm

<ABLE

EAVESTROUGHING LTD.

SIDING © METAL ROOFING © SOFFIT
FASCIA © EAVESTROUGHS e CLADDING

306.532.4496

WAPELLA

204.725.2294

BRANDON
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Whitewood
Livestock Sales

306-735-2822

www.whitewoodlivestock.com

Regular Cattle Sales
EVERY TUESDAY AT 9 A.M.

Pre-Sort Feeder Sales
TUESDAY, OCTOBER 11
TO THE END OF NOVEMBER

Join our weekly text of
the Market Report!

Text your name and cell number
to 306-735-7810 or
call the office to register.

We are your authorized

Masterfeeds Dealer!
For all your animal nutritional needs.

GATEBUSTER SALE!

Rite-Lix Low Moisture Blocks

FIELD STAFF:

Rhett Parks
306-735-7813

Glen Vargo
306-736-7710

Chad Kelly
306-735-7810

house in 2005. The young
couple added onto the
house in stages and con-
tinue to renovate as needed.

“I think it's really nice
that Dennis can work with
his kids and that he can live
in this house that has been
in this family for over 100
years,” said Jodi, explain-
ing that 160 Kress relatives
gathered at the farm in 2012
for the celebration of its
centennial.

Dennis’s dad Jerome said
he’s proud that five genera-
tions have been able to con-
tinue on the farming tradi-
tion.

“It makes you feel like
you did something for a
reason and purpose,” said
Jerome who farms jointly

with Dennis.

The two-family opera-
tion consists of a herd of
360 cow-calf pairs in addi-
tion to 500 head of feedlot
cattle. The family makes
all of their own silage feed
while getting deliveries of
custom-made pellets up to
three times weekly.

Dennis said the upside of
running a family farm is the
time he gets with his kids.
The downside is the enor-
mous time commitment it
takes to keep a herd of 1,320
cattle fed, healthy and mar-
keted.

“You have to miss some
family thinﬁs like going to
dance and hockey, but you
just have to be here,” said
the 36-year-old.

co-opeirators

ALL TYPES OF
INSURANCE:

e Farm
* Business
e Home

= Life Insurance
= Auto extension policies

e L

Jim Moore

306-435-7096

jim_moore@cooperators.ca
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The realities of mergers

The idea of mergers
has always been one that
sends shudders through
whatever sector the busi-
nesses are involved in.

That is with at least
some good reason too.

Mergers by nature re-
duce competition.

If two elevator compa-
nies merge, it means one
less option for farmers to
sell to.

That is the same regard-
less of what sector the
merger is in.

Part of the reason merg-
ers take place is to elimi-
nate at least some of the
competition. It is why big
fish eat little fish.

Mergers also mean a
shuffling of the deck in
terms of services and local
jobs.

When companies come
together they move to con-
solidate, and that almost
always means cutting out
redundancies in service.
To do less would be folly,
since it is through such
actions the efficiencies in
providing products and
services are realized which
in turn is how a better
overall bottom line is at-
tained.

That said in the case
of agriculture, and many

other sectors I am sure, the

savings are not generally
assed on to the consumer
farmer).

Mergers create better
bottom lines for investors
first and foremost.

So it'’s not a huge sur-
prise when a report
crossed the desk noting
Terry Boehm, chair of the
Seed and Trade Commit-
tee of the National Farm-
ers Union, and past presi-
dent of that group, said the
suggested merger of Agri-
um and PotashCorp could
have adverse impacts on
Canadian farmers.

In an email from the
NFU itself Boehm is quot-
ed from an interview with
CBC’s Peter Armstrong,
host of CBC News Net-
work’s On The Money,
saying “Our experience
with mergers, whether it
be in herbicide manufac-
turers, seed companies,
etc, has always led to
higher costs to the farm-
er as we have very little
power to negotiate as indi-
vidual farmers, or even as
small collectives ... with
these behemoths that are
being formed.”

There is at least some ra-
tionale for the suggestion
to be sure.

—
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25 veahs,
STILL PROVEN

Crop
Production
Services

Whitewood
306-735-5200

Dean Fortin
Liz Doud

But farm groups, even
one as ‘small farm-ori-
ented’ as the NFU, must
be careful in criticisms of
mergers.

Few sectors have seen
the steady, decades-long,
trend of ever larger farm
operations.

The bigger fishes gob-
bling up the smaller ones
began sometime in the
period book-ended by the
two great wars, and has
been continuing unabated
to this day.

The multi-thousand
acre farms today are a far
cry from the quarter sec-
tion homesteads which
brought farmers to the Ca-
nadian Prairies in the first
place.

Farmers have merged,
absorbed, bought out, and
otherwise taken over their
neighbours’ farms for de-
cades on end. They have
done so in the name of
creating efficiencies which
are supposed to improve

Moosomin
306-435-2521

Phil Hunter
Britteny Schwanke|

Tanner Baily

PV5406

] Building the future of Roundup Ready” canola

Calvin Daniels

their bottom lines. Produc-
ers, many of them at least,
equate bigger with better
in terms of what they can
achieve in terms of mak-
ing a return on investment
and in the process a living
for themselves.

I's a motivation not
so far removed from the
ideas behind a potash
merger, only those own-
ers are shareholders, and
the scale of dollars is much
larger.

Whether it's two potash
companies becoming one,
or one farmer absorbing
another, the process is un-
dertaken to generate effi-
ciencies and better returns
for the owners. That is re-
ally something central to
the idea of business, and
farming is no more, and
no less, than just another
business sector.

Monday, September 26, 2016

F -—
Liquor Franchise & Reverse Osmosis Bottled Water
Home Delivery & In-Store Pickup

122 Ellice St * Rocanville, SK « 306-645-2828
Coming Soon!

TASTING 6 ROOM

THE PREMIUM OLIVE OIL EXPERIENCE: Entice your senses while your
palette explores unique combinations of Extra Virgin Olive Oil from
our groves in South Africa and Balsamic Vinegar from Modena, ltaly.
We will have 48 different flavours so be sure to come in and sample.
Watch for Ads when this great product will be in the store!

FALL CLEARANCE SALE!

Porcelain Crocks Water Dishes for Pets
A porcelain crock displenses water  Small dish with botfle ® Reg: $12.99
at a slightly chilled temperature over BLOWOUT: $4.99
that of room temperature © Double Pet Dish » Reg: $1
o g: $14.99
REG: $42.99 BLOWOUT: $6.99
. 4 BLOWOUT: 4Gallon Pet Dish » Reg: $49.95

P 52999 BLOWOUT: $19.99
i 21/2 Gallon Pet Dish '

-

Reg: $39.95
BLOWOUT:
$14.99

Hear the call of
the wild this fall!

Be prepared for a new hunting season by
checking out our hunting and winter clothing!

3 : " T rir — . _ T g L=
'ChecRout our’large’selection of various

e

~~brands"of work boots and workwear! =

MOULTRIE

Hunting
Knives

Moultire A5
Game Cams

15%«

10%«

Sales Dates: September 26 - October 15, 2016. See in-store for more sales!

702 LALONDE ST.
WHITEWOOD, SK

306.735.2560

Subscribe to the World-Spectator by calling 306-435-2445 or visit our website at www.world-spectator.com
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BY LORNE McCLINTON

The two most common
ways to pay yourself are
wages and corporate divi-
dends.

Taking money out of
your corporation as wag-
es allows you to build up
RSP (retirement savings
plan) and pay into Canada
Pension Plan.

Dividends can be used
to transfer money out of
the corporation to any eli-
gible shareholders.

Other ways include
rental income and ben-
efit options, like medical
plans, that are tax deduct-
ible for the corporation but
don’t have to be declared
as personal income.

Structuring farms as
corporations  offers lots
of tax advantages. Since
most farms qualify for the
federal small business tax
credit, the federal rate is
only 11 per cent. The maxi-
mum provincial corporate
tax rates vary from 11 per
cent in British Columbia to
16 per cent in Nova Scotia
and P.E.L This is a fraction
of most farmers’ personal
tax rates. It's no wonder
many farmers try to keep
as much of their economic
activity as they can inside
a corporation. However,
sooner or later everyone
has to withdraw money
for personal use.

There are several ways
you can do this, says Kel-
vin Shultz with Wheat-
land Accounting in Fill-
more, Sask. The two most
common are wages and
corporate dividends. Both
come with advantages and
disadvantages.

“Taking money out of
your corporation as Wﬂg-

100

20

80

Per cent of farms
w
&

< $10,000

es allows you to build up
RSP (retirement savings
plan) room at a rate of 18
per cent of your gross sal-
ary,” Shultz says. “It also
allows you to pay into
Canada Pension Plan.”

< $25,000
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- How to pay yourself

<$50,000 < $100,000
to calculate and submit
your personal taxes, and
accounting fees are paid
personally.

Up until a year ago, pro-
ducers who' took money
as dividends instead of

Any land or tax-paid assets you roll into the

company at time of incorporation quali

as a

shareholder loan — which isn't classed as income

when repaid.

A less obvious but sig-
nificant advantage is that
the corporation calculates
the tax you owe and sub-
mits it to Canada Revenue
Agency (CRA) on your be-
half.

This is an advantage,
because if you take money
out of the company in any
other fashion, you have

wages paid about two per
cent less tax, Shultz says.
However, due to recent tax
rate changes, that’s no lon-
ger the case. While every
province’s rates are still a
bit different, there’s now
so little variance it hardly
matters which method
you choose. The only rea-
son you would choose

estates.

We are a full service law firm practicing in the areas
of real estate, business law, estate planning and

We have specific knowledge to assist you with all of
your agricultural needs including land transactions,
financing and mortgages, estate and succession
planning and the business of farming.

We believe in quality work and client satisfaction.
We are proud of our team and our team approach in
handling legal matters.
Our lawyers work together along with our professional
support staff to ensure co-ordinated, time saving and
cost effective strategies.
We would be happy to serve you at our main office
located in Moosomin or one of our branch offices in
Kipling, Redvers or Wawota.

PLEASE CONTACT OUR MAIN OFFICE
FOR AN APPOINTMENT

Moosomin

306-435-3851
1103 Broadway Avenue

< $250,000

< $500,000 < 31,000,000
one over the other comes
down to whether you
want to pay into CPP and
build RSP room through
wages.

MANAGE YOUR DIVIDENDS

Dividends can be used
to transfer money out of
the corporation to any eli-
gible shareholders, Shultz
says. However, you have
to remember that every
shareholder who has the
same class of share must
be paid the same dividend
per share.

“Most producers struc-
ture their corporations so
that each spouse, child or

COUTURE

COUTURE
MOTORS LTD.

CORNER OF HIGHWAYS #8 AND #13 « REDVERS, SK

306-452-3555

Featuring Sea-Can
Storage Containers

< $2,000,000 52,000,000
other shareholder is is-
sued a different class of
shares,” Shultz says. “One
will receive Class A shares,
another will receive Class
B shares and so on. Each
share type might have ex-
actly the same attributes,
but having different share
classes allows you to pay
dividends to everyone at
different rates.”
Corporations do pay a
higher tax rate on certain
types of income, Shultz
cautions. So if your corpo-
ration receives dividends
or capital gains income,
you will almost certainly
want to take money out

KOTORS

Elkhorn Agro Centre

204-845-2438

Dry Fertilizer

Crop Protection
Seed

Custom Application
Rental Equipment
Agronomy Services
Anhydrous Ammonia
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of your company through
dividends instead of wag-
es.

These types of income
go into something called
a refundable dividend
tax-on-hand account, bet-
ter known by its acronym
RDTOH. If you pay a divi-
dend while you have an
RDTOH balance, about 33
per cent of it will qualify as
a tax credit to the corpora-
tion. So if the corporation
paid a $10,000 dividend,
it would receive about a
$3,333 refund. If you are
sitting on a sizeable bal-
ance in RDTOH accounts,
it’s likely advantageous to
pay dividends rather than
wages.

OPTIONS WITH BENEFITS

CRA does offer farm-
ers a few other options,
Shultz says. These include
rental income and a vari-
ety of benefit options, like
medical plans, that are tax
deductible for the corpora-
tion but don’t have to be
declared as personal in-
come.

“It's quite common for
producers to charge their
company rent for farm-
land they personally own
outside the corporation,”
Shultz says. “Of course,
this becomes income to
you personally and does
attract GST or HST. Rental
income also can be used to
build up your RSP room,
but it doesn’t qualify for
cprp”

You can also claim a tax-
free mileage allowance on
your vehicle. If you keep
track of the kilometres
you are using for business,
CRA will allow a per-kilo-
metre claim on that vehicle
the corporation can deduct
and you don’t need to in-
clude in personal income.

Any land or tax-paid as-
set rolled into the compa-
ny at time of incorporation
also qualifies as a share-
holder loan. The company
can pay this value back
any time without it being
classified as income.

Producers shouldn’t
take money out of the
corporation by charging
a management fee, Shultz
cautions. CRA now frowns
on this once-common
practice. Its position is that
management fees should
be considered wages, and
the corporation should
have withheld and sub-
mitted the taxes and statu-
tory deductions owed on it
at the time of payment.

Congratulations on another
great harvest season!

Twin Valley Co-op is proud to serve our
local agriculture community year-round

Elkhorn Home Centre

204-845-2145

o Building Materials
* Tools

e Electrical and
Plumbing Supplies
Paint

Power Equipment
Lawn and Garden
Sports and Leisure

Elkhorn Grocery

204-845-2428
* Meat Department
* Fully Stocked
Fresh Produce
* Fresh Bread
* Special Orders
© Liguor Vendor
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Is the next generation ready to take over the farm?

How can you tell if the next generation is ready to take
over the farm? Abe Toews, a succession expert with Be-
yond Wealth Consulting in Regina, Sask., says the best
way is to test them.

Involve them now

“A good litmus test is to consider whether or not Mom
and Dad can step away from the farm for three or four
months without disrupting the operation,” Toews says.
“If the kids can’t rise to the occasion, examine what needs
to happen so they can.”

He recommends starting to develop management skills
by involving them in meetings with your lender and ac-
countant, and letting them participate in production plan-
ning. It’s critical they understand what the financial state-
ments say. Next step is to test their leadership abilities
bﬁ/ letting them take over a significant task that interests
them.

If you want the secret to a smooth succession, it’s up-
front communication.

Develop skills and start delegating

“There are lots of activities on the farm you can delegate
that will be a lot better in younger hands,” Toews says.
“The younger generation is generally more adaptable to
technology, for example. Farm Credit Canada has some
good farm management software available for farmers, so
make operating it a project for them.”

It's important to let your children make some mistakes,
Toews adds. They won't always get everything right, but
you shouldn’t necessarily jump in and try to fix it. As long
as it’s not a catastrophic error, give them the opportunity
to figure things out.

Learn to let go

Letting go of control of the farm isn't an easy decision
for many farmers, says Diane McKenzie, a rancher and
farm succession expert from Warner, Alta. Not only do
they fear they won't have enough money for their retire-
ment, but they’re also hesitant to give up control of their
life’s work. That's why most planners have a tale to tell
about a 65-year-old farmer who hopes that this year his
dad will finally let him see the books.

“The emotional aspects of succession planning seem
more comphcated for some people than others,” McKen-
zie says. “It's a grieving process; they re grieving the pas-
sage of time and their own mortality.”

McKenzie says that if your parents aren’t ready to let
8o, try to put yourself in their shoes. Develop a step-by-

TR

Whether you are a home owner, business
owner or insulating for agricultural purposes,

MORE[SAVINGS,

* Reduce your heating system
by 30-40%

* No condensation problems

* Mice and rodent resistant

¢ Higher R value perinch

MORE[COMEORT,|

* Excellent acoustics -

a quieter environment
A draft-free environment
* WallBAR in-wall and attic

insulations

Don’t he fooled. . .

NOT ALL
INSULATION
IS EQUAL!

Investing in a quality insulation
product results in long-term
henefits and savings.You only have

1 one chance to get it right!

o Free Estimates

R T——

step proposal that addresses both their emotional and fi-
nancial concerns.

Communication key to succession success

Talking about uncomfortable issues like money, retire-
ment and death is never easy. That’s why lack of commu-
nication between the two generations is the single biggest
issue that Toews sees when helping a family with their
succession plan.

“Mom and Dad grew up in an environment where talk-
ing about money wasn’t considered appropriate,” Toews
says. The?: never saw their parents’ estate plan until the
day after their funeral. If you want to distil the secret to
a smooth succession plan down to one thing, it would be
up-front communications.”

Sometimes it's easier to discuss issues by bringing in
an independent third party, a succession planner, to help
steer the process and act as a buffer, McKenzie says.

Outline expectations clearly

Toews suggests having everyone participate in regular
family meetings. It's an opportunity for Mom and Dad
to outline what their expectations are for retirement, and
non-farming children can share what their expectations
are for an inheritance.

“The sooner you start doing this, the better,” Toews
says. “Some of these planning things take time, so don’t
hesitate to start involving your children - even if some of
them are still in their teens. At that stage you have no idea
whether they’ll be interested in taking over the operation
or not. But sﬁowing them there is an opportunity for them
if they are interested is critical for developing the entre-
preneurial spirit they need to become a farmer.”

Will there be someone to take over?

Farming in Canada is on the cusp of a massive genera-
tional shift. Data from the most recent Census of Agri-
culture [SD1] won’t be available for a while, but in 2011
the oldest operator on 55 per cent of Canadian farms was
over 55.

Traditionally, the older generation has groomed the
younger one to take over by working with them side by
side. That doesn’t appear to be happening as much to-
day; the last census showed that only one in seven opera-
tors now work on a multi-generational farm (defined as a
farm with at least two operators with an age difference of
twenty years or more).

“The reality is that we have thousands of business own-
ers who want to leave their business in the next five to 10

UL

MORE[SAEETY,

Fire resistant, mould resistant
Does not impose a health risk
No “possible cause of

cancer” labels

First building product to carry
the “Environmental Choice” logo
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GCOMFORT FROM A PRODUCT
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dollar for all qualities and classes of cattle
_‘ever charge selling fees, which means more profit per head

an pay more for cattle delivered direct to Prairie Livestock
Jame day payment

years,” Toews says. He worries there may not be enough
young entrepreneurs ready to take over. “It's a huge issue
and it hasn’t had the attention it deserves.” It's also an
opportunity for young people passionate about farming.
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) Serta Mattresses
) Washer/Dryer Sets
) Fridges
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PRAIRIE LIVESTOCK

LIVESTOCK DEALERS AND ORDER BUYERS
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FCC report reflects continued
financial stability in agriculture

Canadian farmers are in
a strong position to meet
their financial obligations,
despite plateauing farm
incomes and slowing land
appreciations, according
to Farm Credit Canada’s
2016-2017 Outlook  for
Farm Assets and Debt Re-
port.

“This financial strength
allows the industry to in-
vest even more in the in-
novation and productiv-
ity it will need to feed an
ever-growing world popu-
lation,” said J.P. Gervais,
FCC’s chief agricultural
economist.

In 2015, the debt-to-asset
ratio on Canadian farms
remained historically low
at 15.5 per cent, compared
to the Pl‘EViOLlS ﬁve—year
average of 159 per cent
and the 15-year average of
16.7 per cent, according to
the report.

A low debt-to-asset ra-
tio is generally considered
better for business, since
it provides financial flex-
ibility and lowers risk for
producers.

FCC’s Outlook for Farm
Assets and Debt Report
provides an overview of
the balance sheet of agri-
culture, focusing on the
financial health of the sec-
tor. It also looks at the af-
fordability of assets rela-
tive to farm income, with a
special focus on farmland
values.

“After a prolonged pe-
riod of strong growth in

farm asset and land val-
ues, our projections indi-
cate a deceleration in both
increasing land values and
farm debt levels,” Gervais
said.

The report analyzed
three key indicators of the
financial health of Can-
ada’s agriculture sector:
liquidity, solvency and
profitability. It found that
farm liquidity, which looks
at the ability of producers
to make short-term pay-

financed by debt—have
remained consistently
strong over the past five

years.

In 2015, farm profitabil-
ity, calculated by compar-
ing net income to total
assets, was slightly below
the five-year average due
to strong farm asset appre-
ciation, especially in farm-
land values.

“Land is the most valu-
able asset a farmer owns
and the most important

noting that land made up

67 per cent of the value of

total farm assets in 2015,

compared to 54 per cent in
81.

“As farming becomes
more profitable, farmland
becomes more expensive,”
he said. “However, when
asset values are increas-
ing more quickly than net
farm income, overall prof-

itability begins to soften.
This reflects the cyclical
nature of the business.”
From 2001 to 2011, the
value of farmland and
buildings appreciated on
average 7.2 per cent per
year, doubling over that
timeframe. From 2012 to
2015, average annual ap-
preciation was 11.7 per
cent and total appreciation

was 39.4 per cent.

Gervais said a combina-
tion of low interest rates
and strong crop receipts
was the primary cause of
the rapid rate of asset ap-
preciation in recent years.
He projects appreciation
will slow down with the
expectation of lower crop
prices over the next two to
three years.

ments, and solvency—the  input for agricultural pro-

duction,” said Gervais,

proportion of total assets

Looking to sell?
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® Business e Antique
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Contact us!
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AUCTIONS
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306-647-2661 306-782-0787

Visit www.ukrainetzauction.com for updated listing and pictures
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Farming isn’t
like any other
business

We believe in giving you many
options for your farm insurance,
without adding coverage you don’t
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a company founded by farmers.

Let’s talk.
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Bovcat of Regina offers a large  33¢
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— 35th Annual —

Dodge City Days Rodeo

Friday, October 7 & Saturday October 8, 2016
‘At the Wapella Arena

Rodeo Admission:
$12 Adults * $8 Students

Friday, October 7 Saturday, October 8

* 6 p.m. Concession Opens * 8 - 10:30 a.m. Pancake Breakfast
« 7 p.m. Rodeo Action Begins provided by Wapella Gymnastic Club
« Beer Gardens * 10 a.m. Kids Rodeo '

« Intermission: Wild Pony Races * 1 P.m. Concession Opens
3 kids/team, 13 years and under. * & p.m. Rodeo Action Begins
:—E (11m1ted teams) ¢ Beer Gardens

" +10 p.m. Slack « Intermission Wild Pony Races
3 kids/team, 13 years and under
(limited teams)

For more info phone * 5:30 Supper

306-435-7044 * 6:30 p.;m. Ranch Rodeo

($5 Entry if not at afternoon performance)

E'r" T,

I
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Saturdav Night Dance
g Featuring

Brett Michael Monka

Doors open at 9:30 p.m.
at the Wapella Curling Rink
Admission: $15 « No Minors
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o Mineral, Salt & Lick Tubs

Page Wire, Board or Vinyl
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1402 North Front Street ¢ Moosomin, SK
306-435-4211 » www.adairsales.com

0% FINANCING orR CASH BACK!

During this year's Yalue Bonanza sales event, take advantage of more ways to save,
including 0% FINANCING* or choose cash back on select New Holland products.
You'll find the best savings of the year on that New Holland tractor and equipment
you've had your eye on.

But time is not on your side—Value Bonanza ends October 31, 2016 so hurry into
your New Holland dealer today or visit nhvaluebonanza.com

SHOAL LAKE, MB
204.759.2126
STE. ROSE DU LAC, MB
204.447.2739

ARBORG, MB
204 376 5600

204.723.2244

CRYSTAL CITY, MB

204.873.2480 306.435.3610
HARTNEY, MB

204.858.2000 204.476.2364

KILLARNEY, MB
204.523.4414 WWW mazergroup ca

CN'l CAPITAL

NIAZEITCGITOLI”
ROBLIN, MB
204.937.2134
SWAN RIVER, MB
204.734.9361

STEINBACH, MB
MOOSOMIN, SK 204.326.9834
204.857.8711
WINNIPEG, MB
204.253.2900

L. See your pariipatng
31, 2016 at participating

*ForC

Allights reserved. New H registered in e Unied States and many other
ates. CNH Industrial Capital and New Holland Consiruction ar trademarks in the United States and many ofher
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WE SELL SALES] SALES SELL US
ROSS TAYLOR
AUCTION SERVICE

ONE OF THE LEADING LOCAL COMMUNITY MINDED FULL-TIME
AUCTION COMPANIES IN SOUTHWESTERN MB AND SOUTHEASTERN SK

THINKING OF AN AUCTION SALE? CALL US!

\ pos® .Illrjl-"lul.
AUCTION SERVICE
F Ry

We are a FULL-TIME, FULL-SERVICE local auction company who will provide that
personal touch to your sale. BOOK EARLY to be included in our extensive advertising
package, which include:
* Upcoming Ag Days in Brandon
* Full Color Sale Flyers

« Paper ads in all major and local newspapers
« Radio ads on 4 radio stations

OUR SERVICE INCLUDES:
* Mobile Catering Service « FCC Financing available on
« Free Consultations machinery over $5,000 on

+ Portable Spotless approved credit
Washrooms * Fully-staffed to handle all

* People Mover auction needs
« Licensed Livestock Dealers

Same-day Guaranteed
Settlement

Pre-Sale Setup
Multi-Parcel Land Auctions
Mobile Office

Mobile Sound System

WE CARE BEFORE, DURING AND AFTER YOUR AUCTION!
ISIT OUR WEBSITE

WWW. ROSSTAYLORAUCTIONS coM

For a no obligation consultation, please call

TOLL FREE 1-877-617-2537
Ross: 204-522-5356 * Brock: 204-522-6396

License# 1300 (MB) 909917 (SK)

PX9020 MCB

For all your Kioti
tractor needs

Your local Kioti dealer

Universe Satellite Sales Ltd.
520 Railway Ave. * Rocanville, SK

306.645.2669

www.universesatellite.com
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Good times increase
need for farm financing

BY KEvIN HURSH

At first blush this seems
counterintuitive, and I'd
never really thought about
it until I saw a presentation
on the topic by Gord Nyst-
uen of Input Capital Corp
at the Canadian Global
Grains Symposium in Win-
nipeg.

DIVERSITY OF CAPITAL
OPTIONS NEEDED

Input Capital, which
bills itself as the world’s
first agricultural commod-
ity streaming company,
buys canola from Prairie
farmers using multi-year
contracts with the majority
of the cash paid up front.
In essence, tﬂey provide a
form of financing for pro-
ducers who may be short
of equity for debt financ-

ing.

Farmland values have
increased dramatically in
most regions of the coun-
try, pushing up the net
worth of farms.

Nystuen believes a great
deal of financing in vari-
ous forms will increasingly
be needed, not because of

(tractor & loader)

tough financial conditions,
but because returns have
been good for many pro-
ducers.

FARMS INCREASINGLY
WORTH MORE

Farmland values have
increased dramatically in
most regions of the country,
pushing up the net worth
of farms. And in the supply
managed industries, quota
values have not declined.
With strong balance sheets
on most farms and 75 per
cent net equity being the
norm, why would equity
be a looming concern?

For farms being sold
to third parties, purchase
Erices are typically the

ighest ever. For farms that
operate with a significant
portion of rented ground,
paying rental rates also
consumes capital.

MoM AND DAD NEED
EQUITY TO RETIRE
In many cases, farms are
passed from one genera-
tion to the next, but the re-
tiring generation is unlike-
ly to pass the entire farm

#Offor available (7/1/2016 - 09/20/2016. Offers valid anly at partieipating dealars. Pricing, payments and madels may vary
by dealer. Ollzr based on Lhe purchase of eligible new equipment delined in prometional program. Some resirictions apply.
Financlng subject Lo credlL approval. Prior plrchases are ol elglble. Offer cannol be combl

cancellation without pricr netico. See your dealer far full detalls

Ined wih sy other offer or lov
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to their successors without
keeping some equity for
themselves. After all, they
need money for their re-
tirement and it's money
they’ve earned.

Dad and Mom may want
to be paid in full for their
equity by the next genera-
tion or they may settle for
half to make the transfer
more tenable. Perhaps be-
cause they have off-farm
investments they can af-
ford to be compensated
for only 25 per cent of the
farm’s value.

OUTSIDE FINANCING
A NECESSITY

Each farm and family
situation is different, but
a modest farm can easily
have millions of dollars in
equity. Even though the
farm has been profitable
and even though the trans-
fer is intergenerational,
there will be a big need for
outside capital.

Profit contributes to
land and quota values,
and it's a much healthier
situation than meagre or
non-existent  profitability
causing stagnant or fall-
ing asset values. However,
profitability doesn’t reduce
the need for financing. In-
stead, the need increases,
even for many of the cases
where the farm remains in
the family.

Good times in agricul-
ture do not decrease the
need for outside capital
and various financing op-
tions. In fact, the opposite
is true.

— KIOTISAVINGS EVENT

Purchase a PX9020 Mechanical Shuttle with Loader & Receive

1557000 % @ 0%160u0
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- Afunny thing happens when you test drive a KIOTI®
tractor for the first time. All those thoughts you
had about buying another brand, perhaps one more
“famous” disappear. And suddenly, the only tractor
you'll ever buy is a KIOTI.
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The Agnculture More Than Ever campaign is geared toward promotlng

positive perceptions of agriculture.

Manitoba supports Agriculture
More than Ever campaign

Manitoba has renewed its partnership
with Agriculture More Than Ever, a na-
tional initiative to encourage those in-
volved in agriculture to speak positively
about their work and their industry, Agri-
culture Minister Ralph Eichler announced
last week.

“Thousands of Manitobans work in the
agriculture sector and they all have posi-
tive stories to share,” said Eichler. “By re-
newing our partnership with Agricuiture
More Than Ever, we want Manitobans to
know we share their passion and commit-
ment to the agriculture industry. We be-
lieve there is a lot of good news to share
and want to be part of that story.”

Agriculture More Than Ever encourages

governments, organizations and individu-
als to sign up as ‘agvocates’ and commit
to being a positive voice for the industry.
Since its launch more than four years ago,
over 470 partner organizations and 2,500
individuals signed on.

“Being an agvocate is about adding your
voice to the food conversation in positive,
engaging, and relatable ways,” says Can-
dace Hill, manager of Agriculture More
Than Ever.

“Our newest campaign is a video that
shows the real faces of people in agricul-
ture with a strong call to action for every-
one in the industry to get involved in the
food conversation, no matter how big or
small their contribution.”
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Acres of Expertise.

N

64,900 RM 98 Scott
22 L’ d Good heavy, well-drained land,
rain Lan: located south of Regina. Priced
157 Acres under $2,000/acre and leased for

Alex/Anne Morrow| 2016 at $7,500 on a yearly basis.

=
7 RM 186 Abernethy

2 .99L’°go 4bedroom, 3 bathroom split-level
rain Lan home with double attached garage.

216 Acres Yard includes 50 x 80 ft. mechanic

Alex/Anne Morrow| Shop, Quonset, and a second house.

HAMMOND

REALTY

At Hammond Realty our fiduciary duties to
our clients are of paramount importance to
us: accountability, confidentiality, disclosure,
competence, obedience and loyalty.
Alex and Anne Morrow provide this highest
standard of care to their clients. They have a
wealth of prior experience in mixed farming,
equipment sales and the agricultural finance
sector to complement and enhance their
expertise in the agriculture real estate market.

Buying?

Are you looking to expand your existing
farmland operation or for that perfectacreage?
Alex and Anne Morrow are Saskatchewan’s Ag
Real Estate Professionals and together have
years of experience in the industry. They
would appreciate the opportunity to
use their Acres of Expertise to help you
find and purchase the perfect property.

Selling?

Hammond Realty has sold over 65,000 acres
of farmland so far this year and demand
continues to be very strong. New farmland
listings are needed. If you are contemplating
selling or just want information, contact Anne
or Alex and put their Acres of Expertise to
work for you.

Saskatchewan’s Ag Real Estate Professionals

Alex Morrow
Salesperson

(306) 434-8780

Anne Morrow
Salesperson

(306) 435-6617

For the most up-to-date listings, please visit our website

HammondRealty.ca

UNRESERVED LIQUIDATION of ASSETS
for RANCHER’S WELDING CROMER OPERATIONS
WEDNESDAY, OCTOBER 12TH 10:00am

DIRECTIONS: 0.5 Kms South on Hwy #256 to Road 49N; 1.8 Kms West on Road 49N to Sale site on North Side
Watch for signs Sale Day.
THIS IS AN OVERVIEW OF SALE ITEMS. FOR A COMPLETE LIST, GO TO WWW.FRASERAUCTION.COM

of CROMER, MB. -

TRUCK & TRAILERS:

* 2008 Fard F350 Super Duty Truck w/12' Flat Deck,
68110 Gas Eng, Auto Trans, XL Package, 4x4, A, Tl
Cruise, 17" Rubber, SAFETIED (recently rebuilt engine)
32" Wilkinson Gooseneck Flat Deck Trailer w/ (2)
10000 b Dual Wheel Axles, Beaver Tails w/ Ramps,
Strap Winches, Dual Jacks, SAFETIED

28" Golden Falcon 5th Wheel T/A Travel Trailer w/Bunk
Beds in back, couch and table converts into a bed, bed in
the front, sleeps 6, fridge, stove, (New) Microwave, (New)
Hot Water Tank, Bathroom w/ tub & shower, air cond

© (5) Yard Trailers, 20'L x 12'W, 16" Tires (Paint Trailers)
 Trailer Built for Handling Sheet Metal Material Vertically
INDUSTRIAL:

 Sellick SD-80 DSL Fork Lift, Maximum Lift — 169", Cap —
8000 Ib, 3 Speed Trans, 4 Cyl DSL Eng, 6006Hrs Showing,
/n4394007832, (Was Safefied fill Oct 9, 2015)
 Caterpillar Model GC15K Propane Fork Lift, Certified Oct
9, 2015, 3 Stage Mast, Lift Cap 3000lb,

© Hyster Electric Fork lif W/Gould (hnrger 24 Cells, 48V,
Batteries only 3 years old, Certified Oct 9, 2015, Hyd Fork
Side Shift 2'2"-6'3", 9530Hrs Showing

 Hyster Outdoor Fork Lift, 6 Cyl Ford Gas Eng (Rebuilt 6

years ago) Needs carb rebuilt, 3820Hrs Showing, © Scissor
Lift (Indoor), Electric Drive w/Built-in Charger, 40" height
(4) Propane Cylinders for Fork Lifts © 4 Point Portable Yard
Crane w/20001bs hoist ® 24’ | Beam Yard Drag
TRACTOR:

 IH 1086 Tractor w/Dual Hyd, Dual PTO, 8 Speed Trans
w/ /A, 18.4-38 Rear Singles, New starter Spring 2016,
7717Hrs Showing, s/n —n/a

WELDERS & PLASMA CUTTERS:

 Miller Delta Fab Mig Welder w/Miller Wire Feeder, 3PH,
400 AMP, was Certified till Oct 4, 2015

 Miller Delta Fab Mig Welder w/Miller wire feed, was
Certified till Oct 4, 2015, 3PH, 400 AMP

 Miller Delta Fab Mig Welder w/Miller Wire Feeder, 3PH,
400 AMP, was Certified fill Oct 4, 2015

© Acklands (Miller) Mig Welder w/AMS-22A 24V Wire
Feeder, 3PH, was Cerified till Oct 4, 2015

© Thermal Arc Fabstar 4030 Mig Welder w/Thermal Arc
VA4000 Ulira Feed, 400 AMP, 30V, 3PH, 50 AMP, 16V,
1PH, was Certified fill Oct 04, 2015

 Memco Mig Welder w/ Memco 24V Constant Speed
Wire Feeder, 3PH (can be converted to 1PH), AC/DC 300
CC/CY, was Certiied fill Oct 4, 2015

© Miller Millermatic 352 Mig Welder, 2014, 220V, 1PH, ®
Lincoln Ideal Arc 250 Arc Welder, AC-DC, 220V, 250 AMP
© Miller Regency 250 CV-DC Arc Welding Power Supply, 220 V
© Thermal Arc Power Supply for Mig Welder

© Hypertherm Powermax 1000 G3 Series Plasma Cutter
w/ Cart, 220V, TPH © Lincoln Electric Plasma, 220V, 1PH
IRON WORKING EQUIPMENT:

© Pearson 12’ Break, 8000 Ibs/per Sq Inch, Electric
Adiuster for Pressure, Foot Pedal Release, 2 Set of Dies,
600V, 3PH o Darbert 10" Shear, will cut up to 1/4”
material, 3 sets of blades, 575V, 3PH, 15 AMP, 10 HP,
Adjustable Backstop, s/n8907322 e Kingsland Iron
Worker, 3PH, Notching: V-6x3x3/8, Rect — 2x3x3/8,
Angle Chopping: - 90 Degree — 5x5x1/2, 45 Degree —
3.5x3.5x38, Section Croppi

— 6x3, Joist — 6x3, Angle — 6x3.5 x ¥ Wil Punch 1
1/8" Hole, Set of Punches & Dies from 4" —11/8",
extra set of Blades (3 Blades, one in unit), Roller Table
on Feed Side, Notcher disconnected — does not have a
quard » Homemade HD Hyd Press w/Power Pac, 6000
Psi, 220V, 4” Diameter Ram, 26" Stroke, 60" W Opening [¥
 Cosen Machinery Industrial SH-330ER Band Saw,
2HP-220V, 2003.5, Totally Hydraulc, Hyd Vice, Hyd Lift,

Not responsibl for erors in descripion. Subject fo addiions and or deleions. Prperty owners and Fraser Auction Senice o responsible forany accidenis. GST & PST where applicable
TERMS: Vise, Mastercard, Debys, Cash or Chegues. NOTE: cheaues of $50,000 of more st be occompanied b burk leter of credi

F 204.729. 99]2
office@fraserauction.com

Brondon MB | 204. 727 2001 |
www.fruseruuci‘lon.com |
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Decision-making 101 for farmers

Everyone has their own way
of making decisions. Some
people are disciplined, sys-
tematic analysts. Others listen
to their gut. Many, if not most,
combine both approaches to
one degree or another.

Are there decision-making
best practices that farmers
can adapt to their own situa-
tions? Here are the views of a
farmer, a consultant who ad-
vises farmers, and a business
professor who also happens to
be a farmer.

The farmer

When you consider the scale
of Jeff Carlson’s farming and
business operations, it seems
clear that many sound deci-
sions have been made over the

ears.

Carlson and his family crop
19,000 acres in the Trochu area
of central Alberta as well as in
Saskatchewan. The operation
includes an extensive cattle
operation, spanning cow-calf,
backgrounding and feedlot.
The family also operates a
group of three fertilizer and
chemical dealerships.

I think a farmer is more
likely to regret the land pur-
chase they could have made
but didn’t.

To this solid farming and
land-owning heritage, Carlson
brings a systematic approach
to making decisions. It works
for his day-to-day agronomic
choices, but the same process
largely applies when he looks
years if not decades down the
road.

Set a timeline. If a decision
needs to be made, such as on
a land purchase, Carlson be-
lieves it's important to estab-
lish a deadline. “Otherwise,
you can get caught up in a
kind of analysis paralysis,”
he says, “where you just keep
looking at the same data over
and over again but nothing
happens.”

Ask for input. Carlson seeks
advice from his lawyer and ac-
countant, as well as friends
and current and former busi-
ness partners. “Your accoun-
tant and lawyer are trained to
be cautious,” says Carlson, a
lawyer himself. “That is valu-
able, but if you were too cau-
tious, you would never end up
doing anything.”

Do research into the busi-
ness environment. Carlson
reads extensively among ag-
riculture and business-related
media. He also attends in-
dustry conferences and trade
shows and is open to ideas
from consultants he works
with. This input reflects the
climate in which Carlson’s de-
cision will be made.

Consider the dimensions
of the decision. With 19,000
acres under his belt, Carlson
is no stranger to land pur-
chase. As an example of his
decision-making method, he
observes that a prospective
land purchase would have at
least three aspects that need
to be considered carefully and
in detail. One is financial, and
whether the cost of the land
would fit with his financial
plan. The second is about pro-
ductive farming, whether the
land is worth farming. Finally,
there’s a personal dimension
where he considers how the
land will fit within his family’s
long-term future.

Seek agreement within
the family. Carlson believes
that one of his family’s key
strengths is the way they come
together around” big-ticket
decision-making. “Sometimes
we can disagree,” he says, “but
generally we are able to take a
formalized business approach,
and try to check the emotion at
the door.”

Respect your gut. Carlson’s
decision-making process is
systematic, but that doesn’t
mean it's approached with a
cold, robotic mentality. Sub-
jective factors are also consid-
ered. If your intuition clashes
with the data, that doesn’t
mean your intuition is wrong.

“There have been lots of
times I have stepped out and

made a decision even though
not all the information I need-
ed was available,” Carlson
says. “There are definitely
times where the family or
the partners need to just hold
hands and jump, as long as
you're all doing it together.”
The consultant

The phone rings. It's your
neighbour down the road,
calling with some news you've
been looking forward to hear-
ing. They’ve decided to sell
some land, right next to yours.

Do you buy the land? Ac-
cording to Rob Saik, Red Deer,
Alta.-based founder of agro-
nomic consulting firm Agri-
Trend, this decision could be
a milestone in the farmer’s ca-
reer and no two producers will
tackle it in exactly the same
way. He’s often seen the pro-
cess first-hand.

“Agri-Trend puts together
peer groups of farmers,” Saik
says. “Most fall into one of
two positions: those interested
in expanding their land base

“_.°  PLUS, rebates up to $2,600 CAD*
feih " ORinlieu of financing,
rebates up to $5,300 CAD*

on select Bobcat skid-steer loaders

@;{,'PLUS, rebates up
. 0 $8,600 CAD*

0" APR for 48 months’

and those interested in getting
more from the land they have
now.”

As Saik has advised these
gf‘—uwers and observed their
thought processes, he’s come
up with a two-point method
to inform a land purchase de-
cision.

First, identify where agri-
culture is in its economic cycle.
Second, identify where 'you
are in your agronomic cycle.
Saik believes ~the economic
cgcle is in a less robust phase
than a few years ago.

“When farmers are in rapid
expansion mode and crops are
making money, it's hard not to
think about buying land,” he
says. “It's tougﬁcr now. I see
more guys interested in miti-
gating risk and getting more
agronomically from the land
they have. It's important to
know whether you're in an ex-
pansion stage in your cycle, or
an agronomic stage, because
you probably can’t do both at
the same time.”

To Saik, however, because of
the unique nature of farmland
as an investment, a productive
asset and an emotional touch-
stone, there is one decision
that a farmer can often regret.

“In the long run,” he says, “I
think a farmer is more likely to
regret the land purchase they
could have made but didn’t;
the land that got away from
them. That can stay with you
for a while.”

The professor

Do you find the s-word in-
timidating? Take heart. Ac-
cording to University of To-
ronto business professor Glen
Whyte, strategy is just a high-
minded word for something
simple.

“A strategic decision really
means a big decision that has
long-term consequences and
is difficult to change once you
make it,” says Whyte, whose

family farms near Peterbor-
ough, Ont.

If you were an MBA student
in Whyte’s class, you'd spend

months and years sweating
over strategic decision-mak-
ing. For his fellow Canadian
farmers, he breaks it down to
five essential questions you
can ask yourself, reflecting
what he calls integrated prob-
lem-solving.

What goals are you trying
to achieve? Assess how the
decision fits into your overall
business plan and whether
there are other options that
could also help you reach
your goals.

Is your analysis sound? “It
can be human nature to make
a decision, then go back and
find a rationale to justify it,”
says Whyte. “Make sure the
reasoning takes place first.”

How does the decision af-
fect the level of business risk?
“There may be ways to miti-
gate those risks,” he says. “But
Kou might want to accept a

igher level of risk, not less, as
long as you are compensated
for that risk with sufficient up-
side.”

If it fails, why did it fail?
Whyte  recommends that,
before pulling the decision-
making trigger, you perform a
“pre-mortem.” “This is an act
of imagination or a thought
experiment,” he says. “Imag-
ine that it's a year later, and
the decision turned out to
be a disaster. Try to come up
with reasons why the decision
could have turned out poor-
ly.” This exercise ensures you
identify the risks in the deci-
sion before you make it, and
could unearth risks you hadn’t
fully considered.

If it fails, what's next? “Our
typical response to failure isn’t
to take another course of ac-
tion,” Whyte says.

“More often, it's to double-
down and make an escalating
commitment to a failing strat-
egy.” Having a Plan B in place,
and a defined time for when
that Plan B kicks in, will help
manage the impact of a deci-
sion going sideways.
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APR for

MAPLE

FARM EQUIPMENT

0.9* APR for
60 months’
PLUS, rebates up
to $7,800 CAD*

ORin lieu of financing,
rebates up to
$15,100 CAD*

on select Bohcat
compact excavators

ORin lieu of financing,

rebates up to

Maple Farm Equipment
Your Bobeat Dealer In The Parkland

306.783.9459 306-782-8572 DIRECT SALES

www.maplefarm.com

$13,000 CAD*"*
on select Bobcat® -~
compact track loaders =
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PLUS, get 0% APR for up to 36 months* on Bobcat attachments

Visit Bobcat.com/Offers or stop by today for details.
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One Tough Animal
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Qil and Filter Change ¢
150 Point Mechanical and

Safety inspection -
Tire Rotation i
Top up with winter washer fluid

nspection Includes:

All lights functioning properly

Block heater test

Coolant Strength Test b
Battery Test

All fluid levels and condition

Full brake system inspection

All steering and suspension

components

Tire inspection

Computerized Wheel alignment check

PBE WINTER /  Inspect for leaks
VALUE OF OVER $265.00
Servu:e & Inspectlon

Pre = Win[el' SDeCial 0]]“’ Includes 5 liters of Motocraft

Oil and Filter
% % Plus taxes and enviro fees |
(0) [ |
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CTora ) FORD EMPLOYEE PRICING ENDS
EMPLOYEE SEPTEMBER 30™

PR'C'NG‘B LAST CHANCE TO TAKE ADVANTAGE OF
THE BEST PRICE OF THE YEAR!

2016 FordFocusSE  20T7Ford Fusion 2017 Ford Escape 2016 Ford Edge 2017 Ford Explorer
5 Door Hatchback SEFWD SE4X4 SELAWD XLT 4X4

= wg E T —
Stock # 6C224 Stock # 7C028 Stock # 7T019 Stock # 77021

LEASE FOR ONLY PURCHASE FOR ONLY
$109 Bi Weekly + Tax  $179 Bi Weekly + Tax  $179 Bi Weekly + Tax  $219 Bi Weekly + Tax  $269 Bi Weekly + Tax

(111778717 S IR O 1317 5 =3 61677858 11/17.3
2017 Expedition 2016 Ford F-150 2016 Ford F-150 2016 Ford F-350 Lariat 2017 All New Ford
Platinum Super Crew 4X4 XLT ~Super Crew Limited Crew Cab Powerstoke F-350 Crew Cab Lariat

Stock # 6T234

SAVE OVER $8,200 LEASE FOR ONLY SAVE $14,398 Dlesel SAVE $14,079 SAVE $10,000
During Employee Pricing! $179 Bi Weekly + Tax +$1,000 Costco Rebate +%$1,000 Costco Rebate +$1,000 Costco Rebate

$75.139 & ‘ . e 718529 67 $78749 6. $a’\:,873: $7ZI- 686

CELEBRATION www.celebrationford.com @ ﬂ

-FORD SALES- 306-435-3313 « MOOSOMIN, SK
MONDAY - FRIDAY: 8 A.M. - 5:30 P.M. GUY WALL: BRENT WILSON:

SATURDAY: 9 A.M. - 2 P.M. (306) 435-0215 (306 434-7125
facetook RYAN THORN: (306) 435-9508 LORNE LANGFORD: (306) 435-6046 TYLER THORN: (306 435-7808




